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A ROAD AND A MAN. 


» railroad is one of the prime factors in our present 


con nercial system. It is not only the advance agent 
but a builder of civilization. In all ages the extent and 
coniition of the highways have been the measure of 
pro-perity and power of the people or government; and 
in tiese days the highways of steel, which bind together 
widely separated territories or more closely link adja- 
cent communities; which open to profitable use resources 
otherwise unavailable; which have diminished time as 
well as distance and which have made widely separated 
poinis competitors as well as neighbors, constitute the 
mosi striking proof of the advance in civilization and of 
the pre-eminence in commercial affairs of the present era 


over all its predecessors. 


or these reasons the railroad systems of 
the country must furnish one of the most 
interesting topics for study, as well as be of 
most vital moment to the prosperity of a 
conmunity. It is a question if any other 
one influence has had so much to do in 
developing the United States as its steam 
railroads. In spite of all that may be said 
of isolated instances of railroad mismanage- 
ment, it remains a fact that the worst rail- 
roul is indispensable if it be the only one, 
while the well managed, generously managed, 
progressively managed road is one of the 
greatest blessings a community can have. 
But a railroad is the creation of men—a 
creation and yet an evolution, for no road 
has ever been or could be built ab initio 
with the facilities, perfection of equipment 





and delicate adjustment to the needs of the 
community which come from age and experi- 
enc Nevertheless, the railroad is the crea- 
tion of men, and the men who have created, 
and developed, and now wisely direct, must 
take high rank among the great captains of 
industry. 

The great railroad builder is entitled to 
the same measure of praise that is accorded 
the vreat discoverer or the great inventor; 
and the great railroad manager is no less 
entitied to the respect, admiration and _ per- 
haps affection of the people than the states- 
man, the philanthropist or the executive 
brain which organizes effort along other 
lines of human endeavor. 

Because of these things it is not inappro- 
priate to devote a little space in the Ameri- 
can |.umberman to one of the great railroad 
Systenis of the United States and to a man 
Who hy his work through it has been a gen- 
uine power for good in the community. 

Are not railroads and railroad men selfish? Is not the 

cry of populists and other prophets of evil warranted by 
the facts? ‘Those questions strike at the motive of all 
uma action. How much of that which has been done 
for th» world was accomplished solely in a philanthropic 
and altruistie spirit? 
Theve are degrees and varieties of selfishness. There 
IS at the one extreme the narrow, sordid, stupid selfish- 
Ress which cannot see beyond the momentary apparent 
Profit or pleasure of the individual; and at the other 
that broader principle and active policy which realize 
that the success, prosperity and happiness of the individ- 
ual are bound up in that of the people and can best serve 
self “hen serving others. The christian doctrine of char- 
tty and helpfulness in some lights seems merely the high- 
‘st form of selfishness. 

We have here to speak of the Illinois Central railroad 
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system, one of the greatest and most vitally important to 
the prosperity of the country there is in the United 
States, and one of the men whose energizing influence 
is making its history a progressive and upward evolu- 
tion. We are not claiming perfection for the road or for 
the man—it- belongs to no human affair, and to do so 
is not real praise, nor does it show any keen judgment 
of things or men—but in this case both show the vital 
principles which compel admiration and respect. 

First as to the man. 

A complete biographical sketch of J. T. Harahan, see- 
ond vice president and general manager of the Illinois 
Central railroad, such as it is not the intention in the 
present instance to undertake, would fill a volume. 

His career, like that of many of his most distinguished 
confreres in the same field, a continued series of suc- 








J. T. HARAHAN, CHICAGO, 
Second Vice-Pres't and Gen’l Mngr. Illinois Central R. R. Co. 


cesses, has spanned the extremes of obscurity and rail- 
road eminence. Of necessity, all this has been marked by 
much struggle, and a fixedness, persistence and sincerity 
of purpose that have compelled rather than persuaded 
recognition. Of a rugged, strong, vigorous nature, the 
policy of the great railroad system of which Mr. Hara 
han since 1890 has been the active manager shows him 
also to be moved by impulses toward his fellow men, 
especially those of them subject to his official authority, 
singularly considerate and humane. Discipline and loy- 
alty thrive in happy and productive unison under his 
rule. It has been his steady purpose to make every em- 
ployee of the great system under his control an interested 
partner, of which policy we will say more further on. 
A man of rather stalwart physique, Mr. Harahan’s 
frame and person correspond to the caliber of his head. 
Though, as one railroad man expressed it, “he is not a 
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long talker,” under auspicious circumstances he is a very 
effective talker and equally an agreeable one. 

His railroad career began when he became a switch- 
man in Alexandria, Va., in 1864. From this humble be- 
ginning he has meanwhile seen service in railroad shops, 
as an engineer, a dispatcher, a yardmaster, a conductor 
of construction trains, a freight and passenger conductor, 
a roadmaster, a superintendent, a general superintendent, 
an assistant general manager and, prior to his accession 
to his present high station, general manager successively 
of the Louisville & Nashville, the Chesapeake & Ohio, and 
the Louisville & New Orleans railroads. It was in 1896 
that Mr. Harahan succeeded to the second vice presi- 
dency and general managership of the Illinois Ceutral, 
known of all men as among the most efficient and profit- 
ably conducted railroad systems anywhere in all chris- 
tendom. : 

Here is a railroad that is run on business 
principles and for the sole behoof, next to 
the public, of its stockholders, whether hold- 
ing the fewest or the greatest number of 
shares. Whether stockholders come from the 
domain of old world royalty, the bourse, the 
mansion or the swamps of Louisiana, the 
gravel pit, the shops, the trains, the general 
office or elsewhere, each is accorded the sams 
rights to the extent of his interest in the 
regular annual meetings. Employees of the 
road are encouraged to and do hold many 
shares of the company’s stock. This form of 
profit sharing is a fixed policy of the com- 
pany, and it so arranges matters that em- 
ployees can secure stock in such amounts as 
their means will admit, on the mest favor- 
able terms. Thus if each employee is not a 
stockholder, so many of them are financially 
interested in the success of the company be- 
yond their wages or salary that their service 
to the road and to the public is improved, 





economy is guaranteed and there is a spirit 
of loyalty which permeates all classes wheth- 
er or not they are stockholders. 

It is said above that next to the public the 
road is managed in its owners’ interest. 
This may be stating the case strongly, but 
it is believed to be a fact that in a general 
way the Illinois Central heeds first the inter 
est of the public, believing in theory and 
proving by experience that the best possib'e 
rervice has the best reward. 

This is a company, too, that, while ac- 
quiring with its Illinois charter land grants 
end rights of way, undoubtedly of great ad- 
vantage to it in its early development and 
jts continued operations, is yet per contra 
bound perpetually to pay extraordinary trib- 
ute to the state in the shape of a large percentage of its 
gross receipts. Not only has this been done but the road 
has rarely if ever passed a dividend or in any other 
manner betrayed any breach of faith with the state, the 
general public or its shareholders. 

Today the Illinois Central system embraces among its 
chief terminal points, Chicago, Cairo, Memphis, New Or- 
leans, Louisville, Dubuque, Madison, Wis., and Sioux 
City and other Missouri river points. These are termi- 
nals merely of main lines or divisions, while there are 
numerous shorter lines which go to make up the grand 
aggregate of 4,615 miles owned or controlled by the Ili- 
nois Central. The facilities pertaining to these termi- 
nals are probably unsurpassed in magnitude, complete- 
ness and value by those of any other railroad in the 
country. 


(Continued on Page 33.) 
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Control the Thunderbolts 
Of Competition With This Line. — 





LOUISIANA 
LONG 
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PINE. 
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We manufacture at our mills at 
Texarkana, Ark., and Keith, La., 
330,000 feet per day, and solicit 
your orders for prompt delivery 
of any variety of product. 


CHTal (0alé CORE (0. 


R. H. KEITH, President. JOHN PERRY, Gen’!. Manager. 
J. C. SHERWOOD, Auditor. EB. E. RILEY. Treasurer. 


CHAS. S. KEITH, General Sales Agent. Kansas (7 Ly, Se 
Keith & Perry Buildiny, 
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Sash, Doors, 
Blinds, Glass, 
Interior Finish, 
Building Paper. 


These enter into the 
construction of every 
new house. 

You want to furnish 
the best you can for 
the money — that’s the 
way you hold your 


trade. 


We can help you 


Orders shipped the day received. 


Curtis & 
Bartlett Co. 


LINCOLN, NEB. 


“When 
in 
doubt 


Branch House: 


SIOUX CITY, IOWA 


LUMBERMAN. 








SASH ~ DOORS ~ BLINDS 
STORM SASH 


A complete line of these goods con- 
stantly on hand for prompt shipment‘. 


SCREEN DOORS 


come next in order. 


WE ARE NOW TAKING ORDERS FOR 


SPRING DELIVERY 


Our goods are neat, durable and 
quick sellers. 


SEND FOR CATALOGUE and PRICES 


MILWAUKEE, WIS. 
MINNEAPOLIS, MINN. 
WAUSAU, WIS 


“RIGHT” 


Order of us 
and you'll 
never get 


“LEFT” 


-- - Send us your orders for - - - 


SASH, Doors, BLINDS 
MOULDINGS, Etc. 


- - Prices on Application - - 


CURTIS BROS. & CO. 


Manufacturers 


CLINTON, IOWA 
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Leading The Largest 
White Pine Manufacturers and Primary Lumber Market in the 
Wholesalers. World. 
The ( A SMI ' H . A. SMITH, - -  Prest. 
. S. PILLSBURY, Vice-Prest. 
& = >. J. JOHNSON, - Treas. 
OGERS, - Secy. 


A. R. R 


Sheviin-Carpenter Co. [UMpBER CO. ¥ 


MANUFACTURERS OF 


Manufacturers of and 


WHITEPINE 
LUMBER. | LUMBER 


MINNEAPOLIS, Lath and 
MINN. Shingles 


Our Specialty is 


GOOD LUMBER, . 
ores xis cwwione  MUINNEAPOLIS, 


44th Ave. North and Lyndale. 


Assorted Stock. DELIVERED PRICES. M i N N e 








We lave d SUPDIUS StOGK git || FULL AND COMPLETE 


ASSORTMENT OF ssa 


Northern White Pine 
Pine. 


2x4, 2x6, 2x8, 12-foot i 4-in. No. 4 Fencing, {2 & 14 


2x6, 2x8, 2xJ0,20,22&24 % 6in.No.2 “ 8t020 
2x12, 24 % 8-in. No. J Boards, 12 to 20 
“ 46 


4-in. No. 2 Fencing, 8 to 20 3 {2-in. No. 3 
6“ 


4-in. No.3 “ 6x6 to 12x12, 12 to 36 I UMBER 


Write us about anything in the above that you may want. 


LONG TIMBERS a specialty. 
Our mill at Nickerson, Minn., does WINTER SAWING. 
Our new mill at Cass Lake, Minn., will start o 


up Januar y 15th. 


We make a specialty of fine Mill Work. 


, 
: 
7 
: 
: 
2 


MAIN OFFICE: 


ooanlon-Ginson L Umber (0. 522-27 Lumber Exchange, Minneapolis, Minn. 


Lumber Exchange, MINNEAPOLIS, MINN. MILLS AND YARD AT BRAINERD, MINN. 
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LONG LEAF YELLOW PI 


(Vernon Parish, Louisiana. ) 


TIMBER, FINISH. 
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GENERAL VIEW OF PLANT AT PICKERING (COOPER P. O., LA.); CAPACITY, “50,000,000 FEET PER ANNUM. 
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OUR new plant at Pickering (Cooper Post Office), Vernon Parish, La., on the 
Kansas City, Pittsburg & Gulf Railroad, one hundred and twenty-five miles 
south of Shreveport, La., and six hundred and seventy-six miles south of Kansas 
City, Mo., has been started and we are now situated so as to be able to solicit your 
acquaintance upon the assurance that we will make it the bases for mutual busi- 
ness advantages. 

We seek connections with the trade which will become fixed and continuous, 
and in soliciting correspondence and orders we guarantee the employment of those 
methods in the prompt execution of them which are necessary to pleasant and profit- 
able business affiliations. 


| W. R. Pickering Lumber Company, | 


PICKERING (Cooper P. O.), LA. 


W. R. PICKERING, Address all correspondence to 


WILL A. PICKERING. General Office, SPRINGFIELD, MO. 
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LAIRD-NORTON CO. 


A Complete Stock of 


White Pine 


LUMBER, LATH and SHINGLES 


; WINONA, MINN. 





Carry a stock of 


rae. 2. 


SQUARE AND OCTAGON 


COLUMNS 


You will be proud of them. 
They are smoothly manu- 
factured. They sell faster 
than the round and ..... . 


They will increase your trade. 


SEND US A SAMPLE ORDER. 


If they are not satisfactory, 
we will remove them with- 
out expense to you...++e- 


Manufacturers of 


Poplar Lumber, 
House Furnishing and 


Turned Work, 


CEDAR FALLS IOWA 
Car load orders shipped from Columbia, Tenn. 
Smaller “ se “ Cedar Falls and Columbia. 








Harris & CoLe Bros. 
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FROM THE 


PINE 
PRODUCTS 
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FINISHED 


¢ WINONA 
LUMBER Co. 


Winona, MINN. 
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WOVE 


TB: Sort LUMBER (0 
MERRILL, WIS. 


Manufacture and carry in stock a large cut of choice 


wae PY] fe women 


Lath, Pickets and Shingles. 


They will be pleased to hear from you, will cheerfully answer all 
inquiries and fill orders with promptness and care. 


CORRESPONDENCE SOLICITED. 
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PETER MUSSER, President, 
Muscatine, Iowa 
M. G. NORTON, Vice-President, 
. Winona, Minn. 





DREW MUSSER, Secy. and Treas., 
Little Falls, Minn. 

Cc. A. WEYERHAEUSER, Gen. Mer., 
Little Falls, Minn. 








LUMBER Co. 


LITTLE FALLS, MINN. 


Manufacturers, and Dealers in 


Lumber, Lath, Shingles, 
Pickets, Etc. 


Manufacturing capacity, 100,000,000 Feet. 
Write for prices F,O. B. at your place. 
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TELEPHONE, 


MANN BROTHERS, = 
Long-=Leaf Yellow Pine. 


SHIPMENTS MADE DIRECT FROM THE MILLS. 








Car Material and Surfaced Heavy Building Timber Our Specialty. 


IN CAR LOAD LOTS ONLY. 
6 Wabash Avenue. CHICAGO, iL. 
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Eastman, Gardiner & C 


Long Leaf Yellow Pine 

















Laurel, Miss. _ 
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OLLADAY-KLo1z LAND & LuMBER Co. 


GREENVILLE, MO. gg SU"2""mo. WILLIAMSVILLE, MO. 
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a 
PILING YARD AT GREENVILLE AS SEEN FROM TOP OF PLANING MILL, 
These piles contain MISSOURI SOFT PINE as shown below. 
No. | COMMON Piece Tally, November 1, 1898. No. | COMMON 

“So | Mk | ae | oh | oe | om | ee || Se | oe | oe | oer) oh | oe | Oe 

2x4 | 5329 | 2414 | 2580 870 606 | 250 ix 4 | 248i 18000 | 9500 | 20981 | 7598 4920 

2x6 | 5055 | 9933 | 6253 | 3752 417 | 58 Ix6 | 1840 | 13000 | 8508 | 1960 1018 | 240 

2x8 | J471 | 8136 | Jose | 2315 | 2215 | 123 jx 8 | $241 | 12597 | 4787 | 6944 | 7684 | 620 

2x10 240 | 2890 | 2715 | 1764 | 3483 | 1023 1x10 163 429 50 | 1564 | 1666 275 

2xJ2 | 239 | 1973 | 2673 | 3610 635 | i ixi2 279 | 336 250 | 179 | 450 | 144 

No. 2 COMMON No. 2 COMMON 

Size | J0ft. | I2f. | 14f. | J6f. | J8f. | 20%. || Size | JOft. | I2ft. | S4ft. | Jf. | 18ft. | 20ft. 

2x4 | 2410 | 18155 | 15060 | 9130 | 1740 90 || Ix4 | 3400 31000 | 17500 | 20000 4500 592 

2x 6 | 5000 | 14764 | 8647 | 6223 | 5623 | 1452 || Ix6 720 | 15416 | 5415 | 1080 | 1757 723 

2x8 | 819 | 3258 603 | 1690 | 4465 | 39 || Ix8 | 1446 | 2713 | 1046 79 | 1469 | 1365 

2x30 | 67 | 1354 | 4782 | $47 | 3183 | 1499 || 4x0 200 | 6414 | 3310 | 1339 | 5032 | 1848 

axi2 | 268 | 3861 | 2227 | 2425 | $688 | 408 || txi2 382 | 448i | 5214 | 9272 | 5752 | 2129 

Our stock of Finishing and Strips for Flooring, Ceiling, Siding, Casing and Base is complete. Write us for prices 

t when wanting quick shipments. Send inquiries to St. Louis office. 
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LL. . SAS, 


Whité Piné LUMDEF, 


SAGINAW, MICH, 





BOOTH & BOYD LUMBER 60O., 
White Pine Lumber, 


Lath, Shingles, Finish and Flooring. 
SACINAW, MICH. 





SHOP LUMBER 


WE HAVE ALARGE QUANTITY IN 


4-4, 5-4, 6-4 and 8-4 inch. 


We Also Carry all Grades in White Pine. 
WRITE FOR PRICES, PROMPT SHIPMENTS. 


C.K. EDDY & SONS. 


SAGINAW, MICH. 








A. P. BREWER, Pres’t. F. P. BREWER, Vice-Pres’t. & Treas. 
8. L. EASTMAN, Sec’y. & Mer. 


Brewer Lumber Co., 


Manufacturers and Dealers in 


PINE and } 
HEMLOCK } 
LUMBER, | 


Yar nd Planing Mill o 
Pee PM, MCC. S.& M.R.RB., 


Mouldings, 
Boxes, and 


Plain and Fancy Shingles 
A Specialty. 


SAGINAW, MICH. 


w& s& SALESIIEN & »& 
W. S. BLAUVELT, 1722 N. 28th =, eaneneeie , Pa 


“SWOOHS X08 
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-SSILTVIOAdS 


YNVL “ONIGIS 13A98 ‘SONIGINOW ‘SAWVEd MOGNIM 





A. C. WHITE, 


SAGINAW, E. S., 


© 


H. 











: tae eee ere WHOLESALE LUMBER AND BOXES, 
WM. SCHUETTE & CO., Saginaw Lumber & Salt Co. 
WHOLESALE MANUFACTURERS OF 


Assorted White Pine Lumber, 


Mouldings, Pickets, Lath, Dimension 
and all width SHINGLES. 





Fur New Jersey and Eastern Pennsylvania, 
T. A, UPDEGRAFP, 914N. 42d Street, Philadelphia, Pa, 


For New York and New England, 
EB. C, PEASE, Box 1011, New York, N. Y. 


SAGINAW, MICH. 


LUMBER ano SALT. 


Saginaw, E. S., Mich. 


Millis at Crow Island. 





ORCANIZED i890. 


Lewis C. SLADE, Presiden W. B. Mersuon, Vice-Pres’t. 
Ye, E. PARKER, Treas. 


Losses Paid to June 10, 1898, $142,004.17. 


MICHIGAN MF’RS. MUTUAL FIRE INS. CO. 
SACINAW, E. S. MICH. 
Director -_ a Slade, E. B. Fos B. Mershon, F, E. Parker, 8. L. East- 
» Wm. "Schue tte, 56, ‘i rke Eddy, P. R. Proctor, Sec’y. 
WRITE US FOR RATES 





Large and Complete Stock. 
Accurate and Uniform Qualities. 


The Eddy-Sheldon Co. 


BAY CITY, MICH. 


White Pine 
Lumber. 


ASSORTED 





Model Planing Mill. 
Prompt Shipments. 





WHO will give you the best 


Value for your money in 
White Pine? 
E. B. FOSS & Co., 


BAY CITY, MICH. 
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Cc. H. RUDDOCK, President. 
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T. H. McCARTHY, Secretary and Treasurer. 


Ruppock Cypress Go., Limited, 


MANUFACTURERS AND WHOLESALERS OF 


CYPRESS 


NOTICE. 


Ruddcck, La., Jan. 10, 1899. 





TO THE TRADE: 

It having been brought to our attention that a portion of the trade is under the 
impression that all the cypress mills of Louisiana have entered into an arrange- 
ment for the selling of their output through one central organization, we take this 
means of advising our customers and friends and the trade generally that the 











LUMBER 


Ruddock Cypress Company, Limited, has not entered into any arrangement of 
this character. The product of our mills, in the future as in the past, will be sold 
direct to the trade through our representatives or by correspondence from our offices 
at Ruddock, La., or Room 6§2 Hennen Building, New Orleans, La. We invite 
inquiries and correspondence from all who are interested in, or are in the market 
for, cypress lumber, lath, shingles, etc. 
Respectfully Yours, 
RUDDOCK CYPRESS CO., Ltd., 











BRANCH OFFICE 


DUNBAR STOCK. DRY. 
Special Bills Sawed to Order. 


: Feet. 
E 11,, 1% & 1%-in. Shop & Btr... 50,000 
i 4 VF, eee 36,000 
2 SS SUE (BOleGhead caiwsxants 68,000 
[ “CO? &. Better Norway «<<... 33,000 
cs 1 Face Basswood .........--- 35,000 
es ©” and Better Boards........ 50,000 
Le No. 1; 4 & Gm. Strips ,...0s ies 86,000 
N 2, an: ee eel erm ee 196,000 
i No, I B rds., 8, , 10 & 12 i caews 40,000 
| Nes re Se SR eae 350,000 
No. 3 & 6 in. Strips... occ. 335,000 
/ No. 3 Brds., 8, 10 & 12 in....... 1,371,000 

; No.3 13 in. & up, 18 & 

AOR (GCG az cc eercutiaamtaaes ns 147,000 
No. 1 Pee. Stuff, 6 to 28 ft..... 2,630,000 
No.2 “ © 10 to 20 ft..... 190,000 
‘ Small Timbers up to 42 ft..... 800,000 
Pa S WRSCWIE cers conatcnces se 94,000 
ig Grain Door Stock...........- 42,000 
ss No. 5 or Refuse .......0..000: 83,000 
: No. 1 W. P. & Nor. Lath (Pes.). 200,000 








Cedar Posts and 
Piling to Order. 








aan 
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By T. H. McCarthy, Sec’y & Treas. 


612 Hennen Bldg., NEW ORLEANS, LA. wa U D DOC K, LA. 
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MENOMINEE STOCK. 








Can Fill Orders by Rail or Cargo. = Pickers 
Prompt Attention Given to Car Orders. 


All White Pine. 


Feet. 

6 in. “C” & B setter Strips. ..... 230,000 
Sem .* ..--- 28,000 
12 in. & Wider “C’ (& Better. ... 28,000 
Wy& 1%, im * ~ «sce Dee 
2 in. “C” & Better............. BO 
BG te NG: D SRO vcs ve cc cee. 414,000 
1% in. No. 1 Shop............. 214,000 
1% im. No. 2 Shop............. 38,000 
14, in. Shaky Clear............ 100,000 
my “ Sie ere mae. 
ly, & 1% in. 1 Face Shop & Btr. 400,000 
4 & 6 in. No. 1 Strips.......... 400,000 
8 in. No. 1 Boards............. 51.000 
6 By NO. 2 Sivipe. 2... . 5.2. .-:- 407 O00 
8 & 10 in. N. 2 Boards......... 819,000 
12 in. No. 2 Boards.... .... 323,000 
4 & 6 in. No. 3 Strips...... .. 334,000 
8 & 10 in. No. 3 Boards........ 233,000 
12 in. No. 3 Boards............ 630,000 
2x12 White Pine Common..... 209,000 
3x8 to 3x12 W. P. Common.... 560,000 
1 in. Common Norway ... .. 55,000 
No. 1 White Pine Lath (Pes. ).. 1,800,000 
Sorting at tail end of Girard Lumber Co.’s Mill, Menominee. 6 in. Beveled Siding .......... 150,000 


All Stock Sorted into Regular Yard Grades.  Westeonmres | 


Good Stock of 


§ 
eee 


We Employ no Traveling Salesmen. 


DUNBAR, WIS. 
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GIRARD LUMBER COMPANY. 
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BUFFALO & AND > TONAWANDA, N. Y. 


THE LARGEST DISTRIBUTING LUMBER MARKET IN THE WORLD. 








Montgomery Bros. & Co. 


NEW YORK OFFICE: 
M. S. TREMAINE, 45 BROADWAY. 


FOOT OF COURT ST., 
BUFFALO, N. Y. 





Wanted Immediately 
Oak and ASH 


Scatcherd & Son, Buffalo, N. Y., 
have just sold a large bill of Com- 
mon Oak for car work, also one of 
ists and 2nds Ash and Plain Oak. 
This stock must be secured at once. 
write them of anything you can 


supply. 





BOWMAN 
LUMBER COMPANY, 


Manufacturers of 


Soft Yellow Poplar Lumber. 


ST. ALBANS, W. VA. 


W. W. REILLEY, Sales Agt., Buffalo, N. Y. Write for Prices. 
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} R. LAIDLAW. A. J. DELAPLANTE. J. McLEOD. 


The R. Laidlaw Lumber Co. 


WHOLESALE 


LUMBER, LATH AND SHINGLES. 


‘ Office, Yard and Docks, Erie Basin, BUFFALO, N. Y. 





NOYES & SAWYER, 


Whité and Norway Pine 
Lumber and Timber. 


WHOLESALE ONLY. 


BUFFALO, N. Y. 


“FIRST HANDS” IN 


Ganson Street, 





“HEADQUARTERS FOR SHINGLES 


WASHINGTON RED CEDAR, 


MICHIGAN YELLOW CEDAR, 
MICHIGAN WHITE PINE, 
ALSO A FULL LINE OF 


WHITE PINE LUMBER. 


ON 





CHOICE BRANDS. 
PROMPT SHIPMENT. 


HAINES & CO., 225 erie st, BUPfalo, N. Y. 





Waite, River & Frost, 


DEALERS IN 


White Pine Lumber 


TO THE TRADE ONLY. 


’ Head Office and Yards, 
Tonawanda Island. 


Sales Office, 
39 Cortlandt St., New York City, 


NORTH TONAWANDA, N. Y. 





The Buffalo Maple Flooring Go., 


MANUFACTURERS OF 


Maple and Oak 


GRADES AND 
MANUFACTURE 
THE BEST. 


Flooring. 


CALL OR WRITE FOR SAMPLES AND PRICES. 


BUFFALO, N. Y. 


Office and Factory, 
Chicago and Mackinaw Sts., 


) 





Buffalo Hardwood Lumber Co. 


HARDWOOD 


We carry a stock of 5,000,000 feet of | 
dry assorted hardwoods on our yards at } 
> Buffalo. 


SIRNA EPR AAR a 
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MANUFACTURERS AND 
WHOLESAL!: DEALERS 


—— 


e are in the market as cash buyers at 


ELK BUFF ALO, N, Y a Pon for ash, quarter-sawed and plain- 
940 inn f sawed white and red oak. 
NNN NOT 


PAOLA LOL LO 
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Spider Lake Saw Mill & Lumber Co. 


MANUFACTURERS OF 


© NORWAY jw WHITE PINE 


Gar, Bridgé and Building Timber. 


MILL RUNS THE YEAR THROUCH. 






OFFICE AND YARDS: MILLS: 


NORTH TONAWANDA. N. Y. SPIDER, ‘county, WIS. 





WHITE CEDAR POSTS, WHITE PINE LUMBER, 


— Bradley- Watkins Company, .  rscmc coasr vanes 








the northwest..... 
“ RAILWAY TIES, 
729 LUMBER EXCHANGE $ Leinannagyyripintescibainmaggan: 
~~ a a : wie $ . ELEGRAPH and TELEPHONE ‘POLES. 
“— J sie ION, Min nea olis Min Write tor prices on anything 
Near Minneapolis. p 9 inn. herein mentioned. 








Complete stock of | KINCSTON LUMBER CoO., 


Feel -labdielal MANUFACTURERS OF ROUCH OR DRESSED 


20 tt.and under,tor | LOng Leaf Yellow Pine Lumber, 
prompt shipment. LAUREL, MISS. 
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We carry the largest stock in the 
South of Edge Grain Flooring, Fin- 
ish, Mouldings, Casings, Base and 
all other products manufactured 
from yellow pine. 


































6 it C ie GO) P : , ; 
Tou Za nm wari eu.vepr uit n, Mills on main line of the Illinois 
iN vA iyi My ’) yy y My ; 
” se aa) yay yy i Central Railroad. Shipments for- 
m : Ly) i _ c Yi, warded by Illinois Central through 
; : Bi / 7 y g 













trains to connecting points. Lum- 
bermen’ Standard Telegraph Code 
and Western Union Telegraph. 





ENOGHS BROS. FERNWOOD, MISS. 
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~ IXLROGK MAPLE ® BIRGH 
FLOORING. 


End-Matched, Kiln Dried, Polished, Bored and Bundled. 


= See 
SOS 


BASSWOOD, GEILING, BASE, GASING, MOULDINGS AND FINISH. 
WHITE GEDAR SHINGLES, POSTS AND POLES. 
PINE AND HEMLOGK LUMBER. 


Wisconsin Land & Lumber Co. 


t HERMANSVILLE, MICH. 





<A D>—-OMDU ->-UDPO-OMx—=z 




















RITTENHOUSE & EMBREE Co. 


MANUFACTURERS OF 


GILT EDGE 


OAK AND MAPLE FLOORING. 





Capacity, 10,000,000 Feet Yearly. 


TELEPHONE, YARDS {322 3500 Centre Ave. CHICAGO. 














‘KILN DRIED, HOLLOW BACKED, BORED, POLISHED, 
BUTTED OR END MATCHED. 











MFD. BY 


W. D. YOUNG »» CO., 
“a T BAY CITY, MIGH. 








Can name very low prices on Maple Flooring delivered in car load lots to any point in the 





WHOLESALE 





WHITE ano YELLOW PINE, 


MW YAALD SS 
<P AOGGS 


‘Kiln Dried Maple Flooring, . 


Polished, Bored and Butted or End Matched. 


the United States. Write for special quotations. 


R. R. TIES. POSTS —" ” D 
CEDAR POLES AND PILING. SCHULTZ BROS’. “PERFECT MAPLE FLOORING,” END-MATCHE 





YARDS: 22d & Fisk Streets. MAIN OFFICE: 1550 and 1555 Old Colony Building, CHICACO, ILL. 
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i -~CAICAGO... 
"White Pine Shorts 


AN 
ii Norway and Can frequently This is one of our Secure our prices, 


MIN Yellow Pine be utilized to as Specialties they're according to W 
mn good advantage as graded and handled your liking and W 
fl regular lengths same as 12,14 & 16ft. the stock is too W 
is yb 
Vea 
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BRABB.Prest Romeo. Mich CABLE ADDRESS - BURT- FORD. KENTUCKY 
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y *DRYBRILNS & YARD. 


15,000,000 Feet Poplar, F () iN 1) GLARKE KY CAPACITY, 
E 
We cut aaimamanalieetnadaie g GOUNTY 3 100,000 Feet Per Day. 
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Wisconsin Lumber. 


Lumber for the Retailer WHITE PINE. 


Lumber for the Wholesaler NORWAY PINE. 
Lumber for the Housebuilder HEMLOCK. 


Lumber for the Furniture Maker Q AK, ASH. 


Lumber for Everyone MAPLE, ELM. 
Through the Dealer , BIRCH, BASSWOOD. 


Rough Lumber, Dressed Lumber, 
Timber, Boards, Piece Stuff, Lath, Shingles, Cut-up-and-Worked Specialties 
Delivered anywhere on Earth. 


The North Western Lumber Co. 


We sell to dealers only. E C Mills at Eau Claire, Porter’s Mills 
Facilities the Greatest and Best. AU LAI R al WIS. and Stanley, Wisconsin. 
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BRADFORD-KINSLER the Wet” 
LUMBER Co. The heavy rains did no 


damage to exhibits at the 

TRANs-MississipPI Expos! TION 

SouTH OMAHA Every building was cov- 
ered with :: 3 — a3 

NEB. RUBEROID ROOFING 

It received the only Gold 

Medal for Roofing that 

was issued. There is but 

one at the top and that 


is **Ruberoid.” 
We Solicit Orders and Inquiries 
from 


H.F. CADY LUMBER Co. 


OMAHA, NEB. 


Tell Your 
Troubles to 


We do not Hoagland 


turn down orders He can smooth out 
for anything in the wrinkles and 
White or Yellow;Pine. make you happy. 
Our facilities for filling You may not wear 
them to the satisfaction diamonds but you 
of our customers and will be well pleased 
honor to ourselves are with his lumber and 


too good for that. Same so will your customers. 


case with anything in PII 
the line of Doors, Win- 


dows or Mouldings. G. A. HOAGLAND 


Try uson asample order 
OMAHA, NEB. 
THE CHICAGO LUMBER Co. 


of OMAHA. Whtte Pine. Yellow Pine. | 
Zt 
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W. H. GILBERT, Ashland, Wis. 
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NORWAY 
PINE 


40,000,000 LocS 
For 1899. 


“NUFF SAID.” 
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Retailers! 


( 
| 
We want to impress upon $ 
your minds that we are ¢ 
manufacturers of White Pine 
and Hardwood Lumber. We 
make a specialty of furnishing 
Basswood Siding, Ceiling, Casing, 
Base Mouldings, etc. We 
can ship this stock in mixed ‘ 
car lots with pine. Our mills ‘ 
will begin cutting lumber January 
2d. We have in stock at the 
present time twenty million feet of Pine § 
and two million feet of Basswood. 
Send for our latest price list and 
write us when you are in the 
market for anything in Basswood | 








N. C. FOSTER LUMBER CO. 


FAIRCHILD, WIS. 
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Geo. E. White & Co., ! 





DEALERS IN ALL KINDS OF 


Hardwood Lumber. 


YARDS: 
413 to 423 West Lake St., 406 to 430 West Lake St., 
421 to 431 West Randolph St. 

WHITE ASH, BLACK ASH, RED OAK, WHITE OAK, ROCK ELM, SOFT 
ELM, POPLAR, BASSWOOD, HICKORY, COTTONWOOD, HARD MAPLE, SOFT 
MAPLE, GUM, SYCAMORE, WALNUT, CHERRY, CHESTNUT, BIRCH, BUTTER- 
NUT, NEWELS, BALUSTERS, SQUARES, TABLE LEGS, QUARTER-SAWED 
OAK, SYCAMORE, ETC. 


OFFICE: 


| 406 West Lake St., 
—” and Elizabeth c H IC AG O. 
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= Huttic Bros. Merc. Co. 
* MUSCATINE, IOWA. 
e yin 0h 
e 


eK 


Winter is at 
the Door..... 


Fave you got your house fitted with “ Huttig” house 
warmers, 


Storm Sash, 
Storm Doors, ex. 


If not—why not? Your home tumbermen handle our 
weather strips, storm sash and storm doors, and can order 
for you from us anything in that line and get it in a few 
days. Fit out your house with “ Huttig” house warmers 
and keep from freezing to death, besides a saving of one 


Huttig Bros. Mfg. Co. 
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“The— 
Girls all say” 


that we make 

the finest Cabinet 

Woods. 

Well, we won’t 

deny the “soft 

impeachment.”’ 

We think we do. 

Don’t you? 

Echo answers 
“Sure thing! ” 


e 


Pace & LANDECK 
Indiana Q’td Oak LUMBER Oo. 


Wisconsin Red Oak 
Tabasco Mahogany 


HAMILTON & 
MERRYMAN Marinette 


CO. — Wis. 


At last prepared to ship 


white Rough and Dressed — waite 


Pine Cedar 


Shingles l umber by Rail Shingles 


Grades even better than those at their 
old Chicago yard 


Dealers! 


Send in your orders and give 


ae ee 


them a trial. 684 Park St. 


MILWAUKEE, WIS 
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Cc. A. GOODYEAR, 


WHITE PINE White 


Lumber 
Lath and 
Shingles 


ae 


Manufactured by 


C. L. COLMAN 


LA CROSSE, WIs. 
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WAGSTAFF 


PINE. 


23,500 ft. 1x 4—6 to 16 ft. log run. 
131,972 ft. lx 6—6toléft. “ 
163,200 ft. lx 8S—6tol6ft. “ 

80,200 ft. 1x10—6 tol6ft. “ 

156,520 ft. 1x12—6tol6ft. “ 

31,000 ft. mixed—6 to 16 ft. “ 

106,000 ft. cull. 

21,000 ft. mixed No. 1 and better. 
2,500 ft. lx 6—12 to 16 ft. No. 3. 
1,380 ft. lx8—10 & 12 ft. No. 1. 
5,168 ft. lx 8—12 ft. No. 3. 

700 ft. 1x10—10 ft. No. 
512 ft. 1x10—10 ft. No. 
840 ft. lxl2—14 ft. No. 
3,640 ft. 1x12—16 ft. No. 
9,504 ft. 1x12—12 ft. No. 

11,380 ft. mixed thin. 
4,750 ft. “ short shop. 

17,480 ft. 12-in. 12 to 16 ft. shop. 

912 ft. mixed D. stock bds. 
1,260 ft. “ shakey clear. 
5,760 ft. “ 3rd clear. 
1,246 ft. “ 2nd clear. 
7,470 ft. 1-in. mixed C. select. 
660 ft. 2x 6—12. 720 ft. 2x10—12. 
226 it. 2x S8—10. 2,040 ft. 2x12—12. 
2,012 ft. 2x 8—12. 308 ft. 2x12—14, 
1,000 ft.2x 8—12. 532 ft. 2x12—14. 
373 ft.2x 8—14. 960 ft. 8x 8—12. 
238 ft. 2x 8—16. 225 ft. 8x 8—16. 

15,000 ft. 1-in. log run all lengths & widths, 

32,950 pes. 4-ft. bed slats. 

16,000 pes. 4-ft. 2—4 & 6 slats. 

59,550 pes. 3-ft. slats. 

1,612 M. extra *A* shingles. 
287 M. Wis. *A* shingles. 
1,038 M. No. 1 shingles. 


92 1) p= Go PO 


HEMLOCK. 


25,560 ft. lx 6—6 to 14 ft. No. 1. 
37,600 ft. lx 6—16 ft. No. 1. 
15,960 ft. lx 6—6 to 14 ft. No. 2. 
15,000 ft. lx 4—6 to 16 ft. No. 1 & 2. 
65,712 ft. lx 8S—6 to 12 ft. No. 1. 
47,560 ft. lx S—14 to 16 ft. No. 1. 
37,296 ft. lx 8S—6 to 12 ft. No. 2. 
43,560 ft. lx 8—14 & 16 ft. No. 2. 
51,400 ft. 1x10—6 to 12 ft. No. 1. 
36,046 ft. 1x10—14 & 16 ft. No. 1. 
8,050 ft. 1x12—10 ft. No. 1. 
31,444 ft. 1x12—12 ft. No. 1. 


49,096 ft. 1x 6—12 hemlock. 
31,589 tt. 1x 6—14 “ 
21,816 ft.lx 6-16 “ 
59,442 ft.lx 8—12 “ 
54,417 ft. lx 8—1l4 “ 
42,960 ft.lx 8—16 “ 
42,240 ft.1xl0—12 . “ 
41,216 ft.1xl0—1l4 “ 
49.360 ft. 1xl0—16 “ 
55,912 ft. 1xl2—12 “ 
$1,438 ft. 1xl2—14 “ 
52,752 ft. 1xl2—16 “ 
10,358 ft. Ix 4 all lengths hemlock. 
2,520 ft. 2x 6-—12 _ 


9,856 ft. 2x 6—14 - 
14,144 ft. 2x 8—12 = 
13,947 ft. 2x 8—14 * 
35,776 ft. 2x 8—16 2 
37,789 ft. 2x 8—18 S 
22,230 ft. 2x 8—20 oe 
800 ft. 2x10—12 1 
19,760 ft. 2x10—16 - 
2,580 ft. 2x10—18 3 

4,624 ft. 2x10—20 ‘i 


AMERICAN LUMBERMAN. 


a 


STOCK NO. 1. 


27,470 ft. 1x12—14 ft. No. 1. 
7,936 ft. lx 8—16 ft. No. 1. 
79,450 ft. l-in. mixed sizes & lengths No. 1 
& No. 2. 
116,740 ft. 10 & 12-in.—6 to 16 ft. No. 2. 
56,000 ft. 1-in. cull. 
4,113 ft. 2x 4—10 ft. No. 1 & 2. 
74,824 ft. 2x 4—12 ft. weak 
47,646 ft. 2x 4—14 ft. imate 
76,642 ft. 2x 4—16 ft. cata 
32,544 ft. 2x 4—18 ft. aes 
1,130 ft. 2x 4—20 ft. ence 
54,648 ft. 2x 6—12 ft. yas 
35,924 ft.2x 6—l4ft. “ “ 
52,128 ft. 2x 6—16 ft. da 
3,348 ft. 2x 6—18 ft. ae 
3,420 ft. 2x 6—20 ft. se 
144 ft. 2x 6—26 ft. ae 
51,360 ft.2x 8—12ft. “ “ 
44,813 ft. 2x S—14 ft. — 
101,192 ft. 2x 8—16 ft. nena 
17,208 ft. 2x 8—18 ft. ve: 
1,600 ft. 2x 8—20 ft. es 
960 ft. 2x 8—24 ft. oles 
872 ft.2x 8—26 ft. ke 
18,000 ft. 2x10—12 ft. sail: 
11,555 ft. 2x10—14 ft. etme 
29,480 ft.2xl0—l6 ft. “ “ 
7,033 ft. 2x10—20 ft. ie 
4,440 ft. 2x10—18 ft. nee 
740 ft. 2x10—22 ft. = 8 
1,240 ft. 2x10—24 ft. oat 
19,680 ft. 2x12—12 ft. oat, 
19,600 ft. 2x12—14 ft. ake 
40,448 ft. 2x12—16 ft. = < 
6,192 ft. 2x12—18 ft. wise 
13,960 ft. 2x12—20 ft. ciate 
1,012 ft. 2x12—22 ft. gills 
3,600 ft. 2x12—24 ft. valle 
1,664 ft. 2x12—26 ft. ilies 
3,712 ft. 4x 4—12 ft. scapes 
2,173 ft. 4x 4—14 ft. ee 
2,560 ft. 4x 4—16 ft. edatee 
2,520 ft. 4x 6—12 ft. erie 
3,384 ft. 4x 6—14 ft. ep 
3,328 ft. 4x 6—16 ft. ree 
728 ft.3x 8—l4ft. “ “ 
1,024 ft. 3x 8-—16 ft. lagi 
1,720 ft. 3x10—16 ft. eee 
3,864 ft. 3x12—14 ft. gan 
14,208 ft. 3x12—16 ft. pice oh 
3,096 ft. 2x6—12 ft. 216 ft. 6x 6—18 ft. 
1,386 ft. 6x 6—14 ft. 3,360 ft. 6x 6—16 ft. 


UMBE 


STOCK NO. 2. 


25,116 ft.2x12—12 hemlock. 


16,716 ft. 2x12—14 a 
18,496 ft. 2x12—16 2 
24,298 ft. 3x12—16 = 


30,000 ft. 1-in. pile coverings hemlock. 
1,700 ft. Sx 8—16 hemlock. 
384 ft.8x 8—18 “ 
1,173 ft.8x 8-20 “ 
480 ft.6x 8-20 “ 
448 ft.6x 8-16 “ 
216 ft.6x 8—18 “ 
240 ft.6x 6-20 “ 
432 ft.6x 6-16 “ 
20,200 ft. 6-in. log run pine. 
26,444 ft. 8-in. pine log run. 
1,050 ft.10-in. “ “ “© 12 ft. 
19,254 ft.10-in. “ “ “ all lengths. 
37,356 ft.12-in. “ “ “ all lengths. 
13,132 ft. 12-in. “ “ “ 12 ft. 
237 M. Extra *A* cedar shingles. 
33M. 5-in. clear cedar shingles. 
1914%M. Cull cedar shingles. 
27,936 ft. 1-in. soft and rock elm. 
72,165 ft. 1-in. log run birch. 


OSHKOSH. 

















3,584 ft. 8x S—12 ft. 3,968 ft. 8x 8—24 ft. 
2,775 ft. 8x S—14 ft. 
8,000 ft. 2-in. cull. 
5,000 ft. 6-in. No. 3 D. & M. 


BIRCH. 
65,145 ft. l-in. log run. 
10,000 ft. 154-in. log run. 


HARD IIAPLE. 

16,000 ft. 1-in. log run. 
30,000 it. 114-in. log run. 
10,000 ft. 134-in. “ 

2,500 ft.114-in.  “ 

5,500 ft.154-in.  “ 
17,262 ft.13,-in.  “ 
35,000 ft. 2-in. = 

1,680 ft. 5x6—12 clear. 

1,060 ft. 4x5—12 “ 


BASSWOOD. 
15,000 ft. 1-in. 1st & 2d clear. 
63,000 ft. 11/4-in. Ist & 2d clear. 
15,000 ft. 114-in. 1st & 2d clear. 
3,800 ft. 1-in. box boards. 
1,000 ft. 1-in. short, common & better. 
3,300 ft. thin, short, common & better. 
14,000 ft. 3,4 & 5 in. strips, com. & better. 
4,300 ft. 114-in. common. 
193,200 ft.114-in. “ 
5,000 ft. 2-in. log run. 


RED OAK. 
496,960 ft. 1-in. log run. 
62,000 ft. 114-in. log run. 
135,600 ft.15,-in.  “ 
112,100 ft. 2-in. o 
17,587 ft.24%-in. “ 
1,000 ft. 114-in. “ 
9,500 ft. 114-in. eull. 
600 ft. 3-in. cull. 
208 wagon tongues. 
WHITE OAK. 
600 ft. 1-in. log run. 
13,000 ft.2-in. “ 
4,000 ft.4-in. “ 
BUTTERNUT. 
10,500 ft. 1-in. log run. 


660 ft. 6x 6—20 ft. 6,035 ft. 8x 8—16 ft. 

616 ft. 6x S—l4ft. 1,728 ft. 8x 8—1S it. 

3,008 ft. 6x 8S—16 ft. 1,498 ft. 8x 8—20 ft. 

3,600 ft. 6x S—20 ft. 2,223 ft. 8x S—22 ft. 
800 ft. 8x10—12 ft. 


2,000 ft. 114-in. log run birch. 
2,680 ft. 2x 6—12 hemlock. 
1,100 ft. 2x 6—14 - 
1,664 ft. 2x 8—12 = 
4,600 ft.2x 8—l4 _ 
9,501 ft. 2x 8—16 - 
480 ft. 2x 8—18 ™ 
1,220 ft. 2x10—12 7 
17,064 ft. 2x10—14 . 
1,752 ft. 2x12—12 = 
26,968 ft. 2x12—14 se 
3,840 ft. 2x12—16 = 
500 ft. 2x12—18 by 
20,000 ft. 1-in. pile hemlock covering. 
12,650 ft. 1-in. hemlock Bds, No. 2 & No. 3. 
2,700 ft. 1-in. hemlock Bds, No. 1. 
2,500 ft. 1-in. 1x8 No. 1. 
1,612 ft. 1x10 No. 1. 
1,050 ft. 2-in. 4-in. strips. 
4,532 ft. 4x4-12-14-16-ft. hemlock. 
3,500 ft. select pine, 1-in. 
4,624 ft. shop Com. & better pine, 1-in. 
288 ft. 12-in No. 1 pine. 
3,124 ft. 12-in. No. 2 pine. 
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CAIRO, ILL. 
WAUSAU, WIS. 


E. Sondheimer 
& Co. Main Office Chicago, Ill. 


("We are prepared to ship t.ese goods 
in quantity or car lots. 


; fo OAK 
> COTTONWOOD 
; BASSWOOD 


("Correspondence of contract buyers for 
annual supplies especially solicited. 


> reo... BIRCH waite 
; BROWN ASH 
> ROCK ELM 
> . SOFT ELM 
OUR SPECIALTIES. 


Kok kkk kkk kk 
HARDWOOD LUMBER C0. 


MANUFACTURERS anpD 
WHOLESALE DEALERS. 


TENN., U.S.A. 


THIN STOCK 
Gum. | A SPECIALTY, 
Cottonwood. | 


COLES IN USE: A, B, C, 4th Edition, 
Lumberman’s Standard, Cable Address—Hardwood, Memphis. 
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("Orders from Export Buyers given 
prompt and careful attention. 


(3 Written orders from responsible frms 
sent us by reliable lumber salesmen 
given consideration. 


MEMPHIS, 


Ore 
Ash, 
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* 
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we 





Natalbany Lumber Co. ta, 
YELLOW PINE. 


NATALBANY, LA. 


Manufacturers of 
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JAMES E.MUNROE, V. Pres. 
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Manufacturer and 
Wholesale Dealers in 


F LUMBER 


LATH and SHINGLES. 


Special bills cut to order. Shipment by 
car or cargo. I operate my own 
planing mill and can guaran- 
tee perfect work. Corre- 
spondence solicited. 


MANISTEE, MICH. 












“~~ 


C. LAMB & SONS, 


Manufacturers and Dealers 


Lumber, Lath and Shingles. 


Mills and Geueral Ottice, CLINTON ’ IOWA. 





We Will From $30 to $50 per car 
4 a V e Y Ou on each carload of 


SASH, DOORS, BLINDS, 
POPLAR TURNED —_—e ETC. 


This represents the cost of soliciting carload trade by diene men. 
We do our soliciting by ‘‘printers ink” and “postage stamp*,” and save 
you the difference. Ask us for prices and see. 


CREAM CITY SASH & DOOR CO., 


Park St. and 7th Ave., 











MILWAUKEE, WIS. 


ULF. TEL TIM). 


ADAPTED TO ITS SPECIAL WORK. 





For Quality of Write for 

Stock and Finish Catalogue 

It is Let Us Quote | 
‘Inexcelled. You Prices. 





Office and Factory: 
67, 69, 71 South Canal Street, 
CHICAGO. 
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\ timely and valuable article relating to maple floor- 
ine will be found in the hardwoods department of this 
paper. 

Rann 

\ secular exchange announces that “The beautiful ver- 
milion wood with .ne resplendent polish as it appears in 
the best products of the Pullman company is believed 
by most people to be the common California redwood.” 
it is doubtful if “most people believe” anything very 
definite on the subject at all, but in referring, as our con- 
temporary does, t8 it as “the Paducah wood of India,” 
the public is not trustworthily enlightened. The mate- 
rial is known as padouk, and a great deal of it has been 
used by the Pullmans, although it is understood that 
some difficulty has been experienced in preserving its 
high finish on account of the large complement of oil in- 
cluded in its native physical constituents. 

ee a a a 

lle season of Navigation in 1898 witnessed a larger list 
of disasters and losses on the great lakes than ever be- 
fore recorded. Marine insurance 


was companies, of 


course, suffered ' -avily, the aggregate losses, insured and 
ninsured, being estimated as approximating $3,000,000. 


The extraordirary volume of loss has caused a good deal 


f speculation among underwriters, one of the main 
factors, it is conceded, being incompetent seamanship. 
As 2 means of averting future shortcomings upon the 
part of navigators, the underwriting syndicate is offer- 
ing prizes to lake captains and mates passing the best 
eXaininations at a nautical school in this city. 
eee 


A planing mill is less dangerous to a town than a poli- 


tician.—Manufacturers’ Record. 
Any legitimate enterprise or occupation is at least 


Obnoxious to a politician, but exactly why he is in 
greater danger from a planing mill than from a saw mill 
or other kinds of mills is not so clear. If our contem- 
porary, however, means, as seems likely, that a planing 
mill is less dangerous to a town than is a politician, in 
that case, amen. 
eee 

The illness of Congressman Nelson Dingley, jr., chair- 
han of the American members of the Joint Tariff Com- 
ission, from which it is feared that he may not re- 
‘over, is causing some apprehensions to lumbermen, not 
vily on his own account but because of the fact that he 
“as one of the strongest supporters of the $2 duty before 
the commission. Deprived of his influence it will be ne- 
essary to redouble the efforts to prevent a sacrifice of a 
part if not all of the $2 duty. 


<7-_—oTresaeamOmaa—s 


Borrowing, as the phrase goes, of a bank does not nec- 
essarily presuppose or imply any passage of actual cash. 


sO 


ow8mr 
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A bank’s resources, consisting principally of negotiable 
securities, or with comparatively but a small amount of 
cash, may and largely do afford a basis for simply “swap- 
ping” credit tokens with its customers. In a large ma- 
jority of instances the latter deposit promises to pay in 
some form and take eredit for the amount, less the dis- 
count or price of the privilege, whereupon they proceed 
to draw checks against it that finally, reaching the clear- 
ing house, are there offset against other checks and so 
settled or disposed of with never the thought meanwhile 
of such a thing as coin or greenbacks. Money is one 
thing, credit is another, but either may serve the same 


end. 


Ran 

The assumption of indifference as to whether or not 
Canadian lumber is admitted free to the markets of the 
United States, which is affected just now by so many 
Canadian lumbermen who profess that there are other 
markets to which they can ship and other uses to be 
made of their standing timber, is rather ludicrous in 
view of the strenuous efforts made by the Canadian com- 
missioners in Washington to secure the removal of our 
duty on lumber, and the maintenance of a lobby for that 
especial purpose. 

nnn 

It is gratifying to find that the great daily papers are 
beginning to pay some attention to the lack of reliable 
timber statistics of the United States. In a recent issue 
of the Transcript, of Boston, there is an interview, sup- 
plemented by editorial discussion, with Mr. Weston, of 
Weston & Bigelow, who insists that whereas now there 
are no reliable data as to the timber supply of the coun- 
try it should be no difficult matter to arrange for a 
fairly accurate census, and urges that congress should 
appropriate the money to cover the cost of the work. 
This is a subject which is of interest not merely to the 
lumber trade, but of importance to the government as a 
basis for formulating some intelligent policy in forestry 


matters. 
DS ee ee ee ee 


Greater scarcity of poplar lumber than latterly has pre- 
vailed would, it is believed, prove a positive calamity to 
that branch of the lumber industry at large. Failure 
from any cause to obtain readily or conveniently any 
competitive commodity, especially if relatively high 
priced, is a circumstance naturally tending to divert at- 
tention from it and to impair its commercial standing in 
the esteem of consumers. If there were no available sub- 
stitutes for poplar the case would be different. As it is, 
the recent freshets in portions of the poplar belt, giving 
assurance of enhanced supply, as related in the news col- 
umns of this paper, should and doubtless will be welcome 
news to all producers as well as all consumers. 

e—eNéaeeeroroor4 

The reception accorded the American Lumberman has 
signalized a warmth of cordial interest entirely surpass- 
ing any anticipations that the publishers had dared to 
entertain before the fact. It will be the aim to make the 
paper itself a fitting token of appreciation. 

Rann 

One of the greatest of New England industries is said 
to be threatened with disruption and dissipation by the 
entirely autocratic, not to call it insolent, dictation of 
Prior to the advent of this 
had thriven 


so-called labor magnates. 
disturbing element the industry in question 
fairly well and its operatives had lived in comfort and 
were orderly and contented. The fact that the sash and 
door industry of Oshkosh, Wis., survives the operation 
within a year past of a similar condition is a cireum- 
stance in no wise due to any volition upon the part of 
those responsible for the recent anarchistic disorder. 
Rann 

[t is somewhat surprising and not complimentary to 

the perspicacity of general financial and commercial writ- 


ters that they pay so little attention to the lumber 
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trade. They will write columns on boots 


industrial 


and shoes, 


grocers, stock, iron and steel, and usually 


entirely ignore the greatest industry of all, that which 
is concerned with the United 


States. 


forest products of the 
Rr 

A northwestern lumberman thoroughly familiar with 

logging conditions say that fully 10 the 

woodsmen in upper Minnesota are sick with the grip, 

while 5 percent of those in Wisconsin are affected by the 


percent of 


same disease. This has been interfering somewhat with 


operations. Early in the winter, the ice was brittle and 
rotten and work was somewhat delayed on that ae- 


count, but now it is progressing finely. 





WHITE PINE RESOURCES. 


A review of the business of the Duluth-Superior dis- 
trict. for 1898, to be found in our department headed 
“The White Pine North,” is interesting not only in it- 
self, but as typical of the general situation around the 
While the that 
showed a decided increase over 1897, being 54,348,00€ feet 
greater, the stock left on the docks at the close of the 
shipping season was 18,113,000 feet less than in 1897 and 
70.277,000 feet less than in 1895. 

Combining the stocks on hand at the beginning of 1897 


great lakes. production in district 


and 1898 with the production for those years, we find 
that the total 414,243,000 in 
456,223,000 feet in 1898. Deducting from these amounts 
the stocks on hand at the end of each year or shipping 


resources were 1897 and 


season, we find that the shipments for 1897 from the 
Duluth and Superior district were 281,953,000 feet in 
1897 and 342,046,000 feet in 1898, an increase in ship- 
ments of about 21 percent. When we come to look at 
unsold stocks, the showing is even more favorable, for on 
January 1 of this year there were remaining but 49,500,- 
000 feet unsold in all that important district. 

Perhaps the thing that in this whole record is of most 
current interest and significance as to the present condi- 
tion of the white pine markets and the prospects for 1899 
is the fact that sales during December, a month when it 
is expected that practically no business will be done, 
were 19,893,000 feet. In the ordinary year, the shipping 
season closes the sale season for the year. Buyers, hav- 
ing forwarded all that they can, are content to wait un- 
til the new year has opened and perhaps until the next 
shipping season is at hand, before further interesting 
themselves in the market. first, 
that nothing is to be gained by purchases at that sea- 


This is for two reasons; 


son in the way of replenishing stocks, and, second, that 
by delaying purchases they may be able to weaken the 
market or prevent a rise. But this year’s stocks along 
the lakes are so manifestly light and inadequate to the 
probable demand that buyers are anxious to secure as 
early as possible what remains, thus forestalling prob- 
able competition and the risk of losing control of sup- 
plies. 

The figures for other important lake producing points 
are not immediately available, but what is true of 
Duluth-Superior is true in perhaps a modified degree of 
all other primary points on the great lakes from which 
the lake markets and the east draw their major supplies 
of white pine. 

It is evident enough that the lake mills during 1899 
are to furnish the strongest support to white pine values, 
just as they did in 1898, but there will be no lack of 
support from the interior mills. The mills which ship 
by rail or by river are nowhere overloaded with stock, 
though the supplies are of good size at Minneapolis and 
some other northwestern points. But these large stocks 
are strongly held and do not form any threatening feat- 
ure in the market. Moreover, they will all be needed for 
the early trade if present prospects shall be realized. 

The center of gravity of white pine production is so 
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shifting to the west that it may be that the production 
west of the Mississippi river and in western Wisconsin 
will be more than sufficient for the exclusive western 
demand for white pine. If this should be the case, the 
surplus will all be needed to the east, and in fact north- 
western operators are showing unusual diligence in secur- 
ine eastern connections and arranging for an eastern 
outlet. However, as it is the unexpected that happens, 
it may be that the demands from Iowa, Minnesota, Mis- 
souri and the trans-Missouri country will be so heavy 
that there will be an actual scramble for stock, with that 
section pitted against the east in competition for avail- 
able supplies. In any event, there is no prospect of any- 
thing but a strong market on white pine up to July 1 
and nothing in sight that presages a weakening of the 
market even after that. 





YELLOW PINE PRICES. 


The meeting of yellow pine manufacturers held at St. 
Louis last week, which adopted an advanced price list, 
seems to have been the beginning of a new price era in 
that commodity. In spite of the elements of strength 
which have been noticed for a year past, there has been 
no organization, no common ground for action, no har- 
mony of trade sentiment. But the reasons for a strong 
market have been so accentuated in the last few months 
and now are so evident that with this initiative it seems 
more than possible that a substantial uniformity of 
prices may be the feature of the yellow pine market for 
months to come. A discussion of the salient features 
which point to strength for yellow pine seems like 
threshing over old straw, they have been referred to so 
frequently, but a restatement of some of the current 
facts may give point to the argument. 

There is no such thing as shortleaf finish to be found 
in the south. A prominent mill recently had to confess 
that the best it could do was to scrape up a carload of 
mixed stuff answering the description of finish, and 
those who have been in search of this commodity find 
that it is practically out of the market. This is largely 
so because the demand for bill stuff and railroad timber 
has been so heavy that it has taken a large portion of 
the timber that otherwise would have been cut into 
finish. In the longleaf district the same condition pre- 
vails in a less marked degree, though everywhere the 
upper grades are scarce and below the demand at current 
figures. Again, the demand for railroad material con- 
tinues practically unabated. The current requirement 
for building timbers, while not large, shows a probability 
of early increase, as northern cities are promising large 
demands for this class of material. Further, the strength 
of white pine is giving a wider range to the sale of yellow 
pine dimension and common lumber, which promises not 
only to absorb at an early date the accumulated stocks, 
but to crowd the mills well up to their capacity. 

It would seem, therefore, that the movement for an 
advance was well timed; and it was participated in by 
so many leading manufacturers, covering a wide extent 
of territory, that its influence will be wider and more 
dominant than would be indicated by mere numbers. 
There is a quiet campaign of education going on which 
is bringing even the most reckless, improvident and illy 
informed of the southern lumbermen to an appreciation 
of the fact that they have unnecessarily been sacrificing 
values and that all that is now necessary to secure a 
higher average price is to ask for it. The time will probably 
never come when there will be absolute uniformity, but 
the spread in quotations should be much narrower than it 
has been, and the general average should be for 1899 on 
a basis from $1 te $2 a thousand higher than during the 
previous year. 





NO WHITE CEDAR OVERSUPPLY. 


There has been more or less fear expressed by those 
not well informed regarding the white cedar situation 
that the putting in of stock this winter would be over- 
done. The ground for taking this view of the situation 
was the fact that prices of white cedar products ad- 
vanced materially last season, and high prices are al- 
Ways an incentive to over production. It was believed 
that a great many small operators and jobbers would 
go into the woods this winter with the idea of doubling 
their last year’s input, while the larger operators would, 
of course, not be averse to increasing the size of their 
business. 

This view of the white cedar situation does not seem 
to be borne out by the facts, as a canvass of those pres- 
ent at the recent meeting of the Northwestern Cedar- 
men’s Association at Escanaba, Mich., showed there were 
present about thirty of the leading producers of cedar in 
northern Michigan and in Wisconsin and Minnesota, 
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and with scarcely an exception they reported that this 
winter’s operations in the localities from which they 
came would be from 60 to 75 percent of last year’s. As 
a further indication of the lightness of stock for the 
coming year’s supply, they reported practically no dry 
stock on hand at present, while a year ago this time 
they had a fair amount of stock in shipping condition. 

One cause of the light operations in northern white 
cedar posts, piles and shingles this winter is the light 
fall of snow so far in the white cedar timber districts. 
The larger operators are able to make ice roads, but with 
a light fall of snow they are delayed in hauling from the 
woods out of the main roads. The small jobbers cannot 
well afford to make ice roads and, of course, are laboring 
under a great disadvantage when there is not snow 
enough for good sleighing. Another factor that has an 
important bearing upon the amount of cedar timber put 
in is the action of the settlers in the cedar districts. 
When the sleighing is good the farmers are depended 
upon to bring in to the railroads a large part of the 
timber put in, but the present winter the hauling is so 
bad that the farmers have so far brought in practically 
nothing, and unless more snow shall fall their help in 
getting in a supply of cedar will go for naught. 

In the face of these conditions, with a prospect of larger 
demand for cedar the ensuing year, it is but natural that 
cedar producers feel like holding prices firm, with an up- 
ward tendency, if anything. Prices advanced materially 
the past year, and had the effect of making the jobbers 
anxious to contract at figures considerably higher this 
winter. The cedar dealers who dispose of stocks direct to 
the retailers of the west, and to the consuming trade in 
the case of poles and ties, have, in many cases, refrained 
from making contracts at high figures, and this, too, 
has had a tendency to reduce the amount of stock al- 
ready put in. From present indications there need be 
no fear of an oversupply of white cedar stock for the 
trade of 1899. With all electrical railway, lighting, and 
telephone companies preparing to extend and enlarge 
their systems, and an era of prosperity dawning upon the 
country generally, the demand should easily take care of 
the supply and more. In fact, there promises to be a 
shortage of posts and poles, if not in shingles, which will 
crowd prices up to as high a point as they will stand. 





THEY WANT EVERYTHING. 


It may fairly be assumed that the temper of the Cana- 
dian lumbermen and their attitude toward the American 
lumber tariff question is fairly represented by the Cana- 
dian Lumberman, and that a position which receives its 
editorial endorsement is substantially the position which, 
if taken by the Canadian commissioners, will receive the 
support of the Dominion lumber industry. 

In its last issue our Canadian contemporary has this 
to say: 

Free logs for free lumber has been offered—nothing 
short of it will be accepted. If the United States objects 
to this method of equalizing conditions, then the pro- 
hibition of the export of logs will continue. It is not a 
question to be settled by the Dominion of Canada, but 
by the various conflicting interests in the United States. 

As we have often before stated, the free importation of 
logs is of very small importance to this country, and the 
vast majority of lumbermen are not only indifferent on 
that question, but positively hostile to such importa- 
tion. The only motive for asking for free logs is one of 
good fellowship. There are some American lumbermen, 
with mills located on American soil, manned by erews 
of Americans, whose continuance in business apparently 
depends upon the importation of logs from Canada. If 
they cannot get these logs some of these mills must 
shut down; but in comparison to the total manufactur- 
ing capacity of the country these mills are so few and so 
insignificant that but for the desire to protect the in- 
terests of every genuine American manufacturer the 
Dingley bill would have placed an import duty upon 
logs as well as lumber. So, if the Canadians think that 
they are going to hurt the feelings of American lumber- 
men or cripple the saw mill industry of the United 
States by prohibiting the exportation of logs, they are 
very much mistaken. Further on the Canadian Lumber- 
man says: 

The Canadian commissioners have, it is said, been of- 
fered several modifications of the tariff in the shape of 
the removal of the duty on the higher grades of lumber; 
the reduction of the duty to $1 per thousand feet: or a 
sliding scale arrangement, commencing with a reduction 
of 20 percent, and eventuating in the entire removal 
of the duty at the end of five years. None of these con- 
cessions will be accepted ‘by the Canadian commissioners. 
Even were they disposed to agree to a settlement of the 
question on the lines of any of the above offers, there 
would still be found an insurmountable obstacle in the 
Ontario government. Hon. A. S. Hardy and his col- 
leagues have spoken in unmistakable terms. They will 
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- permit the exportation of saw logs only in consideration 


of the free entry into the United States of the forest 
products of Canada. 

If the Canadian commissioners and the provincial goy- 
ernments back of them insist upon this “whole-hog-o: 
none” policy, and upon the free admission of Canadian 
lumber into the markets of the United States as a sin 
qua non to the perfection of a reciprocity treaty, thon 
no treaty will be made, and, furthermore, the responsi. 
bility for making the negotiations fruitless wii rest upon 
the Canadians, and upon them only. 

But if it be only the exportation of saw logs that is io 
be refused by Canada without free lumber on ‘his side, 
then the treaty “&s respects other things than lumber 
can go through without trouble; for if the Canadians 
conclude that the free exportation of logs to the United 
States to the extent of 250,000,000 to 300,000,000 feet a 
year is a full equivalent for the free admission cf lwuber 
to the extent of 600,000,000 or 700,000,000 feet a year 
into the United States, we shall have no particular quar- 
rel with them, though we may doubt the wisdom of their 
position, either as a matter of equity and logic, or expe- 
diency. 

The only threat in al] this matter which is of any spe- 
cial importance to industries dependent upon forest prod- 
ucts is that the exportation of pulp wood shall be jro- 
hibited unless the Canadians can have their own free a) d 
unlimited will regarding free lumber. But even this is 
not a fatal blow. It will affect a few pulp and paper mills 
along the border, as the prohibition of log exportation 
will affect a few saw mills on this side the line, but there 
is a plenty of pulp wood in the United States, and if the 
most approved varieties are not to be had in suficient 
quantities there are other woods which are at least rea- 
sonably satisfactory for the purpose. 





A DANGEROUS BILL. 


Mr. Bromwell, of Ohio, has introduced a bill in the 
house of representatives which it will be well enough 
for the lumbermen who are engaged in floating logs in 
the streams of the United States to give some attention 
to. The bill was presented some little time ago, and has 
already been referred to the committee on interstate and 
foreign commerce, and is as follows: 

Be it enacted by the senate and the house of represen- 
tatives of the United StateS of America, in congress 
assembled: 

Section 1. That any person who shall take up and se- 
cure any saw logs, or trees prepared for the purpose of 
sale, found adrift in any of the navigable waters of the 
United States, which shall have or had thereon the brand 
or trademark of the owner, shall be entitled to receive 
from the owner thereof as he shall deliver to such owner 
as follows: For each saw log or other logs or trees pre- 
pared for sale under thirty inches in diameter, 25 cents 
each, and for each saw log or other log or tree so pre- 
pared for sale, thirty inches in diameter and over, 5! 
cents each. For saw logs or trees in rafts of twenty or 
more up to fifty, each person shall receive $5 for such 
raft, and 10 cents additional for saw logs or trees in rafis 
of more than fifty. 

Sec. 2. That if the owner of any such saw logs or 
trees fail to pay the sums so chargeable thereon within 
sixty days from the day they are taken up, upon an 
order first had from the nearest United States commis- 
sioner within and for the district in which such log or 
tree may be found to whom application shall be mad 
the person so taking up and securing such log or t 
may sell the same at auction upon thirty days’ notice of 
such sale posted in writing upon the front door of the 
court house of the county of the state in which such 
sale is to be made; and thereupon such person, after re- 
taining the sum to which he shall be entitled as salvas: 
as before provided, shall pay the balance of the proceccs 
of such sale to the United States commission from whom 
such order of sale is so first obtained, who shall retail 
the balance, deducting from the same 50 cents for issuins 
said order, for the use of the owners; but if no pers”! 
shall appear and establish his right to such procevus 
within one year thereafter the same commissioner 5! 
account for the same as for costs received by him. ; 

Sec. 3. That this act shall be in force and effect trom 
and after its passage. 7 

It will be seen that under the operations of this law 1! 
a lumberman should chance to lose, as lumbermen are 
apt to do, some of his logs, by floods or other accidents; 
it would be entirely possible for anyone picking up these 
logs to collect from 25 to 50 cents for each log. ‘I! 
would mean anywhere from $3.50 upwards a thousand 
additional cost to the log owners. The condition on tic 
Mississippi river will serve to illustrate. It is not - 
infrequent occurrence in the spring for logs to bre: 
away at Minneapolis and be carried into the river % 
points between St. Paul and Hastings. Before the ™* 
chinery for gathering these logs into rafts again could 
he put into motion, every owner of a little boat could 
gather such logs as he could reach and then collect by 
process of law the large fees provided for in this bill. It 
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is the practice of the operators on the Chippewa river, 
aud particularly of the manufacturers at points on the 
middle Mississippi river, to float their logs down in 
the open Chippewa river to the Mississippi, and then for 
a considerable distance in the Mississippi to the West 
Newton rafting works. Unless this law were supple- 
mented by some other provision, all these logs would 
become subject to the pirating acts of any parties who 
could find a proiit in gathering them and selling them 
under the terms of the law. In rafting logs to the 
down river points, it not infrequently is the case that a 
raft is broken up and the logs set afloat. Here again 
the log owners might be subjected to the penalties pre- 
scribed in this bill. 

{he conditions on the Mississippi are probably not 


dilferent from those on other streams where logs are 
floated. Log owners have found that they can gather 
their logs at a great deal less cost than named in this 


bill. Some vigorous protests should be sent to Washing- 
ton against the passage of this bill, which it appears that 
Mr. Bromwell has introduced by request. At whose re- 
quest has not transpired, but presumably parties in his 
own state or Kentucky. 





THE ANNUAL BALANCE. 


During the last two or three weeks lumbermen all over 
the country have been extremely busy in taking their 
annual trial balances and determining what the resuit 
of the year’s operations has been in point of profit or 
One part of the work is the taking of an inventory 
of stock on hand which, if carried out logically, involves 
the striking of a balance sheet of lumber handled—the 
stock on hand at the beginning of the year plus pur- 
chases during the year and less sales should be the 
stock on hand at the close. One of the best lumbermen 
in the country, none other, in fact, than William B. 
Mershon, of Saginaw, Mich., in a recent interview with 
a representative of the American Lumberman, develops 
this subject to some length as follows: 

By the way, I wonder how many manufacturers and 
lunibermen in closing up the year’s business make stocks 
balance as well as the books. I do not believe there are 
a half dozen of them in the whole country that do it, and 
I do not see how a manufacturer can tell anything 
about what he is doing unless he does do it. To illus- 
trate What I mean: We had, we will say, according to 
our inventory the first of January, 1898, 15,000,000 feet, and 
bought, say, 30,000,000 feet of lumber during the year. 
That makes 45,000,000 we must account for. We figure 
up what we have shipped and the balance, if there 
are no mistakes, ought to be the amount of our stock 
and agree with our inventory the first of this year. We 
do not mean that the balance will be exact to a foot 
—that would be an impossibility—but it should come 
near enough so that you know there is no mistake and 
that you are not fooling yourself in your cost of doing 
business. For example, we make boxes. We think our 
experience has taught us what percentage must be 
added to the net contents of the box to make the amount 
that would equal the actual lumber necessary to make 
that box—in other words, what the waste is. Well, in 
the kind of boxes we make we have found by expe- 
rience through a long series of years that if we add 20 
percent to the mill cull boxes, for whick mill culls are 
used, and 15 percent to the sound boxes, for which ship- 
ping culls and box lumber are used, we come out about 
right. Again, we rip up lots of Ivmber into siding 
Strips, resaw it, trim off shaky ends, cut out bad knots 
and square up ends, so we have to compute the waste in 
this process and we add 3 percent to our siding board 
measure to cover this leakage. We have three molding 
machines running most of the time. Is there any waste 
in ripping up lumber into molding? Most decidedly 
there it. In employing the national system of meas- 
urement—that is, selling by the rough width the same 
as we would sell flooring—we add 15 percent to cover the 
Waste in saw kerf, ripping, spoiling on the machines, 
trimming off ends, or edgings wasted, or on account 
of defective quality, or being too small, The lumber 
We cut up into dimension shingles, sash, doors, blinds, car 
siding and roofing, window frames, pickets and a thou- 
Sand and one things into which pine lumber is manipu- 
lated does not measure as much net or in the finished 
article as the lumber from which it was made; and the 
difference between the two, or the waste, must be cor- 
rectly accounted for if a fellow cares anything about 
knowing what a thing costs or desires to be sure he is 
adding a profit when he comes to sell. And so it goes. 
And that is the reason we are busy now. We are wading 
through these figures and being sure that our system is 
correct, is correctly interpreted and correctly applied. 

This subject is undoubtedly one which has worried 
every lumber manufacturer, whether operating a saw 
mill, planing mill, box factory or other woodworking 
‘stablishment. Even the mere handler of lumber has 
hore or less difficulty in striking a correct balance of 
stocks, for there is waste in the yard and in shipping. 
Probably almost every lumber business which has been 
conducted a series of years would be able to give the 
total loss by reason of waste in one form or another, but 


loss 
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it is of comparatively little economic advantage to know 
what this loss is unless it can be placed so as to remedy 
unnecessary loss and conduce to the economy of the 
business. Cases have been not infrequent where business 
men have been entirely mistaken as to the profitable 
departments and would urge the sale of a certain class 
of stock on the supposition that it was a profitable one 
when really it was unprofitable, and made prices out of 
harmony with the genuine facts of the case. 





THE ASSOCIATION SEASON. 


Beginning with next week, there will be a rapid suc- 
cession of annual association conventions extending into 
April. ‘These will embrace all of the various branches of 
the trade covering practically every section of the re- 
public. <A roster of the names, times and places of meet- 
ing is printed elsewhere for the infcrmation of the lum- 
ber public at large. 

These organizations will convene this year under re- 
freshingly better and more encouraging auspices than 
during any preceding year since 1894, and there will, 
therefore, be ample occasion for mutual felicitation upon 
the part of the various bodies. 

Upon the part of manufacturers there will be presented 
opportunities of betterment in different departments of 
operation that have many times been proven of incalcu- 
lable value to all participants in the past. Above all, 
a better feeling may thus be engendered amcng competi- 
tors through the interchange of ideas and the social com- 
munion incident to all such occasions. 

Associated retailers in large numbers and more ex- 
pansively diffused territorially will come together and 
strive jointly as heretofore to foster more amicable rela- 
tions between themselves and other branches of the 
tvade. Results in this direction, whether in the past, 
present or future, have depended and will hereafter de- 
pend upon the degree of success with which any action 
taken may appeal to “the other side” and its sense of 
policy coupled with considerations of expediency as well 


as fellowship. Fellowship, it must be remembered, at 
the sacrifice of expediency, grand and good as the former 
is, promises scanty advantage, and the study must be, if 


effective results are hoped for, to foster both. Recipro- 


city is recognized at this late day of all men ds the true 
underlying principle of all business relations only so long 


as it is reciprocal in practical effect as well as theory. 
Wholesalers, with their smaller number of organiza- 


tions, will also have their innings and be heard from in 
defensive measures that shall strengthen their position 


in the great field of competition. 


The traveling salesmen, too, will be on hand in force, 


to renew old, foster new and cement all possible acquaint- 
ance and to consider their own affairs in close commun- 
ion with their supporting allies, the retailers. 


Wherever and whoever these or any of them shall be, 
there the American Lumberman will also be, to see that 
the lumber world may not plead ignorance of what was 


done or left undone. 





A CENSUS OF THE LUMBER BUSINESS. 


At a recent meeting of the American Economic Asso- 


ciation, a report was made by a committee which in- 
cluded, among others, Hon. Carroll D. Wright, who is 
probably the best qualified statistician in the United 
States. ‘his report called attention to the fact that the 
twelfth census, which is about to be provided for by act 
of congress, may prove inadequate to the needs of a na- 


tion such as this. 


‘The committee makes criticism not so much of the 
accuracy of the previous censuses as of the treatment of 
the data which were secured, and of a lack of continuity 
The committee believes that 
there should be a permanent census bureau, or that 
there should be constituted special bureaus, possibly in 
connection with some of the departments of govern- 
ment, to compile information upon specific subjects. This 
work should, of course, be in the hands of specialists in 


from census to census. 


these subjects. 


This is in line with what the lumbermen of the United 
States recently have been urging. It has developed dur- 
ing all the agitation concerning the tariff that the official 
records of the United States are wofully inaccurate and 
deficient concerning the greatest manufacturing industry 
Our information from Wash- 
ington is to the effect that it is the purpose in the bill 
for the twelfth census to strip from it all provision for 
any information beyond that touching the population of 


of the country—lumber. 


the country. If other subjects shall be taken up, they 
will be provided for by special acts, which shall define 


<1 


the expenditure and the scope of the investigation to be 
made. At the meeting of northern and southern lumber- 
men held in St. Louis in November a vigorous set of 
resolutions was passed, calling upon the government to 
provide for a comprehensive statistical survey of the 
timber resources of the country and a compilation of 
facts pertaining to wood products. 

The resolutions of the American Economic Association 
are in line with these suggestions. lf anything is to be 
done to impress upon congress the need of some such 
bureau as those who have had the tariff matter in 
charge have found to-be absolutely necessary, it should 
be done at once. It will be remembered that in the 
eleventh census Superintendent Porter was able to make 
a fairly satisfactory bulletin covering the lumber indus- 
try in Michigan, Wisconsin and Minnesota. He failed, 
however, to compile anything at all comprehensive con- 
cerning the great lumber interests in other parts of the 
country. It seems to the American Lumberman that it 
is of particular importance to the developing lumber in- 
terests on the Pacific coast and in the south that some 
means should be provided for the compilation of a close 
estimate of the standing timber of every kind in these 
newer lumbering regions, and accurate data concerning 
the volume and cost of production, etc. This can be 
done only by a bureau of experts, with ample time and 
ample means at their command. Is it not due to the 
lumbermen of the United States that some such provis- 
ion should be made? Will not some such compilation be 
of vast importance and value to the friends of forestry? 
The subject is of enough importance to demand energetic 
and persistent effort at the hands of lumbermen ail over 
the country. 


PROGRESS IN RETAILING LUMBER. 

‘The general march of progress in the lumber trade has 
not neglected its retail branch. While there always have 
been wideawake retajlers who have kept their eyes open 
for improvements in methods, the trade as a whole was 
for many years in a rut out of which comparatively few 
of them escaped. Years ago this was perhaps largely so 
because almost any method would yield profitable re- 
sults, but the retailer’s margin has been narrowing and, 
besides that, he has become educated to an appreciation 
of the finer points of business. 

For a generation the retail lumber dealer was content 
to pile the major portion of his stock out of doors, cover- 
ing only the dressed lumber, molding, sash and doors, 
etc., but now he has discovered that there are both 
economy and good business in extensive shed systems by 
which practically the entire stock is protected from the 
weather and work made more easy and continuous. He 
has learned, too, that there is money in complete and 
accurate systems of accounts, and he takes an added 
pride in not only the volume of his business, but the 
systematic and clean way in which it is conducted. 

Three influences have been at work in this develop- 
ment of the retail trade. First, we believe, in impor- 
tance is the influence of the newspapers, which have 
systematically and persistently insisted om these points. 
Second is probably the influence of the traveling sales- 
men, who are not only representatives of the selling de- 
partments of their various institutions, but, in a broad 
way, are peripatetic professors of lumber lore. It is a 
dull man, indeed, who cannot get some information at 
every visit of one of these usually bright and progressive 
men. They bring the retailer into constant touch with 
the outside world, keep him informed to a greater or 
less degree of what his competitors are doing, and, now 
that the retailer receives anywhere from one to a dozen 
of these visitors a day, his wits are receiving a constant 
burnishing. Third in influence upon the trade are the 
retail associations which have developed a spirit of 
camaraderie which has been good for the morale of the 
trade and has been of individual as well as of joint ad- 
vantage. 

The average retail lumberman of today, particularly 
of the better class, is a merchant in the full sense of 
the word. He understands the markets, the qualities of 
lumber produced in different sections, and, combining 
this knowledge with his experience as to the needs ot 
his particular community, is able to manipulate his busi- 
ness to the best price advantage. There is no branch of 
business that is more substantial than that which is 
engaged in the sale of lumber at retail. The retail lum- 
berman is almost invariably one of the leading business 
men of the town in which he lives. This is so partly 
because he is dealing in a commodity as much a necessity 
of life as groceries or drygoods. It is a stable com- 
modity, moreover, not affected by trusts or combinations, 
and so is lacking in the speculative element which makes 
some lines of business so unstable. 





CHICAGO AS A LUMBER CENTER. 
Chere has been much comment within a few years to 
the etfect that the lumber trade of ¢ hicago is suifering 
a decline. When such observations are made reference 
is mostly had io the wholesale shipping trade in northern 
White and norway pine; for it is well known that local 
consumption of southern pine has increased within a 
few years. and that dealers having cflices in this city 
loped a considerable trade which covers not 
ee area of contiguous country but reaches 
to the whole country, east and west, and abroad. It 
moreover, recognized that the hardweod business is 


its position, since local constuuption requires 
he receipt and handling of a large amount of stock. 
In estimating the present state and prospects of the 
lumber business of Chicago the entire range of woods 
ust be taken into account. The fact that this is a 
ereat imlustrial center, in which furniture, agricultural 
implemenis, Wagon, car, plano, organ, box and a variety 
of other manutactures figure in the total of road con- 
sumption, to which must be added the requirements foi 
building, enables us readily to see that Chicago must 
continue to be concentrating point for a vast aimount 
t mill product 
It cannot be denied that the whelesale vard trade in 
“no pine has sutfered a decline since 1s$2, the vear 
ich the aeme of lumbei receipts at this point Was 
Several whelesale yards have been discontinued 
at vear, notably all those connected with mills 
Menominee, Marinette and Escanaba, with the excep- 
n of that of the Soper Lannber Company. which has 
onnection with the Bay Shore Lumber Company, of 
Menominee. There are still several large wholesale yards 
hich manifest great vitality, and without doubt there 
I] be a wholesale trade in northern pine here as long 
s white pine is produced in important quantities; fer 
the local requirement alone will necessitate large stocks. 
stocks will attract trade. Besides, there is a 
trade in northern pine localized in Chicago, in 
rs with downtown offices control a large out- 
mills and distribute it directly to the local 


trade. 


Decl ne in Business Arrested. 
igo Wholesale lumber trade be in process of 
ension, progress down hill was arrested dur 
ear. Receipts of all kinds of lumber in 
amount of 1.600,.000,000 feet, while re- 
re 1,415.623,060 feet. Thus a gain last 
ver receipts the year before was nearly 185,000,000 
feet. or 13 percent, and that despite the fact that dealers 


ithheld purchases during the first half of the 


ison because they considered prices at the mills too 


high in comparison with prices at which lumber could be 
sold from the vards. Yet the gain made in receipts last 
vear did not bring the total up to that of receipts in 


i895, when they were 1,672.712.255 feet, but exceeded 
lose of 1596 by about 330,000,000, feet. That year 
marked the lowest point of depression in the lumber trade 
of this city after the panic of 1593. 
Phe gain made last vear may be considered as emphasiz- 
the rising tide in the general lumber trade of the in- 
terior, as energized by the bettered business and indus- 
rial condition oi the country. 
jut we should not lose sight of the fact that a large 
measure of the gain in receipts must be attributed to 
the increase in demand for the hardwoeds, As to yellow 
pine from the south, nothing was guined in 1898 over the 
previous year, and probably there was a loss because of 
« Jack of local demand on building account. Thus we 
should conclude that the increase must be apportioned 
When 


the lack of demand for local building purposes is con- 


1 northern pine, hemlock and the hardwoods, 


sidered, the wonder is that any gain in receipts was made 
during 1898. But during the last half of the season the 
Chicago pine dealers became free buyers of mill product, 
taking the opportunity of a degree of apathy at the 
east to secure advantages in mill run stock that would 
have been impossible had there been the usual sharp 
competition in buying from the east. 

Sales by Chicago yard dealers of all classes in 1898 


5 


amounted to 1,635,000,000 feet, which, it will be seen, ex- 
ceeded receipts to the extent of 35,000,000 feet. Stocks 
on hand in the northern pine yards on December 1 were 
09,209,707 feet, as compared to 362,142,073 feet at a like 
date in 1897. It will be observed that stocks on hand 
on December | in the two years did not differ greatly. 
It must thus be concluded that in order to meet the re- 


quirement for the past season’s trade there must have 
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been a thorough cleaning out of old supplies, and that 
the lumber now in yard is almost wholly new stock of 
the past season’s cut. It should also be understood that 
two large yards were closed out during the year, which 
swelled the amount of sales and shipments in proportion 
to receipts. 


Local Consumption and Real Estate Improvement. 

City consumption in 1898 amounted to 695,209,000 feet, 
as compared to 795,707,585 feet in 1897: 776,897,907 in 
'S96; 908,665,110 in 1895, and 855,829,290 in 1894. Thus 
it will be seen that the city trade which goes to the 
supply of local building centractors and manufacture 
made a poor showing by comparison with that of the four 
preceding years. 

This presentation accords with what is well known as 
pertaining to the condition in respect to building in this 
city and its suburbs during the past year. Real estate 
has been in the dumps, and the result has been slight 
inotive for the improvement of vacant properties by the 
erection of buildings. This condition has seriously af- 
fected the city trade, commonly designated the retail 
business, which is reflected in the exhibit of local con- 
sumption for the year, which was smaller in 1898 than 
in any other year siace 1803. The building requirement 
during the period extending from ISS81L forward has been 
un important element in the lumber trade at this point. 
In some years prior to 1893 it has been estimated that 
fully 65 percent of the Iumber received here has gone 
into local consumption, largely for building purposes. 

The low condition of real estate interests at the present 
time, and the but slight evidences that there will be any 
great improvement for the year to come, are certainly 
not very encouraging to the strictly city trade; but there 
ave those who predict better things on the opening of next 
spring. It is thought impossible that prosperity in gen- 
eval industry and trade shall have no effect toward the 


revival in demand for buildings and real estate holdings. 
It is concluded that a full employment of the salaried and 
laboring classes, as well as increased demand for mercan- 
tile and manufacturing accommodations, certainly will 
cause the filling up of vacant properties and a rising 
demand for new structures. Such a change for the better 
would be a boon to the local lumber trade and raise the 
volume of local consumption to a level attained in former 
prosperous years. Until there shall be a pronounced im- 
provement in real estate affairs the city lumber dealers 
will pine for the conditions prevailing before the panie. 
They would even be satisfied with the consumption wit- 
nessed in 1895, which was well up toward 1,000,000,000 
feet. 
Sales and Shipments of 1898. 

It is a noteworthy feature of lumber disposition in the 
pest year that, in the absence of a vigorous and normal 
city requirement, sales and shipments reached the enor- 
Deducting 699,209,000 
for local consumption, it is seen that the amount shipped 
to outside points was 936,791,000 feet. Of this amount 


mous figure of 1,635,000,000 feet, 


the greater portion was white and noiway pine, with con- 
siderable hemlock sifted through the pine trade. Such an 
exhibit seems to imply that the northern pine business, 
though diminishing, is far from being in a state of actual 
decrepitude. A imarket which is still capable of con- 
centrating more than a billion and a half feet. of lumber, 
and distributing in one year well nigh a billion in the 
country at large, besides furnishing nearly 700,000,000 
for local consumption, is a market of the first magnitude 
at the present, whatever it may have been in the past. 
There is only one market that nearly approaches it, and 
that is the combined markets of Buffalo and the Tona- 
wandas, 
The following table shows the amount of shipments in 
cach month during the year 1898: 
January . err 
February 39,661,000 
March Rada See Von 6eeeeadsinesépedibee ssp ainie-secs'c. Cee 
April 
May 
June 
July 
August 
September 
October 
November 
December 


BIROA: 32), Ceweaaananises en eaase Clos G ah amos eee OnE 699,209,000 

Following is a statement of receipts and shipments of 
lumber and shingles covering the years from 1879 to 1898, 
inclusive. 

Again it should be observed that receipts include all 
kinds of lumber, by water and rail. The banner years 
were 1882, 1885, 1891 and 1892, marking the most prosper- 
ous periods in all lines of business, in which the lumber 
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trade shared. It will also be seen that the years indicated 
were included in the twelve years in which there was the 
most lavish cut of white and norway pine. Since 182 
receipts have not touched the two billion mark, which 
may be taixen as indicating the decline in the total annual 
cut. In this later period such districts as the Muskegon, 
White river and Huron shore have almost ceased to he 
producers of pine lumber, while there has been a falling 
off in minor districts tributary to Lake Michigan as a 
means of transportation. But it is well to notice that in 
1895 receipts reached 1,672,712,285 feet, which equaled the 
total in 1886, when the northern pine industry was at its 
hight. Yet we must recognize that the yellow pine trade 
at this point was much greater in 1895 than in 1886, and 
probably the hardwood trade was larger in 1895 than in 
the earlier year. Thus the inference is that the growth 
of demand for southern lumber and the hardwoods jas 
gone far toward maintaining lumber receipts at this 
point. Indeed, it is possible that in future years of pros 
perity—-possibly in 1899—receipts will again rise to pro 
portions equaling those of some of the years in the preced 
ing decade. It isxyuite evident that there will be a con 
siderable comparative increase in receipts of nerthern pine 
in the year just begun, and that the volume may swell 
to an amount well up toward the two billion mark. 
There is but one cause to preclude this result, which is 
that real estate affairs are in such a condition that exten 
sive building is nearly out of the question. But even in 
this respect there may be a change before the year sill 
be ended: 


A Summary of Twenty Years. 
; Stock 

: ——Receipts— —Shipments— > on Hand 
Year. Lumber. Shingles. Lumber. Shingles. Dec. | 
1879. .1,485,008,322 683,574,899 
1880. .1,524,431,000 650,922,591 
ISSL. .1,906,639,000 — 953,285,000 
1882. .2,116,341,000 954,549,000 
1883. .1,897,815,000 1,150,108, 000 92 
1884. .1,802,727,000 895,528,000 1,095,200,166 1,007,458, 385 
1885. .1,744,699,000 770,727,000 896,044,493 662.2 
1886. .1,660,589,000 775,725,000 974,652,297 8 
1887. .1,846,187,000 612,990,000 1,038,013,018 
1888. .2,012,069,000 629,685,000 801,462,867 
1889. .1,980,227,000 637,377,000 739,510,000 
1890. .1,969,689,000 524,440,000 — 884,058,000 
1891. .2,087,462,000 310,168,000 870,931,000 
1892. .2,250,298,000 413,266,000 1,058, 407,000 
1893. .1,621,627,000 317,400,000 742,150,000 376,216 
1894. .1,555,055,000 324,651,000 619,513,000 216,586,000 
1895. .1,672,712,285 324,810,000 972,391,000 297,760,000 
1896. .1,270,929,000 26 591,488,000 225,847,000 
1897. .1,415,623,000 371,073,000 556,518,000 255,565,000 
1898. .1,600,000,000 

The figures in the last column of the above table show 
stocks of northern pine on hand on December 1 in each 
of the years indicated. They are significant, taken as a 
whole, only as showing that in the hight of the nortiern 
pine trade in this market, namely, from 1879 to Ise. 
inuch greater stocks were carried over from one year to 
another than since that time. This in a measure is owing 
to the fact that the great wholesale yards are fewer in 
number than in former years. At the same time tlicre 
has been an increase in the number of so ealled retail 
yards, some of which carry stocks about equal in size to 
those of the wholesale yards. Yet the tendency of thie 
retail yards is to receive much of their supplies by rail. 
which enables them to graduate their holdings even!) 
throughout the year, so that their stoeks on hand at the 
close of each year do not make so large an exhibit as «itl 
those in the wholesale yards in the eighties, when tlhe 
shipping trade of Chicago was at the hight of its prospe! 
ity. It seems probable, however, that the stocks must he 
increased, as they are now too low to meet the require 
ments of even the dull trade of a year like 1898 without 
showing an embarrassing paucity in times of need. 


“—_e~rreew~rrvsan—n—n—"—"—"—_ OO 


The assistant secretary of the treasury has made a de 
cision of some interest to lumber importers and carric!> 
in regard to the priority of claims upon the procecds 1 
sulting from the sale of goods seized by or turned oye! 
to the government. A car which was invoiced as col 
taining lath was found by the customs inspectors to com 
tain chiefly shingles of a much higher value than lat); 
the car was forwarded to a lumber market and there de 
tained some time before being sold,-as there was 10 
place for storage. The railroad company demanded tliat 
its customary demurrage charge for detention of cir 
should be paid out of the proceeds of the sale. The secre 
tary’s decision was that the first charge against the stl 
was the expense of sale, which included appraisers’ fee> 
and charges for advertising; next the lien for freight and 
any other liens there might be against the contents of 
car, after which a reasonable charge for the use of cil 
for storage charges should be paid, although the demur 
rage charge as such was specifically disallowed. 
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A Town That Beat Itself. 

| don’t know how a man would feel if he had not 
been beaten by somebody, for that has been my lot so 
often L can hardly imagine the frame of mind in which 
one would be who had not experienced it. There are 
those who boast they are never taken in, but IL believe 
such people either he or have not the brains to know 
when the wool is pulled over their eyes. Then again, it 
sees to me that much as we may have been beaten by 
others, we have been beaten by ourselves more. It ap- 





“They are never taken in.” 


pears that every man is actually arrayed against him- 
sell. We oppose ourselves at every turn—beat our meii- 
tal, physical, spiritual natures—and the pity of it is so 
many pass through life without knowing it. 

| do not remember having heard of another town that 
heat itself so badly as has the town of Logan, la. ‘The in- 
habitants of the town are swearing it is the Green Bay 
Limiber Company that is doing them up, but the evi- 
dence shows it was the Logan citizens who started the 
ball rolling. ‘They got up the lightning and imsiead of 
Where they expected it woulda, their own de- 
voted heads were the ones which caught it. 

lie Green Bay Lumber Company is a line yard con- 
cern operating an even fifty yards, with a few exceptions 
wl in lowa. One of its yards is in Logan. Somebody 
built « house in that town, bought the lumber of the 
Green Bay Lumber Company, and became disgruntled 
little diflerencé which arose over 1,500 feet ot 
You know when some fellows get disgruntled 
they go and get a long knife made with which to scalp 
the man who stirred them up. This was what this 
Lovan man tried to do. O, but his revenge would be 
sweet and most effectual. He wanted to wipe the Green 
ay yard out of Logan. He did not feel he was big 
enough to do it alone, so he called to his assistance the 
business men of the town. ‘Then he would do it sure, 
tor if the solid business interests of the burg were ar- 
raved against one little lumber yard, the stock in that 
yard would be reduced to splinters, no doubt, and the 
men who had run it would tlee with covered faces. He 
would start a farmers’ yard—that was the stuff that 
Would do it—and with a couple of exceptions the Logan 
business men took stock in it. They contributed from 
$25 to $200 each—that much in money, and all their 
influence. The farmers who came in were given the tip 
that the place to buy lumber was at the new yard; it 
could there be had dog cheap, and at the same time it 
Would be giving the various business houses a little 
hoost, and incidentally giving the obstreperous lumber 
company, that was so particular as to stand up for its 
rights when only 1,500 feet of lumber was involved, a 
dig vight under the fifth rib. 

And so things moved on, as, in any event, they will. 
The farmers’ yard went in, lumber was sold cheap, and 
the oflice force of the Green Bay Lumber Company had 
plenty of time to play checkers. ‘The head men of the 
concorn kept up a thinking, however. I know some of 
the members of the company and they are thorough- 
breds. And if at any time we feel that we must run 
Up against somebody, our good sense should tell us it 
should not be a thoroughbred; that is, unless we know 
Wwe are more of a thoroughbred than the other fellow. 
[ Would rather buck against six mongrels than one thor- 
oughbred. A mongrel will oftentimes start in a race 
With a good deal of vigor, and even speed, but look out 
for the thoroughbred when they come under the wire. 
If it is necessary to call out the last degree of endur- 
ance and exertion of nerve and muscle by applying the 
Spur and whip, why, your mongrel quits. Said one of 
the oflicials of the company to me: ‘They seemed de- 
termined to crowd us off the face of the earth, and we 
Were not ready to go.” 

_A half bloek of land was bought and a big building 
lor such a town was put under way. It was two stories 
and basement, fifty feet or more. wide, and 100 feet long. 
It was heated by steam, a private gas plant was put in, 
and a money carrier system that cost $800. ‘Lhen it 
transpired it was to be a full fledged department store, 
Owned and run by the lumber company that had been 
ostracized by the business men of the town. An experi- 
enced department store manager was placed in charge. 
The company said to the business men of the town, 
‘You have shown us how to sell lumber cheap; we'll 
take our cue from you and sell goods in every line cheap, 
Maybe at cost, and depend on our cash discounts to pay 
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running expenses.” ‘That night the business men of 
Logan had several species of nightmare. Mince pie 
couldn't have begun to raise such a rumpus with their 
dreams. 

Dry goods, groceries, clothing, foot gear, head gear, 
drugs, hardware, harnesses, etceteras, were put in stock, 
and agricultural implements will follow. The doors were 
opened for business December 1 and the cash sales for 
that day—all sales will be for cash exclusively—were 
more than $500. And talk about cheap prices! Twenty 
pounds of sugar for $1; salt, 85 cents a barrel; nails, 
$1.25 a keg—and so on all along the line. Today the 
stock of goods in this department store is worth $30,000, 
and not many weeks hence it will contain a stock worth 
$50,000. You may have seen a stock of merchandise of 
that value in another little town of 1,200 inhabitants, 
but I never have. People come thirty miles to buy 
goods. Nearly every day is like a cireus day. ‘The 
holiday goods were pretty well sold out and a dispatch 
from headquarters instructed the manager to distribute 
what was left among the poor of the town. I asked if 
there was to be a garden theater run on the roof and a 
hotel in the basement, and was told probably not. 

‘The other business men of the town have ample time 
to suck both of their thumbs. They wish that farmers’ 
yard was—but I won't tell you where they wish it was. 
it looks as sure as fate that every business man in the 
town who has not a reserve of capital back of him 
would have to go. That is the only logical conclusion to 
be reached. In a business way it will become a one-man 
town. And the enterprise which was inaugurated simply 
because the lumber company would not be bullied, and 
with no expectation of making a cent, promises to pay 
in a small way. An official incidentally remarked he 
thought there were other Iowa towns in which similar 
undertakings could be conducted. I have thought since 
the remark meant something; still, 1 don’t know as it 
did. The disaster which apparently is coming to the 
business men of Logan as fast as disaster can travel is 
all on account, as implied above, of running up against 
a thoroughbred. 

Yard [en’s Opinions. 

I was out holiday week, and next year I shall stay at 
home that week and slide down hill with my boys. In 
the most of the offices the lumbermen were busy closing 





“Slide down hill with the boys.” 


up their books for the year. Said one of them: “By 
George! 1 am sorry. I am unavoidably just as busy as 
i can be, but if you will go to the hotel and stay for two 
or three days until this rush is over, I'll pay your bill, 
and then we'll have a talk.” Thanking him, I told him 
I should be obliged to pull along, so he handed out a 
five-inch cigar and said as we parted, “Keep up the 
association racket. Somehow you get at the bottom of 
the association business, and I don’t see anything else- 
where that makes it so plain. I believe if I had not 
heen an association member what you have said would 
induce me to go right off and join.” I blushed like a 
16-year-old girl, stuck the cigar between my lips, and 
trudged away. 

At one place I said to the yard man, “I should like 
te know how your business has run this year. If I 
should say anything about it, of course, I wouldn’t men- 
tion your name, so nobody would be any the wiser.” 
Like a gentleman he pulled down a book and opened it 
at the summing up of the year’s business. It is a yard 
that I suppose carries $3,000 worth of lumber in stock, 
and the profits for 1898 were a little more than $1,400. 
“That isn’t big,’ he said, “but I live on half of it, salt 
the other half down, and don’t feel like grumbling. Yes, 
I look for a good trade the coming season. The farmers 
are feeling pretty good—that is, pretty good for farm- 
ers. Decidedly good, I may say, as compared with two 
or three years ago. ‘They never feel thorougnly good. 
The farmer is eternally looking for ideal prices. When 
they were selling corn for 10 cents a bushel they thought 
if they could get a quarter they would ask for nothing 
softer. They can now get about 28 cents, { think, and 
they want 30.” 

The other night I was on a belated train and, of 
course, everybody felt slightly sour. At the junction I 
was able to get a piece of pie that was made the week 
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before, with a glass of milk accompaniment, and my 


stomach was doing the reaching act. ‘The passengers 
were pulling out their watches every other minute and 
asking the conductor more senseless questions than one 
man could answer. Across the aisle a bright looking 
young man took a paper from his pocket and went to 
reading. “Jingo!” said I, “he’s reading the Lumber- 
man.” So I went over and snuggled down by his side. 
He said his name was Carpenter, that he had one yard at 
Hayfield and another farther north on the main line of 
the “Maple Leaf.” I forgot that 1 was hungry, or that 
the storm further south had held the train bach. We 
chatted about as fast as the car wheels went round, and 
in the course of his talk Mr. Carpenter incidentally re- 
marked that “selling lumber at retail is 2 good busi- 
The expression accurately describes it. Out this 
way the retail men are making money. Not in every 
instance, nor by the barrelful—I don’t say that—but 
the exceptions are so rare that I can chime right in with 
Mr. Carpenter and say that “selling lumber at retail is a 
good business.” 

We all like to know the opinions of those men who 
are old in the race, who have gone through life with 
their eyes open and have studied the situation as they 
have gone along. I had a sit-down with a man of this 
character—a man who conducts a big business—and 
asked him what he thought about the prices of the 
future. White pine was the lumber discussion, and he 
said: “I look for one more weak period, and that about 
next fall. There will be a great many logs put in this 
winter. Everybody is logging who can get a crack at it. 
The result will be a congestion in prices, but virtually 


ness.” 





“Shovel a little coal.” 


that will be the last. From that time on the white pine 
trade will be in hands which will hold it as stiff as an 
iron rod.” 

Another dealer who holds a prominent place in the 
retail world had an opinion. “Of course,” he said, “there 
is shading of prices. I never saw the time when there 
wasn't. But this is significant: I don’t believe you ‘can 
budge one of the Weyerhaeuser interests a cent. They 
are going to get list or nothing. If the others wiggle 
around and get rid of their stock, you mark my word ié¢ 
lumber next spring is not as stiff as you have ever 
seen it.” 

We will watch these prophesies, lie low, and see if 
they hit the mark. 

In small towns trade is really bottled up. “All I have 
to do these days,” said a yard man, “is to shovel a little 
coal and get all over smut.” In the minor cities, how- 
ever, towns ranging from 8,000 to 15,000, there is con- 
siderable lumber moving. ‘The early winter caught a 
good many contracts unfinished, and the severe weather 
at the start shut off business, but as soon as it let up a 
little the builders got their second wind and went at it 
again. In some of these towns there are big improve- 
ments on the carpet. If everything goes that is planned 
the lumbermen will have a busy season. 

Then, you know, we can’t do much without money, 
and there is more of it in the country than a yoke of 
oxen can draw. I am hoping that by and by it will be- 
come so cheap and plentiful that I can get hold of some 
of it. 

A Notable Event. 


I felt so elated that I fairly jumped into my new 
pants the other evening to attend a rare function. 1 
have heard of but few like it. I am so old that on 
state occasions I walk with a cane just for the purpose 
of slinging on style, and this was the second invitation 
I have ever received to attend an affair of this kind. 
The first one came from the Pabst Lumber Company, 
Paris, Il]., a mention of which was made in this depart- 
ment before the greatest two lumber papers on earth 
became one. The second one came from J. Rumsey 
Reeve, Hampton, Ia., and asked the guests to attend a 
“lumbermen’s lunch.” You fellows who live in cities 
where fashion and light weight trains predominate have 
your interpretation of that word “luncheon,” but your 
definition doesn’t fit the case out here on the novelists’ 
“boundless prairie.” Back in Chicago I used often to at- 
tend lunches, or teas, as many call them, and made it a 
rule to eat before I went, for | knew I would get mighty 
little there. You had to stand around with your kid 
gloves on, talk by the grammar about the latest fool 
novel and, if you had no carriage, hire one for about $6, 
and then instruct the driver to make ’em prance when 
they drew up in front of the mansion. Of course, no old 
livery plugs are supposed to prance, and if the driver 
touched up the horses and they went teetering along it 
would pass for a private rig. It is no wonder that the 
big cities, with their deceit, do not produce the big 
men. 

Out here a luncheon means all you can stow away, 
and if you want to you can unbutton your vest and take 
ofl your coat. People live to eat as well as eat to live, 
and have a jolly good time doing it. There was enough 
to eat at this luncheon to make every eater as ponderous 
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as was Mark ‘Twain’s frog that was filled with shot. At 
each plate was a souvenir card ornamented by an artistic 
daughter of the host, representing scenes taken from the 
advertising columns of the Lumberman. Mine was of a 
cypress swamp, and was so natural that I could see the 
water snakes wriggling around. 





In Mr. Reeve’s fine residence that night were gathered 
the most of the lumbermen, contractors and carpenters 
of the town. ‘There were men there who had pulled one 
another’s legs, and some of them had reached a point 
When they didn’t Jack much of trying to pull one an- 
other’s whiskers. But there they were all together, and 
they stretched their legs under Mr. Reeve’s mahogany 
and apparently were happy. I don’t know your feelings 
in the matter, but I feel like saying, “Hurrah for the 
Pabst Lumber Company! Hurrah tor J. Rumsey Reeve!” 

O, but if we could only reach the conclusion that 
there is room on this great earth forall of us. What’s 
the sense in these little local bickerings and jealousies 
Which are common in all small towns? Kipling in one 
of his matchless verses tells of a colonel’s wife, and some 
common women who were “sisters under the skin.” So 
we are all brothers under the skin. When we soberly 
think about it we know we are. We know that our 
aspirations and necessities are well nigh identical; still, 
there are times when we feel like taking the other fellow 
by the heels and collar and slinging him off into space. 
Lumbermen, | believe, scrap as naturally as though they 
were bulldogs. It is no secret why they do it—it is be- 
cause they have grit. We ought to be thankful for this 
element in their make up, but if it could only be held 
in proper check it would make the lumbermen of the 
country more money than a state is worth. Looking 
at it from this standpoint, I feel elated when some man 
like Mr. Reeve seeks by a friendly act to lessen any 
friction there may exist between lumbermen, contractors 
and carpenters—all of them people of allied interests 
and who should pull together as one horse. 

Mr. Reeve has been going it alone in business for a 
few years, but recently has entered into partnership 
with Ed. A. Beebe, the firm name being Reeve & Beebe, 
and undoubtedly before I call your attention to it you 
will have discovered that in one particular the firm name 
is so unique that we may never see its like again. Note 
the distribution of the e’s. There are three in each 
name, occupying precisely the same position in each, 
there being six of them in two names of five letters 
each, 

Mr. Beebe is son of N. W. Beebe, who for years was a 
prominent yard man in Iowa and a man who stood high 
in the councils of the Northwestern Lumbermen’s Asso- 


clation. JI am frequently asked, “What has become of 
Beebe?” He is now engaged in the banking business, 
one of the best citizens of the town—simply carrying out 
those principles, | suppose, which became second nature 
to him when selling boards. Young Beebe shouldered 


the rifle and started off to shoot Spaniards. After being 
mustered out, came back broken in health, but has 
regained it, and now enlists in the great army of retail 
lJumbermen. 

When there is a fire, the sparks fly here and there. 
This idea of social intercourse between tne men who sell 
lumber and those who make it into buildings was origi- 
nated, so far as I know, in Illinois; it has spread to 
Iowa, and I trust we may soon learn that other states 
are inculeated, and that it may break out in all direc- 
tions as thick as the measles. 


REPORTED BY RETAILERS. 
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Brisk Trade With the Farmers. 


Quincy, I]., Jan. 7—Quincy has done very little build- 
ing the past season, compared with former years, but 
there has been an unusual amount of repair work, and 
the farmers’ trade last fall was unexpectedly brisk. 
Our business for the past year has been satisfactory. It 
is rather early yet to predict the prospects for spring 
trade. Middendorf Bros. 


rare’ 


Troubles With Grades. 


Marysville, Kan., Jan. 6—QOur house building trade 
as compared with that of 1897 was greater during 1893, 
while the wagon and small bill business was less, mak- 
ing with us a smaller percentage of profit. As regards 
prices of white pine, we have paid as high and bought 
as low as in previous years. Our grievance against white 
pine is the unevenness of grades of one concern as coin- 
pared with another and even of the same concern. The 
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reception of a car running about right is no guaranty 
that the next will not be “rocky.” Prices of yellow pine 
have been maintained more evenly than for some time, 
but the great trouble with so much yellow pine is bad 
manufacture. Discounts of mill work are lower than at 
any time since the adoption of the last price list. 

E. O. Webber. 


Wheat and Tobacco Galore. 


New Madison, O., Jan. 9.—Trade in this locality has 
been very satisfactory the past season and prospects are 
very good for a large spring trade. Crops have been 
excellent and we have the finest prospects for wheat that 
we have had for many years. This is a great district 
for tobacco and there was an immense crop raised 
around here, and it is selling from 8 to 12 cents per 
pound, which will bring an enormous amount of money 
in this section and will help farmers out wonderfully. 
We have not advanced prices much in white pine, but if 
wholesale prices stay where they are we shall have to 
raise the price somewhat. Prices on sash and doors are 
a little lower, but shingles remain about the same. Red 
cedar, white pine and hemlock shingles are our best 
sellers. 

We do not handle coal and do not think we will, as 
we do not like that business. Flaig Bros. 








Fair Trade and Good Prospects. 


Port Clinton, O., Jan. 9—The lumber trade in this 
section is fair at present, with excellent prospects for 
spring trade. White pine prices are somewhat higher 
than in previous years. I handle a considerable amount 
of yellow pine, hemlock and poplar, and the demand for 
these woods is increasing each year. Prices on sash, 
doors and blinds are about the same as last year, with 
a slight advance on shingles. E. H. Fall. 

Prices Tending Upward. 

Newark, O., Jan. 7—We think the year just closed 
was decidedly better than those immediately preceding 
it. The activity in all lines was noticeable; people gen- 
erally are encouraged, and are realizing the fact that 
the country is alive again. Prices have remained the 
same, though we notice quite a stiffening all along the 
line. Among the wholesale people white pine, yellow 
pine, poplar and hemlock are in sympathy with the up- 
ward tendency. ‘The retailers in self protection will have 
to advance prices, which we think will be done. The 
prospect for the coming season seems to justify a rea- 
sonable advance. We are glad to see prices firm, for 
under a firm market retail trade is more satisfactory 
than when fluctuations are the rule. 

On the whole, we welcome the new year with joy, be- 
lieving it will make a record of which the American 
people will be justly proud from a business standpoint, 
to say nothing of “Old Glory.” Smith & Norris. 








Prices Well Maintained. 


Lehigh, Kan., Jan. 7.—Trade with us has been very 
good the Jast six months and 20 percent better than a 
year ago. Prices on white pine have been fairly well 
maintained, also on yellow pine, which Jatter is our 
principal stock, though we sell some red cypress and 
Pacific coast lumber and shingles, both of which bring a 
good price. Our sash and door business has been as 
good as any other branch, with increased demand for 
fancy goods. 

It is our experience that the lumber dealer in a small 
town ought to sell coal, for, generally, as the lumber 
sales fall off the coal sales increase, and thus he is kept 
busy the year round. Our coal sales for November and 
December were one-third of the whole. 

Lehigh Lumber Company. 





A Good Building Prospect. 


Monroe, Neb., Jan. 6.—The prospect for this year is 
very encouraging—have heard quite a few talking of 
building and fixing up. The year just past sees a bal- 
ance on the right side of the ledger. We believe white 
pine is handled mostly around here. We handle yellow 
pine largely for dimension, white pine in siding and 
boards. Prices on lumber the last six months have 
been quite steady, very little that we know of going be- 
low list. 

We do not handle coal, but have often thought of try- 
ing it to fill in the dull winter months. 

8. W. Lightner & Co. 


Outlook Better Than Collections. 


Williamsport, Ind., Jan. 5.—Trade has been very fair 
tliis year, but collections are very bad. The outlook for 
next year is good, particularly if the prices for grain 
keep up. There is nothing doing in lumber at present, 
but I handle coal, which keeps our teams going. 

Warren County Lumber Company. 








Prospects Quite Favorable. 


Humboldt, Neb., Jan. 6.—The lumber trade in this lo- 
cality has been satisfactory, also in coal. I think the 
prospect for the coming year will compare favorably with 
previous years. Money is getting very cheap from loans 
at 5 and 6 percent, and cheap money may, perhaps, help 
the lumber business. My trade runs two-thirds to yel- 
low pine. Prices on sash and doors are too high; they 
are listed too high, in my judgment. Red cedar shin- 
gles are cheap enough. 

In reference to handling coal as a side line for lumber, 
I think it is just the thing, as the bulk of the coal trade 
comes when there is little doing in lumber and can 
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easily be attended to without conflicting or interfering 


with the lumber trade;. besides which it helps to pay 
expenses. S. M. Philpot. 





The Impropriety of Advances. 


Kldora, la., Jan. 4.—The business outlook here is very 
good. Collections are very fair. We do not believe an 
advance by the wholesalers will be the best thing for 
them now, as we question the propriety of killing a good 
laying hen, or even trying to get more than one egg a 
day of her. We believe a “boost” now would mean a fall 
later. We told them this in August and ‘we were right, 

Greef Lumber Company. 





Volume Better Than Prices. 


Zionsville, Ind., Jan. 5—I have had charge of thie 
business here only the past year, but from records in 
the office I find the sales have increased about 20 percent, 
though, as we could not get the advance made by tiie 
wholesalers, profits have not increased. My trade is 
nearly all yellow pine. ‘There has been some price cut- 
ting in surrounding towns. I find prices on sash, doors, 
ete., high. Shingles are off somewhat. Do not handle 
coal. 

I find the “Realm of the Retailer” a great help and, as 
1 am new in the business, am trying to follow your good 
advice found therein. B. E. Gregory. 


Conditions Generally Satisfactory. 


Cadiz, O., Jan. 6.—Trade for the last year with us has 
been very satisfactory and considerably ahead of the 
previous year in the lumber and supply business. ‘This 
is almost entirely a farming and agricultural commu- 
nity, and trade here does not vary as much as in other 
centers. Collections have been good and we have but 
few bad accounts. The outlook for the coming season, 
we believe, is better than for several years, and we feel 
that from present prospects our business should be ahead 
of 1898. 

We wish success to the American Lumberman. 

k. M. Long & Son. 








Less Disposition to Ask Long Credits. 

New Market, Ia., Jan. 5.—My sales for 1898 were large: 
than for 1897, but the increase was in the first half ot 
the year, the last half showing little change. Good col- 
lections have been an especially favorable feature. While 
the proportion of cash sales remains much the same, 
there is less disposition to ask for long credits, and many 
of the old scores have been wiped out besides. There is 
a better feeling among the farmers and I look for a good 
trade during 1899. 

1 do not handle coal, as there are local mines within a 
mile of town. F. E. Ball. 





Excellent Outlook for Spring. 

Winchester, Ind., Jan. 6.—Trade for the past season 
has been better than for several years and has continued 
extra good up to the present time, with most excellent 
prospects for spring trade. We have struck a new field 
of gas, which has stimulated building. On the whole, 
prices have been satisfactory. There seems to be a gei 
eral tendency among wholesale men to advance prices, 
except in yellow pine, which is firm at old prices. Sash 
and doors are not very steady. 

We have no call for coal here, but where they use coal! 
we think it a good side line for the lumberman, and it 
should be worked for all there is in it, especially in the 
smatier towns, 

Tomlinson Grain & Lumber Company. 





Larger Trade Than Profits. 


Cicero, Ind., Jan. 5.—Our balance sheet for 1898 shows 
the volume of business to be greater than any otlic 
year since 1895, but the net profits are not so large as 
we would like. We account for this condition in the 
increased price we have had to pay for stock and a large 
factory trade, which runs up the volume of business, }ut 
on a small margin. 

White pine, hemlock and poplar prices are firm. Prices 
on yellow pine, sash and doors and shingles are more })l! 
able. 

We are in the natural gas section and do not handle 
coal. Our side lines consist of builders’ hardware, paints, 
lime, cement, ete. Prospects look favorable for a govd 
business this year. The Cicero Lumber Company. 





Not Sanguine as to Spring. 


Chalmers, Ind., Jan. 6.—Our business was very g00:! 
last year, considering the bad weather, which discow) 
aged the farmers and delayed work. We were not iv 
business in 1892, so could not compare the volume o! 
business with that of last year. 

Our prospects for a spring trade are not very encou! 
aging. We are not able to keep step with the whol: 
sale men when it comes to advancing prices, althoug!) 
sash and doors are selling lower than for several montlis. 
We are introducing yellow pine shingles and wide boards 
to take the place of white pine, which is costing so muc!i 
that we cannot sell it. Chalmers Lumber Company. 





A Fair Prospect. 


Rossville, Ill., Jan. 5.—The conditions of trade here 
are much more satisfactory than a year ago. Collections 
are easier on account of better prices for all kinds ot 
farm products. During the fall wholesalers advanced 
prices higher than we were able to obtain. The pros 
pects for trade are good. ’ 

I handle all kinds of coal, but would not do so if my 
lumber trade were large enough, as the profits are very 
small. L. K. Yeoman. 
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Caring for Molding. 


How to take care of molding is one of the questions 
which every retail dealer has to answer for himself. A 
good many small dealers throw it into almost any sort of 
a rack that will keep the different kinds separate, un- 
mindful of dust or whether the sticks warp into half 
circles or not. Others look out that they have supports 
enouch under the molding to keep it from bending of 
its own weight—and that’s all. The accompanying cut 
represents a molding rack used largely in Iowa and it 
is claimed to be a decided improvement over the old 
stvle skeleton rack. However, even this rack can be 
inproved. The one this drawing was made from was 
simply a set of long boxes, arranged like the pigeon 
holes in a desk, and left open at both ends. Now, one 
of the objects of such a rack is to keep the dust off 
of the molding and a rack of this kind simply makes 
a box for dust to collect in. If the idea is carried out, 
however, a tight end built over the back and then 
tight doors over the front, it becomes a sensible kind of 








An Iowa Molding Rack. 


arack that will keep the dust off and keep the molding 
straight at the same time; and it is probably as good an 
idea for handling molding and battens as one can get 
unless he builds a rack inside of a tight room in such a 
way that he can stand his stuff on end. 

Really the best way to handle all molding is this idea 
of a tight room, built of shiplap or other matched stuif 
and then papered with good paper to keep the dust out 
as nearly as possible. The same room can be made 
large cnough to handle front doors, too, so that there 
would really be no waste of space. Or the dealer may 
cularge still more on the idea and make the same room 
large enough to handle molding, sash, doors, paper and 
blocks. 

The individual situation of the dealer must govern, 
however, and he must build to fit his needs and re- 
sources. We can only give him other men’s ideas along 
the same line. 


Defense from ‘‘the Beautiful.’’ 


Are you bothered with snow drifting into your open 
shed ? If so, here is an idea from Iowa covering just that 
point 

Our illustration shows one side—the track side—of an 











An Idea in Shed Building. 


open, single deck shed, the feature being the sliding 
doors which work up and down from the sill to the roof. 
When a car of lumber comes in it is run up alongside 
| the shed to be unloaded. The door is then dropped down 
’s shown in Fig. 1 in the accompanying cut. After the 
* lumber is in pile inside, the door is hoisted up to the 
faves again and a catch slipped in under its lower edge, 
‘o hold it as in Fig. 2. 
ao door is built only half the hight of the side wall 
the shed and runs in a groove in each side of the posts 





supporting the roof, and is counterbalanced by a weight 
hung like a sash weight. 

The whole idea simply amounts to this: When the 
door is up the lower half of the whole shed is open so a 
draft is created, and this carries all the snow right 
through the shed. 

When the Lumberman representative saw this shed 
there were two feet of snow on the landscape, but there 
wasn’t enough snow inside the shed to make a snowball; 
so the idea evidently works. 


The Housing of Light Stuff. 


The question of caring for sash, doors, blocks, paper 
and kindred stock in the retail yard is a bothersome one 
generally, and here other men’s ideas in this relation may 
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A Sash and Door House. 


repay study. H. L. Munn & Son, of Ames, Ia., seem 
to have solved the problem—partially at least—and 
drawings taken from their house now in use are given 
above. 

The building is 20x40 feet in size and is constructed 
with the idea of taking care of all the stock they carry. 
It is built tight, to keep out all the dust that can be 
kept out of a building, and to make it better yet it 
could be papered inside the shiplap used for sides. A 
deck is built of flooring matched and laid tight, down the 
center of the building, like a big table. In this particular 
house this table is six feet wide and built just high 
enough so a bundle of sash would slip under it nicely, 
thus giving really a double decked table, with sash below 
and space for paper, blocks or other stock above—or even 
doors could be piled up on top if wanted. The two side 
benches, decks or tables are built the same except that 


25 


they are only the width of a door, the idea being to pile 
doors lengthwise along the sides. 

Space for porch columns is left at each end of the 
building the same width of the center deck, and here 
the porch columns are piled on end, with a walk space 
left along the side decks so the doors are not interfered 
with. The space provided for porch columns here might 
be used for molding if one were not otherwise provided. 

There may be yet better ideas in ways for handling 
this part of the lumber business, but this particular 
house embraces several very good ideas which could 
profitably be adopted by a big percentage of the retail 
dealers all over the country. 


Keeping Tab on ‘‘Scraps.’’ 
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Mark the Length. 


Harry each runs in occasionally after ’steen feet or so 
of this kind or that style, just to piece out a place 
somewhere. You run out and saw a 12-foot piece in two 
or cut four feet off if he wants it; then you shove the 
rest back in the box and forget just how long it is by 
day after tomorrow. 

Why don’t you carry a big, fat lead pencil and just 
mark the length on the back of the piece when you shove 
it back in the rack? Then you have only to turn it 
over and look at the back next time you want to know 
the length of it, instead of pulling it clear out and 
guessing or measuring it, one or the other. It doesn’t 
cost any more and it doesn’t take enough time but what 
you can spare it. 

All you want is someone to give you a jog on these 
things until good management becomes just as much of 
a habit as the reverse is now with a big percentage of 
humanity. 





MORE RETAIL COPMMENT. 





Farm Products Govern Activity. 

Little York, Il., Jan. 6—The lumber trade during the 
past year has been about the same as in previous years, 
with very little change in retail prices and a consequent 
narrowing of profits on the business handled. Some yel- 
low pine lumber is sold here each year, with prospects 
that more will be sold on account of the continual rise 
in white pine. There is some demand for hemlock di- 
mension. 

I handle coal, but find the profits very doubtful for 
various reasons already mentioned in your valuabie 
paper. 

I find the “Realm of the Retailer” exceedingly interest- 
ing reading, containing many practical hints of value to 
me in business. The coal department which you have 
lately added I find instructive reading and shall use 
some of the plans suggested for coal bins and methods of 
handling coal. 

There are no inquiries in the building line for the next 
year at the present time, but special activity depends 
entirely upon prices of farm products. I wish the Amer- 
ican Lumberman ever increasing success. 

John McCoy. 





Prices Hardening. 
Berne, Ind., Jan. 6—Lumber trade prospects for the 
year just opened are good. Prices are a little stiffer. 
Berne Lumber Company. 





Large Stocks and Increased Prices. 


York, Neb., Jan. 9.—Our sales for the past year are in 
excess of those of the previous one and we look for a 
large spring trade, since the bulk oi our grain is still in 
the hands of the producer and prices already advancing. 
Stocks of lumber are large throughout the state, in- 
creased somewhat in consequence of the recent cut 
freight rates. Speaking for ourselves, our purchases 
were about fifty cars, on the reduced rate. At this writ- 
ing it looks as if the values of white and yellow pine 
would be maintained until the customary midsummer 
slump rolls around. 

Fifteen years ago we handled practically one kind of 
lumber—white pine—while now there are fifteen dif- 
ferent kinds of building material sold here, requiring 
more than an ordinary amount of brains and capital to 
produce lumber music successfully. But with ably edited 
lumber papers to blaze the way, we will try to keep in 
the front ranks. (Moral: take one or more lumber 
journals.) A. F. Bloomer. 




















THE COAL TRADE. 


Market Conditions. 


Strides have been made this week towards a normal 
market. The situation is easier. Shipments are made 
more promptly than for many weeks. In the fust place, 
mining operations are running more smoothly and uni- 
formly. ‘fhe holidays are out of the way and the men 
have settled down to steadier work. The suppiy is 
therefore greater. Demand has rather decreased than 
otherwise. Many manufacturing plants closed during 
the first few days of the year for stock taking and tor 
the repair work, which active operations through many 
months at length made imperative. The railroads also 
are running at less tension. The west was a generous 
buyer of merchandise for the holiday trade and the car- 
riers rushed through a vast amount of high class freight 
to the partial neglect of other traffic. That business is 
at an end, and a lull pervades the transportation busi 
ness, With less consumption of coal. Even the weather 
has moderated and checked the large domestic consump- 
tion of coal. All these causes have contributed to an 
easier condition of the market as regards supply. 

In quotation there is comparatively little change. 
Screenings and other kinds of fine coal are somewhat 
lower, on account of the closing down of steam plants 
which consume the cheaper sizes of coal. A softness of 
the fine coal market, moreover, usually occurs about this 
time of the year, regardless of the temporary suspension 
of operations at the shops. For lump and run of mine 
oal prices are firm. Indiana block advanced 10 cents a 
fon January 1, but with that exception changes in quo- 
tation have been few this vear. 

The holiday lull is likely to be followed by a larger 
consumption of coal again, beginning probably this week. 
The railroads indulge the expectation of transporting a 
heavy volume of grain in the immediate future, and 
anticipate that the traffic will be large enough to require 
every car they can muster into the service. If that 
business shall open as expected there will be again a 
large demand from the railroads for fuel, sufficient to 
ibsorb the output of many mines, just as it did during 
the closing month or two of 1898. Manufacturing also 
bids fair to continue at full speed during the balance of 
the winter. The commercial trade will be, as ever, the 
fitful creature of the weather. All things considered, 
there seems no reason to expect an early return of the 
elutted condition of the market. which had almost be- 
come chronic when the conditions conspired several 
months ago to reverse the order of things. But it is 
believed that a somewhat easier condition has come to 
stay. unless a strike, a railroad blockade, or some other 
unexpected occurrence should interrupt the course of 
trade. 

West Virginia coal is in easier supply. but most of the 
shippers of that kind of coal are so generally tied up 
with contracts that they are not vet in a position to put 
much of their product into the open market.  Conse- 
quently prices remain very firm. Two or three of the 
eastern lines are still blocked with coal, and if the fuel 
is once placed on sidetrack it is apt to remain there in- 
definitely. West bound trains, returning with empty 
grain cars, stop long enough at junction points or any- 
vhere along the road to pick up enough coal cars to 
complete their load. The dispatch of a locomotive and 
a crew expressly for the belated fuel seems not to enter 
into the present economy of railway operations. and so 
the stored fuel remains where it is, doing no one any 
good, like the cargoes that are icebound on the lakes for 
the winter. The eastern coal is coming in rather more 
freely, but not in accordance with the wishes of ship- 
pers or the needs of the trade. 

The rule is for western operators to be considerably 
behind in their orders. Some of the Tinois companies 
which have been giving their whole product to the ecar- 
riers are now having a small surplus for the general 
trade. The country buyer is able to obtain shipments 
more promptly, but he usually has to wait at least sev- 
eral days before his order is honored. This, however, 
varies with different companies and different localities. 

\nthracite coal is not. moving for 1899 with any speed 
suggestive of a rush. City trade is very good, but the 
é The ad- 
quotations is partly responsible for the 
comparative quiet and the milder weather is not without 
its influence. There were quite a good many orders just 
after the opening of the vear at the prices of December, 
but it is said the sellers declined to entertain those prices 
and the orders were unfilled. Since then some of the 
same buyers have made purchases at the advance. 

Nut coal continues the favorite size with buyers, but 
the stringency is not quite so apparent. Perhaps this is 
because the trade is accepting the situation. It is stated 
that many buyers, finding they could not obtain nut 
size, have accepted stove as a substitute, or have taken 
mixed consignments. Nut coal, however, is coming in a 
little more freely by rail. Between the two conditions, a 
more plentiful supply and an adaptation of the trade to 
the scarcity, the market is in better shape, but demand 
still exceeds supply for the one size. Operations in the 
anthracite mines are less active this month than in De- 
cember, and the output for January promises to show a 
considerable decrease, 

It is reported that the through rates on anthracite 
coal from Buffalo to points on western roads, withdrawn 
December 19, will be restored about January 25. Tt is at 
least certain that some of the coal shippers are making 
an earnest effort to have the old tariffs restored. Great 
confusion now prevails and the sum of the locals ex- 
ceeds the original through rate. 

a i ee ee ee 

The death is reported of George H. Thompson, coal 

dealer, of Vinton, Ta. 





distant dealers are not so much in evidence. 
vance in 
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News of the Coal Field. 


Advices from Richmond, Ind., of January 7, state that 
the suit filed in the Wayne circuit court some time ago 
to test the reasonableness of the increased rates of the 
natural gas company to fix a schedule of rates was de- 
cided by Judge Rabb in favor of the defendant. The 
court holds the establishment of rates and regulations for 
a public service company is the duty of the legislature 
and not a judicial function; that the court might rule 
as to the reasonableness of the rates, but could not fix 
a schedule of rates. The attorneys for the plaintiff, who 
represent the general public, will file an amended writ of 
inandamus, 

The Crown Coal & Tow Company, of Belleville, HL, 
has certified to a decrease in board of directors from 
seven to five. 

The Tuckahoe Mining Company has been incorporated 
at Richmond, Va., to mine coal, etc. The incorporators 
are John T. and J. W. Jones, John R. Williams, H. M. 
Smith, jr., H. M. Tyler and Theodore H. McGowan, and 
the capital stock $20,000. 

Articles of incorporation of the Wichita & Southern 
Railway Company have been filed at Topeka, Kas. The 
line is to run from Wichita south through the coal fields 
near South MeAlester, I. T., across the Creek and Osage 
nations to Denison, Tex. It is understood that it will 
be a feeder for the Missouri, Kansas & Texas. 

The labor troubles at Dekoven, Ky., reported last week 
as having been settled amicably, have broken out afresh. 
After a shutdown of four months the managers patched 
up a peace and the miners started to work, but on 
Friday of last week they quit on account of the com- 
pany using the large screen, and a shutdown was in 
progress at last reports. 

The death is reported of Thomas Leigh, of Leigh & 
Wingate, coal dealers, of Hollowell, Me. 

The title of the Morier-Delaney Coal Company, Chi- 
cago, is to be changed to the Morier Coal Company. 

H. J. Craw, coal dealer of Chicago, is reported out of 
business. 

Arno & Simmons, coal dealers at Waukegan, Ill, are 
reported to have sold out, as have KE, A. Hughes & Son, 
of Nashville, Tenn. 

The Sonman Coal Mining Company, Philadelphia, Pa., 
has filed a petition to disincorporate. 

W. B. Martin has succeeded W. E. Payne, coal dealer, 
at Rockville, Ct. 

Fred L. Wilson has succeeded Eaton & Wilson at Clin- 
ton, Ll. 

The Byrne & Speed Coal Company incorporated recent- 
ly at Louisville, Ky., with capital stock of $20,000. 

Miller, Snyder & Co., of Binghamton, N. Y., are re- 
ported to have sold out to the City Coal Company. 

Jones O. Perry, coal dealer of Philipsburg, Pa., died re- 
cently. 

The North End Coal Company bought out H. Johnson, 
at Newark, O. 

C. H. Johnson & Son have bought out E. R. Kerr, coal 
dealer at Grand Island, Neb. 

The mines and equipment of the Standard Coal & 
Coke Company, located in the Jellico coal district, Ten- 
nessee, were sold on January 7 at federal sale to James 
I.. Breze, of New York city, for $24,100. The indebted- 
ness on the property was about $280,000 due bondhold- 
ers and $30,000 for local creditors and court costs. The 
bondholders will, it is said, get nothing. 

The newest in the hold-up line occurred on the Bethle- 
hem branch of the Reading railroad on Saturday of last 
week. Sneak thieves greased the tracks of the road for 
fifty car lengths between Edge Hill and Glenside sta- 
tions, compelling the train to come to a standstill. As- 
cording to their expectations, the locomotive was com- 
pelled to cut loose and speed to a neighboring station 
for relief, and in its absence the thieves sprang from a 
nearby ditch and into a coal car, and in twenty minutes 
had not left enough coal in the car to fill a stove. 

The Winona Coal Mining Company has incorporated 
at Lansing, Mich., with capital stock of $75,000. 

On January 9 the gas company at Coffeyville, Kas., 
struck the strongest well ever found in that. vicinity. 
The flow was so strong that the well was cased with 
great difficulty. On Monday last the casing was blown 
high into the air and the company had not succeeded 
in controlling the well at last advices. 









Coal Dispels Idleness. 


Clinton, O., Jan. 9.—Regarding coal as a side line, | 
consider this very desirable indeed, as very often the 
teamsters cannot be kept busy delivering lumber alone, 
and the coal trade enables them to use their time to bet- 
ter advantage. Furthermore, at certain seasons of the 
year, when the lumber trade is dull, the coal trade keeps 
things moving. I sell hard coal, soft coal, coke, wood 
and kindling, and do a very good business all along this 
line. KE. H. Fall. 

nan 


The Segregation of Interests. 


Quiney, Ill, Jan. 11.—The coal trade is a separate 





business in Quincy and we think it ought to be in a 
town of any size. Besides, we believe in an old German 
saving, “The man with too many pots on the fire to stir 
is apt to let one of them burn,” although locations and 
conditions may change a man’s ideas a good deal in this 
respect. As for ourselves, we are strictly in the lumber 
business and nothing else. Middendorf Bros. 
BEAD LDL LP LLLP IP IOP 

Receipts of lumber at Milwaukee, Wis., during the past 
year amounted to 134,078,000 feet; wood, 58,777 cords. 
and bark, 33,962 cords. 

Money to the amount of $4,000 has been raised for a 
site for a compound door factory, at St. Joseph, Mich. Tf 
the factory shall be a success seventy-five men will be 
employed. 
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THE CALENDAR SEASON. 


Receipts by this office of Father Time’s ledgers, in ad- 
dition to those acknowledged last. week, have been in 
part as follows: 

A. EF. Bloomer, “York county lumber headquarters.” 
York, Neb.; card, motto, “Live and Let Live.” 

Win. Schlosser, “all kinds of forest products,” leriy 
and South Water streets, Milwaukee, Wis.: weekly cal 
endar with dated spaces for memoranda. 

Fifield Lumber Company, building material and fuel, 
Bismarck, N. D.: rather diminutive card, bearing halt- 
tone print of a little lassie working typewriter. 

FE. Creelman Lumber Company, wholesale southern 
hardwoods, Cairo, Ill.; monthly calendar cards set in 
leather frame. 

Wood, Barker Company, wholesale lumber, Boston, 
Mass.; hanger, view of “The New Charlestown Bridge. 

The W. V. Davidson Lumber Company, wholesalers 
and manufacturers of rough and dressed lumber, Na-h 
ville, Tenn.; hanger, “Battle of Manila Bay.” 

Black & Fox, wholesale dealers in pine and hardwood 
lumber, Bay City, Mich.; hanger, tric of feminine Ane 
ican beauties, garnished with sprays of wild roses. 

Nona Mills Company, Limited, manufacturers of rough 
and dressed longleaf yellow pine, Beaumont, Tex.; 
hanger, colored print of wee lassie playing at going on a 
journey. 

Palmer, Parker & Co.. band saw and veneer mills, 
mahogany and other hardwood lumber, Boston, Mass.: 
larger hanger manifolded for each of the twelve motitlis. 

ifuttig, Moss Manufacturing Company, manufacturers 
of sash, doors, blinds, moldings, ete., factory and wary 
houses at St. Joseph, Mo.: hanger, figure of typical 
American girl, in exquisite tints and finish. 

R. J.. ilamilton, lengleaf yellow pine lumber, Wesson, 
Miss.: hanger, child with vase of flowers. 

Hf. M. Loud’s Sons Company, pine and hardwood lin 
ber, Bulfalo, N. Y.; ecard, “Spring Landscape,” and va 
rious other prints, with embossed gilt borders. 

Climax Manufacturing Company, the “Climax” patent 
geared locomotive, Corry, Pa.; hanger;  illuminited 
scenes in West Virginia and Alabama, showing logeing 
railroads and trains. 

C. Lamb & Sons, lumber, Clinton, Ta.; half-tone naval 
scenes, “Dewey at Manila,” ete. 

Beaumont Lumber Company, manufacturers of band 
and circular sawed longleaf vellow pine, Beaumont, ‘Tex. ; 
hanger, gorgeously attired female figure. 

Wm. J. Benners & Sons, hardwood limber, Philadel 
phia; card, St. Pernard dog. 

Buch Bros. white pine lumber, Reading, Pa.: desk 
eraser. 

J. W. Boughton, parquet floors, Vhiladelphias pampli 
let: illustrated catalog of parquet floors, fret work, 
erilles, screens, ete. 

Park, Winton & True, manufacturers of doors, =:sli. 
blinds and moldings, Addison, N. Y.; purse with secret 
combination clasp. 

P. M. Shaw, jr. & Co., lumber stocks at} Duluth and 
Superior, Duluth, Minn.: vest pocket book containing 
list of unsold stocks of lumber on the docks at Duluth 
and Superior. 

D. E. Baker, lumber and coal, Traer and Dinsdale, la.: 
vest pocket memorandum book. 

Three States Lumber Company, hardwood lumber, 
Cairo, Ill.; vest pocket book containing calendar, diary, 
and various kinds of valuable infornuition. 

Grays Harbor Commercial Company, manufacttrers 
and wholesale dealers in lumber, fir tanks and red ced: 
shingles, Cosmopolis, Wash., with San Francisco branch: 
vest. pocket book containing “Congress” Ready Reminde 
of Daily Engagements.” 

Coxe Bros. & Company, coal merchants, Chicago: steel 
paper cutter. 

Booth & Boyd Lumber Company, successor to Randall 
& Boyd, Saginaw, Mich., pad of twelve monthly calendars 
detached. 

Muskegon Boiler Works, manufacturers of refuse bur 
ers, boilers, tanks, conveyors, ete., Muskegon, . Mich: 
heavily mounted weekly calendar and spaces for memo 
randa. 

‘Lom J. Gardiner, lumber, lime, cement and coal, 1s 
Animas, Col.; three bare legged urchins “Playing 
‘liookey, ” im colors, 

Moss Point Lumber Company, manufacturers and slp) 
pers of yellow pine lumber and timber, Moss Port. 
Miss.: card, “A Bell of the Orient.” 

L. H. Talbot & Co., wholesale lumber and box shool-: 
Providence, R. 1.; card; half-tone group of logging and 
wooded scenes. 

Roanoke Railroad & Lumber Company, kiln - «ried 
North Carolina pine boards, Norfolk, Va.; card; view 0! 
plant and boom. 

The Pease Lumber Company, wholesale 
Springtield, Mass.; card, “Among the Lilies.” 

K. R. Wheeler, Port Huron, Mich., Scribner's Log lule. 

National Railway Publication Company, New York 
City; “Traveler's Official Guide of the Railway and 
Steam Navigation Lines in the United States, Canada 
and Mexico,” for January. 

Frank C. Gillingham & Son, lumber merchant, Phils 
delphia, Pa.; vest pocket memorandum book and lead 
pencil. 

Bradford Belting Company, manufacturers of leather 
helting, Cincinnati, O.: above legend in gold and colors 
with stag head in center. 

Washington Coal & Coke Company, Dawson and Pitts 
burg, Pa.; “Mill erected by George Washington, 1779. 
on Washington Run, adjoining company’s property. — 

Burdett, Havens & Co., wholesale lumber, Whitehall, 
N. Y.; hanger, “A Florentine Girl.” 
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Northwestern Cedarmen Meet. 





An Annual Meeting Replete with Business—-Correction of Weights and Prices—Election 
of Officers—The Banquet. 





iscanaba, Mich., Jan. 7—The annual meeting of the 
Northwestern Cedarmen’s Association, held at Escanaba 
yesterday, Was, in point of attendance and the business 
transacted, the most important meeting ever held by 
this young but active organization in the northern white 
cedar industry. Heretofore the gatherings of cedar men 
have been held at either Menominee or Marinette, but it 
was thought if the place of meeting were changed to Es- 
caniba a better attendance of cedar producers from along 
the Soo line eastward to Sault Ste. Marie would be had, 
and such proved to be the case. There were thirty cedar 
men present, representing the concerns that dispose of 
probably three-quarters of the white cedar output in 
novihern Michigan, Wisconsin and Minnesota. 

lt was brought out at the meeting that, despite the 
much feared and talked about overproduction of cedar 
stock this winter, the input is going to fall far short of 
that of last season, while dry stocks on hand at present 
have been reduced to practically nothing. The weather 
las not been favorable, for one thing, to log hauling, 
excepting by the larger operators who can afford to go 
to the expense of making ice roads, and the getting in of 
the vast amount of stock usually brought in by farmers 
and smaller contractors has been delayed. While the 
report. of this condition of affairs came somewhat as a 
surprise to some, the fact that it was the general report 
of those at the meeting representing all sections in the 
cedar producing territory showed it to be conclusive and 
convincing. In the face of light output and practically 
no stock on hand now it was wisely decided that better 
prices should obtain during 1899 for posts and poles. 

lhe shingle situation is largely dependent upon the 
condition of the west coast red cedar market, so there 
Was no advance in shingle prices made for the present, 
although the top notch of last year’s values was fixed as 
i basis for sales, which was $2 for extra Stars and $1.50 
for standards, on a Hermansville freight rate. The mat- 
ter of Commissions to be paid by the car was also dis- 
cussed, the sentiment of the meeting being in favor of re- 
ducing the time honored fee of $5 to $3, while some ad- 
yocated not selling through commission salesmen at all. 


Those Who Participated. 


J. kK. Wright, Marinette, Wis. 

(;. l.. Lindsley, Lindsley Bros., Menominee, Mich. 

I. A. Lindsley, Lindsley Bros., Menominee, Mich. 

W. BB. Earle, Wisconsin Land & Lumber Company, Her- 
mitt ville, Mich 

H. W. Reade, Pittsburg & Lake Superior Iron Company, 
Kscanaba, Mich. 

Joc. Kirkpatrick, Pittsburg & Lake Superior Iron Com- 
pany, Eseanaba, Mich. 

M. K. Bissell, Erickson & Bissell, Escanaba, Mich. 

Ole Erickson, Erickson & Bissell, Escanaba, Mich. 

(. J. Huebel, Menominee, Mich. 

W. W. MeQueen, Coolidge Fuel & Supply Company, 
Mit neapolis, Minn. 

W. J. Watkins, Bradley-Watkins Company, Minneap- 
olis, Minn. 

R. H. Downing, Bradley-Watkins Company, Minneap- 
olis, Minn. 

H. S. Gilkey, Pendleton & Gilkey, Janesville, Wis. 

George Nicholson, White Marble Lime Company, Man- 
istique, Mich. 

John I. Bovee, A. D. Day & Co., Engadine, Mich. 
I W. Robinson, Bovee, Robinson & Co., Bovee, Mich. 
Louis Nadeau, Nadeau, Mich. 
I Perrigo, Perrigo & Sons, Daggett, Mich. 
J es Roper, Ira Carley, Ingalls, Mich. 





A. 'T. Naugle, Naugle, Holcomb & Co., Chicago. 
J. , Reinger, Parkinson Cedar Company, Hardwood, 
Mic} 


M M, Parkinson, Parkinson Cedar Company, Madison, 


A. VY. Chamberlin, C. H. Worcester & Co., Fisher, Mich. 
Warren J. Davis, Davis & Still, Marinette, Wis. 
James Lillie, Lillie Lumber Company, Talbot, Mich 


H. I. Leaper, Hermansville, Mich. ’ 
J. tl, Fowler, Naugle, Holcomb & Co., Chicago. 
\. 3. McArthur, A. B. MeArthur & Co., Corrine, Mich. 


A. !. Hopkins, Naugle, Holcomb & Co., Chicago. 
George Harter, Faithhorn Junction, Mich. 


ae 


The Proceedings. 


lle meeting demonstrated the value of the Northwest- 
ern Cedarmen’s Association to the cedar interests. It 
brought out a representative class of men, and by meet- 
ing one another and becoming better acquainted with 
their competitors they will find that they have been 
henetited in no small way. It has been the history of 
issociations in all branches of the lumber trade that 
ii pays to get together occasionally and discuss trade 
lopies and to rub up against those in the same branch 
of business, and in the ease of the cedar association his- 
lory is repeating itself. 

The meeting was called to order at 2 p. m. in the city 
council chamber by vice president J. K. Wright, of Mari- 
hette, Wis., in the absence of President E. P. Radford, 
of Hermansville, Mich. Secretary Lindsley, of Menomi- 
lee, read the minutes of'the last meeting, held in Sep- 
tember, 

Chairman Wright said the association as well as the 
cedar trade had boomed during the last year. The mem- 
bers had become better acquainted with one another. 
While the lumbermen called the cedar men “little fel- 
lows” they were not, in his opinion. The association 
had brought about better prices, and had helped by its 
Inspection rules. He thought that the cedar men present 
tom up along the Soo road must be Methodists, not 
only because of their bald heads but also because they 
had more snow than the people further west. In con- 
‘lusion, Mr. Wright declared the Northwestern Cedar- 
— association a good thing which should be “pushed 
along.” 


Secretary Lindsley gave a detailed report of the work 
done by the association at its different meetings last 
year, and by his office, in gathering statistics of the 
cedar industry, in issuing grading and inspection rules, 
ete. 

‘Treasurer H. W. Reade presented the treasurer’s re- 
port, showing a balance on hand of $228.75, the receipts 
having been $386 and the disbursements $157.25. 

Before taking up the business of the meeting the fol- 
lowing committee on credentials was appointed, and a 
short recess taken: H. 8. Gilkey, W. B. Earle, George 
Nicholson, Paul Perrizo and E. A. Lindsley. The com- 
mittee reported a list of members, and the business of 
the meeting was then taken up. 

It was decided that thirty days’ time would be given 
to members to pay their membership fees and dues, and 
if not paid within that time their names would be drop- 
ped from the list of members. 


Price List Committee Report. 
The special committee on prices, appointed by the 
president, made the following report on prices, through 
W. B. Earle, chairman: 


Your committee, Messrs. Downing, Gilkey, Reade, 
Lindsley and Earle, after due deliberation and discus- 
sion, agreed upon prices which in their opinion should 
be the selling prices for our members, and they are 
submitted to the meeting at large for its approval or 
correction. 

In making these prices the condition of stocks on hand 
and which will be ready for spring shipment has been 
considered. These prices on 7-foot posts are in reality 
about the prices at which sales have been made in the 
past ten days with large and close buyers. Piece stuff, 
or 8 to 20 foot stock, has been advanced slightly to meet 
the increased demand and the rigid specification as to 
straightness and round quality that is called for by 
the consumer in special work in which such stock is re- 
quired. In the adjustment of sawed posts allowance 
has been made for saw culls and culls produced through 
opening up of defects that may not affect the quality 
of a post for No. 1 if left in round stock. This loss in 
the past has not been given sufficient thought. Prices 
on 2% and 30 foot poles are suggested on a basis for 
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mixed loading with posts at a higher basis than when 
shipped in straight cars for the legitimate pole 
trade, also on a basis of straight car poles trade, 
which does not require the straightess which the mixed 
car trade expects. In recommending prices of shingles 
much consideration has been given to the part which 
red cedar shingles form in the natural market of white 
cedar shingles. Prices on red cedar shingles have ad- 
vanced 10 cents in the past few days, and the coast 
shingle mills will not start up until February 1, on which 
date an advance of 10 to 15 cents more on red cedar 
shingles is looked for. While there has ‘been a dispo- 
sition by Chicago holders to unload white cedar, there 
are but small scattering stocks in manufacturers’ hands, 
and the reaction of prices for the better will make itself 
evident in the early and heavy demand that is in sight 
for all articles used in general building and construc- 
tion. Following are the weights and prices: 


TABLE OF CEDAR WEIGHTS. 





Corrected and Adopted by the Northwestern Cedarmen’s 
Association at Menominee, Mich., Jan. 6, 1899 





Length, feet. 3-in. 4-in. 5-in. 6-in. 7-in. 8-in. 9-10-in. 
7 15 22 30 45 60 70 F 
15 20 28 és as 
=F es = ae 15 22 
30 40 50 70 85 
40 iO 65 80 100 
50 65 80 
65 80 100 
80 100 125 
909 120 140 
100 «130 )=«=175 





10 200 250 350 
275 350 450 
375 440 575 

600 730 
750 930 
950 1175 
1175 +1450 

1800 


all 
24 


F. O. B. HERMANSVILLE, MICH., PRICE LIST. 





Adopted at Escanaba, Mich., by the Northwestern Cedar- 
men’s Association, January 6, 1899. 





MIXED CARS, POSTS AND POLES. 


u ke 
on S a S a a 
es = 3 e = 4 oy) = : 
ES 3 2 868 fe ¢ E Y 
ro n A ay ra 77 a & 
3 R 7 $0.06 5 R 18 10) 
4 R 7 0714 6 R 18 ” 
5 R 7 0814 7 R 18 62 
6 4 7 10 4 R 20 40 
7 4 7 11% 5 R 20 50 
8 R 7 16 6 R 2” 60 
8 R 7 16 7 R 20 75 
5 Ve 7 051 4 R 25 5D 
6 yy 7 0614 5 R 25 75 
7 VY, 7 07 6 R 5 1.) 
7-9 1 7 0 7 R 25 1.25 
9-10 %4 q OT 5 R 30 1.00 
4 R 8 09 6 R 30 1.35 
5 R 8 11 7 R 30 1.75 
6 R 8 13 
7 R g 16 CARLOTS, POLES. 
8 R 8 21 4 4 25 $0.50 
t R 10 14 5 R 25 i) 
5 R 10 18 6 R 5 90 
6 R 10 eS 7 i 2 1.16 
7 R 10 27 5 4 36 1.00 
8 4 10 40) 6 4 30 LS 
4 R 12 18 7 4 30 1.60 
5 R 12 20 5 R 3D 1.30 
6 R 12 .28 6 R 35 1.60 
7 g 12 oo 7 R 5 1.85 
4 R ol! 3B 6 g 0 2.04) 
5 R 14 -28 7 t 4) 2.50 
6 zt 14 33 6 R 15 2.75 
7 R 14 4() 7 R 45 3.50 
1 R 16 28 6 4 BT) 4 (MW) 
5 R 16 33 7 R 0) 6.00 
6 R 16 40) 6 2 55 6.50 
7 z 16 0 7 R 5D 8.1K) 
t t 18 33 7 R 60 12.0 
PILING. 
Diameter, _ Length, Price per ft., Weight, 
inches, feet. cents. 20 lbs per ft. 
8-9 12-20 812 20 
9-11 12-20 9 2 
8-9 top 22-30 9 25 
9-11 top 22-3! 10 30 
8-9 top 32-40 11 30 
SHINGLES. 
ER PA adadsaddedanaeddddbeadadedecadaduas $2.00 per M. 
SEG iuinddw. ducueu adwecudsduatigecaniaen 1.50 per M. 


The price list was based on the Hermansville freight 
rate, which is from ¥, a cent to 1 cent higher than the 
Menominee rate, on which last year’s list was based. 
The change in the basic list to the Hermansville rate 
was made because the larger part of the members of the 
association ship on that rate. 

A Shortage of Cedar Stock. 

A discussion of the price list committee’s report fol- 
lowed. Mr. Gilkey explained that the prices named were 
what the committee believed that cedar producers should 
get, and would get if all insisted on those prices. He 
said a year ago some protested at the prices adopted at 
the association meeting thinking that they were too 
high, but before the end of the season still higher prices 
were the rule. He thought the experience of last year 
would be repeated. Mr. Gilkey said he wished to go on 
record as believing that the post supply would fall far 
short by the end of the season. 

Mr. Bovee said that in his locality along the Soo road 
there is very little dry stock on hand, and there would 
be only about 60 percent as much cedar put in thiz 
winter as last winter. 

A. B. McArthur corroborated Mr. Bovee’s statement. 

Mr. Naugle thought that the post supply would be 
larger than generally was believed would be the case. 
He knew dry stock was scarce, but he was surprised at 
the reports of light input this winter. 

Chairman Wright said that there was very little dry 
stock along the St. Paul road. His firm had about 20,000 
dry posts at its Green Bay yard, while a year ago they 
had 60,000 pieces. 


Universal Delivered List Adopted: 


R. H. Downing explained the delivered list system in 
use by the white pine lumbermen. Instead of sending 
out a list labelled for a certain freight rate, a list based 
on a system of lettering is used, so that a man in ask- 
ing for the delivered price at Omaha gets the same list 
sent him from Minneapolis as from Hermansville. It 
saves a great deal of office work, and makes the quoting 
of prices much easier. The system was informally dis- 
cussed, the cedar men present being greatly impressed 
with the improved features of the system. As the white 
pine men have already figured out the list of towns in 
all the middle and western states, and have the matter 
tabulated, it was explained that it would be an easy 
matter for the cedar association to adopt it. 


Adjustment of Weights. 


Some corrections were made in the official table of 
weights. Regarding them, Secretary Lindsley stated 
that he called on Mr. Carman, of the Western Railway 
Weighing Association, in Chicago, and together they cor- 
rected the table of weights as reported. 

George Harter, the “Dutch-Frenchman” of Faithorn 
Junction, as he calls himself, said, when someone asked 
about green weights, that when he shipped dry posts 
he paid freight for dry posts, and when he shipped green 
posts he paid for green. 


Shingle Specifications. 


After the price list was adopted Mr. Gilkey brought up 
the matter of specifications of standard shingles. The 
specifications say they must be sixteen inches in length, 
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but occasionally there are some shingles that would go 
in the grade all right except in length, and ought not to 
be put in culls. 

Mr. Gilkey said he had had a complaint on short 
lengths of 6-inch clear shingles from one of the oldest 
white pine concerns in Wisconsin. He moved that the 
clause in the specifications requiring all shingles to be 
sixteen inches in length be changed to apply only to ex- 
tra Stars. The motion prevailed. 

The secretary was instructed to issue a new list at 
once, and the price list committee, on Mr. Downey's 
motion, Was authorized to get up the universal lettered 
delivered price list that the white pine men are now us- 
ing. In the meantime the f. o. b. Hermansville list will 
be in use, 

On motion of Mr. Robinson, a committee of three was 
appointed to wait on Mr. Carman, chairman of the West- 
ern Railway Weighing Association, and endeavor to have 
an understanding with him regarding claims for over- 
charges, allowances for dirt in cars and other matters of 
that nature. The committee consists of J. K. Wright, of 
Marinette; W. ‘IT. Watkins, of Minneapolis, and A. P. 
Hopkins, of Chicago. 

A. V. Chamberlin asked regarding the matter of credit 
of telephone and electric concerns buying poles that are 
not rated in the credit books. It was stated that the 
credit would) furnish special reports if re- 
quested. It was also suggested that the secretary should 
take up the matter with the credit concerns and ask 
them to pay more attention to this class of business con- 
cerns. 


companies 


Comm ’'ssions per Car Reduged. 


On ihe matter of paying commissions to salesmen for 
orders some expressed themselves as of the opinion that 
$5 a car is too much. Others said that they were going 
to discontinue accepting orders from commission men 
this year. Some believed that $3 a car was sufficient. 

\fter further discussion it was found that the senti- 
iment of those present was that hereafter only $3 a car 
comission would be paid for orders for cedar products 
received from commission salesmen. 


Election of Ofiicers. 


The annual election of officers for the ensuing year 
was then taken up, with A. T. Naugle, of Flat Rock, and 
ki. A. Lindsley, of Menominee, as tellers. 

The election resulted as follows: President, J. K. 
Wright, Marinette, Wis.; vice president, H. 8. Gilkey, 
Janesville, Wis.; secretary, W. B. Earle, Hermansville, 
Mich.; treasurer, H. W. Reade, Escanaba, re-elected. 
Directors: R. H. Downing, Minneapolis, Minn.; George 
Nicholson, Manistique; A. P. Hopkins, Chicago; Ira Car- 
ley, Ingalls, Mich.; H. 8. Gilkey, Janesville, Wis. 

The secretary was allowed $150 a year to reimburse 
him for the time and attention devoted to the associa- 
tion work. 

President Wright thanked the members for the honor 
conferred on him. He pledged himself to do all he could 
for the cedar interests, and predicted that a year hence 
the cedarmen of the northwest would be looking back 
over a most prosperous year of business. 

W. B. Earle, the newly elected secretary, in a few words 
thanked the association. 

Messrs. Gilkey and Reade refused to make a speech 
on the ground that they were not talkers. In saying so, 
however, they made a few opportune remarks. 

President Wright announced that there would be a 
banquet at the New Ludington hotel in the evening 
and “ordered” everyone present to attend. 

On motion of Mr. Gilkey, a vote of thanks was ex- 
tended to the president and secretary for their efficient 
work the past year. 

The association then adjourned to meet at Menominee, 
at the call of the president. 


The Banquet. 


A feature of the cedarmen’s gathering was the ban- 
quet given by the association in the evening, at the New 
Ludington hotel, at Escanaba. It afforded an oppor- 
tunity to forget the cares of business for the time being 
and gave occasion for further cementing the ties of 
friendship formed at the business session in the afternoon. 
It was regretted that several of the most active members 
ot the organization were forced by urgent business to 
depart before the banquet, including the newly elected 
president, J. KK. Wright, and the former secretary, G. L. 
Lindsley. 

In the absence of the president, Vice president H. 8. 
Gilkey, the Janesville cedar wholesaler, presided over the 
feast and the flow of eloquence and champagne that fol- 
lowed and did it in a manner to put himself on record 
as a past master of the art. Landlord Christie did his 
best, and when the menu had been discussed thoroughly, 
Toastmaster Gilkey introduced M. K. Bissell, the well 
known Escanaba cedarman, who, in the absence of Mayor 
Hartnett, of Escanaba, who did not arrive until later, in 
a few words welcomed the visitors to the city. 

A. P. Hopkins, of Naugle, Holeomb & Co., Chicago, in 
behalf of the visitors thanked Mr. Bissell and the people 
of Escanaba for the courtesies extended. He mentioned 
incidentally that Escanaba had long held the palm for 
ore shipments, but she now led in the shipments of cedar 
products. 

The next man called upon the toastmaster facetiously 
said was not a king but an earl of the cedar trade—W. 
B. Earle, of Hermansville. Mr. Earle said he was glad 
there was such a thing as the cedar association; he was 
glad that he was able to be present at the meeting, and 
also at the banquet. He recognized Escanaba as the cen- 
ter of the cedar producing business as Menominee for- 
merly was. 


Toastmaster Gilkey intraguced Fred H. Gilman, of the 
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American Lumberman, as representing not only this 
country but the western hemisphere, since the consolida- 
tion. Mr. Gilman assured him that he had not made it 
large enough; that it was the whole earth now as well 
as the western half of it. Myr. Gilman referred to the im- 
portance of the cedar industry, and to the value of 
united effort through association work, citing the work of 
the white pine men at their meeting in Minneapolis the 
day before, from which he had just come, and also the 
forward strides being taken by the yellow pine manufac- 
turers through their association. He said he believed 
that the cedar association had been of inestimable value 
to the cedar industry the past year, and with the encour- 
aging start it was making for the new year would do 
still more in 1899. He referred to the influence of the 
lumber trade journals on the lumber and cedar industry 
for good, in the way of better prices and larger markets. 
In conclusion, he expressed the hope that the American 
Lumberman, the first issue of which would be in their 
hands the following morning, would meet with their ap- 
proval and support, as had its predecessors. 

Mayor Hartnett, of Escanaba, who had just arrived, 
apologized for his tardiness on the ground that he was 
troubled with the grip—not the kind the cedarmen have 
on the rest of the community but the real, old fashioned 
malady. He did not believe it necessary to extend a 
welcome to the cedarmen, for they had done so much for 
northern Michigan that they knew they were welcome. 
If there was anything in the city that they wanted they 
could take it, and if they didn’t want it they could give 
it back. 

A. T. Naugle, of Chicago, the “man from Mexico,” was 
next called upon as being notoriously a ladies’ man. He 
wittily denied the accusation, and was followed by 
George M. Mashek, and W. W. McQueen, of Minneapolis. 

Ed. Lindsley, of Menominee, who is to be married in a 
couple of weeks, was called upon as the “coming bride- 
groom,” but as ke had religiously kept his wine glass 
turned down during the banquet he apologized for mak- 
ing but brief remarks on the ground that he had not had 
the inspiration that the others had. 

A. few brief remarks from A. V. Chamberlin, of Fisher, 
Mich.; H. W. Reade, of Escanaba; F. W. Robinson, of 
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Bovee, Mich.; Mr. Grover, of Rapid River, Mich.; A. B. 
McArthur, of Corrine, Mich., and John Gueenap, with 
the Western Union Telegraph Company, concluded the 
speech making, and as the hour was late three cheers 
and a tiger were given for the mayor of Escanaba, the 
New Ludington Hotel, the cedar association, and the new 
American Lumberman, and the most successful meeting 
ot cedarmen ever held was over. 


Reminiscent Observations. 


lt would have been hard to find a better or more 
representative cedarman than J. K. Wright, the newly 
elected president of the association. He is a resident of 
Marinette, and a member of the firm of Wright Bros., 
large operators in cedar products of all kinds. Mr. 
Wright is a pioneer of Marinette, having settled there at 
the close of the civil war, in which he fought for his 
country, and has been engaged in the cedar business for 
many years. He operates largely along the St. Paul road, 
and has a main office in Marinette and a large wholesale 
distributing yard at Green Bay. His brother attends to 
the getting out of the cedar, while his son, J. Frank 
Wright, is a valuable aid to his father in managing the 
office work and the Green Bay yard. Mr. Wright has 
always been an enthusiastic worker in behalf of the as- 
sociation, and is just the man to stand at the helm for 
the coming year. 

W. 3B. Earle, the newly elected secretary, as is well 
known, is connected with the Wisconsin Land & Lumber 
Company, of Hermansville, Mich. He is a nephew of 
Dr. Earle, the president of the company, and has charge 
of the sales department. He and G. L. Lindsley, who 
so ably served the association as secretary the past year, 
were instrumental in reorganizing the association and 
putting it on its feet a year ago, and it is a fitting testi- 
monial to Mr. EKarle’s worth that he was chosen secre- 
tary, for nearly all of the association work devolves upon 
that officer. 

As already stated, “Herb” Gilkey proved himself to 
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be as good a toastmaster as he is a cedar man, and as he 
is the new vice president he may be called upon to dis- 
play his ability as a presiding officer at a business meet- 
ing before the end of the year. He says that the associa. 
tion has been of inestimable value to him the past year 
and he considers it worth more than the “price of admis- 
sion” to meet his competitors in business once in a while 
at an association meeting. It is even a poor fool, he 
says, who cannot learn something from others or wl 
cannot impart some information. Last year, Pendleton 
& Gilkey increased the amount of cedar they handled, 
and are planning to do a still larger business in 181), 
They have stocks and mills at Mountain, Breed, ani 
Oconto, Wis., and Newhall, Mich. Their posts they ship 
largely to the western trade, but are known from Colo 
rado to New York. Mr. Gilkey was a firm believer in 
the value of an advertisement in the Northwestern 
Lumberman, and transfers that belief to its successor, 
the American Lumberman, for he says the one his firm 
carries has brought a vast amount of business which can 
be traced directly to that advertising. 

Nadeau Bros., at Nadeau, Mich., besides being cedar 
operators, manufacture pine, hemlock and hardwood 
lumber. ‘heir cedar shingle mill will soon be running. 
Brooks & Carlson are making shingles at their mill six 
miles from Nadeau, and are hauling the output to ihe 
railway, where it will be handled by Nadeau Bros. Louis 
Nadeau never misses a cedar meeting if he can help it, 
and was, of course, at the Escanaba meeting. 

Ira Carly, the Ingalls cedarman, was ill with the 
prevailing malady, the grip, and could not attend, but 
was ably represented by James Roper, his office man 

There are several large operators of cedar along thie 
Soo line beyond Escanaba. At Manistique is locaied 
the White Marble Lime Company, which was repre- 
sented at the meeting by George Nicholson. This con- 
cern handles a great many posts and shingles, having 
three shingle mills and the cut of others. At Bovee is 
the main office and cedar yard of Bovee, Robinson & Co., 
which concern was represented at the meeting by I. W. 
Robinson. They are putting in there 40,000 posits. 
50,000 ties and 25,000 poles, as well as 5,000 cords of 
spruce pulp wood, to be shipped to Grand Rapids, Wis. 
They have a shingle mill at Bovee and one at Hazel- 
mere, one mile east of Bovee. At Gould City and Car- 
ruthers’ Spur they also have shingle mills, and will 
make at all four mills about 25,000,000 shingles this 
vear. At Carruthers’ Spur, seven miles west of Bovee, 
they have also other cedar interests, and stores at Bovee 
and Gould City. At Engadine, L. A. Day & Co. operate. 
This concern was represented at the meeting by Jolin |. 
Bovee. At Corrine, A. B. MeArthur & Co. do a big cedar 
business in posts and poles. 

The Bradley-Watkins Company, with headquarters in 
Minneapolis and big cedar yard at Cardigan Junction, 
just outside of Minneapolis, on the Soo road, is probably 
the largest handler of cedar posts and shingles. Messrs. 
W. T. Watkins and R. H. Downing, of the company, 
were both present at the meeting, and were very much 
interested in its proceedings. Mr. Downing was a mem 
ber of the price list committee that met previous to the 
meeting and corrected the price list. He is an old and 
experienced cedarman, while Mr. Watkins was for years 
purchasing agent of the Soo road, and together they 
make a strong combination. 

W. W. McQueen represented the Coolidge Fuel & Sup 
ply Company, of Minneapolis. He is well acquainted in 
the northern Michigan cedar country, having represented 
Kd. E. Ayer, of Chicago, in Menominee for many years 
previous to his going with the big Minneapolis pole and 
tie concern a year or so ago. 

©. J. Huebel, who was formerly manager of the Lillie 
Lumber Company, at Talbot, Mich., has now started in 
the cedar business for himself, with headquarters at 
Menominee, the concern being C. J. Huebel & Co. 

C. H. Worcester & Co. have a nice saw mill and shin- 
gle mill at Fisher, on the Wisconsin, Michigan & North- 
ern railroad. Besides making pine and hemlock lumber 
and cedar shingles, they handle a great deal of cedar 
posts and poles. A. V. Chamberlin, who looks after the 
sales department, represented the concern at the meect- 
ing. 

Davis & Stitt, with offices in the Stephenson bik, 
Marinette, are putting in a good deal of cedar this “im 
ter, and may sell it to the trade in car lots instead ot 
jobbing it in large lots as heretofore. 

M. M. Parkinson, of the cedar company which bea: 
his name, attended his first cedar meeting. Mr. Parkin 
son was formerly manager of the Miller Lumber (om 
pany, at Madison, Wis., but last summer bouglit the 
business of the Monona Cedar Company and changed the 
name to the Parkinson Cedar Company. Its main otlice 
is at. Madison, Wis., and it operates at Hardwood, Mivl... 
and vicinity. 

‘The Sutherland-Innis Company and the  Buekeye 
Stave Company, upper Michigan, have consolidated {lei 
cooperage manufacturing interests in a corporation 10 
be known as the Northwestern Cooperage & Lumber 
Company, of Gladstone, Mich. The capital stock of the 
new organization is $280,000. Included in the consell 
dated properties are the extensive timber interests 1! 
Delta county, at Munising, Tron River, Gladstone and 
other localities. Both the Buckeye Stave Compan) ind 
the Sutherland-Innis Company owned extensive timbe! 
tracts tributary to Gladstone, and a railway U) the 
Whitefish river will be built for getting it out. It is sul 
that the Sutherland-Innis Company has long content 
plated the erection of mills at Gladstone for the cor 
version of the timber in that vicinity. 


The Lake Shore Lumber Company, at Tomahawk 
Lake, Wis.. will this winter cut its last standing timber, 
within reach of the mill, and next season will be the 
last one the company’s mill will be operated. 
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Impressions Abroad. 


\p at Menominee, Mich., the other day, I ran across 
Geoige EK. Nicola, of Pittsburg, Pa., and enjoyed a pleas- 
ant chat with him in the lobpy of the S. M. Stephenson 
hotel, over an after ainner cigar, Mr. Nicola is a mem- 
ber of the Nicola Bros. Company, wholesale lumber deal- 
ers and manutacturers. ‘Lhey have mills in West Vir- 
ginia and Isentucky and a number of distributing yards 
in Pennsylvania, and will this year handle over vv,00U,- 
WOU feet of lumber, which is no small amount when you 
cole to think seriously about it for a minute. In West 
Virginia they manutacture white oak, for some of which 
they find a 1oreign market shipping to the United King- 
dom, and to Jeauimg timber markets on the continent. 
Mr. Nicola says that he went abroad a couple of years 
avo to look aiter their foreign connections and was very 
much surprised to find the different manner in which 
the lumber and timber business is handled there. The 
timber auctions, for instance, seemed strange, but his 
company put some timber on the auction market and as 
soon as their brand became known had no trouble in 
disposing of it in this manner to their satisfaction. In 
Eneland the commission men are the larger and more 
responsible class of business men in the lumber trade, 
while the yard men are of smaller caliber. In this coun- 
iry just the reverse is the rule. Mr. Nicola visits the 


Lake Michigan and Lake Superior lumber markets about 
iwice a year looking up stocks of white pine, and some- 


times runs out to the Cloquet and Little Falls mills on 
his tours. His company makes a specialty of railroad 
bridge, car and ship builders’ supplies. 





A Change of Base. 

J. H. Martin, until the first of the year superintendent 
of the plant of the Sawyer-Goodman Company, at Mari- 
nette, Wis., has been with that concern for over sixteen 
years—quite a long time. For ten years he was in the 
Chicago office, where he was well known by all the old 
Chicago wholesalers. Six years ago he went north to 
look after the manufacturing. Mr. Martin has now 
gone into the lumber business for himself, with offices in 
Menominee, and is buying logs and having them manu- 
jactured in one of the Menominee mills. Mr. Martin’s 
years of experience well fit him for the business he is 
now engaged in and there can be no doubt of his suc- 
cess. His leaving the Sawyer-Goodman Company gives 
Charles A. Goodman additional cares and responsibilities, 
which, however, everyone who knows him knows he will 
uot shirk, for they could not be left in better hands. 





Incident to Saginaw. 


Just to start off the year and the American Lumber- 
ian right, L even broke the Sabbath in order to get to 
the Saginaw valley on January 1—always have a pretty 
good tame over there. W.G. Van Auken and George W. 
Stevens bought cigars and others of the lumber trater- 
nity bought drinks. Come to think of it (1 don’t know 
why it failed to occur to me before), many of the people 
who bought the drinks for me also made new advertising 
contracts with the American Lumberman. 

But to get back to piling slabs. 1 found out while at 
Saginaw the reason why Mr. Stevens was named after 
the father of his country. It was from his infant pro- 
clivity to speak nothing but the unvarnished truth. Of 
course, he was named long before he had occasion to dip 
into any specious arguments about the lumber tariff, but 
this could have no effect on the original argument at- 
fecting his patronymic. Of course, in the case of W. G. 
Van Auken the initials of the father of his country were 
reversed, but I asked no invidious questions that might 
amoy “Van” on the subject of the reason therefor. 

But, seriously, there are a lot of good fellows up in 
the Saginaw valley country. They are hospitable to a 
fault, and they “jolly” a newspaper chap along and 
treat him as well as they possibly could a millionaire. 
There are no frills to any of them. They are just mat- 
ter-of-fact, good natured, honest hearted and level headed 
business men, who know their business and know it 
right, and it is a pleasure for any man to be associated 
or do business with them. 





The Secret of Success. 

The key of commercial success has been perhaps more 
trenchantly than truthfully described as a man’s ability 
lo get the last possible cent out of a transaction and 
leave the eustomer so satisfied that he will return and 
do business with him again and again. In this lumber 
business | hold that the secret of success lies in a man’s 
ibility to estimate cost. This is notably true in the 
issorting trade, the cut up line and the box business. 
Men are too prone to take things for granted; they are 
‘oo prone to base their selling prices on the real or sup- 
positious ones made by some reputedly-wise competitor. 
they say to themselves, “If Smith can supply this grade, 
this window frame, or this box for so much, I surely 
tan,” and forthwith they do so. And forthwith they 
lso shade Smith’s prices on the ground of alleged supe- 
oe facilities, superior abilities, or superior something 
else, 


‘To the deuce with Smith and his entire family. What 





in the mischief has Smith to do with your business or 
you with his’ He doesn’t pay your bills, or you his. 
When you meet Smith over at the club, just buy him a 
cigar and jolly him along, but don’t let your joint con- 
fiuences extend to the discussion of Smith’s price on 
Pittsburg No. 1 or knock-down window frames. If you 
did know Smith’s prices, they should not affect yours. 

A man’s price on a given lumber commodity should be 
the total ot its cost to him and a reasonable profit. In 
every phase of assorted and manipulated lumber opera- 
tions, the science of cost estimating is complicated. Un- 
less reduced to a science, it is as deceptive as the devil 
is supposed to be wicked. It is the place where the 
majority go wrong. Success in this line of business 
comes only with the mastery of the science. 

Within the decade the manipulating lumber business 
has changed from the condition that a man could scarce- 
ly conduct it on lines that would not show a profit to 
one* which requires the greatest care and skill not to 
make a loss. Possible and probable profits have gone 
from 25 percent on volume of business down to an aver- 
age of about 5 percent. These profits, mind you, are 
those of the successful houses in the white pine dis- 
tributing, box and cut up trade as | glean them from 
the consensus of confidential reports of many of the best 
known in the trade. 

‘The existing and probable future possible margin of 
profit in the car trade business is altogether too narrow, 
but still it is wide enough to permit the careful, con- 
servative and experienced wholesaler to continue for 
many years to come and obtain a fair interest on his 
investment and a reasonable recompense for his time. 
Sut the possible profit is not wide enough to present any 
allurements to future attempts at commercial skylarking 
in the white pine distributing trade. 





A Lumber Agent’s Reminiscenses. 


T. K. Edwards, lumber agent of the Llinois Central 
railroad, while lunching at Kinsley’s a few days ago, 
delivered himself of the following: 

“The consolidation of the Northwestern Lumberman 
and The ‘limberman into the greatest lumber paper on 
earth brings to my mind what are now the old times in 
the lumber trade. I recall the early seventies, when the 
only lumber journal of this section, the old Northwest- 
ern, was started on Lake street. Lumber journalism in 
the south was very little known, but when The ‘limber- 
man entered the field there sprang up a hot rivalry for 
the southern business and before long a lumber paper 
was certain to be found in the office of almost every mill. 

“It was in the winter of 1863 that I came to the west 
and entered the employ of the Chicago, Burlington & 
Quincy at Quincy, ILil., and it was in the spring of 1874 
that 1 began my work as lumber agent for the Illinois 
Central railroad. 1 well remember the humorous re- 
marks made regarding the aforesaid lumber agent dur- 
ing his missionary visit to the pine lands of old Missis- 
sippi. 

“Since that time there have been many changes. 
Among the lumbermen of Chicago old triends have passed 
away and new ones entered the circle. Palmer, Fuller 
& Co., were then new comers in the ‘Q’ district. D. 8. 
Pate, C. A. Paltzer, John O’Brien, John C. Spry and 
James P. Soper were all salesmen those days—the last 
two only ‘office kids.’ Chicago was then the great white 
pine market and during that period up to about the 
nineties the Illinois Central was billing out 150 to 175 
cars of white pine a day in the busy season. There were 
then over fifty white pine wholesale dealers in this mar- 
ket. At the Lumber Exchange, where I had desk room, 
the notice was frequent, ‘No more room at I. C. docks; 
no more vessels will be received for three days. Now 
we dock no lumber at all. Chicago now has about twelve 
wholesale white pine yards and the Illinois Central’s 
best showing is about thirty-five to forty cars a day. 
While it is true that we receive considerable lumber from 
the manufacturers in Wisconsin, it is not like the old 
days. 

“I saw a notice in one of the journals the other day 
of the going out of business in this market of the John 
O’Brien Lumber Company, a white pine concern, and 
the enlarging of the facilities for the increasing south- 
ern hardwood business of Heath, Witbeck & Co. Yellow 
pine has taken the place of 50 percent of the white pine 
north of the Ohio. The growth of trade in southern 
hardwoods is also phenomenal. There is where the ‘I. C.’ 
comes in as ‘the great lumber line.’ 

“It was in the spring of 1878 that I made my first 
evangelizing trip through the timber lands of the sunny 
south. Much work was needed in those days to show 
the manufacturers of yellow pine what they must do to 
make their product salable in this market. It was in 
the early eighties that Pharr & Williams, of Paterson, 
St. Mary’s Parish, La., sent me the first cypress brought 
north of the Ohio river. It is not necessary to go into 
details as to the progress these woods have made in the 
northern markets, for they tell their own story and 
southern lumber needs no further missionary efforts, yet 
I like to continue the acquaintance with my old friends, 
note the progress the trade is making and get in touch 
with the new people. ‘This is why I make my yearly 


<9 


visit among my southern friends the lumber manufactur- 
ers. 

“I am glad, as one of the old friends of the proprietors 
of the American Lumberman and as the oldest railroad 
lumber agent in Chicago, to welcome the new paper— 
new yet old. The combination was a happy thought, and 
so with pleasant memories of the past I wish you and 
the American Lumberman a happy and prosperous year.” 





NEWS OF HOO-HOO. 

The concatenation which W. 8S. Hill, Vicegerent of the 
western district of Pennsylvania, had arranged for Janu- 
ary 5 at the Hotel Victoria, in Pittsburg, has been post- 
poned on account of the prevalence of grip in that city 
and the illness of Mr. Hill, himself, till Tuesday eve- 
ning, January 17, when it will occur at the same hotel. 
Mr. Hill writes that he has been quite ill indeed, but 
has now about recovered; that several of his prospective 
candidates were down with the grip, but that they have 
similarly recovered and that he expects an even larger 
class for January 17 than he would have had for the 
earlier date. 

Vicegerent IT. H. Clatfey has advised that he would 
hold a concatenation at Seattle, Wash., January 14, at 
which time he expected to have a large class for the 
first meeting of this Hoo-Hoo year in Washington. 

January 18 will see two concatenations, one at Minne- 
apolis, in charge of Junior Hoo-Hoo Platt B. Walker, 
jr., assisted by W. 1. Ewart, of the Osirian Cloister. The 
other concatenation will occur at Memphis during the 
meeting of the Southern Lumber Manufacturers’ Asso- 
ciation, with Vicegerent Bodman in charge. 

Vicegerent Mason, of the southern district of Missis- 
sippi, is making quite a busy month of it down in his 
territory. In addition to his very successful coneatena- 
tion at Bogue Chitto, which occurred on December 27, 
he will hold another at Hattiesburg on January 20. It 
is very likely also that he will hold another meeting at 
Bogue Chitto on January 14. On account of bad weather 
and other things, six or eight of the candidates intending 
to take the degree at the concatenation of December 27 
were unable to be present, and it is to take care of these 
left over boys that Mr. Mason will hold the meeting of 
January 14. ‘The meeting at Hattiesburg on January 
20 will be quite a large atiair. The candidates from Bi- 
Joxi, where a concatenation was fixed for December 9 
but had to be postponed on account of a blizzard inter- 
rupting all railroad communications, will be brought up 
to this Hattiesburg meeting. 

Vicegerent W. P. Swartz, of New York city, is work- 
ing up a class to be initiated some time during the latter 
part of January. The exact date has not yet been fixed. 

On January 24, during the meeting of the New Mexico 
& Wyoming Lumber Dealers’ Association, a concatena- 
tion will be held at Denver, Colo., by R. W. Hemenway, 
Vicegerent for the state, and R. W. English, Supreme 
Bojum. As this will be the first meeting of this Hoo- 
Hoo year in Colorado and as matters pertaining to the 
annual meeting, which will occur in Deriver on Septem- 
ber 9 next, will come up for discussion, an effort will be 
made to make the meeting on the 24th a very notable 
and largely attended one. 

Numbers of other concatenations are being arranged 
for at the various lumber meetings during the next two 
months, but dates are not yet definitely fixed. 

The Snark’s Greeting to Vicegerents. 

N. A. Gladding, Snark of the Concatenated Order of 
Hoo-Hoo, under date of January 9 has issued a pro- 
nunciamento addressed “To All Vicegerents,” in which 
the policy of the incumbent administration is fully and 
ably set forth and enjoined. The real thesis of the docu- 
ment, although given as a concluding summary of its 
contents, is thus stated by the Snark: - 

The high quality of members initiated. 

The conducting of concatenations on lines of decorum 
and decency. 

The successful and satisfactory financial condition. 

The placing of the entire order upon a higher plane in 
the social world. 

The great and general enthusiasm of the entire mem 
bership in the objects and aims of the order. 

To these declarations of principles the Snark feels as- 
sured that Vicegerents, as controlling local factors, will 
lend their best efforts and be in absolute harmony, to 
the common end that the administration shall acquit it- 
self creditably in the eyes of the order and of the world. 

Each of the above points is taken up and diseussed 
diplomatically, intelligently and in a manner abundantly 
attesting the sincerity of the Snark’s purpose. 

Speaking of initiatory ceremonies, the Snark is partic- 
ularly happy in this: “You should be careful to forbid 
strictly all things calculated to shock the sensibilities of 
gentlemen.” To this and the other equally wholesome 
admonitions, all good and true Hoo-Hoo will repeat ‘their 
names and say after the Snark: “So mote it be.” 





W. H. Waltz, of the Cumberland Sash & Door Com- 
pany, Cumberland, Md., was in Chicago on Tuesday of 
this week, visiting among the local sash and door deal- 
ers. Mr. Waltz was on his way to Wisconsin, presum- 
ably to make contracts for the coming season. His house 
is engaged in the jobbing of sash, doors and blinds and 
window glass and enjoys a good trade throughout Mary- 
land, as well as in Baltimore and Washington. Mr. 
Waltz says that unfavorable weather during the last 
few weeks has interfered greatly with the winter’s trade, 
but, like all sash and door dealers, he believes that the 
coming season will be a good one. The country trade in 
his section still uses a large proportion of regular stock 
goods, and white pine continues to be the prime favorite 
there. Hardwoods are now used as extensively for in- 
terior finish as in the west, white pine being used 
throughout in even some of the largest buildings, in 
both Washington and. Baltimore. 








ASSOCIATIONS. 





DATES OF MEETINGS. 


New Jersey Lumbermen’s Protective Association, New- 
ark, N. J., January 17, 

astern Door, Sash & Blind Association, New York, 
January 17, 

tetail Lumber Dealers’ Association of Indiana, Indian- 
apolis, January 17 and 18. 

Southern Lumber Manufacturers’ Association, Mem- 
phis, Tenn, January 17 and 18. 

Northwestern Lumbermen’s Association, Minneapolis, 
Minn., January 18, 19 and 20. 

Colorado, Wyoming & New Mexico Lumber Dealers’ 
Association, Denver, Colo., January 24, 

Missouri & Kansas Lumber Dealers’ Association, Kan- 
sas City, January 24, immediately adjourning and pro- 
ceeding in a body to St. Louis, where the session will be 
concluded. 

Union Association of Lumber Dealers, Columbus, O., 
January 24 and 25. 

Michigan Retail Lumber Dealers’ Association, Detroit, 
February 7 and 8. 

The Lumber Dealers’ Association of Connecticut, New 
Haven, Conn., Wednesday, February 8, 

illinois Lumber Dealers’ Association, Chicago, Febru- 
ary 8 and 3 

North Carolina Pine Association, Norfolk, Vua., Febru- 
ary 14. 

Nebraska Lumber Dealers’ Association, Lincoln, Febru- 
ary 23 and 24, 

Central Iowa Retail Lumber Dealers’ Association, place 
undetermined, February 24. 

Northwestern Iowa Retail Lumbermen’s Association, 
place undetermined, Thursday, March 30. 

Retail Lumber Dealers’ Association of Mississippi, 
Jackson, Miss., April 18. 





Official Announcement of the Missouri & Kansas 
Association Meeting. 


fhe eleventh annual convention of the Missouri & 
Kansas Association of Lumber Dealers will convene at 
Kansas City, Mo., on Tuesday morning, January 24. Dele- 
evates will assemble at 8:30 a. m. at the Blossom house, 
on Union avenue, opposite the union depot, and from 
there will go to the union depot to take the special ex- 
cursion train for St. Louis via the Missouri Pacitic rail- 
Way. 

‘the train will leave the union depot promptly at 10 
a. in. and stops will be made at Holden, Sedalia and Jet- 
ferson City, Mo., so that members in Missouri can get on 
the train at either of these points, thus avoiding the ne- 
cessity of a trip to Kansas City. 

Headquarters while at St. Louis will be at the Lindell 
hotel and the business sessions will be held in the large 
dining room of that hotel. 

The first session wili be called to order promptly at 10 
a.m. on Wednesday, January 25, the second session at 
2 p.m. on Wednesday and the third session at 10 a. m. 
on Thursday, January 26; this latter session will be de- 
voted strictly to business in the interest of association 
work, 

‘The Jumbermen of St. Louis are making preparations 
to entertain their guests royally, and all who attend will 
have a most enjoyable time. The entertainment pro- 
vram will include a theater party for all delegates and 
their wives and daughters, a matinee theater party for 
the ladies only, a smoker on one of the evenings for the 
ventlemen, and the regular Hoo-Hoo concatenation. If 
the weather permits a trolley party will be given on one 
of the afternoons so that the visitors may see some of the 
heauties of St. Louis. 

The Lindell and the Laclede hotels, on the European 
plan only, have each made a rate of $1 a day for each 
person. Rooms with bath can also be had at a slight 
additional charge. These are both first class hotels and 
have restaurants in connection. For those who prefer 
the American plan the Southern hotel offers the follow- 
ing rates: Any room, without bath, above the parlor 
floor, $3 a day for each person; rooms with bath $3.50 a 
day for each person. The Southern also has a rate of 
$1.50 a day and upward on the European plan. 

The excursion train will leave St. Louis on its return 
trip to Kansas City on Saturday morning, January 23, 
arriving at Kansas City early enough in the evening to 
allow delegates to catch trains for their homes Saturday 
night. 

All lines entering Kansas City have granted and autho- 
rized for the occasion of this meeting a rate of one fare 
for the round trip. This rate will apply from all points 
in Kansas and Oklahoma, and from all points in Mis- 
souri west of a line drawn through Kirksville, Moberly, 
Jefferson City and Rolla. Tickets will be on sale Janu- 
are 21, 22 and 23, and for trains arriving in Kansas 
City on the morning of January 24, good for return pas- 
sage until and including Saturday, January 28, 





Northwestern Retailers’ Annual. 


The ninth annual meeting of the Northwestern Lum- 
bermen’s Association, that great organization which em- 
braces the trade of Minnesota, Iowa and the Dakotas, 
will be held at Minneapolis on January 18, 19 and 20. 
Secretary Hollis has issued a special call to members of 
the association containing much information in regard to 
the object of the meeting and directions for obtaining 
reduced rates, ete. From the call for the meeting of the 
association proper we quote the following: 


Pursuant to instructions from President Young and our 
executive committee, I hereby notify you that the ninth 
annual meeting of this association will be held in the 
Lumber Exchange, Minneapolis, on January 18, 19 and 20, 
1899, commencing at 2 o’clock p. m., Wednesday, January 
18, 1899. 

The first session of the meeting on the afternoon of 
Wednesday will be devoted to the annual reports of the 
president, secretary and treasurer, together with the 
appointment of committees, etc. 

Thursday morning the first work in hand will be the 
annual meeting of the Retail Lumbermen’s Insurance 
Association, which will take but a short time, and will 
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be immediately followed by a second session of the 
Northwestern Lumbermen’s Association. 

At this session papers will be read and discussion had 
on live topics, all of which will be set forth more in de- 
tail in the printed program. Other sessions of the meet- 
ing will be announced as determined by the members, 
the final session of the convention probably occurring 
on Friday. 

One of the chief topics of interest to the members which 
will be under consideration at the coming meeting will 
be the work of what is now known as the joint com- 
ference committee, the action of which committee, it is 
hoped, will be unanimously ratified by our members. 
Never in the history of the association have the rela- 
tions between wholesaler and retailer been as harmoni- 
ous as since the inauguration of this new plan, and while 
the scheme is yet open to improvement and develop- 
ment, it is believed ‘by those who have had actual experi- 
ence with its workings to be the best plan which has yet 
been devised for solving some of the problems which 
have confronted us from year to year since our organi- 
zation. . ' ; , 

The visiting retailers will be entertained on Tuesday 
evening by the Mississippi Valley Traveling Lumber & 
Sash & Door Salesmen’s Association. The entertainment 
by this organization last year, held in the Commercial 
club, was a grand success, and the plan for this year is 
on an even more elaborate scale. ‘The announcement is 
as follows: 

The traveling lumber and sash and door salesmen 
of the twin cities and adjacent territory will give the 
retail dealers a banquet and entertainment on Thursday 
evening, January 19, 1899, at 8:15 sharp. The Masonic 
Temple hall, the finest in the west, has been secured. 
This hall is large and commodious, and there will be 
plenty of room for everybody. The salesmen hereby ex- 
tend a cordial invitation to all the retail dealers and 
promise you a great time. Don’t miss it. 

The regulation regarding the manner of securing re- 
duced fare should be given attention by all those who 
attend the meeting. ‘The principal points embraced in 
Secretary Hollis’ instructions are as follows: 

The Rates of Fare. 

All roads terminating in Minneapolis, with connecting 
lines in the territory of Minnesota, lowa, North Dakota, 
South Dakota and Wisconsin, have granted the reduced 
rate. 

The rate will be a fare and one-third for the round 
trip on what is known as the certificate plan, which is as 
follows: 

On this plan the passenger pays full fare coming to the 
meeting, and secures by request on his local ticket agent 
at time of purchasing the ticket, a certificate or receipt, 
and this certificate or receipt when countersigned by the 
secretary of the meeting, and stamped by the joint agent 
of the Western Passenger Association, becomes good for 
two-thirds the price of the return ticket over the same 
road between the same points, thus making one fare and 
a third for the round trip; provided, however, that at 
least one hundred tickets showing the payment of full 
fare shall have been presented to the joint agent of the 
Western Passenger Association at Minneapolis, who will 
be in attendance at the meeting, and who will endorse 
certificates with his official stamp. No certificates will be 
available unless one hundred shall have been presented 
and stamped, and no certificates will be counted for 
tickets which cost fifty cents or less each. 

Delegates should ascertain from their local agents 
what portion of their journey can be covered by certifi- 
cates procurable of him, and if his certificates will not 
cover the entire distance between the starting point and 
Minneapolis he will instruct what additional certificates 
to procure, and where to get them. No stop-over privi- 
leges will be allowed either coming or going. 

No certificate will be honored which is issued to cover 
the sale of more than one single trip ticket. This means 
that two members traveling together should get sepa- 
rate, individual certificates. 

Certificates which show the purchase of tickets not 
earlier than January 14, and not later than January 20, 
may be honored if presented not later than January 24, 
1899. In other words, tickets may be procured three days 
before the meeting (not counting Sunday), and certificates 
will be good three days after the meeting (not counting 
Sunday). 





Call for the New Jersey Association Meeting. 


Secretary James M. Reilley, of the New Jersey Lum- 
bermen’s Protective Association, has just issued the ofli- 
cial call for the fourteenth annual meeting of the retail 
lumber dealers of New Jersey, which will be held in 
Newark, at the rooms of the board of trade, No. 764 
Broad street, on Tuesday afternoon, January 17, 
promptly at 1 o'clock. The election of officers for the 
ensuing year, consisting of president, vice president, 
treasurer and three directors, will take place at this 
meeting and the retiring board will present a report 
covering the work of the year, together with a state- 
ment of such other matters as the members of the board 
deem should be acted on at this time by the association. 

Members having any special subject which they have 
discussed or acted on are requested to notify the direct- 
ors in advance, so that proper time may be given for 
its consideration. 

Immediately following the close of the meeting the 
members will adjourn to Davis’ parlors, 914 Broad street, 
where the annual banquet will be served, after which 
papers on the following subjects will be read: 

“Trade Relations,’’ by Pendennis White, Tonawanda. 

“Reciprocity and How It Can Best be Promoted for the 
Benefit of the Trade,’ by J. J. McKelvey, counsel for the 
National Wholesale Lumber Dealers’ Association. 

“A Lumberman’s Dream,” by J. D. Crary, editor New 
York Lumber Trade Journal. 

“Commercial Credits,’’ by H. P. Jepson, manager R. G. 
Dun Company. 

This feature of the meeting, the committee having the 
arrangements in charge promises to make interesting 
and valuable, and even more enjoyable than on any 
previous occasion. It is requested by the officers that 
every member should make an effort to be present at 
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both the annual meeting and the banquet. Members de 
siring to bring special guests can have tickets reserved 
on request to the secretary. 





Indiana Retailers and Traveling Salesmen at 
Indianapolis, 

The fifteenth annual meeting of the Retail Lumber 
Dealers’ Association of the State of Indiana and the 
seventh annual meeting of the Central Association «} 
‘Traveling Lumber and Sash & Door Salesmen will be held 
at the Denison hotel, Indianapolis, on January 17) anil 
18. On the evening of January 17 the two associations 
will join in a banquet at the Denison, and at this ban 
quet the ladies are expected to be present. The program 
arranged for the two days is as follows: 

TUESDAY, JANUARY 17. 

The members are invited to assemble in the lobby of 
the Denison hotel at 11:30 a. m., to march to the Deutehe 
Haus to be entertained by the Indianapolis members 
with an informal warm lunch and bowling, to adjourn 
at 2:30 for the regular meeting. 

Call to order at 2:30 p. m. 

Reading of the minutes of the last meeting. 

Report of the secretary. 

Report of the treasurer. 

Appointment of committees. 

“Progressive Organization,’”’ a paper sy H. T. Bennett. 
of Indianapolis, followed by general discussion. 

“Reciprocal Relations Between Wholesaler and ke- 
tailer,’”’ papers by L, L. Barth of Chicago, Eugene Shaw 
of Eau Claire, Wis, and George D. Sisson of Indianapolis, 
in behalf of the wholesalers, and by Will C. Pulse of 
Grensburg, Henry Dresden of South Bend, and Chapin 
Cc. Foster, of Indianapolis, in behalf of the retailers 

Followed by general discussion. 

Adjournment until 10:30 a. m., January 18, 

Banquet at the Denison at 9 p. m. 

WEDNESDAY, JANUARY 18. 

Call to order at 10 a. m. 

President’s address. 

Reports of committees. 

‘New Business Conditions,’’ papers by C. S. Farniam 
of Richmond and George Maas, of Indianapolis. 

Followed by general discussion. 

“The Ideal Lumberman,” papers by Dwight Fraser of 
Indianapolis, and John Montano of Union City. 

Followed by general discussion. 

Adjournment until 2:00 p. m. 

Call to order at 2:00 p. m. 

“Insurance,” paper by C. E. Merrifield of Indianapolis 

Followed by general discussion. 

‘“‘Reminiscences,’”’ I. D. Bosworth of Anderson, M. «. 
Rankin of Terre Haute, Peter Watts, of Knightstown, 
Cc. E. Wilder of Brazil, Pearson of Sheridan, and others 

Election of officers. 

Address of president-elect. 

Meeting of board of directors. 

Adjournment sine die. 

se" 


Where the Indianians Will Meet. 


The Denison hotel, T. J. Cullen, manager, Indianapolis, 
will be the scene of the annual meeting of the Retail 
Lumber Dealers’ Association of the State of Indiana, in 
that city, January 17 and 18, and of the joint banquet 
arranged for that occasion. ‘he Denison was chosen by it 





joint committee of the above association and the Central 
Association of ‘Traveling Lumber and Sash & Door 
Salesmen, and will afford excellent accommodations fo 
the convention as well as entertainment of the members 
and their friends. The house stands high with the 
traveling public and the selection is believed to lave 
been a wise one. 





Change of Date of the Nebraska Meeting. 

The dates of the annual meeting of the Nebraska 
Lumber Dealers’ Association have been changed from eb 
ruary 14 and 15 to February 23 and 24. The reason lor 
this change, it is said, is because the Lincoln Jumbe) deal 
ers found it impossible to entertain the association 
they desired on the dates originally set, and as the Lin 
coln dealers were to be the hosts it was considered {hia 
their wishes should rule in the matter, especially as there 
was no apparent reason why the meeting should no! he 
postponed. 





The Iflinois Lumber Dealers’ Association. 

A conference of the officers and directors of the [Il 
nois Lumber Dealers’ Association was held in this ely 
on Monday to arrange the program for the association 
annual meeting, which will be held here on February 5 
and 9. The Leland hotel, corner of Michigan and Jack 
son boulevards, has been selected as headquarters. and 
the hotel management has granted reduced rates to all 
members attending the meeting. Only three sessions will 
be held—two on the first. day and one on the second 
but these sessions will be made especially interestns: 
The program which is being arranged will include the 
discussion of several timely topics of interest to the 1 
tail trade, besides the regular routine of association work, 
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and the meeting promises to be one which every retail 
jumberman in I}linois will find it to his interest to at- 
tend. 





Yellow Pine Convention. 


fhe ninth annual meeting of the Southern Lumber 
Manufacturers’ Association will convene at the Gayoso 
hotel, Memphis, Tenn., Tuesday, January 17, at 11 
ovlock, a. m., and continue through Wednesday—so be- 
gitts the official call issued on January 3, signed by I. 
(. Knochs, president, and F. McCullam, secretary. 

the call is very full as to the subjects of the meeting, 
as follows: 

‘he question of uniform grading will be one of the 
subjeets for discussion, supplemented by a re-write, 
miking clear the present grading rules for yellow pine, 
that will be of value to all manufacturers. 

it is expected that a delegation from the Texas & 
Louisiana Manufacturers’ Association will be present to 
discuss matters of mutual interest to both organizations. 

‘Yhe annual report of the affairs of the association will 
he given in detail. 

(‘he election of officers and directors for the ensuing 
year will occur. 

The question of a revision of the weights of longleaf 
yellow pine lumber, which was left as unfinished business 
with the committee, will doubtless be reported upon. 

The insurance committee will through its broker, Mr. 
lL. V. Clark, make a report of what has been done and 
is expected to ‘be accomplished by the association, which 
will be interesting to all manufacturers, 

fhe report of the committee appointed at our semi- 
annual meeting, looking to the incorporation of the asso- 
ciution, will be awaited with interest. 

(ther matters pertaining to the manufacture and sale 
of yellow pine will doubtless be brought up for discussion. 

‘The year just closed was, all things considered, a fairly 
prosperous one to the trade, and the ensuing year is 
bright with the prospect of an unlimited demand; and 
every manufacturer of yellow pine, whether a member 
of the association or not, is cordially invited and earn- 
esily requested to be present, as the subjects under dis- 
cussion are general to the whole yellow pine fraternity. 

\rrangements have been made with the Memphis 
Passenger Association, the Southeastern Passenger <As- 
sociation, the Southwestern Passenger Association, from 
the state of Texas, the Kansas City, Pittsburg & Gulf 
and Kansas City, Watkins & Gulf for a one and a third 
fare for the round trip, on the certificate plan. Tickets 
will be on sale January 14 to 16, with a return limit of 
January 21. The secretary of the association urges that 
all attending the meeting procure receipts from the 
agents when purchasing their going tickets, without 
which the return ticket cannot be sold at one third fare 
as arranged for. Special rates have been made at the 

Memphis hotels; the Gayoso, which is the place of meet- 
ing. charges $2 a day, on the American plan, and up, ac- 
cording to rooms, and the Peabod¥ a flat rate of $2 a 
day to all delegates and visitors, on the American plan, 
and $1 on the European plan. Owing to the many inter- 
esting subjects that are up for discussion, including tak- 
ine up the work begun at St. Louis at the joint confer- 
ence of white and yellow pine men, it is hoped and ex- 
pected that a very large attendance will be had. 





Michigan Lien Law Threatened. 

In a recent interview W. A. C. Miller, president of the 
Detroit (Mieh.) Lumber Dealers’ Association, said: “I 
understand an effort is being made by a few large con- 
tractors and some Jabor agitators to nullify the present 
law, in order that when contracts are taken sub-con- 
tractors cannot file liens against buildings, but must 
accept the principal contractor as their only security. I 
wso understand that some of our representatives in the 
state legislature are opposed to any lien law except one to 
protect Jabor. Such a law as that would leave us en- 
tively at the merey of the contractor, who might mort- 
gage or transfer his property after obtaining our mate- 
rial. He might be perfectly good when he started the 
building, and then convey his property and leave us 
unable to collect a cent. A committee will be appointed 
to 20 to Lansing to represent our interests. Our present 
law is just and equitable and the best lien law that is 
on the statutes of any state in the Union, and we be- 
lieve it would be unwise to change it.” 





The National Manufacturers. 


Cincinnati, O., Jan. 10.—The fourth annual conven- 
tion of the National Association of Manufacturers of the 
United States will be held in this city on January 24, 
2) and 26, and will occupy during the session the same 
uiditorium in which it originally was organized, four 
years ago. There were present upon that occasion about 
1,000 delegates, representing a large variety of interests 
and all sections of the republic. The manner in which 
the assemblage was entertained by local manufacturers 
ut that time was most sumptuous and is still spoken of 
is among the most felicitous occasions in the history of 
the many similar events that have made the queen city’s 
hospitality famous. The second annual convention was 
held in Chicago and, so far as anybody not immediately 
Interested was concerned, the presence of the body, great 
and portentious as tvas its mission, was a matter of heed- 
less indifference. 

Speaking now of the approaching convention, the gen- 
eral committee of arrangements met recently and _per- 
lected the details. It was decided to place at the dis- 
posal of the association every facility for the convenient 
ind agreeable dispatch of its business, including the audi- 
torium in the Odd Fellows’ Temple in which to pursue 
ils deliberations; adjacent press and committee rooms; 
telegraph, telephone, stenographer and typewriter con- 
Veniences. The Postal and Western Union Telegraph 
Companies, the City & Suburban Telegraph Company, the 
Long Distance Telephone Company and the street. rail- 
Ways have all tendered members the courtesies of their 
respective lines, telephone to be available between the 
hours of 4 o'clock p- m. and 9 o’clock the following 
Morning only. 
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It was determined by the committee that no enter- 
tainment would be tendered the convention in interrup- 
tion of its regular proceedings, but that courtesies of this 
sort will be confined to hours following recesses taken at 
the close of each day’s session. 

The secretary of the committee was instructed to pro- 
vide non-afliliated manufacturers desiring to attend the 
convention with badges upon application, such applica- 
tions to be addressed to E. P. Wilson, secretary, room A, 
Chamber of Commerce, Cincinnati. 

The American Lumberman believes that every manu- 
facturer who can attend this convention owes it to him- 
self to do so. That all present may be assured of profit- 
able as well as personally agreeable results admits of no 
question. 

Later intelligence is to the effect that President Me- 
Kinley has been invited to and will be present during 
the course of the sessions and that he will address the 
convention on “American Trade.” This will, of course, 
invest the occasion with very great special importance 
and interest, resulting in all probability in an unusually 
large attendance. 


Feast of the Lumbermen’s Club. 

The Lumbermen’s Club, of Cincinnati, gave its regular 
monthly dinner Monday night at the Burnet house. ‘The 
gathering proved to be one of the most markedly sue- 
cessful of these always enjoyable and profitable social 
atflairs. ‘The attendance was below that of the average 
of the club gatherings of the kind, but it was the ex- 
pressed sentiment of all present that there never was a 
more successtul meeting Irom the standpoint of the real 
object of these monthly spreads—sociability and all that 
tends to the strengthening of ties of frienuship and close 
business fellowship. When the names-of absent members 
were mentioned there was also the satisfactory com- 
ment, “‘Lhey are ‘wid us’ all the same, though.” Will- 
iam A. Bennett was, of course, one of the leading spirits 
surrounding the tempting and duly satisfactory board, 
but there were others without lack to keep going tne 
entertaining conversation, flowered and seasoned artis- 
tically with wit, drollery and altogether good natured 
badinage; J. B. Cochran especially displaying surpris- 
ingly new and attractive talent as a poet. 

Mr. Cochran’s contribution to the evening’s entertain- 
ment and business (it partook of both) was a couplet 
intended as a “yell,” after the manner of college organi- 
zations, tor the club, and was submitted with ali the 
modest grace and diflidence of merit. “Lumbermen’s 
Club” and ‘rub-a-dub-dub” were rhymes or jingles cal- 
culated to awaken the echoes whenever and wherever 
the members should see fit to indulge themselves and 
hearers with the yell. Walter Quick at once made the 
motion that Mr. Cochran be appointed a committee on 
poetry and that he be given another week in which, if 
possible, even further to polish and embellish the poem. 
Someone suggested that 1t would be awkward and un- 
warranted thus metaphorically to compel the poet to 
work in double harness, as a committee was generally 
interpreted as meaning more than one person. Accord- 
ing to the old and only accepted theory, from the time 
poetry first had its being the poet not only was unhar- 
nessed, but was mounted ’on horseback at that. It was 
further urged that Mr. Cochran would find it awkward, 
under the conditions imposed by the “committee” pro- 
position, to use the plural “we,” which, however, was 
pretty exclusively affected now by the editorial breth- 
ren, and, as Bill Nye said, by the man with a tapeworm. 
L. G. Banning here proposed that Mr. Cochran be ap- 
pointed on the spot poet laureate of the club, and this 
was done by unanimous vote and with a whirl. Lum- 
bermen generally will doubtless be treated to the yell 
to their hearts’ content next summer at Charlevoix. 

Mr. Bennett, in a few remarks, dwelt upon the de- 
sirability of receiving general railroad freight agents into 
the club as subscribing members. He then offered the 
following, which was unanimously adopted: ‘“Re- 
solved, ‘that the constitution of this club be and is 
hereby changed to admit to membership railroad general 
freight agents and assistants.” 

During the evening the move of the American Lum- 
berman, in gathering into its fold about all there is of 
weight, value and general attractiveness in the whole 
western field of lumber journalism, was much com- 
mented on, the Lumberman’s enterprise and generalship 
being praised without stint. 

‘The prevailing, in fact, the one opinion, was that the 
ensuing year will be one of almost unexampled pros- 
perity in the lumber trade. “So far as Cincinnati is con- 
cerned right now,’ as one of the members expressed it, 
“if all her lines of trade were as flourishing as in the 
lumber trade she would be a booming city all around 
and no mistake.” 

Even in the midst of ordinarily seasonable dullness 
orders are coming in right along, was the general report. 
Dry stocks are scarce and wanted. 

Vice president J. Watt Graham, of the Graham Lum- 
ber Company, presided with tact and ability, and the 
following members were present: 

William A, Bennett, Bennett & Witte. 

Walter Quick, of M. B. Farrin. 

George W. Holbrook, Bennett & Witte. 

Charles F. Shiels, Charles F. Shiels & Co. 

Ferdinand Brenner, the Ferd Brenner Lumber Company. 
Myron Banning, of Leland G. Banning. 

A. V. Fuhrmann. 


J. B. Cochran, Cochran Lumber Company. 
Leland G. Banning. 





The Detroit Local Association. 


The Detroit Retail Lumber Dealers’ Association held 
a meeting at the Cadillac hotel, Detroit, Mich., on 
‘Thursday of this week, at which some proposed changes 
to the lien law were to be discussed. The association 
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will send a committee to Lansing to represent the inter- 
est of the association which is against the proposition 
to amend the present law so that when contracts are 
taken sub-contractors cannot file liens against buildings, 
but must accept the principal contractor as their only 
security. ‘The Detroit association is also to take up the 
matter of freights, and preliminary arrangements were 
to be made for the meeting of the Michigan Retail Lum- 
ber Dealers’ Association in Detroit on February 7-8. 





The Union Association of Lumber Dealers. 


The seventeenth annual meeting of the Union Associa- 
tion of Lumber Dealers will be held at the Chittenden 
hotel auditorium, Columbus, O., on January 24 and 25. 
The Chittenden will make a special rate of $2.50 a day to 
all lumbermen on this occasion. 

The officers expect to make this one of the most profit- 
able meetings in the history of the association. A num- 
ber of prominent lumbermen have promised to be in at- 
tendance and have something to say which will interest 
every retail lumberman in the territory covered by the 
association. It is also the intention to have several 
papers presented on subjects that may be discussed with 
profit to all. Every member is expected to make a spe- 
cial effort to be present and also to induce his neighbor, 
who is not a member, to come with him and join the as- 
sociation. 

A special invitation is extended to the wholesale lum- 
hermen to be in attendance and take an active part in 
the meeting. There wili be many things brought up in 
which wholesalers are interested, and the officers want 
the wholesale dealers to give the association the benefit 
of their counsel. 

There will be elected this year a president, vice presi- 
dent, treasurer, and three, with a possibility of four, 
directors. The program for the meeting will be an- 
nounced at the first session, which will be held at 2 p. 
mn. on January 24. 





National Hardwood Lumber Association. 


It was stated in last week’s American Lumberman 
that the above organization was engaged in an effort to 
increase its strength by a quiet but effective campaign, 
ete. It is, therefore, a satisfaction to be assured, as is 
the case, that new accessions to the membership are an 
everyday occurrence, numbering for the last week alone 
at least twenty good concerns. ‘The association appears 
to have gained a degree of momentum that it is believed 
by interested parties will result in making its next con- 
vention at Charlevoix, Mich., in July, “the meeting” of 
hardwood history. ‘the people at and near that charm- 
ing retreat are resolved to do their part to the end 
noted, and if the membership list continue its present 
rate of expansion the -occasion will be one to date from. 

‘The association has prepared and published a little 
pamphlet dedicated to the hardwood lumber trade and 
containing a brief history of the organization and an 
epitome of its objects, aims, and achievements. The one 
feature of the objects of the body best calculated to at- 
tract and receive attention is its freedom from factional 
or class purposes. Every legitimate wholesaler of hard- 
wood lumber, whether manufacturer or jobber, is equal- 
ly welcome to its ranks, and has an equal voice in its 
deliberations to the end that hardwood grades shall be 
unified so that misunderstandings shall cease from 
troubling and the kicker be at rest. 

‘The incumbent officers of the association are: Presi- 
dent, William A. Bennett, of Bennett & Witte, Cincin- 
nati; vice president, Frank H. Smith, of F. H. Smith & 
Co., St. Louis; secretary, A. R. Vinnedge, of Vinnedge 
Bros., Chicago; treasurer, William C. Bailey, Minne- 
apolis. Directors: W. H. Russe, Russe & Burgess, Cairo; 
J. W. Thompson, J. W. Thompson & Co., Memphis, and 
Colonel W. B. Dutton, of W. B. Dutton & Co., Racine. 

President Bennett is confident that the temper of the 
trade is such that by the time of the next meeting— 
July 13—it will largely be marching under the banner 
of “Uniform Grades.” ‘lhe cost of membership, its privi- 
leges and benefits is merely nominal—$3—-and, with ap- 
plications, should in every case be forwarded to A. R. 
Vinnedge, secretary, care of Vinnedge Bros., Chicago. 

It is held, and not without reason, that past differ- 
ences between branches of the trade will best be neu- 
tralized and corrected on a common ground of co-opera 
tion, the thing sought to be achieved by this organiza- 
tion. Its success would prove a benefaction; its failure, 
a calamity. 

—oerenesn reer 

In a circular letter of advice to its customers and 
friends, particularly those of its Chicago branch store, 
the J. A. Fay & Egan Company, of Cincinnati, O., an- 
nounces the abandonment of the Chicago branch, which 
has been sold to Manning, Maxwell & Moore, of New 
York city. As exclusive manufacturers of world famous 
woodworking machinery, the company deemed it best to 
“discontinue selling other people’s products with its 
own,” that having been the special business of the Chi- 
cago branch. The sale to Manning. Maxwell & Moore 
dates from November 1, 1898, accounts prior to that time 
being handled by the J. A. Fay & Egan Company, Man- 
ning, Maxwell & Moore handling subsequent accounts 
The Fay & Egan company is anxious to close up its Chi- 
cago matters; it invites presentation of statements for aec- 
counts dated prior to the sale and requests prompt set- 
tlements for that period. Manning, Maxwell & Moore 
have been appointed exclusive agents for Chicago terri- 
tory for the Fay & Egan company and the J. A. Fay 
Company departments. The big Cincinnati concern con- 
cludes its advice with thanks to its patrons for past busi- 
ness through the Chicago store and requests a continu- 
ance of their favors for its successors. 
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MECHANICAL DEPARTMENT. 


Modern Saw Making Perfection in Processes--A Sander for Rapid Work—Prospective 
Trade—Pertinent Notes. 
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FROM PLATE TO PERFECT SAW. 
There are saws 
And saws but 
Of all the saws 
I ever Saw saw, 
I never saw a saw 
Saw as these saws 

Nhat’s what Mr. Atkins thought about forty-two years 
ago, When he made saws in a little building, 16x20 feet, 
and dreamed of a big factory full of busy men turning 
out thousands of saws of every size and shape, fitted for 
every work that saws are used for. 

Today his dream is a reality, for the big factory at 
Indianapolis covers three acres of ground and runs up 
into the air two to five stories, with more to be 
built next Five hundred men are employed and 
for six or eight months past this force has been doubled 
by running a night and a day shift in order to keep up 
with the business. Two carloads of crosscut blanks reach 
the from the mills at Pittsburg every week. 
Phere is great mass of flat steel for use in the 
manufacture of hand and other saws, and a great quan- 
tity of special steel made in Europe from a special for- 
mula furnished by the Atkins concern, which latter is 
used in the manufacture of band and circular saws. Thus 
you see there is an immense quantity of steel passing 
through the factory at all times. Down in the steel 
room there were stored not less than 100 tons of plates 
and blanks when the Tenderfoot appeared on the scene, 
und to make saws of this raw steel an industry has 
materialized that supports over 2,000 people. 


saw— 


from 


season. 


factory 


The Brains of the Concern. 


Aikins, the founder of this coneern, is still its 
president and active in the business in spite of the 
silver in his hair. His son, H. C. Atkins, is vice presi- 
dent and general superintendent and is a very practical 
man. He was educated in the best schools in the country 
and came out of Yale college to take his place in the 
factory as an apprentice. He followed the saw from 
the blank steel sheets through all the stages of its man- 
ufacture to the shipping room, and today is a man who 
knows all the ins and outs of the saw business from ex- 
perience, backed by a solid education. Such a man is 
competent to occupy the first place with the concern, 
and he does it in such a thorough way that every saw 
bearing the Atkins brand carries its own recommenda 
tion wherever it goes. : 

M. A. Potter is at the financial helm of the concern, 
and he has never lost. his bearings yet, a fact that con- 
tuins a promise of solid financial guidance for the fu- 
ture, 

N. A. Gladding, whom all Hoo-Hoo now know as 
the Snark of the Universe, is the head and shoulders of 
the sales department, and the large trade which the 
firm enjoys is a testimonial to his efficiency. 

Such is the working roster of FE. C. Atkins & Co., and 
to tell you what the Tenderfoot found behind the 
“No Admittance” sign on the big factory door. 


Ib. C. 


now 


Where the Output Comes From. 


You know the Tenderfoot isn’t like other folks, be- 
cause no locks, bolts, bars or signs are st rong encugh to 
keep him out of any interesting place in this bfoad land. 
and born with an irresistible desire to find out 
things is no fault of his. Distance cuts no figure so long 


being 


“A tireless monster with but one mission.”’ 


as there is an interesting story waiting to be discov- 
ered. Therefore it was not strange that when he woke 
up in Indianapolis one morning recently and heard a 
tremendous racket coming from behind the big factory 
walls he followed the noise just as the small boy will 
follow a circus; and he found out “why,” too. 

Henry Atkins took the Tenderfoot in charge, standing 
sponsor for his safe return to the ordinary, everyday 
world, and led the way through the door bearing the 
“No Admittance” sign, which opened on a place called 


the stock room by Mr. Atkins, but which he might more 
properly have called pandemonium. There were racks 
and rows of dark steel sheets, cut to shape for future 
saws of every pattern; there were also great flat sheets 
of what might have been boiler iron, but which were 
ulso saw steel waiting to be cut into shape. Over in the 
half light of one end of this room were a couple of ma- 
chines capable of producing more noise than anything 
else of their size on this earth, I think, and incidentally 
they produce the proper curve in the flat of the saw blade 
by hammering it. There was noise—noise everywhere. 
No matter which way one turned there was more noise 
than there was at any other place. . 

This stock room opened into several other rooms and 
in each one of them there are long rows of busy ma- 
chines hainmering, grinding, punching or doing soime- 
thing else to the steel plates to make them shriek and 
complain in a thousand iron tones. Great punches bite 
queer curves out of the edge of a cold steel plate; then 
they bite more curves each exactly like the preceding one, 
equally distant from a given point because the machine 
is gaged so, and these steam driven slaves do their work 
with no complaint or call for rest. Everything is auto- 
matie, a tireless monster with but one mission on earth, 
and so long as the guiding hand and brain of a grimy, 
dust-blackened and oil-smeared workman direct the 
power just so long will it go on biting curved bits out 
of the edge of a steel plate, the result being a new 
saw. You must have the grimy man, however. No 
mnatter how well machines may work it needs a man to 
make the saw, after all. 

There is a big room full of shadows and weird yellow 
gas jets that flare and flicker in the most unseeming 
nooks about the great moving shapes installed there. 
There is noise—oh, so much noise! <At first it all seems 
u jangle of steel against steel, but soon one gets used to 
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“They produce the proper curve.’ 


it and the noises assume a definite meaning. Grimy 
truckmen with swelling muscles coiling in great rolls 
under the skin trundle their loads of blank saw blades 
up to the punches, where they dump them within reach 
of the silent man who feeds the punches. This makes a 
resounding crash as the plates fall in a heap. The punch 
goes right on taking a tooth space out of the saw every 
time it comes down. C-r-r-unch! C-r-r-unch! All day 
its growling voice tells of more saws begun. 

Big drills torture the steel piates and they shriek and 
complain in a wild metallic way until the holes are fin- 
ished in the center where the lugs and shaft hold the 
circular saw. Big grindstones hiss and add a noise like 
escaping steam, and mingle the vibrant tenes of ringing 
steel as they grind away the black outside of the cir- 
cular disks or the flat crosscuts. 

3ut we anticipate. 

In one end of this room of grindstones there are a lot 
of huge punches and each crosscut saw must pass 
through three separate punches; the first being a double 
one that cuts two teeth, the other two being single 
punches, each taking a bit of steel from the plate, and 
when it leaves the last one it looks like a saw that has 
been in the fire and lost all the “life” it ever had. 

The big circular goes through punches in the same 
way, so a description of ene kind of saw making is 
really a description of it all except for technical details. 
The punches are regulated by a little notched wheel 
called an index, which is the governor of the punch or 
“toothing machine” and gages the exact size of the cut. 

_From the punches the saws go at the rate of 6,000 a 
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week to the “knocking down” hammer, which straight- 
ens the teeth and takes off the burr left by the punch, 
There is a mighty lot of noise ecnnected with these 
knocking down hammers, too. 

From here they find their way in truck loads to the 
hardening shop, where they are heated to a certain shade 
oi red an/l plunged hissing into an oil bath, only to come 
back to the furnaces and go through the same process 
again. Mr. Atkins says one bath and heating hardens 
them and the other tempers them. This seemed to tie 
Tenderfoot to be doing the same thing twice, but the 
ones who know all about such things see a difference in 
the steel some way. It’s all a very mysterious job, this 
heating and oiling, and it is the big secret of the busi- 
one that is safe, too, I guess, for I don’t think 


hess 


“Smoothing up the teeth.” 


any ordinary man would know one bath from the otter, 
though each has its Work to do. 


The Niceties of Finish. 


We follow a truckload of saws from the hardening 
room to the smith shop. You can’t talk in here because 
there is a long row of noisy flat topped anvils from one 
end of the room to the other facing a wall that seems to 
be built entirely of windows. At each anvil facing the 
light are two men, cne with a huge hammer, the othe 
a helper. The man with the hammer is straightening 
the plate and putting the first tension in it before grind 
ing. This work is done by men who know to the thou 
sandth part of an inch whether a piate is exactly correct 
or not just from the shine of a ray of light showing un 
der a bar of steel which the hammerer runs over thie 
surface of the saw from time to time. Six thousand saws 
pass over these ringing anvils every week, and some 
times a “split” comes to light here. Now a “split” in 
saw parlance means a flaw in the steel, the metal being 
actually split or parted, and such a flaw in the steel, the 
metal being actually split or parted, ends the usefulness 
of a saw plate unless it can be cut down to a smaller 
size and the bad place thus gotten rid of. All crosseut. 
circular and band saws must pass over the anvils seyeral 
times in the process of manufacture, but hand, butchers’, 
scroll, key hole and other small saws are treated in a 
different way. From the smith shop the saws reach 
the grinding room, where they are fed in against tlie 
stones, the circulars into a double stone machine that 
grinds both sides at once and adds the ringing sound o! 
steel to the noise of the shop. The crosseuts go through 
a single stone machine which brightens one side 
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time. One-half a gage, or seven one-thousandths of a! 
inch, is usually taken off of the steel plates here, and 
when finished the saw is usually thicker in the center 
than at the edges. 

A polishing wheel covered with leather gets the 
next and by a judicious mixture of emery dust and 1.200 
revolutions a minute the workman contrives to produce 
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a looking glass surface on the already smooth steel. This 
is for erosseuts. The circulars are handled differently. 
These last are bolted to a shaft and revolve, and while 
they spin around a workman presses a wooden tool with 
a leaden end against the saw, throwing in emery dust 
as he goes along. The leaden end tool is soon displaced 
}y just a plain wooden one, and then this in turn gives 
place to a tool with a cork end. When this latter lets 
ov the saw is a shining sheet of toothed steel ready for 
the blocking room, where the final straightening with 
ils hammer is done and the tension put in. Tension in a 
circular saw is that property of the steel which resists 
centrifugal aetion while the saw is at work. The saw 
is now done except for filing and swaging, which are 
dene at the top of one of the big buildings. Circular 
saws are all sharpened on emery wheels and crosscuts are 
filed. The first stage of finishing a crosseut saw is called 
“jomting down,” and it is done by planing off all the 
teeth to exaetly the same level. The workman uses this 
tool just as a carpenter planes a board, only this man’s 
plane is a file clamped under a wooden block instead of 
a knife blade run through the block. After the filing is 
linished the saws are set and gaged and go then to the 
etvlher, who etches the concern’s name and trade mark 
on the smooth surface with nitric acid and turns them 
over to the shipping room finished. 

in addition to all these departments there is another 
in the Atkins plant where cylinder saws for sawing 
barrel staves are “resteeled.” This term means that a 
cylinder having a saw on one edge of it is brazed, sol- 
dered and riveted to the drum or “barrel” of this most 
curious of saws, and it is a task in itself to put these 
siecl shoes on the thin and hard metal of the “barrel.” 
Yet it is done here and done so it can be taken off and 
vnother like it put in place when the saw first wears 
out. Another big department handled all the little saws 
and other tools listed in E. C. Atkins & Co.’s catalog, 
ihere is a box factory where all the shipping boxes 
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«Putting the first tension in.” 


we made. A woodworking department turns out the 
tool handles, made from apple or beech wood, which is 
brought from every source of production. ‘Then there are 
alot of curious, accurate machines away off in another 
part of the big works, and these make the teeth for in- 
serted tooth saws. This process requires almost as’ care- 
ful ind aeeurate work as watchmaking and when these 
teeth are finished they just exactly fit into the V-shaped 
seat in the saw. They do not fit tight and yet they are 
not loose, but just exactly right so they can be put in 
or taken out easily. Yet they are firm and stand the 
strain in the cutting when the saw is at work. One mis- 
take here of a thousandth part of an inch would render 
iusaw or a tooth useless. But no mistakes are made, for 
everything is done absolutely to gage and nothing is left 
to euess work. These teeth are all drop forged, and 
When done are of the finest materia! that can be pro- 
cured for such use. 

All small saws, like key hole, scroll, ete., are fed 
through a rotary punch that cuts teeth almost as fast as 
a sewing machine works, and the strips of steel are cut 
fo shape after the teeth are put in. 

Out in the band saw smith shop the big band saws go 
through the same process of hammering, grinding, ete., 
that the cireular and crossecuts go through in their part 
of the works, but the band saws require more room and 
feed out through the wall into long boxes built out over 
the roof of the adjoining building below. They look as 
though they were half a mile long as they work slowly 
out of these boxes and across the big anvils where the 
tension is hammered into them. Half a story above the 
‘nvil room these same band saws are brazed together and 
finished, then rolled and looped back against themselves 
in long eurved loops and fastened and so ready to be 
boxed and shipped away to the mills. 

It takes a battery of eight big boilers, developing 640 
herse-power, to furnish the power for the factory, and 
there is one big engine of 300 horse-power, together with 
two smaller ones at work, now turning the shafting in 
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the big plant, while a new one of 275 horse-power is in 
course of construction and will be used to help the others 
out. 

All these things the Tenderfoot saw and absorbed along 
with the noise and roar, and there is still a wild night- 
mare in his chaotie brain where the yellow flicker of gas 
lights weaves a sickly glimmer against strange black 
shapes working in a din, and bright sparks glowing and 
incandescent pour in a stream of brilliant fire from the 
screaming emery wheels. Mixed with all this are the 
vibrant jangle and ring of clanging steel, the complain- 
ing voices of the tortured metal in a thousand tones and 
pitches, and over all the clang of the busy hammers out 
there in the smith shop. And so a saw is born. 


“_—~—OeoOeeeeeeeeoeeoeeom 


Greenlee Bros. & Co., of this city, are builders of mod- 
ern woodworking machinery for the car shop and deny 
the existence of rivals. This house has just published a 
high class, characteristic brochure, illustrated with hand- 
somely executed engravings showing the exterior of its 
works and one particularly fine, of the “Improved No. 3 
Extra Heavy High Speed Car Gaining Machine.” ‘The 
following well sustained announcement appears in the 
introduction: “We maintain our reputation as the 
leading builders of the highest grade modern woodwork- 
ing machinery for the car shop, by careful attention to 
the ever increasing requirements of the trade as well as 
by the employment of the most correct mechanical 
principles in both design and construction.” The special 
products of this house include car mortising, boring. 
sawing, gaining, and tenoning machines. 
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Continued from page 1. 


In the development of all these points of policy and 
equipment Mr. Harahan has had a most important 
share. Of quick, bold and keen discernment, his highest 
aim is to attain the best results to the public and the 
road as co-related interests. To this end he has, as the 
executive of the president, Stuyvesant Fish, and the 
board of directors, shown at all times a cheerful willing- 
ness in meeting the shipping public half way. He has 
projected and gone into gigantic terminal improvements 
on the river front of New Orleans and in every possible 
manner bent his great energies to the betterment of the 
system and the profit of the public. The general plan of 
these improvements means a system connecting all the 
shipping tacilities of the crescent city. which when com- 
pleted will not only greatly facilitate but cheapen trans- 
portation. 

At the present moment, the industrial commissioner of 
the company is understood to be in Cuba on a prospect- 
ing expedition which contemplates the possibility of an 
Illinois Central steamship line to ply between New Or- 
leans and the island. This new policy is a result of re- 
cent pressure for tonnage destined to Cuban ports, orig- 
inating at points on the Illinois Central, and the inade- 
quacy of existing carrying capacity beyond New Orleans. 

A word might well be said of the territory penetrated 
and traversed by the Illinois Central; of its importance 
as an outlet for the great interior basin of the country, 
and of its place in a chain of international communica- 
tion. 

The lines of the Illinois Central, with the extensions 
that are now being built, will operate in the states of Ne- 
braska. South Dakota, Minnesota, Wisconsin, Illinois, 
Towa, Tennessee, Missouri, Arkansas, Mississippi, Louis- 
iana and Alabama. The population of these states is 
nearly 26,000,000 people. Extending across the parallels 
of latitude from the Missouri river on the northwest and 
Lake Michigan on the north to the Gulf of Mexico, the 
road traverses a country with varied resources, agricul- 
tural and mineral, and with manufactured products that 
create for the road a large business every year and make 
it practically independent of local conditions. Further. 
more, this section is a growing one and in the enhanced 
magnitude of its business the Illinois Central will share. 
It traverses the corn belt and wheat section of the north- 
west, the dairy section of the central north, the fruit and 
lumber section of the central south, and the cane and 
cotton section of the extreme south. 

Before the days of railroads, the control of the Missis- 
sippi river was looked upon as essential te the control ot 
the country; but now the Illinois Central parallels the 
Mississippi—in fact, it is the only through line from the 
lakes to the gulf—and by easy grades is the natural 
shoriest. route to salt water from many important cities 
and rich sections of the country. The distance from Chi- 
cago to New Orleans is as great as from Chicago 
to New York, but New Orleans has the advantage 
in distance from Cairo of 585 miles; from Louisville of 
ninety miles; from St. Louis of 358 miles; from Kansas 
City of 457 miles; from Omaha of 332 miles. For a large 
portion of the export or import trade New Orleans is 
the natural focus. It commands the trade of the entire 
Gulf of Mexico and Caribbean sea and in these days of 
cheap water transportation it is not so much further 
from England and the continent in comparison with east- 
ern ports as to be out of the competition. Rightly treat- 
ed by that city, the Illinois Central will make it the see- 
ond or third shipping port of the United States, and will 
itself become the greatest exporting route of the country. 

To lumbermen the Illinois Central railroad is of inter- 
est in that, tapping the markets of the north for ship- 
ments of white pine southbound, it is the greatest outlet 
of yellow pine, cypress and southern hardwoods with 
which they have to do. More than this, its policy has 
been so liberal and broad as to upbuild the industries 
along its line and make its name synonymous for enter- 
prise and square dealing. 
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Bermingham-Wallace. 


At the home of the bride’s parents, Mr. and Mrs. Henry 
Wallace, in Galena, Ill., on Thursday evening, January 
5, Miss Annie Bernice Wallace was wed to William J. 
Bermingham, son of T. J. Bermingham, a prominent, an 
old and a highly respected lumberman of the city named. 

The event is described as “the most brilliant event in 
Galena society.” The drawing rooms of the Wallace home 
were richly decorated with festoons of asparagus-fern, 
interspersed with sprays of mistletoe, with, as a- back- 
ground for the nuptial station, a curtain of smilax, holly 
and mistletoe intertwined with white hyacinths. The 
guests were received in the main drawing room by the 
parents and close relatives of the bride and groom elect. 

The Misses Eliza bermingham and Hattie Montgom- 
ery, clad in white, acted as ribbon girls and marked an 
aisle for the wedding procession, while Miss Edith Ridd 
discoursed the “Lohengrin” bridal chorus on a piano, fol- 
lowed by a beautiful song discoursed in a charming man- 
ner by D. R. Gebhard. ‘The Rev. J. T. Le Gear per- 
formed the ceremony, with Harry L. Wallace acting as 
best man. Other attendants of honor included Miss Lu- 
cile Wallace, chief maid; M. W. Denninger and Miss Eliz- 
abeth Howard; Warren Hickox and Miss May Wallace; 
Shelley Montgomery and Miss Alice Hughlett. 

The ceremony was followed by a feast served in the 
dining room, the tables being charmingly decorated with 
pink roses and candelabra shaded in harmony wiih a 
general pink and white effect. During the progress of the 
supper tne guests were additionally regaled by the voeal- 
ization of Mr. Gebhard and Miss Clara Sheean. Under 
the direction of J. Lb. Howard, jr., master of ceremonies, 
the occasion was throughout at once brilliant, delightful 
and, in some respects, charmingly original. 

Mr. and Mrs. Bermingham departed on a midnight 
train for Chicago as the first stage of a wedding journey, 
at the conclusion of which they will proceed to Kenosha, 
Wis., their home after February 20. 

The groom was graduated from the Shattuck military 
school of Faribault, Minn., and is the incumbent secre- 
tary and treasurer of the Kipp & Montgomery Lumber 
Company, of Kenosha, Wis. He was raised a lumber- 
man, his father having long and successfully followed the 
business before him and at present is of the firm of Wm. 
Hoskins & Co., Galena, Ill. The senior Rermingham is 
also president of the First National bank, of O’Neill, Neb., 
a director of the Merchants’ National bank, of Galena, 
and an ex-president of the Illinois Lumber Dealers’ Asso- 
ciation. 

The American Lumberman esteems it a very great 
pleasure to felicitate Mr. and Mrs. Bermingham and to 
wish them all possible happiness and success. 


Patterson-Patton. 


The American Lumberman has received a formal sum- 
mons whereof the fateful contents read in this wise: 
Mr. and Mrs. William Lee Patton 
request the honor of your presence 
at the marriage of their daughter 
Katie, 
to 
Mr. Charles Thompson Patterson, 
Saturday afternoon, January fourteenth, 
Eighteen hundred and ninety-nine, 
at half past three o’clock, in 

Presbyterian Church, 

Summit, Mississippi. 

This office is in possession of no further intelligence re- 
garding this occasion than is conveyed in the above an 
nouncement, except that of an extended, valued and most 
agreeable personal acquaintance with the groom-elect. 
Upon this it affords the American Lumberman no end of 
satisfaction to felicitate very warmly the high contract- 
ing parties and to wish for them infinite joy and all pros- 
perity. It will be remarked that the name of the bride- 
elect will undergo only a very slight change—much less 
than ordinarily falls to the lot of brides. 

Mr. Patterson is widely known throughout the lumber 
circles of the south as long in charge of the New Orleans 
branch of the Henry Disston & Sons saw works, of Phila- 
delphia, Pa., and now head of the C. T. Patterson Com- 
pany, Limited, dealers in saws and other mill supplies, 
New Orleans. 


Mantz-Dougherty. 


Mr. and Mrs. Patrick Dougherty announce the nuptials 
of their daughter, Marie, to Emil C. Mantz, all of Balti- 
more, Md., to be solemnized at St. Mary Star of the Sea 
Church, that city, on Wednesday, January 18, at 5 
o'clock p. m. Mr. Mantz is the assistant secretary of the 
Emerson Company, manufacturers of dry kilns, Balti- 
more, and accordingly is well known in the lumber cir- 
cles of the country. The American Lumberman extends 
its felicitations, somewhat in advance, it is true, but not 
the less heartily on that account. Mr. and Mrs. Mantz 
will be at home after February 6-at 505 East Twenty- 
first street, Baltimore. 


Emerson—Grifiin. 


C. F. Emerson, of the Emerson Lumber Company, 
Dixon, Il., was married on January 4 to Mrs. Josephine 
Griffin, Rev. Cook, of Leroy, IIl., officiating. The couple 
immediately departed on a trip through Mexico and to 
include the Sandwich Islands and Alaska, in all of seven 
months’ duration. The groom is seventy years of age 
and the bride forty-two. 

OB BALL LE EEE TOON 


Briggs & Cooper, of Saginaw, Mich., have sold their 
mill to E. Jochen. The plant is situated at Butman, on 
the Hauptman branch of the Michigan Central railroad. 
Mr. Jochen will fit up the mill for cutting hardwood, 
hemlock and pine. 
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WISCONSIN HARDWOOD LUMBERMEN’S 
ASSOCIATION, 


Marshfield, Wis., Jan. 11.—There was a good attend- 
ance at today’s meeting of the Wisconsin Hardwood 
Lumbermen’s Association. For the past year and a half 
the affairs of the association had been running so 
smoothly that no meeting was deemed necessary.  Re- 
cently, however, several members deemed it advisable 
for the Wisconsin hardwood men to get together, and as 
a result today’s meeting was called. The general opin- 
ion was that the association had been of great value to 
the hardwood interests of the state. The inspection 
rules were giving great satisfaction, and at today’s 
meeting only minor changes were made. 


Those Present. 


Quaw, Quaw Lumber Company, Edgar, Wis. 
. Colby, Curtis & Yale Company and Fenwood Lum- 
> Company, Wausau, Wis. 
. Crosby, Wausau, Wis. 

Week, John Week Lumber Company, Stevens Point, 


. J. Wagstaff, Oshkosh, Wis. 
a. Van Doren, Van Doren & 
Wis. 

N. J. Richards, Doud, Sons & Co., March, Wis. 
Kugene Shaw, Daniel Shaw Lumber Company, 
Claire, Wis. 
John S, Owen, 
Wis. 


Claire 
George S. Long, North Western Lumber Company, Eau 

Claire, Wis. 

i. J. Foster, N. C. 

Wis. 
Fred Rietbrock, Rietbrock & Halsey, Athens, Wis. 
William L. Erbach, Rietbrock & Halsey, Athens, 
J. T. Fatzinger, Fairchild & Northeastern railway, 

child, Wis. 
A. R. Owen, 

Wis. 

lL. J. Chapman, North Western Lumber Company, Stan- 
levy, Wis. 

J. N. Bovington, 
field, Wis. 
lrrank Upham, 

tield, Wis. 7 
Moses Katz, E. Sondheimer & Co., Wausau, Wis. 

lL. K. 2%. Connor Company, Marshfield, Wis. 

Creorge <, Nye, Lusk & Hudson, Thorpe, Wis. 

IS. M. Warren, chief inspector Mississippi Valley Lum- 
bermen’s Association, Minneapolis. 

Phe meeting was called to order by President 8. M. 
Quaw shortly before noon. The attendance at that time 
Was not large, and as a number of hardwood men were 
expected to arrive on the noon trains it was thought 
best. to merely discuss preliminary matters at the morn- 
ing session and get down to business at the afternoon 
meeting, 

M. J. Colby, of the Curtis & Yale Company, Wau 
sau, acted as secretary, in place of A. L. Annes, of the 
same company, Who is the secretary of the association, 
but who is now manager of the Milwaukee house of the 
company and was unable to be present. 

Mr. Colby read the minutes of the last annual meet- 
ing, held at Wausau September 21, 1897, which were 
approved. He also reported that there would be a bal- 
ance in the treasury if the members paid up the back 
duties, which, however, no effort had been made to col- 
lect. 


Andrews, Birnamwood, 


Eau 


John S. Owen Lumber Company, Eau 


Foster Lumber Company, Fairchild, 


Wis. 
Fair- 


John S. Owen Lumber Company, Owen, 


Upham Manufacturing Company, Marsh- 


Upham Manufacturing Company, Marsh- 


Discussing Grading Rules. 


lhe president asked for the views of those present as 
io the Wisconsin Hardwood Lumbermen’s Association 
zrading rules. . 

Mr. Wagstaff said he sold all of his lumber on the as- 
sociation rules, and he believed they were as near right 
as they could be made. , 

Mr. Crosby said he sold all of his lumber on the rules 
and that they were generally used by Wisconsin hard- 
wood lumber manufacturers in the sales of their prod- 
uct. 

Mr. Wagstaff did not think any changes in the rules 
necessary. He said changes could be continually made, 
but that they would do no good. 

President Quaw brought up the mill cull rule for dis- 
cussion, Mr. Week said that no percentage of cutting 
should be guaranteed in mill culls, at the price paid for 
the grade. Mr. Wagstaff said when he sold mill cull 
lumber he expressly stated that it was as bad as could 
be expected, and the buyer need not expect anything 
very good in it. 

After some further discussion of grades the meeting 
adjourned until 1 p. m. 


Afternoon Session. 


When the hardwood lumbermen got together in the 
afternoon, the attendance was augmented by a number 
who came from the Chippewa valley on a train which 
should have arrived early in the forenoon, but was sev- 
eral hours late. 

The secretary explained what had been done at the 
morning session for the benefit of those who arrived late 
and President Quaw explained that the meeting had 
been called by several hardwood lumbermen interested in 
the welfare of the trade, corresponding with others. 
‘here had been no meeting of the association since Sep- 
tember, 1897, as everything had been running along 
nicely, and there was thought to be no need of any. 
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After some informal discussion the election of a board 
of directors for the ensuing year was taken up, resulting 
as follows: 


Directors. 


S. M. Quaw, Wausau, Wis. 

'l. D. Kellogg, Antigo, Wis. 

W.J. Wagstatf, Oshkosh, Wis. 

C. 8. Curtis, Wausau, Wis. 

Bb. I. MeMillan, McMillan, Wis. 

George H. Lusk, ‘Thorpe, Wis. 

George 8. Long, Eau Claire, Wis. 

W.H. Dick, New London, Wis. 

M. J. Colby was elected secretary and treasurer of the 
association. As stated, he has been acting for Mr. 
Annes the past year by instruction from the board of 
directors, and by vote of the meeting he was formally 
made secretary and treasurer. 

S. M. Quaw was chosen president of the association. 
Ile has served three years as president and was re- 
elected, which was a deserved tribute to his interest in 
hardwood association matters. Mr. Quaw thanked the 
association for the repeated honor. 

E. J. Foster, of Fairchild, Wis., was elected vice presi- 
dent. He had taken a great deal of pains to create an 
interest in today’s meeting, and, as is well known, his 
company is a large producer of hardwood lumber. 

As Mr. Long had come in late, Mr. Wagstaff was ap- 
pointed a committee to notify him of his election as di- 
rector. ‘This he did in his usual Chesterfieldian manner. 


Discusslon of Grading Rules. 


The mill cull grade was again taken up. As it ap- 
peared in the Wisconsin association rules it was as fol- 
lows: 

The grade of mill cull, ‘‘with the exception of bass- 
wood,’ shall include all pieces that will cut 380 percent 
to clear cutting 3 inches wide and 3 feet long. Basswood 
shall cut at least 30 percent sound cuttings of same di- 
mensions. 

The mill cull rule adopted at the Northwestern Hard- 
wood Lumbermen’s Association’s recent meeting in Min- 
neapolis was also discussed. 

Some tavored dropping from the Wisconsin rule the 
paragraph quoted above. 

Moses Katz thought it made no difference how you 
made your rules, for if you made good shipping culls or 
mill culls you got good pay, and if not, you don’t get 
good pay. 

Mr. Wagstaff! thought there should be some well de- 
fined rule of mill cull in the grading rules. He said this 
in regard to the suggestion that the paragraph defining 
the rule be dropped. 

Mr. Rietbrock thought the percentage of cutting spe- 
cified in mill culls depended upon what use it was in- 
tended to put the lumber to. 

After some further discussion a committee consisting 
of E. J. Foster, W. J. Wagstaff and C. P. Crosby was 
appointed to report a mill cull rule to be submitted to 
the meeting as a substitute for the present rule. 


New Shipping Cull Rule. 


‘The committee, through Mr. Foster, reported the fol- 
lowing substitute: 

The grade of mill cull, with the exception of basswood 
and elm, shall include all pieces that will cut 25 percent 
of clear cuttings, of no specified dimensions. Basswood 
and elm shall have 25 percent sound cuttings. Inspection, 
in all cases, to be from the best side. 

‘The rule was adopted to take the place of the rule as 
heretofore in force; and also the clause in the “specific 
rules” reading as follows: 

Mill culls shall include bad hearts, wormy or generally 
unsound lumber not up to the grade of shipping cull. 


Shipping Culls. 

The grading rule for shipping cull was then taken up. 
Mr. Long read the rule for this grade adopted by the 
Northwestern Hardwood Lumbermen’s Association at its 
recent Minneapolis meeting. 

The existing rule of the Wisconsin association was as 
follows: 

Shipping culls, with the exception of basswood, shall 
cut at least 50 percent of clear cuttings, in pieces six 
inches wide and three feet long or its equivalent in cut- 
tings three inches and under. Basswood shipping culls 
shall cut at least 50 percent of sound cuttings, of same 
dimensions, which cuttings need not be free from knots. 

Mr. Crosby moved that the rule be changed to read 
“40 percent of clear cuttings, with the exception of bass- 
wood and elm. * * * Basswood and elm shipping 
culls shall cut at least 40 percent of sound cuttings, 
ete.” ‘The motion prevailed without opposition when put 
to vote. 

On motion of Mr. Crosby, the rule for standard widths 
for common was made to read as follows: 

Standard widths for common shall be 4 
wider, except the 6 feet, which 
wider. 

On motion of George 8. Long, a committee of three 
was appointed to revise the arrangement of the rules 
before they are printed in pamphlet form. M. J. Colby, 
C. P. Crosby and C. 8. Curtis were named as the com- 
mittee. ‘hey were selected from those residing at Wau- 
sau, for convenience in meeting with the secretary. 

After an opportunity had been given for those present 
to pay their dues, and for new members to join, the 
meeting adjourned. It was the consensus of opinion 
that the meeting was one of the best ever held by the 
association. 


inches and 
shall be 6 inches and 
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Slight’s Siding, on the Traverse City branch of the 
Grand Rapids & Indiana railway, Michigan, has passed 
from its former position as a center of logging and lum- 
ber interests. Its death as an industrial center was 
celebrated by a dance and free supper, a sort of wake in 
honor of the corpse.: 


THE PACIFIC COAST. 
CONDITIONS IN CALIFORNIA. 


San Francisco, Cal., Jan. 7—The new year opened 
bright and with every prospect of an excellent year for 
the lumbermen of the Pacific coast from British Co- 
lumbia to Arizona. On the first the whole state was 
greeted by a generous fall of rain which was much 
needed. All the districts were swept by this storm and 
in many sections it came just at a time when it was most 
essential to their well being. The wet weather continued 
for the whole week and at the present writing the rain 
is still falling. It must not be understood that it has 
rained for every day in the seven but that the fall has 
been very plentiful and widespread in localities. his 
is most encouraging and the farmers are jubilant over 
the promised year of plenty and feel assured that their 
debts will soon be a disagreeable matter of the past. 

When the agricultural communities are in this mood 
the other branches of commercial activity are certain to 
be affected and the result is that the whole coast is in 
a happy frame of mind. Lumber manufacturers gen- 
erally are pleased with the outlook and are preparing for 
a very good year. Mills are being overhauled and mia- 
chinery given much needed repairs. New mills are be- 
ing built in both the pine and redwood districts, espe- 
cially in the interior away from the coast, and the out- 
put for 1899 will in all probability be larger than for 
some years past. Foreign demands are increasing with 
the returns of each day, while the domestic orders are 
large and plentiful. Taken as a whole, the promises for 
the near future are most rosy. 

Prices of redwood, clear and otherwise, remain as they 
were in the last letter, but there is still an excellent feel- 
ing prevalent as to a nearby rise along all lines. This 
rise will not be felt by the consumers, for the better con- 
ditions resultant from the rain will cause a similar ad- 
vance in all commodities and the whole range of business 
will be better. As to pine, the same may said. Quota- 
tions are the same, although receipts are increasing daily. 
In December the deliveries amounted to 22,240,000 fect 
of pine, spruce and fir, with a large amount of Jail, 
shingles and shakes. Mendocino shipped to San lran- 
cisco for the same month over 8,600,000 feet of redwood, 
Del Norte is credited with 1,244,000 feet and Humboldt 
made a record of over 5,000,000 feet, which is a good, 
healthy showing for a single month’s lumber receipi-. 
These were all sea shipments received at this city; the 
railroads transported 755,000 feet of redwood and _ pine 
lumber. January promises even larger figures and it 
is hoped that the price will expand correspondingly. 

tedwood is being used now as a new departure in the 
construction of immense vats for the “water rotting’ of 
hemp. There have been some large orders from the vi- 
cinity of Gridley, Cal., for the lumber for that purpose 
and there is every probability of the wood being suc 
cessful in its new use. Hemp is usually rain rotted, but 
the vat process increases the value of the finished pro 
duct so that the extra expense in the building of thie 
enormous tanks is not wasted... Redwood makes the 
finest and most durable tank stock found the world over 
and is everywhere recognized as having qualities othe 
woods are deficient in. 

The mountain mills of this state are confining thei 
work toward refitting their mills and timber districts. 
The Pokegama Saw Mill Company has about forty men 
at work fixing up the chutes on Klamath river. ‘The 
chute should he ready for use in about two weeks ‘nil 
over sixty men are getting out logs for the run of next 
season. They expect to have over 2,000,000 feet ready 
by the spring operations. The Truckee Lumber Com 
pany’s box factory at Truckee, in the Sierra Nevada 
range, is running along even in this kind of weather, 
which has given such a large snow storm during tlic 
past week. On January 4 a large consignment of orange 
boxes was shipped to Los Angeles. The Verdi mil! is 
also hard at work, while the Overton mill of the Sierra 
Nevada Wood & Lumber Company is temporarily clo-cd 
down. 


ON PUGET SOUND. 


Seattle, Wash., Jan. 7.—The rail and cargo .mills an 
ticipate a very good year, and are making plans accord 
ingly. A well authenticated rumor is afloat to the etlect 
that the Japanese government has asked three large ills 
on the sound to give figures on 90,000,000 feet of Imbert 
to be delivered within twelve months. The specifications 
call for everything from dry dock stuff, ship decking. 
timbers, ete., to cedar railroad ties. 

A. O. Nelson, son of John Nelson, of Stillwater. Minn. 
has bought a half interest in the Bell Mill Company > 
plant at Everett. James E. Bell, one of the hest known 
lumbermen on the coast, is the other half of the col 
pany. Mr. Nelson will have charge of the rail trade and 
Mr. Bell will have charge of the plant and the cargo 
trade. The rail output will probably be handled throug! 
the Coast Lumber Company. 

A. S. Kerry. it is understood, will soon be in the =a. 
mill business in this city again. Moran Bros., foundr) 
men, are figuring on building a log band mill plant on ihe 
site of the burned Kerry Lumber Company’s plani, and 
will have it ready in the spring. It will have a capacity 
of about 75.000 feet a day and will be in charge of Mr. 
Kerry, who is now in Alaska. 

The leading cedar lumber manufacturers of Puget sound 
met in this city the other day at the suggestion ot the 
Atlas Lumber Company and discussed plans, prospects 
and prices for this year. Another meeting will be held 
shortly. 

Logs continue stiff and scarce, especially No. 1} fi": 
cedar is in better supply, but yet it is very much less 
than in ordinary seasons, 
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THE METROPOLITAN DISTRICT. 


New York, Jan. 10.—The building season is well over, 
hut the task of taking account of stock is not, and that 
is given as the latest reason why trade is not quite as 
lively as it should be. But trade is good, if not excep- 
tional, just the same, and very little grumbling is being 
done, 

The trade has a good grasp on the instinctive feeling 
that 1899 is going to be a wonderful business year, espe- 
cially in lumber, and it feels that it can well afford to 
wait until inventory is all over and the severity of the 
winter slightly relaxed, before reaping the advantage of 
improved conditions. 

In New York’s suburbs the new year has opened re- 
markably bright, particularly in Long Island, and if the 
winter shall remain an open one there will be more build- 
ing there than has been known for many seasons. People 
are beginning work now that they would ordinarily not 
start for six or eight weeks later. These conditions exist 
principally on the south side of the island at Freeport, 
Patchogue and the Hamptons, particularly Easthampton. 
Many New York city people are enthusiastic over these 
spots as living places for the summer. The houses have 
to be ready by May 1 and there are some elegant ones 
soing up. The range in figures is from $2,500 as high as 
$25,000, and the wood used is either white or North Caro- 
lina pine. The air is too damp for hardwoods, which 
shrink and swell because of the humidity. Cypress and 
cedar shingles and spruce lath and timber, as well as 
hemlock strips, are what are generally used. 

There are a number of lumber merchants whose yards 
are near Newtown creek, in Brooklyn's eastern district, 
who are greatly interested in the condemnation of the 
bridge that spans the creek at Grand street. The secre- 
tary of war has ordered a public hearing of the matter, 
and it will take place next Monday, the 17th inst., before 
Major H. M. Adams, of the United States army, engineer 
corps, in the Army building. The lumber merchants and 
other manufacturers want the structure removed, but the 
citizens wish it to stay, as there is no appropriation for 
another to take its place. 

The meeting of the trustees of the National Wholesale 
Lumber Dealers’ Association will take place tomorrow. 
Among those whom it will bring to town are: C. H. 
Bond, Oswego, N. Y.; Charles M. Betts and R. C. Lip- 
pincott, Philadelphia; John N. Scatcherd, Buffalo; Wil- 
liam Easton, Albany; C. M. Smith and Theodore §S. 
Fassett, North Tonawanda, and R. C. James, ‘Albany. 

Dexter Hunter is ill at his home in this city with the 
grip. T. F. Booth, of the T. F. Booth Lumber Company, 
who has been confined to his home at New Haven, Conn., 
for a month with the same trouble, is reported to be con- 
valescing rapidly. 

Milton D. Mapes, a retired and wealthy lumber mer- 
chant, died last week at his home in Newburg, N. Y. He 
was 88 years old and one of the oldest residents of the 
place. 

W. R. Creed & Co., for eleven years at 16 and 18 Ex- 
change place, where they started in business, have re- 
moved to No. 18 Broadway. 

Walter F. Hart, of Price & Hart, left for North Caro- 
lina last Wednesday on a business trip. 

T. N. Shepard, of the Shepard & Morse Lumber Com- 
pany, has returned from the east, where he had gone on 
a pleasure trip. 

Recent visitors to the city included J. R. Embree, of 
the South Side Lumber Company, Chicago; F. H. Good- 
year, of F. H. & C. W. Goodyear, Buffalo; F. L. Peck, 
of the Lackawanna Lumber Company, Scranton, Pa.; C. 
Walter Betts, of Charles M. Betts & Co., Buffalo; Frank 
C. Rice, of Rice & Lockwood, Springfield, Mass., and E. 
C. Grant, of the Ottawa Lumber Company, Ottawa, Ont. 


The Week’s Charters. 


Steam Tonnage.—Timber boats from the gulf are held 
at 120s to the United Kingdom and continent, but ship- 
pers’ best bids do not exceed 115s; business therefore is 
at a standstill. 

Sail Tonnage.—Some few lumber orders are in the mar- 
ket. for River Plate, but business is restricted in conse- 
quence of the difference between owners’ and shippers’ 
limits. Gulf vessels would readily command $12.50 to 
Montevideo f. 0., and from the provinces a considerable 
advance upon the last rate paid could be obtained to 
suenos Ayres and Rosario, but tonnage momentarily is 
not available. There is a moderate demand for Brazil, 
but tonnage offers sparingly, notwithstanding the higher 
rates current. Outward orders from New York to West 
India and Windward ports are numerous and back busi- 
ness is offered quite liberally. Higher rates are generally 
bid, though the offerings of tonnage do not increase; thus 
the volume of trade is limited. There is less inquiry for 
lumber tonnage from the gulf to West India ports and, 
with a moderate supply of vessels in the former locality 
seeking business, no improvement upon recent rates is ob- 
tainable. Very few coasting lumber orders have appeared 
im the market during the week. Tonnage for this depart- 
ment, however, is scarce, which fact serves to sustain 
firmly previous rates. 

Fixtures for the week were as follows: 

Norwegian bark Venezuela, Pensacola to the United 
Kingdom, sawn timber, 108s 9d. 

Norwegian bark Samoa, Apalachicola to the United 
Kingdom, sawn timber, 110s. 


Schooner L. T. Whitmore, Brunswick to Santiago, lum- 
er, $5.25. 


Schooner R. D. Spear, Jacksonville to St. Pierre, Mart.; 
lumber, $6. 

British bark Ethel Clark, Bear River to Cienfuegos, 
lumber, etc., owner’s account. 

Schooner R. G. Dunn, New York to Havana, west shore, 
lumber, $4; and back, Fernandina to New York, lumber, 
$5.25. 

Schooner Grace Andrews, Portland to two or three ports 
in Martinique, shooks, etc., & 

Schooner Harry W. Haynes, Pascagoula to Alvarado, 
Mexico, lumber, $7.50. 

Schooner Nokomis, New York to Port Limon, lumber 
and coal, p. t. 

Schooner A, F. Conlin, Charleston to New Yerk, lum- 
ber, $5.25. 

Schooner Agnes Manning, Pensacola to Newport News, 
lumber, p. t. 

Schooner Percy and Lillie, Fernandina to New York, 
lumber, $5.25. 

Schooner Lizzie Chadwick, Brunswick to Noank, lum- 
ber, $5.25. 





TRADE OF THE TONAWANDAS. 


North Tonawanda, N. Y., Jan. 10.—An important 
change in this market tock place during the past week. in 
the combination of the lumber interests of Calkins & Com- 
pany, Incorporated, and Willoughby & Hathway. For 
some time past J. V. Smeaton, of Calkins & Company, and 
C. B. Willoughby and W. W. Hathway, of Willoughby & 
Hathway, together with E. Ben. Ellmaker, of Philadel- 
phia, Pa., have been interested in the Spider Lake Saw 
Mill & Lumber Company, of Spider, Bayfield county, Wis. 
This company has a large tract of timber in that vicinity 
and it was for the purpose of marketing the output of its 
mill that the combination was made here. Mr. Willough- 
by has been at Spider for some time getting the saw mill 
in shape and looking after the manufacturing end, while 
Messrs. Smeaton and Hathway will attend to this end of 
the business. The new concern will occupy the docks 
and yards formerly operated by both the old firms, and 
the head office will be in the building in which Calkins 
& Company have transacted business for several years. 
The latter concern will remain unchanged, and will con- 
tinue toe operate the planing mill and lime business as 
heretofore. 

Now that inventories are taken, it would seem to be 
a very good time for the lumbermen to get together and 
prepare a combined stock list showing just what there is 
of the different grades in the market. In this way they 
would be able to ascertain the items which are short or 
long in the market, and it would materially aid them in 
making uniform prices on the different grades. Some con- 
cerns have sent out lists of their stocks, and it would 
seem a very opportune time for the Lumbermen’s associ- 
ation to take this matter up and prepare an accurate list 
of the stock here. 

Pendennis White, of White, Rider & Frost, who has 
been confined to his home for the past two weeks, is grad- 
ually improving and expects to be back to business in a 
few days. 

Theodore 8. Fassett and Carlton M. Smith, of Smith, 
Fassett & Co., have gone to New York city to attend 
meetings of the board of managers of the Bureau of In- 
formation and the trustees of the National Wholesale 
Lumber Dealers’ Association. 

Thomas Ellicott Coale, representing William Whitmer 
& Sons, Incorporated, of Philadelphia, Pa., spent a few 
days here the past week looking over the different stocks. 

Among other recent visitors here were: J. A. Buch, 
Reading, Pa.; C. S. Merrill, Seneca Falls, N. Y.; E. Ben. 
Ellmaker, Thiladelphia, Pa.; D. G. Bigelow, Medina, N. 
Y.: T. J. Wilson, Baltimore, Md.; W. A. Ryan, Bay City, 
Mich.; John Dalzell, Detroit, Mich.; M. T. Donnelly, 
New York city; F. L. Gilbert, Duluth, Minn.; D. G. 
Cooper, Collingwood, Ont.; George C. Hollister, Rochester, 
N. Y.: C. N. Smith, Springfield, Mass.; W. E. C. Merri- 
man, Williamsport, Pa. 





IN THE SMOKY CITY. 


Pittsburg, Pa., Jan. 10.—Trade in lumber circles con- 
tinues light, although the new year has opened very au- 
spiciously. Business has started in very promising, the 
first week showing a somewhat larger improvement than 
the closing weeks of the old year and much ahead of the 
first week one year ago. An advance is freely predicted 
for pine before many weeks, and it is also thought that 
hemlock will be marked up when some good buying and 
demand appear. Stocks of pine and poplar are expected 
to fall short of the demand, which seems to be assured 
this year. 

Those in a position to know claim that both pine and 
hemlock will be quoting from $1 to $1.50 higher before 
many weeks. Building activity is also beginning again. 
The architects are commencing to receive inquiries and 
to furnish estimates for large buildings and high priced 
residences. The real estate market is active and numer- 
ous large sales, which will indirectly affect the lumber 
trade, are reported. 

J. S. Craig, a prominent lumberman of East Brady, Pa., 
is registered at the Seventh Avenue hotel. 

Mr. Troutman, of the firm of Jones Bros. & Co., of 
Finleyville, Pa., was in the city placing some orders for 
future delivery. He is anticipating a big building trade 
in his flourishing town and is making preparations to 
meet the rush. 

A. M. Turner, of the American Lumber & Manufactur- 
ing Company, has just returned from a two weeks’ trip 
in West Virginia, looking up poplar stocks. He finally 
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succeeded in picking up some good sized stocks and uncut 
timber. 

W. D. Johnston, of the American Lumber & Manufac- 
turing Company, left on Saturday for an extended trip 
through Michigan to look up white pine for spring or- 
ders. He intends making Menominee his headquarters. 


. 


G. B. Flint and R. H. Erving, of Flint, Erving & Lind- 
say, have gone to Michigan and Wisconsin and the lum- 
ber markets of the northwest, to make contracts and 
purchase of lumber for the opening of the spring trade. 

R. D. Baker, of the Tradesman’s building, is in Toledo 
for a ten days’ ttip. From there he will extend his visit 
into the lumber centers of Michigan. 

Mr. Baker, one of the local dealers interested in the 
Wean Lumber Company, of Toledo, O., will discontinue 
his office in the Tradesman’s building, and will remove to 
Toledo, where he is to manage that company’s extensive 
yard. Mr. Baker leaves many friends among the trade, 
not only here but also in the surrounding country, who 
will be very sorry to see him go. 

J. F. Rodgers, formerly traveling salesman for R. D. 
Baker, will now look after the business interests of Nicola 
Bros., of the Tradesman’s building, in their new lumber 
yard, which they intend opening in the near future in 
one of the near-by towns. 

J. R. Edgett, with Bradley, Miller & Co., of Bay City, 
Mich., has just returned from a vacation spent during the 
holidays at headquarters. 

F. F. Nicola stated that their mill at Nicollette is run- 
ning full time despite weather conditions, though the 
general business, outside of manufacturing, has been dull 
owing to these same conditions. Mr. Nicola, in an inter- 
view on the trade situation, said: “The underlying ele- 
ments of the market are strong. The conditions for the 
current year are more hopeful than for the last six years. 
All manufactories are busy, and good wages are in the 
hands of workers, and it should make them buyers and 
builders, and thereby influence the lumber business. 
Prices are firm. Poplar shows a very decided advancing 
tendency, with a short supply. Spruce is coming into this 
market ina small degree. Hardwoods are searce, oak and 
ash are in active demand. The lumber business in this 
region is changing. The increase of steel for permanent 
construction materially affects the sizes of building tim- 
ber. The tendency among architects is to specify metal 
for all parts of buildings which require strength and dur- 
ability. This is even extending to dwelling houses of the 
higher class. There is no question that the use of steel, 
cement and plaster is becoming a very important factor in 
all modern buildings, and were it not for the rapid growth 
of the country. which will ever increase the variety of 
new uses to which the lumber can be put, the lumber 
market would otherwise feel the inroads of other mate- 
rials. The use of steel in place of bridge timber is almost 
universal. The recent experiments with steel cars prove 
conclusively their advance in the ultimate displacement 
of wooden cars for freight purposes.” 

James J. Mead, of Mead & Speer, was in the city fora 
short visit this week. Mr. Mead’s predictions for the 
spring trade in hemlock and hardwoods are most encour- 
aging. 

The stockholders of the Babcock Lumber Company held 
their annual business meeting in the city offices yesterday. 
The election of officers for this year resulted as follows: 
President, FE. V. Babcock: secretary and treasurer, F. R. 
Babeock. Directors: E. V. Babeock. F. R. Babcock. 0. H. 

3abeock, W. P. Potter and W. W. Reilly. Mr. Reilly, of 
3uffalo, was elected to fill the vacaney caused by the res- 
ignation of Herrick Thomas. The president presented his 
annual statement which. for facts and figures, was emi- 
nently satisfactory to officers, directors and stockholders. 
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FROM WESTERN NEW YORK. 


Buffalo, N. Y., Jan. 9—Knowlton Miner has just re- 
turned from a two weeks’ vacation in the east, prin- 
cipally spent in New York. He did not attempt to do 
business; just rested and enjoyed himself. Mrs. .Mixer 
accompanied him. 

Mr. Lee. of Mixer & Co., today spoke of conditions as 
follows: “Our business the past year has shown an im- 
crease over the year before, each month, with one ex- 
ception, being greater than the corresponding month of 
1897. While prices were discouragingly low until 
September. the close of the war started an advance which 
has continued and increased to the present time. Prices 
are now firm, and we look for a still further advance in 
the spring. We had expected to have our entire winter 
stock in the yards not later than September 5, and had 
planned to have a larger stock on hand in January than 
a year before. We had not counted upon the great in- 
crease in sales which came to us in September and early 
October, and seeing that our stock was going to be wholly 
inadequate, we went west and purchased several million 
feet more, a portion of which came forward, but a large 
proportion of which we left on the west docks, owing 
to the sharp advance in lake freights; so as sales kept up 
briskly until the year closed we find ourselves with less 
lumber on hand than a year ago. Our stock of shingles 
in both pine and red cedar is quite complete, and all un- 
der cover.” 

Mixer & Co. are a very popular firm with the trade 
here and, it is evident, outside of Buffalo as well. They 
continue their sorting and business methods after the 
modes of their predecessors. 

C. Walter Betts is in the east for a week or two. 

Charles M. Betts & Co. have completed their inventory. 
They say: “We find that our lumber in yard averages 
$24 a thousand, from which you will learn that our 
stock of the coarser grades is pretty light just at present, 
but we are in the field for the better grades—or high- 
class sash, door and blind lumber, or 1x6 siding strips. 
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We are getting more orders than usual at this time of 
year and have no salesmen on the road.” 

John N. Seatcherd was offered the position of super- 
intendent of public works of the state of New York, a 
position for which he is well qualified, but the $6,000 
salary was no inducement, as he would have to neglect, 
his lumber business and other affairs in order to do jus- 
tice to the superintendency. If Mr. Scatcherd took the 
position he would give it his full attention, it is hardly 
necessary to say. He will be hustling, rather, to fill 
that 1,000,000 feet order for quartered oak, but he'll fill it. 

Upon the best of authority it is stated that on the 
first of February an advance will take place in the price 
of hemlock. This wood is taking the place quite exten- 
sively of coarse pine, especially in barn boards. There 
is practically no 1x8, 1x10, 1x12 hemlock at the mills, 
and very little in distributing markets. There is seem- 
ingly no reason why hemlock lumber should not advance 
in sympathy with other woods. 





BAY STATE ASSOCIATIONS. 


Boston, Mass., Jan. 10.—The Massachusetts Retail Lim 
ber Dealers’ Protective Association will hold its annual 
meeting Wednesday, January 18, probably at the Amer- 
ican house, with a spread to satisfy the inner man, as 
well as discussions and addresses to please the intel- 
lectual appetite. They will also get together on the topic 
of spruce prices, for it is proposed in the notices to be 
sent out to set down as one of the prominent topics 
“the two recent advances in prices by the spruce man- 
ufacturers and their effect on the retail price.” All re- 
tail dealers in the state are to be invited to the feast. 
Time was when the retailers’ association numbered neariy 
100, but of late years there has been a falling off for lack 
of excitement, and the membership now is only about 
half that figure. Possibly the question that has arisen 
in connection with spruce prices will bring some of the 
outs back again. At least it is expected that there will 
be a large attendance at the coming meeting. 

lhe Wholesale Lumber Association will also meet at 
Boston this month. The members are scheduled to gather 
at the Exchange club dining hall January 12, and dis- 
cuss the subject of credit bureaus. <A special committce 
Was appointed at a previous meeting to suggest action 
on the subject, and this committee will submit a report. 
There will also be present to address the members on 
the subject Edward O. Hatch of the New England Iron & 
Hardware Dealers’ Association, George L. Gould, of the 
Paint & Oil Club of New England, and G. H. Street, of 
the Builders’ Trade Credit Bureau. 

The annual meeting of the Lumber Mutual Fire In- 
surance Company falls on the same date as the meeting 
of the Massachusetts Retail Lumber Dealers’ Protective 
Association. 





NEW ENGLAND NEWS. 

Boston, Mass., Jan. 10.—The lumber dealers of this sec- 
tion are getting together. The spruce manufacturers 
have held another meeting and advanced their prices for 
car mill stock $1 a thousand, ana talk about going still 
further in the near future in their efforts to recoup 
themselves for the lack of profit attending their opera- 
tions of the past two or three years. There are indica- 
tions, however, that they are nearing the danger line, 
for outsiders say that they believe some cutting on the 
quiet must be done, else their bids could not be out- 
done and the orders so quickly filled by competing con- 
cerns. 





FINANCIAL TROUBLE. 


William H. Horn, cedar dealer, with offices in the 
Chamber of Commerce, Chicago, has filed a petition in 
voluntary bankruptcy, to clear up old matters. 

George W. McChesney, lumber dealer of Baldwin, L. 
1., has filed a petition in voluntary bankruptcy. Liabili- 
ties $109,215.61; no assets. 

Edward Ware, the lumber manufacturer of Winslow, 
Me., who failed last summer, is settling with his credit- 
ors at 20 cents on the dollar. The late advance in the 
price of Jumber has greatly aided him to realize profits, 
and it is said that he will clear up $40,000 from the 
financial wreck. ; 





The Sherry Settlements. 

Certain creditors of Henry Sherry, the late large lum- 
ber operator of Menasha, Wis., whose failure some time 
ago caused a sensation on account of the large amount 
ot indebtedness, demur at the proposition of a settle- 
ment at a small percentage on the dollar, which has 
made some progress. The order for discharge from 
bankruptcy was to have been passed upon last Satur- 
day, but objections filed allege that Sherry obtained 
money while contemplating an assignment for the pur- 
pose of defrauding his creditors. It is also charged that 
Sherry failed to make a complete inventory of his prop- 
erty, held back a large amount of money, and gave some 
creditors preference over others. It is alleged further 
that he so manipulated the assignments of tlie various 
corporations with which he was connected as to derive 
pecuniary advantage therefrom; that shortly before the 
failure his books showed that he had property nearly 
sufficient to pay up in full. He now announces, it is al- 
leged, that his estate will pay only 10 to 15 cents on the 
dollar. 

Henry Sherry, of Neenah, Wis., denies the charges of 
certain creditors that his conduct was irregular in dis- 
posing of his property. The charges indicated were made 
in court for the purpose of preventing Mr. Sherry’s dis- 
charge from bankruptcy. He says that the statement 
made that he had not given a complete accounting of 
his estate is utterly false. The accounting was as com- 
plete as he could make it, he declares. 
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PREPARING TO ENTERTAIN THE RETAILERS. 


St. Louis, Mo., Jan. 10.—The approaching meeting of 
the Missouri & Kansas Association of Lumber Dealers is 
assuming large proportions. Advices from the oilicials ot 
that organization are to the effect that tle attendance 
will be in the nature of a record breaker, and that the 
cenvention will be one of the best ever held. Applications 
for credentials are being filed at a rapid rate, and it is 
expected that 60 or 70 percent of the strength of the or- 
ganization will be on hand January 24, the date set for 
the opening of the meeting. 

As indicated in last week’s letter, a retail lumbermen’s 
convention is somewhat of a novelty to St. Louis, and it 
is intended by the local fraternity to make this, the first, 
as much of a success as energy and money can accom- 
plish. The business features of the meeting are, of course, 
entirely in the hands of the visitors, but the average lum- 
ber convention means something more than business. 
There is always an element of pleasure tacked on to such 
affairs, and without this feature the annual meetings 
would resolve themselves into dreary, humdrum funce- 
tions. The local committee, appreciating this, has re- 
solved itself into a ways and means body, and it intends 
to do the proper thing when the retailers will have be- 
come weary with association legislation and seek recrea- 
tion in the highways and byways of Missouri’s metrop- 
olis. 

Responses are also coming in from the retailers east of 
the river, who have been specially invited to visit the city 
on this occasion. There is little doubt at this writing that 
the total attendance will reach 1,000. Considering this 
figure, the coming convention will be something extraor- 
dinary for an annual retail lumbermen’s meeting. 

The complete program for the entertainment of the vis- 
itors has not yet been fixed. It will be announced in 
next week's issue of the American Lumberman. This 
committee is working hard, and it will complete its plans 
in another week. In the meantime, it may be said that 
St. Louis will maintain its reputation for hospitality, 
and that the visitors will long remember the convention 
of January, 1899. 





LOCAL CONDITIONS AT ST. LOUIS. 


St. Louis, Mo., Jan. 11—The local condition is one of 
quiet, sustained strength. New orders are appearing 
and values show a tendency to advance. The general 
conditions are excellent and dealers are all sanguine of 
an extension along trade lines to the full limit of mill 
capacity on spring business. This is particularly the 
case in hardwoods, and it applies to some of the other 
lines. In the wholesale trade, annual inventories have 
heen made, balances taken, and this branch is of season- 
able proportions. Yard stocks in retail lines are not up 
to standard in quantity and much buying is anticipated 
from this quarter in the near future. Retail trade re- 
flects a quieting down, attributable to the usual dullness 
of the last week in the year and the immediate quiet in 
building operations, but this is expected to change for 
the better from now on. It is significant that a ma- 
jority of reports since January 1, in this and the whole- 
sale branch, state that collections are almost uniformly 
good. ‘lhe general trade continues well up in maximum 
figures, and general reports are all favorable. The trade, 
too, is well distributed, very large orders not being the 
rule, no big contracts having appeared, while an equit- 
able division of trade has been apparent. Some yard 
orders of liberal proportions have been booked, and the 
market is firm. 

Aside from the general strength of the market, there 
is a tendency on the part of yard men to take on larger 
lines, and to order in seasonable quantities and hold 
stocks, rather than buy for immediate necessities. This 
gives a natural buoyancy to the market without forcing 
sales. Building operations will undoubtedly improve in 
St. Louis with the opening of spring, and a rush for 
stock will result. ‘The far seeing yard man appreciates 
this and is shaping his plans accordingly. Good trade 
and crop reports from nearly all quarters will add to 
general repairing as soon as cold weather shall disap- 
pear, and the opening of this trade is awaited with more 
than the usual confidence. Prices have an upward ten- 
dency, and in yellow pine steps have already been taken 
to advance values immediately. A new price list has 
been formulated and is now in effect. 

This state of things at the beginning of the year is the 
kind of business demand that counts. In wholesale cir- 
cles there is plenty of activity, and every mail brings 
inquiries. Rising demand for lumber naturally means 
firmer prices, and the dealer is correspondingly gratified. 
The demand has never been greater at the beginning of 
the year than it is now. Obviously this means a large 
movement from the mills, and with the low stocks now 
on hand at most of the latter it will keep them busy at 
the saws and planers for some time to come. 

‘The general movement in all lines has at last touched 
the lumber trade, which is probably the most sensitive 
oi all the large staples. It is not thought here, from any 
reports received, that there will be any cessation in the 
lumber business unless a general panic should ensue, 
and that is hardly within the range of possibilities for 
1899. On the contrary, it is argued that the new posses- 
sions of the government will absorb much lumber from 
this country, making competition for domestic sectional 
trade less strong, with a tendency to divide territory 








and let the nearest centers handle the business in thei: 
immediate territory. ‘his is true of yellow pine ani 
Pacifie coast lumber, and it is doubtful if the gulf mills 
will make much of an effort for northern or westeri 
trade this year, being busily engaged with Cuban ani 
domestic business. 

Evidences that business is on the up grade are sv 
many and so manifest that no further comment nee: 
be made. ‘Those who expect it to take a downward turn 
will have a long time to wait. There are no indications 
of a reaction, and existing conditions by no means forbii 
the hope that the increase may continue indefinitel) 
No failures in lumber are reported here and the entii 
trade talks with courage. 

‘The hardwood trade has resolved itself to a question 
of supply. ‘here is no visible stock at the mills, and « 
steadily advancing demand has caused great difficult, 
on the part of the dealers to fill orders, even at ad 
vanced prices. White pine is moderately active. Cot 
tonwood is quiet, as is cypress. Yellow pine is in gooi 
demand at better prices. 

A large number of St. Louis yellow pine men will 
attend the annual meeting of the Southern Lumber 
Manufacturers’ Association at Memphis, next Tuesday 
and Wednesday. Secretary McCullam announces on 
and one-third fare via any of the roads of the Memphis, 
the Southeastern, or the Southwestern passenger asso- 
ciations, on the certificate plan, by which full fare is 
paid going and one-third fare returning. He has issued 
a neat little circular explaining the details of the meet 
ing, and every manufacturer of yellow pine, whether « 
member of the association or not, is invited to lx 
present. 

Among recent visitors to St. Louis were: F. E. Cree! 
man, Cairo, lll.; Mr. Dierks, of Askins & Dierks, Union 
City, Tenn.; G. W. Fonke, Texarkana; G. Swartz, 
Swarz, La.; H. A. Culver, secretary Mississippi Valley 
Hardwood Lumber Manufacturers’ Association, Sedg 
wick, Ark.; P. B. Yates, of the Berlin Machine 
Company, Beloit, Wis.; George 8. Gardiner, of Eastman, 
Gardiner & Co., Laurel, Miss. 

‘The annual election of the Lumbermen’s Exchange 
resulted in a surprise. ‘he opposition ticket was electe| 
by one vote. Every member of the exchange voted ex- 
cept four. The new officers are: President, R. M. Fry: 
vice president, John A. Reheis; directors, James D. Hai 
nett, William Druhe, jr., John R. Boyden, George E. W. 
Luehrmann, Charles KE. Thomas, George P. Massengale 
and P. B. Little. 

Arbitration committee — Phineas Kimball, Jack IP 
Richardson, W. A. Bonsack, Theodore Plummer and N. 
Waldstein. 

The first meeting of the new directory will be held 
next Monday. 





DEFENSIVE TARIFF ACTION SOUTH. 


- St. Louis, Mo., Jan. 9.—The veteran lumberman, Silas 
W. Gardiner, is again stirring up the yellow pine manu- 
facturers, dealers and timber holders here to take prompt 
action through their congressmen and senators at Wash- 
ington regarding the danger threatened the lumber in- 
dustry of this country through the deliberations of the 
Joint High Commission. In a circular letter dated Janu- 
ary 2, Mr. Gardiner says: 

“You are aware that the Joint High Commission, who 
have in charge and under consideration the formulation 
of a commercial treaty with Canada, will reconvene in 
Washington, D. C., on January 5. 

“T cannot give you the source of my information, but | 
assure you that Il am reliably informed that there is im- 
minent danger threatened to the lumber interests of this 
country by the probability that the American commis- 
sioners will consent to a very large reduction in the tar- 
iff on lumber, in consideration of some slight concessions 
in other matters promised by the Canadian commis- 
sioners. 

“This matter has been up so long that I fear the dan- 
ger is not appreciated by lumbermen in general, and | 
wrile to say that the day is now very near at hand whe! 
this question will be seitled for or against the interest- 
of American lumbernien, and to ask you to telegraph im- 
mediately to Senator C. W.- Fairbanks, chairman Joint 
High Commission, Washington, D. C., strongly protest 
ing against any reduction in the duty on lumber; ani 
also be sure to say that if any reduction is made the 
lumbermen of the United States will insist on a corre 
sponding reduction of duty on ail products and commodi 
ties which they and their employees use in carrying on 
their operations. 

“It would also be well to state how many laborers you 
employ. 

“We have had the benefits of the operation of the tai 
iff for only one year, and notwithstanding the congested 
condition of our market when it went into effect, cause 
by the unprecedented efforts to load up in anticipation 
of the duty, yet we have realized substantial advances in 
the prices of our products; and it would be most deplor- 
able to have the duty removed again simply to please 
and enrich the Canadian manufacturers at the expense 
of the manufacturers in this country. 

“Trusting you will act promptly in this matter, and 
hoping for most favorable results, ete.” 

All the trade here has received the above, and Secre- 
tary McCullam, of the Southern Lumber Manufacturers 
Association, has also mailed about 100 to prominent lum- 
bermen. Most of those receiving the circular have taken 
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immediate action and filed telegrams as advised by Mr. 
Gardiner. 
eNO 


ARKANSAS AUTHORITIES ON PINE. 


St. Louis, Mo., Jan. 9—Among the yellow pine mill 
men Who were recent visitors to the city were P. G. 
Gates, of Eagle Mills, and his brother, C. W. Gates, of 
Fordyce, Ark., both well known manufacturers of the 
junous Arkansas shortleaf product. They registered at 
ie Southern, and spent two or three days here. The 
sterling business qualities of the Gates brothers, includ- 
ing the third brother, Albert, of Wilmar, Ark., have 
wiyen them much of the substantial success of this life 
which all of us are seeking to attain. These three broth- 
ers have each achieved business success at middle age, 
aud they hold the confidence and esteem of their clients 
and rarely lose a customer aiter once getting his name on 
their books. In a word, they are substantial mill men. 

“The Eagle Mills,” remarked P. G. Gates, “is getting 
its share of trade, and I presume it will continue doing 
so. Last year was an exceptionally good one so far as 
ve were concerned. We received good prices for all our 
lumber, and I should say our product increased 25 per- 
cent over the previous year. We always find a ready 
market for uppers, but common stock is hard to dispose 
of at any high or advanced prices. I have always been 
. consistent advocate of putting a low figure on common 
und raising the price of uppers whenever any advance 
could be made, maintaining that an advance otf, say, $2 a 
thousand feet on the latter is practically an average ad- 
vance on common also. But my brother mill men don’t 
seem to take the same view, and most of them want an 
advance on common stock whenever uppers go up. Al- 
ihough I have never pressed this point in conferences, I 
think I have always gone on record on the subject, and 
| hope some day to bring them to my way of thinking. 
| may be the obstinate juror in the case, but you know 
that sometimes the twelfth man wins the others over. 
fo my mind, the successful marketing of common stock 
is the hardest part of the business, und 1 would rather let 
nine go for less money than have it accumulate, but I 
can't get my brethren to this line of reasoning. 

“We are making some improvements down at the mill. 
\Ve shall add some dry kilns and we have three cars of 
new equipment on the way. We are about ready to be- 
vin the work of touching up the plant for the spring 
business. 

“LT am going to use the columns of the American Lum- 
Lerman this year and continue my other plans of adver- 
\ising which have been entirely satisfactory. Every man 
lis his own ideas on lumber advertising, and I am no ex- 
certion, but L will say this, that 1 believe in ‘ink,’ and I 
think the appropriation I have made for the American 
Lumberman will not be wasted at all. I watch results 
very carefully, and I’m not throwing away any of my 
money. 

“We are looking for a healthy demand for lumber very 
soon. In fact, I believe it will come too soon for many 
of us, and we may have to go slow in booking spring or- 
ders, or be caught napping.” 

C. W. Gates, whose band and gang mill at Fordyce is 
a model in its way, also spoke very favorably of the out- 
look. “This will be a banner yeur in the yellow pine 
husiness, or L shall be badly mistaken,” he said. “I am 
clad te see a tendency to hold up values, for the lumber 
needs it and deserves better prices. We have all been 
going at the trade in a more or less haphazard way. 
While there has been no actual demoralization, still 
prices might have been better if the mill men had come 
to some understanding a year ago. The yellow pine con- 
ditions are in better shape now than they have been for 
au long time, and conservative action by the leading 
manufacturers will place us just where we have been 
striving to get for years. The better class of southern 
mills are paying more attention now to quality of mill 
\ork than to quantity. It’s a good sign, and it will help 
us in maintaining good prices. 

“We are adding some new machines to our planing 
mill, and will be prepared to meet any ordinary demand 
tor lumber very soon. ‘I'rade is already showing signs of 
activity and we want to get in on the first round and 
Stay through the year’s battle for business.” 








KANSAS PROSPECTS AND RESOURCES. 


J. A. Nuttman, of Pittsburg, Kas., who is well known 
iii the western retail trade as a leading member of that 
fraternity and as a former president of the Missouri & 
Kansas retail association, was in Chicago last week on an 
errand which strongly emphasizes a vastly improved 
financial condition of the west. In short, it was for the 
purpose of finding profitable disposition for a burdensome 
surplus of a building and loan association of which he is 
an officer. This association has been in existence for 
sixteen years and has accumulated assets of $225,000, of 
Which $25,000 is in cash. He was hoping that he would 
be able to place some of this in Chicago, even at low 
rites of interest. 

Within the last two years “bleeding Kansas” has blos- 
somed and borne fruit, and the wail of the calamity. 
howler is seldom heard on her prairies and when heard 
receives scant attention. The old hard times have 
passed away and good times prevail in the sunflower 
State and with the bettered conditions there has come a 
Saner condition of public opinion. 

Kansas was in sore straits for years, due in part to a 
Series of crop failures and in part to the natural reaction 
from an extravagant boom era. While the people suf- 
tered it was easy for financial cranks and shallow pated 
theorists in political economy to gain a hearing and to 
persuade many people that the misfortunes of the state 
Were due to other than natural causes; to oppression by 
capital and to the “crime of ’73.” But the people, or a 
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majority of them, have learned better and that their 
troubles were partly their own fault and partly due to 
natural causes over which they had no control. 

Yet unheralded hard times may come again in Kansas. 
That state lies in the agricultural and climatic border 
land. Eastern Kansas is almost as sure of steady pros- 
perity as is lowa, but the western part of the state lies 
in what at any time may be an arid belt where crops 
may fail and destitution be averted only by encroaching 
upon capital and savings. It is to be hoped that the 
experience of the last few years will teach permanently 
a much needed lesson and that the people of that state 
will learn that their only sure and sensible course is to 
prepare for the years of famine in the years of plenty, 
and by industry and thrift make provision for the 
future. 

While Kansas is an agricultural state in the main, it 
is not without other resources. In the southeastern part 
there is a lumber manufacturing industry of considerable 
importance, while Pittsburg, where Mr. Nuttman resides, 
is the center of an extensive mining district, and during 
ihe last decade has been continuously prosperous, regard- 
less of agricultural conditions. 





IN SOUTHWESTERN ARKANSAS. 
‘Texarkana, Ark., Jan. 10.—Large manufacturers are 


making arrangements to be larger this year than 
ever. Orders on hand in this immediate vicinity 
are more numerous than they have been on 


this date for years, and inquiries are urgent, and 
the feeling among retail buyers of lumber of the nature 
of nervolus haste to close negotiations gt prices now 
ruling. ‘Trade will have to expand for all it’s worth 
to keep up with the tremendous increase in output, now 
being prepared for among the mills or soon to be ready. 

A. H. Gates, president of the Gates Lumber Com- 
pany, of Wilmar, Ark., says: “Trade holds up with us 
through the winter in an exceptional way. Orders re- 
ceived during the last four months would keep running 
two such mills as ours. We are making preparations 
for 1899 by adding a new logging engine, two steam 
dry kilns, ete., which will add to our output 20 per cent. 
‘The future looks bright to the lumber manufacturer and 
my prediction is that a great deal more yellow pine will 
be used in 1899 than in any previous year.” 

Some more railroad building is projected. It is re- 
ported that a syndicate headed by S. W. Fordyce has 
bought the Little Rock, Hot Springs & Texas railroad, 
and that an agreement has been reached with the Kan- 
sas City, Pittsburg & Gulf railroad and Texas Midland 
to make connections at Mena, on the line of the former 
road, the ‘texas Midland to build from Paris, Tex., its 
present terminus, to Mena. 

A new saw mill is projected by John Temple at 
Fulton, Ark., on the line of the Iron Mountain rail- 
way. ‘The mill will be built several miles off the rail- 
road and the lumber will be hauled on wagons or tram 
to the main line of the lron Mountain, at Fulton. 

J. P. Brower, formerly of Mena, Ark., has located in 
this city and opened an office. He handles walnut and 
hardwood logs of all kinds for home and export use. 

Peter Kuntz, the great lumber prophet and buyer 
from Union City, Ind., is in town. 

Ben Collins, jr., rolled in from Waldo and Millville, 
released from a tour of inspection of the stocks of the 
Monarch Lumber Company. 

John ‘lowery, from Spring Hill, La., came in this 
week. He has severed his connection with the Pine 
Woods Lumber Company and will shortly move his 
family from there. 

Joe Burlingame, the popular ex-car accountant of the 
Cotton Belt, now of Thomasville, I. T., with the Long- 
Bell Lumber Company, was in town this week. 

W. L. Whitaker, of Whitaker & Whitaker, Rochelle, 
La., was in town last week several days on business. 

A. J. Kizer, of Rankin, Ark., came in town to spend 
Sunday this week. He finds business all right. 

New lists for 1899 are out, and the first to start the 
ball rolling for higher prices is the W. T. Ferguson Lum- 
ber Company, which led off with edge grain flooring at 
$20, delivered on a 22-cent rate. ‘The Southern Pine 
Lumber Company has a new list in the field on a higher 
basis. 

W. ‘I. Ferguson, of the W. T. Ferguson Lumber Com- 
pany, is ill with grip, and has not appeared at his office 
for several days. 





THE WEST VIRGINIA SITUATION. 


Wheeling, W. Va., Jan. 9.—There is going to be a big 
demand for buildings very early next spring, and every- 
body is preparing to be ready for it. Materials are be- 
ing bought, and the stocks of lumber are increasing 
steadily. Quite contrary to usual custom, many orders 
for lumber for use next spring were placed before the 
first of the year, and already the delivery of this lumber 
is commencing. 

Reports from other sections of West Virginia are quite 
as encouraging as the news gathered here. Parkersburg, 
Huntington, Charleston, Piedmont, Grafton, Morgantown 
and Fairmount all report that the past season has been 
one of the best of recent years, and that there is splen- 
did outlook for the coming spring. The year has been a 
money maker for the builders, and even with the ex- 
pected demand for better wages on the part of workmen 
there will be good profits in the contracts already in 
sight. 


The reports from the lumber producing sections are all - 


bright. The year just closed has been a good one for 
nearly everybody. At present there is not a mill in the 
state that has any stock worth mentioning, and ship- 
ments are well up to the capacity of the various plants 
from day to day. This demand is unabating, and the 
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outlook is that it will continue indefinitely. Already or- 
ders are being placed for supplies away into the year, 
and there are not a few buyers who are willing to place 
business for delivery late in the year at prices in advance 
of those which have prevailed the past month or two. 
But there is a corresponding hesitancy on the part of 
the mill men to make agreements to deliver goods after 
April 1, except the prices are made on such a level as to 
warrant the belief that no set of circumstances can raise 
them higher. 

The mills on the line of the West Virginia Central & 
Pittsburg railroad are all at work steadily, some work- 
ing overtime in an effort to keep up with business and 
others making two turns a day and consuming the entire 
twenty-four hours. lt is the most prosperous time these 
mills have ever seen, and there is no fear that it will 
not continue. Among the mills in the lower part of the 
state, the Huntington region, there is no lack of orders, 
and some concerns are working more than the usual full 
time. At Parkersburg the spring season will start with 
quite as healthy a boom as the present season is clos- 
ing. 

The Pardee & Curtin Lumber Company, of Sutton, 
Braxton county, is putting in a new band mill and mak- 
ing numerous other improvements. The new mill is one 
of the latest and most improved sort, and will greatly 
increase the company’s capacity, as well as lower the 
cost of production. 

The yard men of the Parkersburg Mill Company, who 
have been working eight hours a day since the days got 
short, have struck for an advance of about 25 percent in 
the hour rate and for a restoration of the 10-hour day. 
The men will not likely get what they want. 

There is a general revival of the cross tie industry in 
West Virginia, and the output for this winter will be 
the largest for years. There appears to be no end to the 
number of railroads which are replacing their rail foun- 
dations, and the tie men are getting better prices and 
are finding trouble supplying the demand. Over 500 men 
are now employed in Gilmer county alone, getting out 
ties. These ties take the best oak saplings, and are 
cleaning out the forests at an alarming rate and to small 
advantage. 





EAST TEXAS TOPICS. 


Beaumont, Tex., Jan. 11—The demand for lumber has 
materially increased in the last ten days and the dullness 
that always lingers after the holidays has entirely disap- 
peared and in its place is the apparent briskness of all the 
departments connected with the lumber business. The 
annual statements are not yet all compieted, but the offi- 
cers are again seeking new business after having almost 
finished the annual work. These statements are showing 
up most satisfactorily this year and the indications are 
that they will be as good for the first six months of the 
coming year as they were last. The mills ail have a good 
supply of orders on hand and several of them have enough 
business to last three months ahead. 

The demand for ties is still good, though there are 
hardly as many orders for them now on hand as usual for 
the last eight months. The price is just as strong and 
there are numerous inquiries out which, if placed, will put 
the tie situation back in the same condition as it was a 


_ month ago. The demand is now confined mosily to square 


edge ties instead of the hearts, as was the case a few 
weeks ago. 

The demand for yard and dressed stocks is growing 
stronger from Texas points and the northern trade is also 
showing up in good form. There seems to be no differ- 
ence in the demand from the north as between the winter 
and the summer months. Prices are in the best possible 
shape, and the most of the manufacturers agree that by 
the end of this month or the middle of February dimen- 
sion will go up from 50 cents to $1 per thousand. 

The first of January showed the stocks at mills of 
southeast Texas and west Louisiana to be 100,000,000 feet 
short of what they were one year ago, and there is as yet 
no prospect of an increase in the stocks for at least three 
months to come. 

The mill men in this section read with much interest 
the first issue of the American Lumberman, and the com- 
ment was in all cases most favorable. The gentlemen as- 
sociated with the paper are all popular with the Beau- 
mont lumbermen, and many were the hopes for success 
from the town at the other extreme of the United States 
from the point of publication. 

President Sam Park was presented by the employees of 
the Industrial Lumber Company’s mill at Call with a 
handsome present in the shape of a fine morocco leather 
lounge and chair. Mr. Park appreciates the thoughtfulness 
of the employees highly. Will Fort and F. W. Greer vere 
each remembered by their employers with a handsome 
gold watch, suitably engraved. They were presented as a 
mark of appreciation for the good work done in their re- 
spective departments. 

The sash, door and blind trade is good, and the prices 
realized are firm. All the factories are running full time. 





T. J. Asher & Sons, of Wasioto, Ky., have bought .a 
tract of poplar timber aggregating about 25,000,900 feet 
and consisting of trees running largely to 3,000 feet 
each. This timber is separated from the Cumberland 
river, upon which the firm’s plant is located, by the 
interposition of a mountain, with only about three miles 
between. . Because of the lack of sufficient water in 
the Kentucky river to which the timber would other- 
wise most naturally be tributary, it has remained undis- 
turbed and arrangements will now be made to “incline” 
the logs over the mountain into the Cumberland, about 
40 miles above Wasioto. This will be done by means of 
a steam donkey, and operated with steel cables at the 
summit. 
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CONDITIONS AT KANSAS CITY. 


JXansas City, Mo., Jan. 11.—The retail trade of the 
southwest has not begun, except in some of the larger 
cities, Where some building is being projected and bills 
are being figured on, to be let in the near future. Out 
through the country building will not become very ac- 
tive until there shall be some certainty of fairly settled 
Weather, so that carpenters can work without too much 
interruption, 

Lhe uniformly good reports as to the outlook for trade 
from all sections of the west and southwest are becom- 
ing an old story by this time. While the wholesalers 
at all the large lumber centers are looking forward to 
wu satistactory spring demand, there is no place where 
the conditions are better for a heavy spring trade than 
at Ixansas City. Its territory is as large as that of any 
market in the country, and conditions among the tarn- 
ers and merchants of the great southwest are so promis- 
ing that the lumbermen at this point are satistied that 
their spring demand will give them all the business 
they can possibly take care of with promptness. In 
fact, it is doubtiul if the spring demand can be taken 
care of without considerable delay in making shipments ; 
so far as the yellow pine business is concerned, at least. 

Lhe railroad companies seem to be unable to keep up 
With the demand ior cars, <All through the fall the 
supply was far below the demand for cars, and the lum- 
ber shipments sullered greatly on this account. It is 
learned from yellow pine manufacturers that even now, 
at a time when usually cars are very plentiful, they are 
having considerable auliculty im securmg suilicient cars 
over some lines. ‘Lhere is nothing im the outlook to war- 
rant the supposition that cars will be any easier to get 
in the spring and, in fact, all things poimt to a comimg 
car shortage, such as has handicapped the mills often 
in the fall season, but never before im the spring. 

the year has not advanced tar enough to bring forth 
any heavy demand tor lumber trom aealers. Usually 
January is considered a-very dull month and little etfort 
is made by the wholesalers and manutacturers to force 
trade. ‘Lhis year conditions are such that dealers are 
the gainers by placing their orders early and there 1s 
quite a little wemand considering the time of year, orders 
coming in more freely than is generally the case at this 
season. ‘Lhe demand is principally for yellow pine, 
Which, of course, has the greatest cull in the southwest. 
Retail stocks are now low, and almost every dealer needs 
a little lumber at least, to fill out depleted piles. 

‘Lhe yellow pine price situation is somewhat different 
irom the usual January condition. Lrices, instead ot 
weakening since the first of the year and becoming de- 
moralized, are considerably firmer than they were in 
December, and there are strong indications of marked 
advances in the near future. Many dealers are antici- 
pating this advance by placing orders for spring stock, 
although for the most part they are still holding off to 
see Which way the cat will Jump. Judging from the re- 
cent conierence at St. Louis, the cat has already taken 
a small spring in the direction of higher prices, and 
there are already a number of lists on the market on the 
$12.50 basis which was recommended at the St. Louis 
meeting. It is the intention of the manufacturers to 
held pretty closely to this new list, and while at this 


time it is not fully sustained the outlook is that before . 


ihe end of the month yellow pine will be firm at the 
prices adopted at St. Louis last week. It is understood 
that this list is to be ratified at the meeting of the 
Southern Lumber Manufacturers’ Association at Mem 
phis on January 17, when it is supposed to become et- 
lective, and there is little doubt but that their report 
will be unanimously in tavor of adopting this list. 

the Broadway Manufacturing Company, of Leaven- 
worth, JKas., has opened an office in the Postal Tele- 
graph building at Jsansas City. ‘The office here is in 
charge of Amos Goodjohn, and his attention will be de- 
voted to looking atter local bills of mill work. The 
wholesale sales office will be continued at Leavenworth 
as heretofore. 

S. H. Strieby, who is one of the best known lumber 
salesmen traveling out of Kansas City, has resigned his 
position with the Roach & Musser Manufacturing 
Company, and wiil go on the road for the C. J. Carter 
Lumber Company, taking the route of Harry Kilpatrick, 
who will be in the oflice of the company at Kansas City 
this year. 

On Monday of this week Hoo-Hoo Club No. 1, of Kan- 
sas City, Mo., held its annual meeting and election of 
ollicers and directors. ‘The following were elected to 
serve for the ensuing year: President, J. W. Garvey; 
vice president, D. ‘Il. Morton; treasurer, E. B. Sweeney; 
secretary, Ray Oliver. ‘lhe other directors elected are, 
H. A. Gorsuch, A. A. White, W. B. Hill, J. L. Lane and 
C. J. Trowbridge. ‘The new house committee is composed 
of H. A. Gorsuch, chairman, J. W. Garvey and E. B. 
Sweeney. 


ON THE VIRGINIAN COAST. 


Norfolk, Va., Jan. 6. 
yr 


The usual annual taking of in- 
ventories and making of repairs have been occupying 
most of the past two weeks, although some of the mills 
have not as yet been able to close down on account of 
press of business. 

Stock sheets show on the whole a very small amount 
of lumber on hand. It is well rounded out, however, and 
in most cases the assortment is adequate for present re- 
quirements. The trade speaks very encouragingly of the 
future, and look for better prices. 

Shipments have been light, as is usual at this season. 

Vessels are in better supply, at $2.25 to $2.50 to New 
York, and $3 to Boston. 
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‘The coming season promises to be an active one in the 
building line, and sash, door and blind manufacturers 
and wholesalers are looking for a good trade, at least 
during the spring and early summer months. ‘The de- 
mand for special work promises to be especially brisk. 
For several years the tendency has been to use a smaller 
proportion of regular sizes, not alone in the cities but in 
the smaller towns and the country as well. For interior 
finish it is conceded that oak will hold the lead again this 
season, though the scarcity of dry oak may be an in- 
ducement to push the use of other woods. lor the more 
expensive buildings there probably will be an increased 
use of mahogany, especially after affairs in Cuba and 
Porto Rico have become settled so that the development 
of timber resources of those countries can be carried for- 
ward. Southern pine and cypress will also be important 
factors in the interior finish trade, as these woods are be- 
coming stronger competitors of white pine every year. 
The Vacific coast woods do not as yet enter the field of 
mill work in the interior of the country except for special 
purposes, though red cedar doors have gained quite a 
foothold in the Mississippi valley territory and these 
doors would do still better if they were pushed energetic- 
ally. 

* * * 

Reports from the various distributing centers do not 
indicate a very active demand as yet, but everybody is 
looking for an early opening of the spring trade. There 
have been a large number of inquiries for carloads, and 
it is predicted by many dealers that the speculative 
buying this spring will be heavier than it has been for 
a number of years. This is said to be especially true of 
glazed sash. ‘The cut in prices made by the American 
Glass Company last week resulted in the sending out by 
several concerns of lower discounts on glazed sash in car 
lots, and probably considerable business will be the im- 
mediate result, as the prices named are as low as buyers 
have any reason to expect, for several months at least. 

* * * 

Chicago dealers report trade very quiet and collections 
not especially good, though probably both are about 
normal for the season. As regards prices, the market may 
be designated as a waiting one. On carloads it is said 
some very low discounts are out, but it is expected that 
prices will rule on a higher basis as soon as the spring 
demand shall have developed. Wholesale stocks in this 
city are in fairly good shape, though not particular!) 
heavy. Considerable attention is now being paid to the 
spring styles in front doors, and it is said that several of 
the local houses will bring out new and attractive de- 
ics 
signs, ss - " 

The sash and door demand in the southwest has not 
yet started in, but prospects are better than they ever 
were before at this season of the year. There is already 
some figuring being done at Kansas City cn special work, 
and the retail dealers will be in the market for regular 
stock goods in the near future. If spring sets in early, 
and the weather is fairly dry, the sash and door manufac- 
turers at that point expect to have the largest spring 
demand from the country that they ever had. 

* * * 


Business in stock goods at Minneapolis is not showing 
any added life. Jobbers and manufacturers are not look- 
ing for any trade in this line until after the retailers’ 
convention, at least. The year opens with prices low 
enough to tempt buyers. In the line of special work 
prospects are very promising. Some large orders are 
going about for estimates and one or more has been se- 
cured this week by local manufacturers. Besides, there 
are enough small orders, either in prospect or already 
secured, to give a good start to all the factories in the 
city. Prices on special work do not run very high as 
yet, being depressed a little by the low prices of stock 
goods. However, no one is disposed to feel discouraged, 
but on the contrary all have large hopes for the trade 
of 1899. 

* * * 

‘The glass market has settled down to the old basis 
after the shaking up it was given by the American 
Glass Company last week. The combine is now said to 
be holding prices as firm as ever, though the jobbers are 
giving their customers a portion of the benefit derived 
from orders placed under the rebate proposition. In this 
city the prices quoted by jobbers are 5 percent lower on 
single strength and 10 percent lower on double strength 
than they were previous to January 1. It is said that 
everybody bought glass under the terms of the rebate 
proposition which was referred to last week, but that 
very few succeeded in placing orders for the amount of 
glass that was wanted. A number of large window glass 
jobbing houses had allowed their stocks to run down in 
anticipation of a break in the market, and these en- 
deavored to stock up at the discounts of 15 and 25 per- 
cent, but the combine refused to accept orders except for 
a limited number of boxes in each case. A number of the 
independent factories sold freely under the reduction, 
and thus it appears that the break resulted just as the 
combine managers figured it would. They have been able 
to move a considerable quantity of surplus glass that 
had accumulated at their factories, and at the same time 
the independent plants have loaded up with orders to an 
extent that practically removes them from competition 
for several weeks. It is now thought that the glass mar- 
ket will hold firm for at least thirty days, though there 
are very few who believe that the current’ prices will 
hold during the term of the present fire. 

* * * 


Trade in plate glass keeps along about as usual, but 
rumors of coming war are frequently heard. Prepara- 
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tions are being made, so it is said, to put in a large new 
plate factory, the output of which will not be controlled 
by the Pittsburg Plate Glass Company, but up to the 
present writing the latter continues to be in supreme 
control of the situation and is apparently not disposed 
to make any slash in prices until it is compelled to, 


DINES THE SASH AND DOOR IIEN. 


Minneapolis, Minn., Jan. 11—The sash and door manu- 
facturers and jobbers of the twin cities have had, if 
not a most unusually prosperous year at least a most un- 
commonly harmonious one, as relates to concerted action 
in the handling of their goods to the trade. The jobbers 
and manutacturers of the twin cities have had for sey- 
eral years an organization more or less cohesive and more 
or less eflicient. As secretary of this association for the 
past year 8. M. Yale had been so faithful and active in 
the discharge of his duties that the association had 1e- 
membered him in a handsome and substantial way. In 
return for this courtesy, and not to be outdone by his as- 
sociates, Mr. Yale, on Friday evening last, gave a dinner 
to the members of the association. Every member of 
every concern in the association was present, making lit- 
erally a full representation. The dinner was given in 
the banquet room of the Minneapolis Commercial Club 
and was one of the best appointed quiet banquets eve: 
given to the trade in this city. The following men sat 
down to the table at 7 o’clock p. m.: 

S. M. Yale, Curtis & Yale Company, Minneapolis. 
F. G. Howard, Curtis & Yale Company, Minneapolis. 
H. Alden Smith, Smith & Wyman, Minneapolis. 
J.T. Wyman, Smith & Wyman, Minneapolis. 
S. C. Robinson, Bardwell-Robinson Company, 
olis. 
N. Robinson, Bardwell-Robinson Company, Minneap- 
olis. 
Ee os 
olis. ; 
Cc. K. Fulton, Fulton & Libbey Company, Minneapolis. 
Cc. J. Reynolds, Fulton & Libbey Company, Minneapolis 
J. F. Wilcox, Minneapolis. 
B. W. Smith, City Sash & Door Company, Minneapolis. 
S. H. Phillips, City Sash & Door Company, Minneapolis. 
H. W. Bogart, Minneapolis Sash & Door Company, Min- 
neapolis. 
T. A. Abbott, Abbott Bros., St. Paul. 
W. P. Abbott, Abbott Bros., St. Pau! . 
Milten O. Nelson, American Lumberman, Mississippi Val- 
ley Lumberman, Minneapolis. ' 

Beside each plate with a red carnation lay a hand- 
somely embossed menu card, the list of good things being 
introduced by the couplet: 

New. year coming up the slope, 
Ring for us the bells of hope. 


M ru. 


Blue Points, Ix. D. 
Consomme d’Orleans 
Cheese Straus, fluted 
Whitefish Planked 1S. & 2 E, 

Potatoes, blind man’s surprise Fulton Market Butter 
Spring Missouri Lamb, Quarter Sawed 
Potatoes, Kiln Dried Association Sauce 
Kentucky Lieu Bird, Glued and Wedged at Shoulder 

Club Sauce 
and Dart Salad 


Minneap- 


Bardwell, Bardwell-Robinson Company, Minneap- 


Celery 


Egg 

Fruit, Old Orchard 
Assorted Cake 

Jobbers’ Crackers Factory Cheese 


Ice Cream 


After the discussion of the dinner, which was uncom- 
monly well prepared and served, Mr. Yale, acting as 
toastmaster, introduced the program with a short run- 
ning comment in a humorous vein on the occasion of the 
dinner, the speakers on the program and their toasts.. II. 
Alden Smith, as president of the association and as first 
speaker of the evening, was introduced to respond to thie 
toast, “The President.” 


The President. 


Mr. Smith paid the compliments of the association to 
the host, thanking him officially for the elegant dinne: 
and handsome compliment given the association. Mr. 
Smith declared his utter inability to make a speech, and 
drawing from his pocket a voluminous document, asked 
the patience of the table while he read the matter he ha: 
prepared for the occasion. It developed after explana 
tions that the document with which he had frightened the 
guests was but a fake bundle. Instead of a long, dr) 
speech, the table was regaled with a running fire of wil 
at which Mr. Smith is a master. 


The [anufccturer. 


S. C. Robinson, the father in the Israel of sash and 
door men of the twin cities, replied to the toast, “The 
Manufacturer,” in a serious vein. He was aware, lie 
said, that the people on the outside of the trade were 
envious of sash and door manufacturers, believing that 
they had a soft snap and a generally good time. But 
for the past few years their position had been anything 
but an easy one. ‘They had been dependent on the jol- 
bers for work enough to keep them going, and for this 
he felt indebted to the jobbers as friends. He believed 
that some arrangement could be made whereby jobbers 
and manufacturers could work in harmony, and each 
have his share of the profits. He knew the jobber was 
“a man uncommonly hungry for his profits, was ready to 
unite with the manufacturer in association, but ready to 
go to other points for his stock. He thought the man- 
ufacturer should treat the jobber so well that he would 
feel safe in his hands and go nowhere else for his goods. 


The Jobber. 


“The Jobber” was the toast to which T. A. Abbott re 
sponded very enthusiastically, as he said he believed his 
house was the only purely jobbing house in the twin 
cities, it is not having manufactured a dollar’s worth 0! 
the stock sold the past year. He believed in these social 
gatherings. He told of the custom of one branch of his 
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family in holding during the holidays for the past forty 
years What they termed the “cousins’ party,’ where 
the cousins met and exchanged greetings. This custom 
had bound the families together in a most remarkable 
manner. He believed that this custom, so auspiciously 
begun with the sash and door manufacturers, would 
ultimately bind them together in friendship such as had 
never been before. Many slurs had been cast on the 
jobber by the manufacturer. ‘The jobber, he said, is a 
man up to the times. He inherits the jobbing instinct 
from the jobbers of old who carried Joseph down into 
Kgypt, bought sashes and shawls where they were made 
and not needed, and carried them where they were 
needed and sold them at a profit. The old caravans of 
those days were itinerant jobbers. The jobber of today 
finds a market for the manufacturer. This has been 
the oflice of the manufacturer from time immemorial. 
It is only in later years that the manufacturer has felt 
called upon to go direct to the retailer with his wares. 

Ii is the jobber’s office to look up such people as want 
goods and to carry the goods to them. ‘This is true in 
all other lines of trade besides the sash and door trade, 
and there is no good reason why it should not be with 
this trade. ‘The manufacturers hold the jobbers respon- 
sible for all the cutting ‘of prices in business, but this is 
not fair. ‘Lhe jobber must get a profit out of the goods 
he buys of the manufacturer, else he cannot continue in 
business. It is the manufacturer who is in the best posi- 
tion to cut prices. 


Back to the Farm, 


C. IK. ulton, who is the amateur farmer of the twin 
city sash and door jobbers, was given the poetic toast, 
“Back to the Farm.” Mr. Fulton has often entertained 
his sash and door friends at his villa on upper Lake 
Minnetonka, and everyone at the table was well ac- 
quainted with his generosity as a host, and the capacity 
for entertainment of his farm and villa at Zumbra 
Heights. Mr. Fulton sketched with much feeling the 
old days through which he assumed all of us had passed 
when, as boys, we chased rabbits and gathered slippery 
elm in the woods on father’s farm. He sketched the 
picture of the wooded streams and lovely vales of child- 
hood’s happy home, told of the rise and progress of 
his farming experiments on Lake Minnetonka, and closed 
with a fervid peroration in which he wished for the hon- 
est men of the sash and door fraternity a quiet and 
peaceful old age on little farms belonging to them far 
from the troubles of the trade. 


lr. Bardwell Tells a Story. 

L. J. Eardwell was called on for a story, told a good 
one, and added as a suggestion to the trade that there 
be some concerted action toward securing from the rail- 
roads leading northwest from the Twin Cities a re- 
classification of freight rates on certain items, particu- 
larly on frames and moldings, which are now in a class 
too high. 


The Manufacturer in Politics. 


Senator J. ‘’. Wyman, who is counted the chief 
speaker in the trade, responded to the toast, “The Man- 
ulacturer in Politics.” He thought the manufacturer, 
like any other man, had an opportuuity in politics, if 
he were minded to take advantage of it, such as is not 
given in any other line of activity. He instanced a fact 
in the history of our country where an obscure man 
in an obscure Massachusetts township made a very un- 
common effort to get to the polls to cast his vote. His 
vote carned his township for his party, which town- 
ship carried the congressional district, and the congress- 
tan trom that district gave the casting vote in the elec- 
tion of the president of the United States, the president 
ind vice president being at that time elected by con- 
cress, 

With this as an introduction, Mr. Wyman sketched 
the fortunes of Senator C. K. Davis, of Minnesota, now, 
is he averred, the man next to the president in influence 
in the United States government. This man six years 
ago was struggling foor political existence. A gang 
of revolutionary fellows in this state, with money in 
plenty, were determined to defeat him and put into his 
place a very common type of ward heeler politician. 
they had bought enough of the pledged Davis men to 
lake a majority of one for their man. Finding this 
out, the speaker discovered one of the purchased men, a 
very common and incapable fellow, and knowing that 
he had at one time been a laborer for Governor J. 8. 
Pillsbury, he telegraphed for the ex-governor to come 
‘ver and be present in the house when the vote on sen- 
itor was taken. ‘The speaker was then a member of the 
house and an enthusiastic Davis man. The ex-governor 
came, and was given a chair beside the desk of this 
purchased representative. When the roll was called this 
man had the temerity to vote as he was bought, and 
his Vote changed the vote of the house, Davis was elect- 
td, and probably because of his influence in the gov- 
‘mment we had not recognized the government of Cuba, 
When to have done so would have brought disaster to the 
‘ountry and Cuba. One very insignificant man had the 
PWer in his hands to relegate to private life this splen- 
lid statesman, a man without peer in our government. 
this was an opportunity for a manufacturer in politics, 
"hich he very humbly flattered himself he had improved 
‘0 the lasting good of the country. He did not urge 
Manufacturers to go into politics for any reason except 
‘or the good of their country. After the excitement of 
‘lection is over the duties of the office are very exact- 
lg, very annoying, and altogether at cross purposes 
‘ith business interests. 

_ Dismissing the subject of the manufacturer in politics, 
pe Speaker passed to the glorification of the manufac- 
‘iter, using as a foil the jobber, whom he took no pains 
‘© paint in bright colors. He did not believe that the 
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jobber and the manufacturer could ever get together in 
any sort of a practical agreement regarding trade. The 
manufacturer is always a bull in the market. The job- 
ber is a bull, except when he buys in January and June. 
At the only time he has any practical trade relation 
With the manufacturer it is to his interest to prey on 
the manufacturer, and he does it. After that he is ready 
to enter any sort of trade agreement the manufacturer 
may wish to make. ‘This is not the fault of the jobber; 
it is his misfortune. ‘The manufacturer would do the 
same thing in the same position. It is an irrepressible 
conflict. It has been the same since the day the Ish- 
maelites jobbed Joseph into Egypt, and it will always 
be so. 


Prospects for 1899. 


b. W. Smith, replying to the toast “The Prospects for 
1899,” took a very rosy view of the situation. He said 
that during the past few years the jobbers had been do- 
ing business like the little newsboy who bought papers 
for five cents and sold them for five cents, not for the 
profits, but “jus’ for the holler.” But the outlook is bet- 


ter now. ‘This country has this year made its largest 
exports. It has come to be the largest exporting nation 


of the world, surpassing Great Britain. The advance in 
wheat in 1896 helped the northwest out of debt and put 
us on such a footing in a business way as we have never 
known before. ‘The opening of our new possessions, and 
the throwing open of the door of China, are opportuni- 
ties for trade that this country will not let go, and no 
other nation is in position to benefit by these oppor- 
tunities as is the United States. With all these be- 
ginnings of better business, the sash and door manu- 
facturers and jobbers should have their full measure of 
prosperity. 

This closed the regular program of toasts, but the 
guests tarried about the table to discuss informally the 
topics touched upon in the speeches, and to get back at 
each other in friendly fashion for pointed remarks made 
in the speeches. ‘he gathering broke up at half past ten 
amid thanks and congratulations to the host, Mr. Yale, 
for the very enjoyable evening. 





OBITUARY. 


aan, 


Albert T. Morgan. 


A trio of cousins, Messrs. T. R. Morgan, A. T. Morgan 
and J. E. Morgan, up to 2:30 o’clock Tuesday afternoon 
of this week—January 10—comprised the great sash and 
door producing house known the world over as the Mor- 
gan Company, of Oshkosh, Wis. At the hour named this 

















ALBERT 'T. MORGAN. 

organization, a happily balanced and harmonious com- 
bination, was broken by the unexpected death at 
Phoenix, Ariz., of Albert T. Morgan. 

In September last Mr. Morgan found it advisable on 
account of a bronchial affection to take refuge in a more 
genial climate than that of his birthplace. Accompanied 
by his family, he took up his residence at Phoenix, Ariz., 
and only a very short time previous to the startling 
announcement of his death by wire, word had come to 
Oshkosh from his own hand that his condition was great- 
ly improved. The cause of death was that most malig- 
nant and swiftest of maladies, pneumonia. 

As already intimated, Albert T. Morgan was a native 
of Oshkosh; the date of his birth was February 1, 1857, 
and he accordingly was nearly 42 years of age. Reared, 
educated, and devoting himself to his mature business 
pursuits in the same community, Mr. Morgan’s acquaint- 
ance in and about Oshkosh was equaled only by the es- 
teem of his fellow citizens and business and social con- 
freres. 

Of Welsh descent. Mr. Morgan had a passion for 
music, and was a great lover of flowers. His relations to 
the religious, social and charitable affairs of Oshkosh 
were uniformly active and helpful, but never ostentatious. 

He seems to have had a peculiar fondness for mixing 
in banking affairs, having at various times been inter- 
ested or active in procuring the organization of banking 
institutions, and their direction at Oshkosh, Manitowoc, 
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New London, Antigo, Menasha, Kaukauna, Randolph and 
Milwaukee. He was a stockholder in various of these 
banks, and secretary and treasurer of the A. M. Harmon 
Lumber Company, of Foster City, Mich., at the time of 
his death. He was, all in all, exceptionally an energetic 
and enterprising business man of excellent judgment, as 
well as generous and loving to his family, his associates, 
and the needy of all classes. He was especially esteemed 
with much warmth and frankness by his mmediate busi 
ness associates. His death leaves a void to cause uni- 
form regret, and a memory to be cherished throughout 
a large circle. 

The body is expected to arrive at Oshkosh 
Thursday. 


today, 


Frank Challoner. 


Wherever shingle making machinery is known the 
name Challoner is a familiar one. 

The George Challoner’s Sons Company, of Oshkosh, 
Wis., lost its president on Tuesday last, January 10, by 
the death of Frank Challoner. Mr. Uhalloner had un- 
dergone a malignant attack of typhoid fever of a month's 
duration, and was thought to have safely passed the 
crisis only about thirty minutes before the ending of all 
came. 

Frank Challoner was born in the village of Omro, Wis., 
July 6, 1853, and his boyhood days were spent there. He 
Was educated in the University ot Wisconsin and became 
actively associated with his late father and his brother 
John Challoner, in the manufacture of machinery at 
Omro. In 1883 the factory was transferred to Oshkosh, 
where it has been operated with success, and is regarded 
as one of the soundest business institutions of that 
thrifty city. 

Throughout his lifetime Frank Challoner had been 
active in affairs, both public and private. He had served 
terms in the state legislature with honor, and at the time 
of his death was a member of the board of regents of 
the state university. He was a Ikiee Mason, and gen- 
erally popular in his various personal, social and busi- 
ness relations. He is everywhere lamented, and his widow 
and the Misses Grace, Georgia, and Aynes Challoner, 
surviving daughters, have the sympathy of a very large 
community of friends. 

Charles H. Brown. 

Charles H. Brown, formerly of Gilson, Collins & Co., 
New York city, died January 9 while en route home from 
Denver, Col., where he had gone on a trip in search of re- 
storation of health. He severed his connection with Gil- 
son, Collins & Co. in 1898 because of poor health, and 
left that New York city on January 2. His age was 33. 

Mr. Brown was born in Mehoopany, Pa., where he 
started in the lumber business as a manufacturer. Later, 
he entered the wholesale business in Newark, N. J., with 
his brother, and about four years ago associated himself 
with Gilson, Collins & Co. as their general manager and 
director. He was of a genial and kind hearted disposi- 
tion and one of the best known and best liked men in 
the metropolitan lumber trade. The funeral was set for 
the latter part of this week, at Mehoopany, and will be 
attended by members of Gilson, Collins & Co. and many 
friends in the New York trade. 

Enoch Manz. 


Enoch Mann, of the lumber firm of Mann & Hunter, 
Syracuse, N. Y., died at his home in that city on Janu- 
ary 4. He was born in 1817 near Onondaga Hill, N. Y. 
in 1866 he became a member of the lumber firm of Hay- 
den, Mann & Crandall. Later the firm ‘became Lyon, 
Mann & Hayden. In 1876 Mr. Mann formed a partner- 
ship with James Hunter in the same business. Mr. Mann 
was an earnest church and charitable worker and a 
high Mason. 


George W. Kellogg. 
At Laurel, Md., George W. Kellogg 


gg, once a successful 
lumberman of Grand Rapids, Mich., died on December 31. 
He was in the lumber business at the Michigan point 
named from 1853 to 1861. For years subsequently he 
was in the pension department at Washington. He was 
a brother of Francis W. Kellogg, who was a well known 
lumberman of Grand Rapids and member of the Michigan 
legislature. 


John Trickey. 


John Trickey, an old time lumberman of the Penob- 
scot valley, Maine, died at his home in Bangor, that 
state, on December 31. He had reached the extreme age 
of 93 years. He had lumbered on the Penobscot for 
over forty years and retired from active business four- 
teen years ago. 

Robert H. James. 

Robert H. James, for many years engaged in the lum- 
ber and planing mill business at Lockport, N. Y., died in 
that city on January 5. He retired from business about 
fifteen years ago. He was a man of public spirit and 
humane disposition, and spent the later years of his life 
in good works. 

Samuel F. K-ely. 


Samuel F. Keely, of the firm of S. S. Keely & Sons, 
proprietors of the Excelsior Steam Saw Mills; at Mana- 
yunk, Pa., died on January 3, at his home in Roxbury, 
Pa. He had suffered from pulmonary affections for 
nearly thirty years, and had resided winters in Florida 
fox twenty years. 

L- P. Slayton. 


Linus P. Slayton, father of J. W. & R. R. Slayton, of 
C. H. Myers & Co., of Chicago, died on Wednesday of 
last week of rheumatism. Mr. Slayton was 73 years 


old and was born in Clarkville, N. Y. 
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THE WHITE PINE NORTH. 


Michigan Trade and People Stocks at the Head of the Lakes—-Minneapolis Personal Mention 
Along the Mississippi. 


THE SAGINAW VALLEY. 


Saginaw and Bay City, Mich., Jan. 10.—In general 
lumbering matters are a little slow. A number of heavy 
guns, financially speaking, among them the Brewers and 
Hauptman and F, W. Carlisle, are getting ready to make 
a Visit in the south, where they have their eyes upon a 
tract of timber that is well thought of, and if it meet the 
expectations of the gentlemen from Saginaw they may 
buy it. Speaking about improved conditions in the lum- 
ber trade, C. H. Green, who is largely interested in timber 
properties in Oregon and Washington, said one day last 
week that from recent advices he is fully satistied that the 
lumber business out there will take on a boom in the near 
future. 

W. 8. Eddy went to Washington on Saturday for the 
purpose of helping the northwestern fellows hold up the 
Dingley rate in the tariff law. C. K. Eddy & Sons will 
begin to receive legs soon from the tract of timber they 
purchased on the Hauptman branch of the Mackinaw di- 
vision of the Michigan Central. 

he Arthur Simpson planing mill plant here has 
changed hands, W. W. Dunham, who has for some time 
conducted the retail lumber yard in connection with the 
mill plant, having taken control of the entire outfit. 

W. B. Mershon, speaking on the subject of freight rates, 
the other day said: 

“No, { do not look for any reduction by railroads on 
lumber rates from the valley east. We tried hard for 
years to convince them of the wrong they were doing us, 
but without avail. Now when the industry is on the de- 
cline Ido not expect the railroads will reform. When 
Chicago can get a rate on lumber to New York for 16 
cents, as against our rate of 27 cents, there isn’t much to 
be looked for in the way of help from the railroads for 
this part of the country.” 

George C. Cowles, superintendent of the Hall & Munson 
plant at Bay Miils, spent the holidays with relatives in 
this city. He says the Hall & Munson company has a 
large force of men in the woods and the saw mill will be 
fully stocked for next season. In the factory the daily 
output is 800 doors, 1,500 pairs of sash, 500 pairs of blinds 
and 300 window frames. In the box factory 100 hands 
are employed, and the company does an extensive business 
in dressed lumber such as ceiling, siding, flooring and 
moldings. Lhe saw mill has a cutting capacity of 160,000 
feet daily, and the company carries about 30,000,000 feet 
of lumber in stock. 

Col. FE. F. Holmes, of Oscoda, member of the once exten- 
sive lumber firm of Pack, Woods & Co., passed through 
Saginaw on Saturday, en route for Chicago to attend the 
wedding of his daughter, Miss Helen May, to Dr. John 
Vernon White, which takes place this evening. Miss 
Holmes has had the fullest possible advantages in the way 
of education and extensive travel, and is of a most charm- 
ing personality. 

Lumbering is going to be a good sized industry in Bay 
City for some years to come, but some of the dollars made 
in the lumber industry are to be kept there. It has been 
the habit of Saginaw valley lumbermen to invest their 
surplus capital in pine properties wherever the timber 
could be found, and some of these investments have not 
turned out remarkably well. Most of the Michigan in- 
vestments in Canada have not been winners, and some 
drops were made in the south. In upper Michigan, Wis- 
consin and Minnesota the investments have as a rule been 
more profitable. A large amount of Saginaw valley lum- 
ber capital has also gone into timber in the south, on the 
Pacific coast, and in mining properties everywhere. Dur- 
ing the last fifteen years nearly $20,000,000 of Saginaw 
lumber capital has been invested elsewhere, and some of 
it will never be seen again. Now a large amount of local 
capital is being invested right here in sugar beet indus- 
tries, chicory and other properties. The coal develop- 
ments in the valley have attracted much attention and 
a considerable amount of local capital is being employed 
in the development of this industry. 

fhe Gale Lumber Company’s saw mill and planing mill 
at West Branch will resume operations this week, repairs 
having been made and everything in readiness for a long 
run. 

Sidney Curtis, representing Swift & Co., of Chicago, 
was here last week and contracted for $10,000 worth of 
Jumber. The order called for a quantity of long timber 
to be used in the construction of a large ice house. 

Pack, Woods & Co. paid to the treasurer of the town- 
ship at Oscoda last week $1,105.28, that being the amount 
of taxes assessed the company for the year 1898, and prob- 
ably the last taxes the firm will pay in Oscoda, as all of 
its property there has been disposed of. The winding up 
of lumbering operations at Oscoda and AuSable makes 
taxes enormously high. At Oscoda the last year the rate 
of taxation was $9.45 per $100 valuation. 

The output of the Alpena mills in the season of 1898 
was as follows: 

LUMBER. 
Feet. 
14,000,000 
16,500,000 


We, Rey ae E> DD 

Albert Pack 

George N. Fletcher & Sons 

EK. O. Avery 4,000,000 

Huron Handle & Lumber Company ........ 3,600,000 

EF. W. Gilchrist 23,000,000 
8,500,000 


LATH, 
W. L. & H. D. Churchill 
Albert Pack 
reorge N. Fletcher & Sons 
F. W. Gilchrist 


3,600,000 


5,500,000 


Total 18,125,000 
SHINGLES. 
sims ic nallalin aaecrlesa Ss bony bow kre wx ss 
8,844,000 
George N. Fletcher & Soms ............e000. 3,125,000 
A AI oa sa rrennsentasionncktessieaws see eee 
Robert Thompson 10,000,000 
Besser-Church:ll Company 
George Masters & Son 
S. A. Davison 


OER cccinen, cbsiss bd sspawsedssio cies absense ness 72,876,000 

Vessels cleared, 509. 

In addition to the foregoing the Besser-Churchill Com- 
pany manufactured 2,000,000 staves; H. D. Cleveland, 
2,000,000 hoops, and the Alpena Sulphite Fiber Company, 
8,500,000 pounds of sulphite fiber. 

D. Quay & Sons, of Cheboygan, have six camps at work 
and are making calculations to cut 30,000,000 shingles 
next season. 

The bkddy-Sheldon Company has had a record breaking 
year. The company’s sales for 1898 aggregated 37,000,000 
feet, and it has a complete and very fine stock on hand 
for spring business. ‘The company, although possessing 
one of the finest planing mills in the country, has been 
hampered by insuflicient capacity aJl the year, and has 
just commenced the erection of an addition 64x120 feet. 
This makes the total ground floor space of the structure 
120x272 feet. The additional space thus afforded will be 
utilized largely for the installation of additional box 
making and frame cutting machinery. The Eddy-Shel- 
don Company's corps of salesmen for the coming year has 
been organized as follows: Fred §. Morse, Springtield, 
Mass., for New England; F. W. Guild, of Philadelphia, for 
eastern Pennsylvania and New Jersey; George A. Dimon, 
of Milan, 0., for Ohio; Fred C. Ross, 23 LaFayette ave- 
nue, Detroit, for Michigan. 

Kk. B. Foss & Co. are resting serene in winter quarters, 
with the largest and, on the whole, highest class stock 
which they ever owned. Mr. Foss says they have every- 
thing from an inch mill cull to a 4-inch upper, and 
plenty of every grade that can be named, to supply any 
ordinary demand. Just at present he is reorganizing his 
sales staff for the coming year, and the Foss travelers 
may soon be expected to invade numerous lumber offices 
at all points between Bay City and Portland, Me. 

The Mackinnon Manufacturing Company, builder of 
water space burners, boilers and sundry saw mill appli- 
ances, reports the last year one of the best in its history. 
It has on its books several important contracts that will 
keep it busy for some time to come. Mr. MacKinnon ad- 
vises that his company has more business in sight than 
at any other time for years. 

The M. Garland Company is extremely busy on orders 
for new saw mill machinery and in the repair depart- 
ment. . 

William Schuette & Co. have one of the finest stocks 
of white pine in the entire Saginaw valley trade. It com- 
prises about 18,000,000 feet, of which a larger portion is 
of the better grades. This concern has had a very satis- 
factory year and expects a very prosperous one for 1899, 
Its force of salesmen for the coming year is as follows: 
E. C. Pease, of New York city, for New York and New 
England; T. A. Updegraff, of Philadelphia, for eastern 
Pennsylvania and New Jersey; A. C. Opperman, of Pitts- 
burg, for western Pennsylvania; W. C. Hatch, of Pitts- 
burg, for Pennsylvania and Maryland; George S. Hyde, 
of Lansing, for Michigan. 

The Booth & Boyd Lumber Company inventories nearly 
§,000,000 feet of lumber, which is the largest and _ best 
stock that it has ever carried at one time. Its corps of 
salesmen for the coming year is arranged as follows: H. 
B. Todd & Sons’ Company, of Wallingford, Conn., will 
handle the New England trade; R. C. Maynard, of Wil- 
liamsport, Pa., will operate in Pennsylvania and New Jer- 
sey, and W. D. Ellis and R. McD. Boyd will handle the 
Michigan trade. 

George W. Stevens has secured the services of H. J. 
Yates as buyer. Mr. Stevens will not only handle white 
pine out of the Michigan country but will also pay con- 
siderable attention to Michigan hardwoods. 

The Michigan Central is bringing down a large quan- 
tity of logs from the Ward tract near Frederic, consigned 
to the Kern Manufacturing Company, Bay City. Some 
trainloads of elm logs are also being brought down for 
the Pierce & Goldie hoop factory. 

The plant of the Campbell & Brown Lumber Company 
is being operated a day and a quarter time, the plant be- 
ing equipped with an electric light outfit. 


CHEQUAMEGON BAY NOTES. 


Ashland, Wis., Jan. 11—Judge J. W. Cochran, of the 
Keystone Lumber Company, is in Washington, where he 
is representing the lumbermen of Wisconsin on the tariff 
question in connection with the proposed Canadian 
treaty. Wisconsin has one other delegate, William Ir- 
vine, of Chippewa Falls. 

Charles H. Williams, formerly foreman of the White 
River Lumber Company’s mill at Mason, arrived in the 
city this morning from New Orleans, where he is erect- 


. Mitchell & McClure.. 


JANUARY [4, [899 


ing a saw mill. 
week. 

‘The new Baker & Stewart mill, nearly completed nov, 
is a good one. It is situated on the old Shores’ mill site 
between Durfee’s and the Keystone mill. The main 
building is 58x194, the addition for a lath mill being 
20x40. Another addition for sorting and trimming js 
30x34, It is one of the largest mills on Chequanwgon 
bay. Dan Bear, of Wausau, who has been superinten- 
dent of Baker & Stewart’s mill at Wausau, is superin- 
tendent of the new mill. 

A. I, Dudgeon arrived from Oscoda, Mich., this week 
and has opened a lumber inspector’s office in Ashland, 
‘The new firm is Wilson & Dudgeon. Mr. Wilson remains 
in charge of the office at Oscoda, while Mr. Dudgeon 
will have charge of the Ashland branch of the business, 


He will return to New Orleans this 


THE DULUTH-SUPERIOR STOCK SITUATION, 


Duluth, Minn., Jan. 10.—Although lumber production 
and shipments by water closed early in December, con- 
siderable sales of the product have been made since that 
period, which has reduced very materially the amount 
of unsold stock on hand. In a December issue of The 
Timberman was published a comparative statement of 
the output of the Duluth-Superior mills which subse- 
quent events have demonstrated was absolutely  cor- 
rect. For the convenience of those interested it is decmed 
best to reproduce the table of the output for 1805 to 
1898, inclusive, in connection with the amount on dock 
for the same years, as follows: 

COMPARATIVE LUMBER CUT OF THE DULUTH- 

SUPERIOR MILLS FROM 189 TO 

1898, INCLUSIVE. 

Cut 1895, Cut 1896. Cut 1897, 
28,000,000 12,500,000 19,800,000 
13,600,000 7,500,000 9,500,000 15 0 
15,500,000 18,900,000 25,043,000 150,000 
44,000,000 29,000,000 42,150,000 52,160,000 


New Duluth Mills... 
Lesure Lumber Co... 
St. Louis Lbr. Co.... 


Merrill & Ring Lbr. 

Co .. 44,000,000 25,856,000 40,950,000 775,000 
C. S. Murray & Co.. 14,500,000 10,100,000 14,500,000 14,700,000 
Duncan, Brewer & 

oO eee 15,211,000 15,500,000 31,117,000 
Hubbard & Vincent. 25,600,000 16,300,000 18,207,000 14,545,000 
Scott & Holston Lbr. 

Co 25,250,000 14,150,000 14,924,000 10,000 
Wm. H. Knox Mill.. 28,000,000 7,608,000 32,305,000 (10,000 
Peyton, Kimball & 

Barber 16,000,000 8,500,000 14,500,000 16,150,000 

14,894,000 10,815,000 11,500,000 100,000 
7,110,000 30,706,000 27,571,000 
Totals . .........----293,594,000 183,050,000 289,585,000 323,133,000 








It will be observed that 1898 proved the banner year 
for lumber production in this district, the total being 34, 
348,000 feet greater than 1897 and 30,339,000 feet above 
1895, which held the record up to last season. The most 
gratifying feature of the business of last season is the 
fact that at its close there was less lumber on the docks 
in this district on December 1 than at that date in any 
other year from 1895, being 18,113,000 feet less than 1897 
and 70,277,000 less than at the same date in 1895. 

Following is a detailed statement of the amounts on 
dock for the inclusive period 1895-8: 

AMOUNT OF LUMBER ON DOCK DECEMBER 1, 
1895-1898, INCLUSIVE, 

On Dock On Dock On Dock On Dock 

1898, 1897. 1896. 1899. 

sees 12,300,000 8,150,000 18,700,000 

Lesure Lumber Co... 6,569,000 6,040,000 5,546,000 8,816,000 

St. Louis Lbr Co.... 7,450,000 16,756,600 13,694,000 11,217,000 

Mitchell & McClure. 20,000,000 13,500,000 21,215,000 26,916,000 

Merrill & Ring Lbr. 
Cc 


New Duluth Mill. ... ... 


oO. 17,565,000 17,206,000 18,634,000 22,903,000 

C. S. Murray & Co... 9,243,000 8,556,000 5,333,000 10,848,000 

Duncan, Brewer & 
CO cacens 

Hubbard & Vincent.. 

Scott & Holston Lbr. 
Co, 5,085,000 3,250,000 

W. H. Knox Mill.... 13,327,000 ° 17,695,000 


Peyton, Kimball & 
8,393,000 10,770,000 


Barber 
West : 

Co ..+ 6,906,000 
8,676,000 


7,500,000 
3,463,000 


4,560,000 7,231,000 12,856,000 
9,915,000 11,741,000 15,243,000 


8,064,000 15,883,000 
4,704,000 20,061,000 


9,318,000 10,131,000 
8,646,000 10,550,000 
2,277,000... .ceeeee 


3,642,000 
8,100,000 


—- 





Totals 114,177,000 132,290,000 124,658,000 184, 154,000 


Of the amount of lumber on dock December 1, 1893, 
there was 69,393,000 feet unsold and 44,784,000 feet sold. 
This proved a surprise to even the lumber producers 
themselves, as evidencing the wonderful demand for the 
product during the latter part of the season. While the 
output was the largest on record, the sales and shipments 
were far in excess of the production, with prices much 
more satisfactory than the most sanguine had been Jed 
to suspect early in the season. Another gratifying fact 
is that, notwithstanding production and shipments have 
ceased, sales have continued and the unsold stock con- 
tinues to decrease, as will be shown by the following: 


Amount of lumber unsold Dee. 1, 1898...69,393,000 feet. 
Amount of lumber unsold Jan, 1, 1899..49,500,000 feet. 


Amount sold since Dec, 1, 1898 19,893,000 feet. 

The greater proportion of the stock since December 
1 is for water shipment, there being only about 3,000,000 
feet for rail shipment. 

At the present time there are for sale in the Duluth-Su- 
perior district the following amounts of the dillerent 
qualities named: 

Feet. 
23,384,000 
9,705,000 
1,671,000 

845,000 
13,895,000 


49,500,000 
The amount of white pine No. 2 common and bettet 


White pine No 2 common and better........ 
White pine No. 3 boards and strips 

White pine mill culls, No. 4 and scocts 
White pine shorts 

Norway 8-4 
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for sale is only 40 percent of the amount for sale in this 
district last year. 

Interviews with several prominent lumber producers 
concerning the outlook for business for the season 1899 
lead to the conclusion that they hold very sanguine an- 
ticipations as to both volume of trade and prices, and 
most of them present strong reasons for the faith that 
isin them. They believe that the strong demand during 
the latter part of the season of 1898 will continue, owing 
to the close of the Spanish war and increased confidence 
thereby in all branches of business. 





CAUGHT AT DUBUQUE. 


Dubuque, Ia., Jan. 9.—Though in the first grasp of 
dreary winter and almost surrounded by frozen river, 
srow and ice, picturesque Dubuque is enjoying steady 
January trade and its greatest lumber and sash and door 
manutacturers are consequently happy and contented. 

While hugging the radiators in their hospitable offices, 
the writer found the heads of the concerns smiling and 
communicative. Said Mr. Adams, of the Carr, Ryder & 
Adams Co., “Yes, trade is fair for the season of the year, 
and we all expect wonders for 1899. 

“And say,” (as he reached for the copy of the Ameri- 
can Lumberman that had just arrived) “I want to go 
rd as predicting the greatest success for your 





on Ir 

paper. The combination of the old Northwestern Lum- 
bermin and The Timberman was a good thing for the 
advertisers as well as the subscribers, and the American 
Lumberman is so far ahead of any other trade journal 
published that there is no comparison. We are more 


than pleased to be represented in the advertising depart- 
ment of your paper, and, owing to its great and compre- 
hensive circulation, it cannot help doing us good.” 

The Farley & Loetscher Manufacturing Company is 


shipping considerably and preparing for a fine spring 
{rade 

Knapp, Stout & Co. Company and Ott, Meuser & Co. 
are quite busy, and extended their congratulations to the 
American Lumberman. 

M. H. MeCarthy, of the Standard Lumber Company, 
spent most of the last week and the early portion of the 
present in Wisconsin, looking after the interests of his 
company. 


kK. A. Engler, of the Engler & Frudden Lumber Com- 
pany, who has been out of town for several days, re- 


turned on Saturday last. 
THE MENOPIINEE RIVER DISTRICT. 
Menominee, Mich., Jan. 11.—Outside lumber buyers are 
beginning to invade the local markets at a lively rate, 
which may be accepted as one of the indications of the 
most prosperous year in the history of the lumber trade 


on the Menominee. They come from different lumber 
distributing and factory points, and invariably close deals 
for good, big bunches of stock ranging from 5,000,006 
feet. upward, and at somewhat advanced prices over last 
season: also for the earliest possible lake shipment. 

From Seeretary-Treasurer 8. P. Gibbs, of the Kirby, 
Carpenter Company, it is learned that the entire cut of 
No. 3 and No. 4 boards for 1899 has been sold to H. Pae- 
peke, of Chieago, to whom the same grade of lumber has 
been disposed of for several years past. The cut this 
ill approximate 12,000,000 feet. This is exclusive 


season 
of short stuff, which as yet has not been sold. This big 
sale runs up to the total amount of this eoncern’s cut for 


ISN) thus far disposed of to 20,000,000 feet, the balance 


of the stoek sold being upper grades. Another deal for 
the disposal of 5.060.000 feet of good lumber is likely to 
be close) in a day or two. 


Sales already made by other concerns on the river will 
swell the total amount of the 1899 cut so far disposed 


of to upwards of 150,000,000 feet. 

James A, Crozer will start up his shingle mill at 
Arthw ay the first of next week, and will run through- 
peo the winter on cedar stock now being delivered by 
jobbers, 


rhe \Visconsin & Michigan railway’s busy log season 


has opened, and two new logging trains have lately been 
added to the service. 
Considerable timber land in this country has lately 


been purchased by E. P. Carney & Co., of Carney, from 
the Wisconsin & Michigan, the Chicago & Northwest- 
em, James B. Goodman, J. A. Van Cleve, R. E. Jones, 
and oth parties, in all upwards of 200 acres, involving 
«Money consideration of several thousand dollars. The 
purchasers will log extensively this winter. 

The Menominee River Shingle Company is building a 
large tie mill to be run in connection with its plant, hav- 
Ing a capacity of about 200,000 ties during the season. 
_Cusson, Madden & Co., composed of James H. Madden, 
‘Samuel Cusson, and James I. Pollock, lumber inspectors 
and commission dealers, have retired from business in 
this city. Messrs. Cusson and Madden will continue the 
business at Ashland and Duluth. 

the Chicago, Milwaukee & St. Paul railway is 
handling 100 earloads of logs a day for the Kirby, Car- 
Penter Company, Bay Shore Lumber Company, Forster 
© Burns, A. Spies, George McKinney & Co., the Hamilton 
& Merryman Company, and the Marinette Lumber Com- 
hany. It is the intention to add to the log train service 
"= this line in the near future. i 
Palla mill of the Ludington, Wells & Van Schaick 
ao Will start up for the season of 1899 about the 
ile, next month on stock now being brought in by 

er the St. Paul and the Wisconsin and Michigan 


= The mill will be run to its fullest capacity and 
1. ‘teats 3,000,000 feet of pine and hardwood for J. 
Martin, formerly superintendent of the Sawyer-Good- 


rg Company’s mill, besides 5,000,000 or 6,000,000 feet 
"the owners during the winter. 





AMERICAN LUMBERMAN. 


UPPER MISSISSIPPI RIVER DISTRICT. 


Minneapolis, Minn., Jan. 11.—In a recent issue allusion 
was made to the changes in the Nelson, Tenney Lumber 
Company, of Minneapolis. There has been a subdivision 
of the interests of the Nelson, Tenney Lumber Company, 
which sueceeds the old concern. B. F. Nelson and H. B. 
Fry are parties to the Nelson Lumber Company proper, 
which will conduct the logging and saw mill interests 
of the concern. B. F. Nelson and 8. G. Tuthill, under 
the name of the Nelson-Tuthill Lumber Company, will 
handle the product of the mill, and will have the mar- 
keting of something like 26,000,000 feet of lumber this 
year. Mr. Tuthill is new to the wholesale and manufac- 
turing business, he having been for a number of years 
with the J. W. Luthill Company, well known retail deal- 
ers at Sioux Falls, 8. D., but he is known to the readers 
of the American Lumberman as a successful lumber deal- 
er, and particularly because of his having been president 
of the Northwestern Lumbermen’s Association a few 
years ago. 

The Lumber Exchange will be the headquarters for 
several lumber companies from the outside during the 
days of the retailers’ convention next week. Jefferson 
& Kasson will open oflices at room 302, and W. E. Pen- 
field, for the Pine Tree Lumber Company, will keep open 
house at room 300. The City Sash & Door Company will 
have its convention headquarters at 706, which is on the 
convention floor, while C. H. Lee will hold the door of 
room 400 open ior all retailers who would see the rep- 
resentative of Smith & Wyman. Doubtless more of these 
temporary headquarters will be opened, but this is the 
list thus far reported. 

Not many retailers were in the city this week, the 
reason being doubtless the coming convention next week. 
From all reports the convention will be as large a one as 
the association ever held. 

Three elevators have burned in this city within the 
past two weeks. The capacity of these was considerable. 
It is expected that all will be rebuilt or equal capacities 
erected. This means a considerable consumption of ele- 
vator stock in the city the coming season. 

‘The salesmen’s association has made its plans complete 
for the entertainment of the retail lumbermen who will 
come to this city the coming week. A banquet will be 
held in the banquet hall of the Masonic Temple, after 
which an entertainment will be given. 

The ball given by the Mississippi Valley Lumber and 
Sash & Door Salesmen’s Association at the Holmes hotel 
in this city next Monday evening promises to be a suc- 
cess in every way. More than seventy-five couples will 
probably be present, as upwards of that number of tick- 
ets have been sold already. The program of dances will 
be varied with an elaborate lunch served in the ordinary 
during a recess in the program. 

C. F. Alden, of Clifton, la., was in the city a few days 
this week. Mr. Alden is a member of the Brainerd Lum- 
ber Company. 

The Diamond Iron Works are building a complete out- 
fit for a one-band mill to go to the state of Washington. 
This mill is to cut logs up to six feet in diameter and 
eighty feet in length. Thus the equipment will be larger 
than that of the mill commonly built at this foundry 
and machine shop. This company will break ground this 
week for the new mill it is building for S. Simpson & 
Co., at Winton, Minn. The company is rather more than 
commonly filled with other work, so it finds it difficult 
to find molders for its foundry. 

George E. Johnson, retailer at Gettysburg, 8S. D., and 
son of the wholesaler, W. W. Johnson, of this city, re- 
turned with his wife Tuesday evening to his home, they 
having spent two weeks in the city visiting old friends. 
Mr. Johnson has a large contract with the government 
for the Cheyenne Indian agency near his town, and was 
looking after lumber to fill it. 

P. M. Thompson has engaged to continue for the com- 
ing year as road salesman for W. W. Johnson & Co., of 
this city. 

S. M. Yale and F. G. Howard, of the Curtis & Yale 
Company, left Tuesday evening for Clinton, where they 
will attend the annual meetings of the Curtis & Yale 
Company, and Curtis Bros. & Co. Mr. Howard will spend 
a few days in Davenport before his return. 

W. G. Maconnell, of New Richland, Minn., was one of 
the few retailers in the city this week. 

Joe Woodward, representing the Shell Lake Lumber 
Company, at Omaha, Neb., made a visit of a few days 
this week to twin city acquaintances. 

A. E. Peterson, hardwood lumber dealer, of St. Paul, 
is making a visit of several weeks to his old home in 
New Brunswick. Mr. Peterson is a Canadian, drawing his 
name from English ancestry, a very rare happening 
among the Petersons in this Seandanavian state. 

W. A. McLaughlin, manager of the sales department 
of the H. C. Akeley Lumber Company, returned this 
week from a month’s vacation in the south. Mr. Me- 
Laughlin spent Christmas at Hot Springs, and went as 
far south as Louisiana during the course of his trip. 

The Seanlon-Gipson mill at Cass Lake will be ready for 
work about the first of February. Logs are now being 
railroaded to the mill. Logging conditions in that part 
of the world are reported very good. 

Some changes have been made in the personnel of the 
office force with H. L. Jenkins. S. C. Culbertson has 
been appointed to the position of private secretary and 
confidential man to Mr. Jenkins, while C. Roug becomes 
bookkeeper and assistant auditor of agents’ accounts. 

Cc. A. Smith is absent this week on a trip, combining 
business with pleasure. He spends a portion of his time 
in Chicago and points east. 

A. N. Wheeler, formerly estimator with the Bardwell- 
Robinson Company, will go on the road as an estimator 
and salesman for this company this season. In this ca- 
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pacity he has served the company before, and is counted 


a very efficient man in this office. In the busiest part of 
the season he will return to his position in the house. 





WEST MICHIGAN TIATTERS. 


Manistee, Mich., Jan. 10—We are having all kinds of 
weather here. During the middle of last week we had 
a thaw with rain, which seemed to presage all sorts of 
trouble for the loggers, but the speedy manner in which 
the thaw took cold and a drop of temperature of about 
twenty degrees in as many minutes, almost, again raised 
their hopes and stopped the onslaught on the logging 
roads. 

The Buckley & Douglas mill is making the usual winter 
run, and will not shut down till about the first of March. 
At present it is cutting exclusively hemlocks and hard- 
woods. 

There has not been so much call for shingles by rail 
during the winter as was anticipated, but that of course 
is to be accounted for by the extreme dryness and cold- 
ness of the weather, as it is a noted fact that it needs 
continuous rains to compel the attention of people to a 
leaky roof. 

Work in the woods has never been better than it is 
this year, and as there has been no excess of snow, but 
just the proper amount, with ideal conditions for haul- 
ing, the logs have been going into the water as never be- 
fore. Hemlock and hardwoods are now the main factors 
in the winter logging. 

The prices paid this year for logs, both hardwood and 
hemlock, are not excessive. The competition was keen, 
but buyers seem to have entered into a sort of combina- 
tion not to go above a certain fixed rate. 

In hemlock there has not been the call for long logs 
that there was for two or three winters past. The long 
hemlock seems to have got a black eye—up to twenty 


feet is all right; beyond that hemlock is a drug. The 
stocks that were draggy last summer were so only 


by reason of the large proportion of long which they con- 
tained and the disinclination of the owner to sell the 
short separately. 





THE BLACK RIVER DISTRICT. 


La Crosse, Wis., Jan. 16.— The weather continues cold 
and in the woods they are doing good work on ice roads. 
‘Trade is quiet, but there are occasional spurts that indi- 
cate better demand toward spring. 

Alexander Paul, who has been in a hospital in Chi- 
cago, is much improved and is expected home this week. 

John D. Young is home from Fairmont, Minn., where 
he has been looking over his yards. 

David Austin, accompanied by his wife, will leave on 
Saturday or this week for Prescott, Ariz., where they 
will spend the winter. 

John Paul left this evening for Watertown, Fla., where 
he will spend the balance of the winter looking after his 
saw mill interests there. 

John J. Paul will leave tomorrow evening for New 
Orleans, La., to inspect the Gile estate lumber plant 
there, and will visit the Watertown, Fla., plant before 
his return. 

Joseph Worth, of the C. H. Nichols Lumber Company, 
Onalaska, Wis., has returned recently from a_ trip 
through the timber in northern Mississippi. While there 
he purchased an interest in the Gulfport Lumber Com- 
pany, of Gulfport, Miss. It is understood that this com- 
pany has acquired considerable more timber and will 
improve the mill in the near future and work it to its 
full capacity. 

Frank Porter, of the C. H. Nichols Lumber Company, 
returned today from a trip to the company’s camps on 
a river. He reports good roads and good work being 
done. 





OBSERVATIONS AT OFIAHA. 


Omaha, Neb., Jan. 10.—If jobbers are busy at all, they 
are in most cases at work on their books and not at- 
tending to orders. Business, in fact, is at a minimum, 
and no one seems to be putting forth an effort to in- 
crease it at the present time. Jobbers feel as a rule 
that it would be a mistake to start traveling men on 
the road this early in the season, as retailers are not 
prepared to place their orders. 

The outlook for a good spring trade is, however, very 
promising. Local dealers are not looking for a big rush 
early in the spring, but at the same time they figure that 
the prosperous condition of farmers must bring about 
good results sooner or later. The early advent of winter 
caught many farmers unprepared, and as a result a great 
deal of corn was left in the field, but most of it is now 
picked. Grain is beginning to move more freely and 
farmers feel that 30 cents a bushel for corn is by no 
means a bad price. Even with a short crop, farmers 
are making more money this year than they usually 
make when the yield is big. It seems as though such 
conditions cannot help make the lumber trade good. 
This at least is what jobbers are gambling on, and the 
size of their stocks shows they have considerable confi- 
dence in the final outcome. 

‘The local retail trade is also very quiet. A number of 
good sized buildings are going up in both Omaha and 
South Omaha, but the weather naturally renders the 
work slow and difficult. There will doubtless be con- 
siderable building done in the spring, as retailers are 
already figuring on several large contracts. 

The condition of the market at this point is all that 
could be desired. A sharp advance in white pine is re- 
ported for the near future, and yellow pine is also on 
the upward grade. Local jobbers feel certain that these 
prices and even higher prices can be maintained without 
difficulty. 


THE RECORD. 


Pr 





Alabama. 

lorence—Joseph A. Nichols will engage in the shingle 
mill business. 

Arkansas. 

Little Rock—The Arkansas Cypress Shingle Company 
has been incorporated with a capital stock of $9,000 by 
J. A. Bowman, T. C. Waters, W. 8. McCain and C. A. 
Reynolds. 

California. 

San Francisco—The California White Pine Lumber 
Company has been incorporated with capital stock of 
£50,000, by H. J. Crocker, W. W. Van Arsdale, G. W. 
Scott, San Francisco; H. Lindley, Klamathon, and D. H. 
McEwen, Chicago. 


Florida. 
Lakeland—Captain W. J. Carter is building a shingle 
factory. 
Miami—tL. C. Oliver & Co. have sold out to the South- 


ern Lumber & Supply Company. 
Ilinois. 

Beardstown—Hagener Bros. have sold out to a com- 
pany composed of Lew W. Pilger, Z. H. Seaton and J. F. 
Duval, doing business as the Beardstown Lumber & 
Grain Company, Incorporated, with capital stock of 
S?P0.000, 

Birds—J. W. 
Ward. 

Bushnell—S. W. Durham have been succeeded in the 

unher business by C. Simpson & Co. 

Chicago—R. LL. McGinnis has engaged in the commis- 
sion lumber business at SO to 84 Adams street. 

Lily Lake—J. B. Winterhalter & Sons have been suc- 
eeded by Winterhalter Bros.; and at Vergil. 

Indiana. 

\nderson—The Kuntz-Lamont Cash Lumber Company 
has been succeeded by the Kuntz Cash Lumber Com- 
pany. 
~ Hancock—J. D. Ott has been succeeded by E. M. 
Routh. 

Kirklin—Mann & Teters have engaged in the lumber 
nd planing mill business. 

Thayer & MecCowen have been succeeded by 
MeCowen & Cowen. 


Telford has been sueceeded by J. H. 


Salem 


Saratoga—Porter A. Dailey has sold out to Fletcher 
Tanner. 
lowa. 
\fton—W. B. Raymond has sold out: also at Talmage. 


Hampton—Ed. A. Beebe has entered into partnership 
vith J. R. Reeve, composing Reeve & Beebe. 
Janesville—Boeger. Webster & Briden have been suc- 
eeded by Webster & Briden. 

Van Meter—Brooker & Fisher have been succeeded by 


W. Fisher. 
West Branch—J. B. Douglas has sold out to Haines & 
Smith, 
Louisiana. 
Blanche—The Blanche Lumber Company, Limited, has 
heen organized with a capital stock of $10,000; president, 


R. J 
in 


3. Loveland: vice president, C. H. Clark; secretary 
treasurer, D. F. Clark. 

Maryland. 
The Storek Lumber Company has been in- 
corporated with a capital stock of $15,000 by Jennie 
Storck, John J. Riordan, jr.. John J. Valentine, Fred- 
rick P. Ross and Granville W. Daniels—W. Lewis Rowe 
as engaged in the commission lumber business. 

Michigan. 

Samuel Gordon has been succeeded by Gordon 


Baltimore 


Ashley 
& Green. 
Battle Creek 
Rathbun & Kraft. 
Bliss—A. B. Klise & Bro. have been succeeded by A. B. 
KN lise. 
Menominee — The Northland Lumber Company has 
been incorporated with capital stock of $10,000. 
Arthur Simpson has sold planing mill to W. 


Mason, Rathbun & Co. have sold out to 


Saginaw 
W. Dunham. 

Stephenson The 
engaged in business. 


srown-DeWitt Cedar Company has 


Minnesota 
Foxhome—aA. R. Kitts has sold out. 
Hartland—Albert Lea Lumber & Stock Company has 
sold out to Louis Sanborn & Co. 
Minneapolis—The Minneapolis Lumber Company has 
engaged in business. 
Underwood—Bjoige & Sjordal have sold out to the 
Highland Lumber Company. 
Verndale--Dickinson Bros. have been succeeded by 
Dower Bros. 
Missouri. 
Gilman City—N. B. Brown Lumber Company has been 
succeeded by Bush & Dorney. 


Oregon—Peter Ira has been succeeded by Peter & 
Ruley. 

Parnell--E, KE. Shock has been succeeded by W. D. 
Crone. 


St. Louis—The F. FE. Schoenberg Manufacturing Com- 
pany has been incorporated with capital stock of $8,000, 
to manufacture picture frames. 

St. Joseph—John Wild and Charles H. Nold have en 
vaged in the lumber business. 
Nebraska. 
Bullard 


Omaha—The Wyatt Lumber Company has 


sold out to Bullard & Hoagland. 
Tobias 
Spalding. 
Waterbury—C. R. Noe has sold out to the Edwards & 
Bradford Lumber Company. 


Tobias Lumber Company sold out to F. M. 
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Winside—L. C. Mittelstadt & Co. have been succeeded 
by A. C. Goltz. 

New Hampshire. 

Groton—Taylor & Merrill are out of business. 

New York. 

New York—Arthur Y. Steeves has engaged in the com- 
mission lumber business. 

Tonawanda—G. P. Rogers has engaged in the whole- 
sale lumber business. 

Wolcott—G. H. Northrup & Co. have dissolved partner- 
ship, G. H. Northrup selling out his interest to Fred A. 
Prevost. 

Ohio. 
Powell & Gobey nave engaged in business. 
W. S. Boone has been succeeded by C. H. 


Columbus 

Montpelier 

soone, 

New Philadelphia—Partles & Schwab, operating as the 
New Philadelphia Lumber Company, have dissolved part- 
nership. The business will be continued by Charles 
Bartles. 

Sidney—J. F. Black has been succeeded in the lumber 
and planing mill business by D. Oldham. 

Springfield—The Edmiston Lumber Company has been 
succeeded by the Hattiesburg Lumber Company. 

Oklahoma 

Ik] Reno—William Cameron & Co. have sold out. 

Geary—E. C. Young & Co. have sold out. 

Newkirk—N. H. Humphreys & Co. have been succeeded 
by the Humphreys-Jackson Lumber Company. 

Oregon. 

Portland—The Redwood & Railroad Company of Cali- 
fornia has been incorporated with a capital stock of 
$2,500,000 by John McCracken, John R. Foster, R. L. 
Durham, Charles F. Beebe, Philip Metschan and W. $8. 
Mason. 

Pennsylvania. 

Lebanon— Miller, Louser & Co. have dissolved partner- 
ship, Samuel A. Louser retiring from the firm. The 
business will be continued by Miller Bros. 

Newcastle—Stitzinger, Campbell & Co., Limited, have 
incorporated with a capital stock of $3,000. 

Pittshburg—-The Kenova Lumber Company has been in- 
corporated with a capital stock of $100,000 by W. F. 
Wagener, of Wilkinsburg, Pa., William T. Edwards, John 
A. Cochran, L. M. Plumer and N. 8. Wooldridge, of Pitts- 
burg. 

Ripley—-The Ripley Boom Company has been incorpo- 
rated with a capital stock of $20,000 by Enoch Staats, 
C. C. Staats, A. M. Carson, C. W. Sayre and J. T. Vail. 

St. Mary’s—The Portland Lumber Company has been 
incorporated. 

Tremont—J. T. Millington has sold out. 

South Dakota 
Bridgewater— J. EK. Millie has sold out to F. M. Slagle 
& Co. 

Woolsey—Snyder Bros. have dissolved partnership. 

Tennessee. 
Tullahoma—G. W. Steagall has removed to Huntsville, 
Ala. 
Texas. 

Austin—The North Dallas Lumber Company has been 
incorporated with a capital stock of $20,000 by Royal A. 
Ferris, John M. Simpson and A. V. Lane. 

Eagle Lake—Connor & McClanahan have been suc- 
ceeded by the Connor & McClanahan Lumber Company. 

Wills Point—J. W. Curtis has been succeeded-by R. E. 
High. 

West Virg nia. 

Wilson—The Wilson Lumber Company has been incor- 
porated with a capital stock of $200,000 by Eliza Wilson, 
D. W. Wilson, Merritt Wilson, Burt Wilson, Mark S$. 
Wilson and Sicely Wilson. 

Si eee 

Under date of January 5 and effective January 11, the 
Illinois Central and the Yazoo & Mississippi Valley rail- 
roads announce certain joint rates made in connection 
with a number of western and southern roads to some 
Tennessee, Missouri, Kansas and Indiana points, as fol- 
lows: 

- —Per Hundred Pounds———--- 
Lumber 
carload min. carload min. carload min. 


and lath, Shingles, Shingles, 
‘To-- 24,090 libs. 24,000 lbs. 39,000 Ibs. 
cents, cents. cents. 
Atchison, Kan, ........ 22 i 21 
FERPTIS, TERM, ccnccccscs 13 13 ; 
Humboldt, Tenn. ...... 13 13 ee 
Kaneas City, Mo. ..... 22 ee 21 
Leavenworth, Kan. .. 22 Ss 21 
Michigan City, Ind.... 22 22 
Mount Vernon, Ind. .. 20 20 
Pierces, Tenn, ......... 13 18 ee 
St. Joseph, Mo. .......» 22 ee 21 
ives, TOR, 2.0.0 sccecses 13 13 
Unicn City, Tenn. 13 13 


i ee ee ee el 


The Kentucky Lumber Company, of Burnside, Ky., 
was obliged to shut down its saw mill on January 5 on 
account of a 56-foot rise in the Cumberland river. About 
2,000 of the company’s logs were carried past Burnside 
on the rise and probably will be sawed at Nashville. 
There is a good stock of dry lumber in the company’s 
yard, however, and its new planing mill is running full 
time and full capacity. 

eee 


Alger, Smith & Co. have closed a contract with the 
Knox Lumber Company, of Duluth, Minn., whereby the 
last named concern is to saw the logs which are being 
cut on the north side of Lake Superior. The contract 
provides that 15,000,000 feet of logs shall be in the mill 
4oom by April 1. A train load is being hauled to the 
bankings every day. Alger, Smith & Co., will put in 25,- 
000,000 feet next summer and the Knox mill will saw 
them. 





A CANADIAN-AIIERICAN CONFERENCE, 


Washington, D. C., Jan. 12—(Special to the American 
Lumberman)—An important conference was held here 
this afternoon between leading Canadian and American 
lumbermen relative to tariff matters as concerned in pro. 
posed reciprocal treaty, but as yet no agreement has 
been reached, and the indications are that the sessions 
will be prolonged until Saturday. Eighteen American 
and six Canadian lumbermen were present at today’s 
session, and the importance of the gathering was hight- 
ened by the presence of Messrs. Kasson and Charlton, of 
the Joint High Commission. 

The Americans came to Washington at the invitation 
of a prominent member of the Canadian commission for 
the purpose of meeting and conferring with representa- 
tive Canadian lumbermen, with a view of reaching, if 
possible, a mutual agreement in regard to reciprocal ad- 
vantages under the treaty now being formulated. The 
Canadians are holding out for free lumber and intimating 
that the treaty may fail as a result of the attitude of 
American lumbermen. Rather than defeat the treaty in 
toto it is believed that our manufacturers will consent to 
a 20 percent reduction, and it seems probable that this 
will prove the final terms of settlement. If Canadians 
are not disposed to accept this concession, they must 
assume responsibility for a defeat of all negotiations. 

Americans here are W. C. McClure, of Duluth; S. T. 
McKnight, C. A. Smith, and B. F. Nelson, of Minneapolis; 
William Irvine, of Chippewa Falls; R. L. McCormick, of 
Hayward, and J. C. Cochran, of Ashland, Wis.; W. S. 
Eddy, of Saginaw; W. S. Harvey, of Philadetphia; C. W. 
Goodyear, of Buffalo; Theophilus Tunis and Lewis Dill, 
of Baltimore; Messrs. Parker and Brown of Maine; Ames, 
of Washington; Thomas and Mason of West Virginia, 
and Jackson of Maryland. The Canadians here are: 
Messrs. Edwards, Kgan, Lumsden, Reed, Clinky, and An- 
derson, the last of the Booth Lumber Company, Ottawa. 





LOGGING CONDITIONS. 





Menominee River Boom Company. 


At the late annual meeting of the Menominee River 
Boom Company, at Marinette, Wis., there were present 
a majority of stockholders, representing all the promi- 
nent mill concerns. The following named officers were 
elected to serve for the ensuing year: 

Hon. Isaac Stephenson, president; Hon. 8. M. Stephen- 
son, vice president; G. W. Hanley, secretary, and A. C. 
Merryman, treasurer. The list of directors comprises I. 
A. brown, A. A. Carpenter, Fred Carney, A. C. Merry- 
man, Hon. Isaac Stephenson, I. Stephenson, jr., Hon. 8. 
M. Stephenson, Jesse Spalding and J. H. Witbeck. 

The gross earnings of the year were $195,653.14, and 
the gross expenses, $125,398.69, showing net earnings 
amounting to $70,254.45, or an increase of $34,052.97 
over net earnings the year before. 

The amount of logs driven amounted to 295,878.27 
feet. ‘The amount paid for labor was $97,226.61. Wages 
paid per day were $1.80, an average increase of 5 cents 
a day over wages paid in 1897. 

There were 2,809,093 feet of logs left over, distributed 
as follows: Upper storage, 724,543 feet; in the river be- 
low the dam, 100,596 feet, and in the lower storage, 
1,983,954 feet. The Hamilton & Merryman Company has 
in the hold over 34,712 logs, scaling 2.537.976 feet. The 
residue belongs to 37 other concerns. 

The stray logs amounted to 727,553 feet, valued at 
$4,702.05. The cost of recovering them was $1,107.46. 
There were 87,571 beach logs caught, costing $3.75 a 
thousand. There were 105,547 feet of river logs caught, 
costing $3.55 a thousand. ‘The beach and river logs 
aught sold at $6.25 a thousand for pine and $3 for hem- 
lock. 

The increase of business over that of 1897 was 22 per- 
cent; increase in revenue, 22 percent; increase In eX- 
penses, 8 percent. 

W. H. Stephenson as re-elected superintendent. 


A Cumberland Poplar Log Drive. 


A dispatch from Wasioto, Ky., early this week. an- 
nounced an eighteen-foot freshet on the Cumberland 
river, and that T. J. Asher & Sons, of the place named, 
expected as a consequence to get 10,000 or more logs. 
The rise was caused by heavy rains, doubtless serving 
to swell neighboring streams and thereby assuring to a 
considerable contingent of poplar mills a much needed 
supply of logs. At the hour of going to press, expected 
advices regarding the actual extent of the flood have 
not arrived, but for the good of the industry at large 
it is hoped that it will prove to have similarly alleeted 
other poplar streams than the Cumberiand. ' 

Latest advices from Valley View, Ky., are to thie effect 
that a good supply of logs has been received at that 
point, insuring active sawing operations for some tme 
to come. This means a like condition at other important 
points on the Kentucky and confirms previous anticlp® 
tions regarding the extent of the freshet. 


A Full Season’s Cut. 


Merrill, Wis., Jan. 9.—We can say very little. 
thing, about what our neighbors are doing, but we 
talk about ourselves in such a way as to give you = 
idea of what we are doing. We will put in this ego 
about 10,000,000 feet of logs and probably buy 4,110.0 
or 5,000,000 feet and put in about this amount next sul 
mer. It seems to be the desire of Jumbermen generally, 
in this locality, to get in a full season’s cut; almost = 
of them are attempting to do this. Wages in the woods 
are very good, ranging from $20 to $30 a month, and . 
compared with other years they are probably 25 perce? 
better. H. W. Wright Lumber Company, 
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PERSONAL | 


LOOK FOR THE STRING. 


Subscribers to whom the string on the wrapper in 
which the American Lumberman is rolled is a new thing, 
are advised that the little black thread running the 
length of the wrapper just beneath the printed name is 
for their convenience. Pick and pull up either end of 
the string, and the wrapper will be cut open as neatly 
‘as with a knife, with no damage or injury to the paper. 


ee ed 


W. H. White, of W. H. White & Co., the well known 
hardwood manufacturers at Boyne City, Mich., was in 
Chicago this week on a visit to some of his patrons, and 
found time to convey to the American Lumberman his 
very best wishes regarding the future of the paper. He 
reports business of good volume and that last year was 
one full of busy hours, with not unfavorable results when 
the balance sheet was finally struck. 

Charles A. Nagely, of Nagely & Son, the well known 
retail dealers of New Philadelphia, O., was in the city 
this week and called upon the American Lumberman. 
Ile gave voice to some kind words regarding the amal- 
gamation of the Northwestern Lumberman and The 
limberman, he having been a subscriber to both papers 
for many years. ‘hese can heartily be reciprocated by the 
statement that this firm has been one of the more suc- 
cessful in Ohio. ‘(he members of the firm own something 
like $50,000 worth of available assets and do not owe a 
dollar in the world. They have had a splendid trade 
during the past year and Mr. Nagely reports a splendid 
outlook for business in his territory for the new year. 

|. B. Flint and R. H. Erving, of the well known whole- 
sile lumber firm of Flint, Erving & Lindsay, Pittsburg, 
Pa., called at the office of the Lumberman this week on 
the way home after a pilgrimage among the white pine 
mills of Michigan and Wisconsin. This was their an- 
nual jaunt, closing up business matters for the past 
twelve months and renewing relationships that have 
been pleasant and profitable during the past year. They 
report only moderate stocks of lumber at the mills, with 
a tendeney to higher prices, and are inclined to throw 
cautionary signals at the manufacturers regarding their 
recent and prospective advances in lumber values. Con- 
sidering that Flint, Erving & Lindsay handled 2,700 car- 
loads of tumber last year and naturally expect to in- 
crease the volume of their business this year, their elo- 
quence regarding values will be more or less influential 
with the powers that be. These gentlemen were pleased 
to convey their congratulations to the American Lum- 
berman and made free to prophesy great things to come 
from the new publication. 

larry R. Latimer, superintendent of the mill depart- 
ment of the C. C. Thompson Lumber Company, of Wash- 
burn, Wis., visited relatives and friends in Chicago sev- 
eral days last week. Mr. Latimer says that logging oper- 
ations around Chequamegon bay were never heavier than 
during the present season, and it is almost certain that 
results will be of unusually large proportions. Thus far 
during the winter logging weather has been ideal in that 
section. 

Ceorge C. Bishop, member of the state board of control 
of \Wisconsin and a resident of Rhinelander, that state, 
accompanied by Ed. Forhan, representing the Jacob Mor- 
tenson Lumber Company, of Wausau, visited the Ameri- 
can Lumberman on Friday of last week. Mr. Bishop is 
an old time lumberman and possesses a large acquaint- 
ance among lumbermen not only in Wisconsin but out- 
side. Mr. Forhan is known throughout a wide territory 
as a typical representative of intelligent, tireless “hus- 
tle.” 

I. J. Stevens, a prominent Wisconsin valley represen- 
tative, was in Chicago last week, looking over the ground 
preparatory to starting in on his trade for the coming 
season. He reports having had an excellent business 
through 1898 and anticipates a much larger volume for 
the coming year. 

William Irvine, general manager of the Chippewa 
Lumber & Boom Company, Chippewa Falls, Wis., was in 
Chicago this week, looking a little the worse for an at- 
tack of the gripgewhich has influenced him unfavorably 
for several weeks past. He is, however, regaining his 
health. He says that the business of last year was of 
good volume, that conditions are satisfactory for the 
Opening of the new year and that logging operations are 
Progressing steadily. The thermometer registered twenty 
below zero when he left home and, it being much warmer 
in Chicago he found it desirable to remove his fur 
coat and to admit the great change for the better in the 
Chicago climate. 

_C. A. Smith, president of the C. A. Smith Lumber 
Company, Minneapolis, Minn., was in Chicago this week 
and congratulated the American Lumberman in his most 
enthusiastie style. Mr. Smith is a careful reader of the 
trade journals and is greatly pleased with the new order 
of things in the American Lumberman. His company 
had an unusually large trade during December and he 
reported prospects for a steady and substantial growth 
m business throughout the year. 
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B. F. Nelson, president of the Nelson, Tenney Lumber 
Company, Minneapolis, was in Chicago early in the week 
and extended his congratulations to the American Lum- 
berman. He claimed that a debt of gratitude was owed 
by the lumbermen throughout the northwest to the 
papers which combined to make this publication pos- 
sible. 

W. C. McClure, of Mitchell & McClure, Duluth, Minn., 
was in Chicago early in the week and reported trade 
matters at Duluth as in satisfactory condition, consider- 
ing the season of the year. Mr. McClure was greatly 
gratified at the prospective re-election of Senator Bur- 
rows, and there was a merry twinkle in his eye as he re- 
ferred to the pleasant end of an unpleasant campaign. 

Charles Edgar, treasurer and manager of the Jacob 
Mortenson Lumber Company, Warsau, Wis., was a Chi- 
cago visitor the first of the week. He was accompanied 
by Mrs. Edgar. 

J. C. Simpson, of Galesburg, Tll., president of the IIli- 
nois Lumber Dealers’ Association, passed through Chi- 
cago Monday on his way east for a short visit. 

W. T. McGuire, of Milwaukee, Wis., called on Monday 
to pay his respects to the American Lumberman. Mr. 
McGuire is handling the white pine stock of Reitbrock 
& Halsey, of Athens, Wis., and also the stock of the Wer- 
heim Manufacturing Company, of Wausau, Wis. He 
says it is still a little early in the year for trade to de- 
velop, but, everything considered, there has been a good 
demand so far and, better than all, at good prices. He 
looks for an excellent trade during the coming season. 


John J. Schillo, manager of the business of Adam 
Schillo, this city, met with a serious accident last week. 
He stumbled and fell while going down stairs, the fall 
resulting in a broken knee cap and an injury to the spine 
which will confine him to the house for some time. 

J. G. Mark and Ed Roberts, of the U. N. Roberts Com- 
pany, Davenport, Ia., passed through Chicago on Satur- 
day on their way home from a trip to Pittsburg, Pa., 
and Nashville, Tenn. 

Lewis E. Starr, of Aurora, IIl., who has been connected 
with the purchasing department of the Chicago, Bur- 
lington & Quincy railroad for the past ten years, is now 
representing the Rittenhouse & Embree Company, of this 
city, and looking after city trade. 

H. G. Conklin, of the Paepcke-Leicht Lumber Com- 
pany, this city, went north last week to look after the 
purchase of stock for his concern. 

James L. Fraser, who now represents the Kelley 
Shingle Company, of ‘Traverse City, Mich., was a visitor 
at the office of the American Lumberman on Friday of 
last week. Mr. Fraser’s territory is principally in Michi- 
gan, and he reports a good trade during the past season. 


George Swartz, the heavy weight Kansas City lumber- 
man, made one of his periodical visits to Chicago this 
week and left for home with his pockets bulging in a 
manner that indicted that his trip had been by no means 
unsuccessful. 

A pleasant call was made this office the other day from 
W. J. Dean and his brother, A. A. Dean, who are re- 
spectively saw mill superintendent and filer for the R. 
MeMillan Company, of Oshkosh, Wis. They stated that 
the logs being put in by the R. MeMillan company this 
winter will run about 31/4, to the thousand. The mill is 
not a large one, at present only one band being operated, 
but it will probably cut in the neighborhood of 6,000,000 
feet this year if the anticipated log supply shall be se- 
cured. The sash and door factory is running full time, 
ten hours a day. 

R. L. McCormick, manager of the North Wisconsin 
Lumber Company, Hayward, Wis., blew into Chicago 
this week and acknowledged that the grip was an aggra- 


vation which the upper Mississippi district was battling 


with at this time. He suggested that probably 10 per- 
cent of the employees in the logging camps have been, 
or are now afflicted with it. This estimate applied par- 
ticularly to the upper Mississippi district, and 5 percent 
of the employees in the Wisconsin logging camps were 
similarly afflicted. 


Hon. 8. T. MeKnight. of the North Western Lumber 


Company, Eau Claire, Wis.. who resides in Minneapolis, 
Minn., was in Chicago this week. Mr. McKnight is 
deeply interested in the work of the high joint commis- 
sion at Washington, which is laboring to bring about a 


treaty between the two countries, while apparently the 


Canadian members of the commission are ambitious to 
destroy the tariff on Canadian lumber shipped to this 
country. Mr. MeKnight is, however, in harmony with 


the vast number of lumbermen of the United States who 


are opposed to the least change in the $2 tariff. 

Col. J. W. Cochran, of the Keystone Lumber Company. 
Ashland, Wis., was in Chicago this week and extended 
his congratulations to the American Lumberman. 

Thomas D. Reber, treasurer of the Rockford Lumber & 
Fuel Company, 
vards at Beloit, Wis.. Whitewater, Wis., and Freeport, 


Tll., called upon the American Lumberman this week to 


congratulate the paper and see its new quarters. His 
visit was well enjoyed and it is hoped that he will re- 
peat it often. 


A. P. Brewer, president of the Brewer Lumber Com- 


pany, of Saginaw, Mich., was a recent Chicago visitor. 


R. L. Chapin, some years ago of the Brown-Chapin 
Lumber Company, and lately chief selling representative 
on the road for Badger & Jackson, lumber selling agents 
of the Diamond Match Company, on January 1, made 
arrangements by which he becomes what may be called 
the “star” traveling salesman for the Shevlin-Carpenter 
It is understood that he will 
represent the company in a general way in Chicago and 
prominent points west thereof, including Omaha, and 


Company, of Minneapolis. 


tockport. Tll., which concern also has 
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perhaps Kansas City and Denver, if it is found possible 
to ship from Minneapolis to those points. Mr. Chapin, 
notwithstanding his membership in wholesale concerns, 
is essentially a salesman of the first water, and in the 
larger class of transactions which he will probably handle 
for the Shevlin-Carpenter Company should make a new 
record. 

L. N. Anson, of the Gilkey & Anson Company, Mer- 
rill, Wis., was in Chicago this week. 

Col. W. B. Dutton, of Racine, Wis., came down to 
Chicago one day just lately. 

J. D. Lamb, of C. Lamb & Sons, Clinton, Ia., favored 
this town by his presence early this week. 

W. H. Hill, secretary of the Menominee River Lumber 
Company, at Marinette, Wis., recently resigned his posi- 
tion, to take effect at the annual meeting of the com- 
pany January 18. Mr. Hill has been secretary of the 
company for several years, with entire charge of its lum- 
ber sales. He states that it is his intention to remain in 
Marinette. 

Fred G. Steenberg, secretary and treasurer of the O. C. 
Steenberg Company, Fond du Lac, Wis., reports its door, 
sash and blind factory closed down pending the taking 
of inventory and attention to the machinery, including 
the installation of a new boiler which will increase the 
steam capacity of the plant 150 horse power, when it will 
be “ready for anything that comes along in 1899.” Mrs. 
Steenberg has been absent for some time on a pleasure 
trip in the west, and sailed with her parents from San 
Francisco for Honolulu on Saturday last, for a general 
tour of the Hawaiian islands, “and,” records Mr. Steen- 
berg, “I will let you know it is real lonesome up here.” 

Edmond F. Dodge, of P. F. Dodge & Co., wholesale 
hardwood lumber, Fisher building, this city, reports that 
trade for the last week in December was good, the first 
week of this month not quite so good and the present 
week better. Speaking of the consolidation of the North- 
western Lumberman and The Timberman, Mr. Dodge in- 
formed a representative of the paper that he could see 
no possibility but good to come from it from the stand- 
points of both the trade and the publishers. He ex- 
pressed himself as highly pleased with the first issue and 
predicted a great future for the American Lumberman. 


The Kirby Carpenter Company, of Menominee, Mich., 
since January 1 has sold 5,000,000 feet of lumber to 
Francis Beidler & Co., of Chicago. The lot included the 
odds and ends of last year’s stock. The lumber will be 
shipped by water to the Beidler yard, in Chicago, after 
the opening of navigation in the spring. 


J. K. Joice, manager of the yellow pine department of 
the D. 8. Pate Lumber Company, Chicago, early in the 
week returned from rustling among the mills in the mid- 
dle gulf states. He says that the mills all seem to have 
orders enough to keep the saws going on all sorts of stuff. 
Locally, trade is quiet. Mr. Joice turned artist while in 
the south, and brought home twenty photographie views 
of forest scenes, mills, etc., all taken by himself and his 
little camera. 

D. T. Morris, of the Crescent Yellow Pine Lumber Com- 
pany, New York Life building. Chicago, returned lately 
from a trip to the company’s mills in Louisiana and Mis- 
sissippi. He says that the mills are running, but nothing 
remarkable is on the market in the shape of timber bills. 
The railroads have as yet placed but few large contracts, 
orders from the companies being mainly for ordinary re- 
pair work and minor improvements. 


It is reported that the United States Lumber Company, 
the vard of which is on Division street and the west side 
of the north branch, this city, has resolved to close out 
its business in the spring. The company conducts a city 
business. and is composed of Michael Schloeder, presi- 
dent: George Kemler, vice president, and Louis Zuber, 
secretary and treasurer. 

William J. Wagstaff, the Oshkosh, Wis., lumberman, 
now has three mills in Wisconsin cutting white cedar 
shingles. By this means he is able to keep a good stock 
of shingles on hand, and is prepared to make special de- 
livered prices, guaranteeing prompt shipment. 


I. M. Pearson. manager of the manufacturing de- 
partment of the Interior Lumber Company, whose mills 
are at Interior, Va., but with headquarters in Chicago, 
was in Chicago visiting among his old acquaintances the 
present week. Mr. Pearson says that the new mill at 
Interior has been running steadily during the past vear 
and the product has been well marketed. From here 
Mr. Pearson went to St. Louis for a short visit and in- 
tended to return to the old dominion the latter part of 
the month. 

R. H. Baker, familiarly known as Harry Baker, for- 
merly well known in the lumber circles of Minneapolis, 
and now a resident of this city, called at this office on 
Thursday, and had some characteristically logical re- 
marks to offer concerning the great and good things he 
could foresee as natural results of the consolidation of 
this paper’s predecessor. 

FE. C. Mershon, of W. B. Mershon & Co., East Saginaw, 
Mich., the well known lumbermen and builders of the 
celebrated Mershon band resaws, was in Chicago on 
Thursday on his way south, and paid the American Lum- 
berman a visit. Mr. Mershon is a thorough student of 
lumber matters, and particularly those of a mechanical 
turn, and the result of his ingenuity and the firm’s busi- 
ness methods last year was as entirely satisfactory in 
the mechanical department as it was in the lumber de- 
partment. They sold sixty-five band resaws last year. 
and have orders on their books for fifteen at the present 
time. It is telling no secret to say that W. B. Mershon 
& Co. had during 1898 one of the most profitable twelve 
months in the history of their business, all of which they 
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deserve because of their fidelity to the interests of their 
patrons, and because of the excellent products of their 
mills and shops. 

W. B. Arnold, representing the Frost-Trigg Lumber 
Company, of St. Louis, Mo., was in Chicago this week, 
this being his first point on his initial trip for the year. 

FE. E. Fitzgerald, of the Edward P. Allis Company, of 
Milwaukee, Wis., passed through Chicago on Wednes- 
day on his way home from Jacksonville, Fla., where he 
has been making plans for changes required to increase 
the capacity of the Cummer Lumber Company’s mill at 
that point. One of the principal changes will be the 
substitution of the new Allis telescopic band mill for 
one of the Allis old-style. Mr. Fitzgerald says that the 
Cummer Lumber Company is very busy, having recently 
secured several large contracts, among them one from 
the government for stock to go to Cuba. The company: 
also has a good regular eastern business and there are 
plenty of orders on the books to keep it busy for several 
months. 

George S. Gardiner, of Eastman, Gardiner & Co., 
Laurel, Miss., was a Chicago visitor this week, and hon- 
ored the American Lumberman with a call on Wednes- 
day. Mr. Gardiner reports light stocks of lumber in 
the south, with a strong demand. Yellow pine finish is 
in unusually light supply, and with correspondingly low 
stocks of lumber at the north he anticipates a steady 
and substantial improvement in values. 

R. Kleimpell, Michigan traveling representative of the 
City Sash & Door Company, Milwaukee, Wis., called this 
week. He reports having had a good volume of business 
the past year, and his company anticipates a large trade 
for 1899, 

The C, A. Smith Lumber Company, of Minneapolis, 
proposes to be in position to take care of its retail friends 
who may be in that city next week in attendance on 
the annual meeting of the Northwestern Lumbermen’s 
Association. It has rented for the week room 704, Lum- 
ber Exchange. This room is on the same floor as the 
convention hall, and the members of the company in- 
vite their friends to call on them there. 


im 
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Enterprise and Hospitality One. 


George B. Carpenter & Co., the old ship chandlery and 
mill supply house, of this city, have always been regarded 
as patterns of broad, liberal minded and enterprising 
policy. If any proof of the justice of this reputation 
were lacking, the latest instance in point is entirely 
conclusive. On Saturday evening last, January 7, the 
employees of the house to the number of several hundred 
responded to an invitation to be present at an informal 
reception and dance in the sail loft of the company’s 
warehouse, South Water street and Fifth avenue, this 
city. 

The loft was transformed into a thing of beauty by 
the lavish draping of American flags of the company’s 
own manufacture; the floor was cleared and smooth; 
Kinsley, the caterer, was represented by a numerous 
retinue of sable attendants in conventional attire and all 
went merrily as a marriage festival. The veteran George 
B. Carpenter triumphantly led the Virginia reel with a 
sail-sewing damsel for a partner: George B. Carpenter, 
assisted by the daughter of a well known Chicagoan, and 
W.K. Fairbank did the honors graciously and with tire- 
less industry throughout the course of the whole happy 
affair. 

[he feast was in Kinsley’s best style and withal a 
sentiment of good fellowship prevailed and, the Ameri- 
ean Lumberman believes, was enjoyed quite as thoroughly 
by the generous hosts as by the humblest guest present. 
Such oceasions serve a most beneficial purpose, not the 
least of which is the heartfelt satisfaction aroused by 
them in the hearts of the principals themselves. That 
larger and freer loyalty is a result of such affairs upon 
the part of employees is hardly a matter of question. 
The American Lumberman congratulates the splendid 
old house upon this fresh evidence of its sterling merits. 





Change in One of the Big Four Mills. 


On January 5 H. M. McLachlin and C. H. Guibor pur- 
chased Captain W. H. Mitchell’s one-third interest in 
the Little Bay Lumber Company, Little Bay, Ark., and 
took out a charter incorporating with a paid-up capital 
of $200,000, electing officers as follows: C. H. Guibor, 
president; H. M. McLachlin, secretary and treasurer; 
and J. C. McLachlin, vice-president. Fred L. Dayton will 
continue to be resident manager. 

The new company contemplates making extensive im- 
provements, and the purchase of a large tract of timber 
land. It will remain as heretofore, members of the Big 
Four Lumber Company, St. Louis, Mo., and rely on that 
office to dispose of its product. 





Lumbermen’s Mutual Insurance Company. 


The annual meeting of the Lumbermen’s Mutual Insur- 
ance Company of this city was held at its room in the 
Old Colony building, on January 10. The following new 
directors were elected to serve for three years: Francis 
Beidler, Perley Lowe, E. F. Dodge, and John Reil. The 
election of officers resulted as follows: Edward Hines, 
president; E. F. Dodge, vice president; James P. Soper, 
vice president; Charles Marsh, treasurer; and E. E. 
Hooper, secretary. 

The annual report of the company shows its affairs to 
be in splendid condition, there being on hand as a con- 
tingent fund over $8,000. Since the company was formed 
it has secured a reduction in insurance rates of fully 
one-half as compared with the rates formerly charged by 
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old line companies. Not only has it accomplished this, 
but the company also has made money at the reduced 
rate, and met all its losses promptly. It is to the interest 
of all lumber dealers to give their support to this organ- 
ization; for it not only saves them on policies placed 
with this company, but also has effected a big saving in 
the total of premiums paid on the insurance carried. 





Announcement from Ruddock. 


While the corporation organized by certain Louisiana 
cypress mills for the purpose of selling their products, 
which organization is known as the Southern Cypress 
Company, Limited, comprises within its membership 
perhaps a majority of the leading mills of the state, it 
by no means embraces all of them. This is emphasized 
by the receipt this week of the following notice: 


Ruddock, La.. Jan. 10.—To the Trade: It having been 
brought to our attention that a portion of the trade is 
under the impression that the cypress mills of Louisiana 
have entered into an agreement for the selling of their 
output through one central organization, we take this 
means of advising our customers and friends and the 
trade generally that the Ruddock Cypress Company, Lim- 
ited, has not entered into any agreement of this charac- 
ter. The product of our mills, in the future as in the 
past, will be sold direct to the trade through our repre- 
sentatives or by correspondence from our offices at Rud- 
dock, La., or room 612 Hennen building, New Orleans, La. 
We invite inquiries and correspondence from all who are 
interested in, or are in the market for, cypress lumber, 
lath, shingles, ete. 

Ruddock Cypress Company, Ltd., 
By T. H. McCarthy, Secretary and Treasurer. 

As announced a week or two ago, The Ruddock 
Cypress Company has been reorganized in consequence 
of the retirement of W. L. Burton, whose interest has 
been purchased by C. H. Ruddock, president of the com- 
pany, and T. H. McCarthy. secretary and treasurer, the 
latter being as well general manager of the business, as 
Mr. Ruddock has other interests and does not care to 
devote his time to the Ruddock institution. It is inti- 
mated the company has just acquired ownership of the 
mill which heretofore has been owned and operated for 
the company by other parties, the Ruddock Cypress 
Company, however, logging it and taking its product. 





Southern Timber Active. 


J. D. Lacey, the well-known timber land man, of New 
Orleans, head of the firm of J. D. Lacey & Co., was in 
the city Thursday of this week, having eome north on a 
sad errand, accompanied by Mrs. Lacey, and bringing 
the mortal remains of her mother, Mrs. Winsor, of Chat- 
tanooga, Tenn. 

In reference to business matters, Mr. Lacey said that 
there is a strong tendency to purchase timber lands at 
this time, and the prospects are for some heavy trans- 
actions in lands, largely for operating purposes. It seems 
there are quite frequent inquiries for purchases on a 
stumpage basis, instead of as heretofore, and the in- 
quiries usually suggest a good available timber, regard- 
less of what the land may contain, indicating a desire to 
locate quickly and prepare for the growing demand for 
the southern product. In the last two or three years 
there have been a great many visitors to the south who 
have looked for lands and discussed the possibilities of 
future operations, but the tendency at the present time 
is a demand for lumber for early manufacture and sale. 
While there has been no advance in the prices of good 
stumpage, it is being held firm at a sufficient advance 
to pay the current charges. There are but a few of the 
large holders of stumpage who are willing to sell at any 
price, but some scattering lands that are available are 
being bargained for at this time. 





Price List Meeting in Chicago. 


A called meeting of the Lumbermen’s Association of 
Chicago was held in the rooms of that organization, Old 
Colony building, on January 11. The only business be- 
fore the meeting was the revision of the price list. O. B. 
Barker presided, and there was a fair attendance. 

The result of the revision of the list was that a general 
advance was made. All piece stuff, except 22 and 24-foot 
lengths, was advanced 50 cents a thousand. Seantling 
and small timbers were put up 50 cents a thousand in all 
lengths. Common and cull boards, all lengths, were raised 
50 cents. Thick common was advanced $1 a thousand. 
No. 1 and No. 2 fencing was touched up 50 cents a thou- 
sand, as was No. 3. Fencing, 4 inches wide, was swept 
into the raise. C flooring was advanced $2 a thousand, 
and No. 1 fencing flooring was elevated $1. No. 2 fene- 
ing flooring was lifted 50 cents, and 4-inch C flooring was 
kited $1 a thousand. C norway flooring was put up $1, 
and the other norway grades 50 cents. C flooring and 
siding strips received the benefit of a $1 raise, and box 
boards were advanced $1 a thousand. Third clear thick 
lumber was advanced $1. Common stock boards were ad- 
vanced $1 a thousand, No. 2 the same, and No. 3 was 
raised $1 a thousand. Shingles were untouched, but 
mixed lath was advanced from $1.60 to $1.75 a thousand. 

The feeling of the dealers, expressed at the meeting, in 
respect to prices was one of firmness and expectation of 
an advance in selling prices in accordance with the re- 
vised list. 

It was shown that stocks on hand on December 31 
were 320,000,000. feet, as against 362,000,000 feet at the 
close of 1897. Sales in December, 1898, were 62,000,000 
feet; in.the corresponding month in 1897, 47,000,000 feet. 
This exhibit of the stock condition is considered favora- 
ble to. trade in respect to the winter and spring demand, 
as well as to the sustention and probable advance of 
prices, 
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FINANCIAL. 

‘The bank exchanges of one day in New York city, re- 
cently exceeded $315,000,000. At that rate, the amount 
passing through the clearing house of that city in a 


single week alone is equal to the sum total of all circu- 
lating media in the United States. 
* * oe 


Stocks continue strong, higher and active. This, apart 
from the purely speculative bearings, is principally due 
to enhanced earnings upon properties almost universally, 
especially those of transportation companies. 

* * * 


Commercial failures in the United States for 1898 
numbered 12,186, with assets amounting to $82,577,452, 
and liabilities aggregating $130,662,899, as against, for 
1897, 13,351; assets, $105,014,054; liabilities, $154,332. 
071. The decrease for 1898 compared with 1897 is 18.3 
percent. The decrease of banking failures alone is still 
more marked, amounting to 53.2 percent. The greatest 
number of failures in any one of the last twenty-four 
vears occurred in 1893, when they reached 15,242, with 
liabilities aggregating $346,779,889, and exceeding those, 
of 1898 by $216,116,990. The smallest number of failures 
occurred during 1880, when there were but 4,735, with 
only $65,752,000 of liabilities. Failures in the lumber 
trade, including carpenters and coopers, for the yeurs 
1895, 1896, 1897 and 1898 numbered, respectively, 29, 44, 
33 and 53, with liabilities aggregating during the same 
years, respectively, $783,325, $974,786, $581,131 and $455,- 
955. Considering the relative magnitude of the lumber 
trade, this exhibit shows a remarkably low rate of in- 
solvency. The highest number in any one given branch 
of trade last year was that of general stores—270. 

* * * 

Exports still outrun imports with a tremendous cash 
balance due this country from abroad; gold imports are 
the order of the day. 

* * 

General exchanges for the first week of 1898 exceeded 

those of the same week in 1892, 17.9 percent. 
* * * 


Banking accommodations are without change, dis- 
counts ruling in this city from 4 to 5 percent. 
* * u 


Many of the failures reported by the daily press may 
be deemed apparently new cases, whereas in point of fact, 
they are simply instances of old insolvents taking ad- 
vantage of the national bankruptcy law. The number 
of fresh failures has latterly been few and comparatively 
of small caliber. 

* * * 
Following shows the state of the United States treas- 


ury as to gold and available balance upon the close of 
business, January 10: 








WEIN is cicinwccs oie cvsinuviciieie csc cenmuwacaee $133,449, 039.98 
COUN. REMINONE a Sneicicxsctvcsacnsansnivcocumedes 140, 358,303.15 

eee $273, 807,343.13 
Outstanding gold certificates ............ 36,700,999.00 
Less gold certificates in treasury....... 1,610,750.00 

NE iscoctiaces' cs yea Diianatanetie ve6$ 35,090,249.00 
CHOU TOGOPUG oc iecsasississicccdarnuyauesvecnie 238, 717,094.13 
Available cash balance, including gold 

PONCE VS: oc ccc casacceiasanseses <acsseoenccses) SBOE OrOeS 


The easy current state of the metropolitan money mar- 
kets is accounted for in a large measure by a_super- 
abundance of cash in the hands of country banks. Spring 
operations, it is anticipated, will bring a more urgent de- 
mand for money, and, ergo, higher rates of discount. 





THE MARKETS. 


CURRENT MARKET CONDITIONS. 


‘Lhe most pronounced market condition at the present 
time pertains to the hardwoods. The hardwood situa 
tion may be characterized as phenomenal. A lull was 
expected to occur after the holidays and it was thought 
that it was likely to continue well through the curreut 
month. But instead, new life has been manifest in the 
hardwood business since the first of the new year, and 
the tide of trade is rising all along the line. ‘The in- 
dustries scarcely halted for the holidays, and were 
started in full force in the first week of the year. “ince 
then the same urgency in the quest for dry lwnber 
characteristic of late fall and early winter has been 
evident. ‘There is a disposition on the part of lurge 
manufacturers to make contracts to an extent unknown 
except in the more prosperous years prior to the panic 
of 1893. All visible dry lumber is snatched up as soon 
as discovered. In the lower Mississippi valley, «nd 
throughout the hardwood sections of the entire south, 
eastern buyers are struggling with those of the 1 rth- 
west to secure enough lumber to last until the new cut 
shall be ready for market. This renders it hara lor 
wholesale dealers in the centers to pick up enoug!: t0 
supply their customers. Nor is the outlook for 2 re 
supply flattering so far as southern stock is concerned. 
Prolonged rains have flooded the low lands and mad the 
movement of logs well nigh impossible, except in 4 de- 
sultory way. It now seems certain that the hard vod 
trade throughout 1899 is to be one stretch of prosperity: 
Nothing but a collapse in the present rate of consump: 
tion can prevent it. 








* * * 


In the northern hardwood field the relation between 
supply and demand seems to be fully as strained as 1t 18 
in respect to southern woods. Dry lumber has been sold 
out in Michigan and. Wisconsin, and consumers are ‘Ty 
ing for more. Basswood is rapidly being turned out by 
the mills and comparatively soon will be ready for tho 
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market, because it is a wood that dries quickly so as to 
be in shipping condition. Yet the demand is so active 
that there is not the tendency to oversupply character- 
jstic of former years. It is selling at $1 to $2 a thousand 
higher of price than six months ago, and the prospect is 
that there will be no burdensome surplus this year. There 
is 1 crying demand for rock elm, which has become the 
main dependence for the manufacture of all sorts of 
wheels, as well as other parts of vehicles, and for the 
woodwork of agricultural machines and implements. Soft 
elm is in short supply, and is likely to be in the future, 
since stumpage resources in Michigan are drawing to- 
ward exhaustion. Birch is at the tront of the northern 
market. It has become a close competitor with mahog- 
any and oak in furniture manufacture, and is even claim- 
ing to be superior to either in point of lasting beauty 
when properly finished. All cuts of birch, red, brown, 
or White, are now salable at prices $2 to $3 a thousand 
higher of price than a year ago. Maple is going into 
flooring, furniture, and other manufacture, including 
agricultural implements, as never before, and there is 
good sale for maple logs and lumber throughout the up- 
per counties of Michigan. Even beech, long despised, is 
attracting attention. Anything in the shape of hard- 
woods goes these days. 
* * 

Trade in northern pine is at present more in prospect 
than in current reality. Yet more lumber has changed 
hands this month than in January for several years. 
There is a heavy movement by rail from the mills to 
market and consuming centers, which indicates broken 
assortments in wholesale and retail yards. There is a 
tendency toward further advances in prices. Low grade 
stock in pile at the head of the lakes has been marked 
up to 50 cents a thousand since the close of navigation, 
and w like advance has been made at interior mills. ‘The 
trade in Chicago has responded to this rise of prices, and 
has put up the figures 50 cents to $1 a thousand. Eastern 
dealers have recently made a flight to Menominee-Mar- 
inetite, and Duluth-Superior, and Ashland in quest of 
lumber. The 69,000,000 feet of unsold stock at the head 
of the lakes is rapidly melting away, and the prospect is 
that by the opening of navigation there wiil nothing re- 
main tor belated spring buyers to choose from. There is 
a paucity of low grade boards and strips, and piece stuff 
is lover in supply than in previous years. Hemlock will 
be resorted to for piecing out stocks, and more of that 
kind of lumber will be handled this year than ever be- 
tore, kortunately, hemlock logs are going in to a larger 
extent than ever before, which probably insures an ample 
supply for next season’s trade. It may be expected that 
prices of hemlock will advance to conform to the higher 
prices of pine. 

* * * 

Turning to the Missouri river valley we see that the re- 
tail trade stocked up freely on the low rail rates that 
prevailed in December. Advices from the retail trade of 
Nebraska and Northern Kansas are to the effect that 
stocks are quite full. This must be recognized as a factor 
in the demand of the trans-Missouri country for several 
weeks to come. Dealers in shop or factory lumber 
throuzhout the middle west report the supply as less 
than in previous years. Shop common, selects and clears 
in the country east of the Wisconsin valley are mostly 
absorbed by the eastern trade. The supply west of the 
divide named is diminishing year by year, owing to the 
declining quality of the logs cut. 

* * * 

The southern pine manufacturers of the southwest and 
the middle gulf states evidently have reached the con- 
clusion that conditions are ripe for an advance of prices. 
At a late meeting at St. Louis they marked up 
the jigures as an earnest of their convictions. 
Stocks at the mills are less than the usual winter supply, 
and the winter so far has not been favorable for adding 
thereto, in consequence of excessive and prolonged rain. 
the supply of finishing lumber in Arkansas and south 
Missouri is about exhausted, while that in Mississippi 
and Alabama does not show a great surplus. The de- 
mand for ear factory material and railroad timber still 
absorbs a large portion of the mill cut of the gulf sec- 
lon, While the foreign and coastwise demand is taking 
4 fair percentage of mill output. ‘he prospects for 
spring trade were never better, and altogether the mill 
operators and dealers feel justified in asking higher 
prices tor their lumber. 

* * 

Improved conditions in the eastern lumber demand 
‘amnot fail to add to the already prosperous state of the 
North Carolina pine trade. ‘The year starts out with 
last year’s sawings well sold out, so that there is no 
burdensome surplus to clog the avenues of trade. It is 
Vident that all the North Carolina pine that can be 
tuned out this season will be retained for box manu- 
facture, interior building, the foreign requirement, and 
other lines of distribution. 

* * * 

the cypress situation is one of promise. The supply 
“thin recent years has never been beyond the demand, 
though while the depression in the general lumber trade 
‘sted there was some difficulty in maintaining prices. 
Now, however, conditions are such that demand is sure 
‘0 be greater this year than ever before, which should 
‘€ & sullicient influence for the maintenance of prices at 
‘ profitable level. ‘Lhe mill operators are evincing a 
‘termination to increase their sales, and recent con- 
er are an evidence that their efforts are producing 
“sults, 

* * * 
aA better feeling prevails in the eastern spruce trade 
“lan characterized business last season. Demand shows 
‘gts of improvement, and there is a firmer tone in the 
Market in respect to prices. Stumpage and production 
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are getting into stronger hands than heretofore, and 
operators are nursing the conviction that they are to 
have a good year for business. 

* * * 

‘The situation on the Pacific coast is practically un- 
changed. Californians are anxiously watching for the 
later rain, already having had the early downpour. On 
an adequate precipitation of moisture will depend an 
abundant outturn of the grain and fruit crops, and on 
that favorable result a prosperous lumber trade. On 
the entire west coast the outlook for a good foreign de- 
mand for mill product is bright, and rail shipments east- 
ward showed such an increase last year as to be en- 
couraging for the future. In the Puget sound country 
the cedar shingle business has improved since so many 
of the mills were shut down, and every indication in the 
east promises a large sale of that kind of product 
throughout the coming building season. 





Northern Pine and Spruce. 


CHICAGO. 


‘Trade has started out for the new year rather more 
oriskly than is usual early in January. So far the 
weather has been unusually favorable to outdoor work, 
and considerable unfinished building in country towns, 
as well as in this city, is in process of completion. lf 
real winter weather had prevailed, such jobs would 
have been hung up until late in February, at the earliest. 
‘Though few of the salesmen are on the road, mail orders 
frequently drop in, which keeps the yard crews moder- 
ately busy. ‘The outlook is for a steady increase in 
demand and movement, which, before spring, will cause 
a pronounced depletion of stocks that are already in less 
than the usual winter supply. 

‘The call between yards is a feature of trade that will 
be increasingly obvious as the winter advances. There 
would be heavy receipts by rail to replenish run down 
assortments, but prices at the mills are held so high 
that dealers cannot see how they can buy liberally un- 
Jess somebody will guarantee a corresponding advance 
in yard prices. About the only stuff that can be han- 
dled by rail from the north is low grade lumber for 
boxes and some other specials. ‘The retail dealers in the 
outlying districts who receive by rail are having a hard 
time to discover profit margins with a microscope. Sales- 
men representing northern mills come down here and 
ask $12 for piece stuff, not seeming to understand that 
this figure is about all that dealers can get when they 
seil the same kind of stock out of yard. Of course, the 
seers from the north will ask $12 a thousand as long 
as they can get it. 

‘The only way for the dealers here to escape from their 
dilemma is to ask higher prices for their lumber. But 
they seem to think that they are powerless in this re- 
spect, and while they do look for some rise in yard 
prices—possibly 50 cents a thousand—they cannot see 
how they are to secure a margin sufficient to cover a 
handling bill, to say nothing of profit. Of course, the 
wholesalers, and the retailers with dock frontage, who 
received last season by the cargo, stand to realize some 
profit in sales. ‘they bought their piece stuff at $9.50 
to $10 a thousand, and should be able to get at least 
$12 a thousand for what they sell hereafter. But some 
of them have less piece stuff on hand than they need 
for their trade, and will have to buy considerable at the 
high prices prevailing, before navigation shall open. Thus 
the loss of profit on what they will have to buy will 
damagingly offset the profit they will make on what 
they sell of the stock they received by the cargo. 

‘These considerations are being pondered by the dealers 
in these winter days. ‘lhey say there is no question as 
to the ability of Chicago dealers to sell all the lumber 
they can put in stock; what is bothering them is to 
know how to make a profit on the lumber handled. 
Just now they are thinking about next season's market. 
it is likely to open strong at figures a little higher than 
last season. Already an advance has been made in the 
nurth of 50 cents on No. 3 boards, and No. 4 are about 
out of the market. When navigation shall open and the 
sawing season shall begin, will the dealers feel like going 
into the market as liberal buyers? They will have <o 
buy some lumber or stop trading. Last year they 
stayed out of the market until midsummer, in hope that 
prices would fall. Instead, prices advanced. What 
dealers would now like to know is, will the experience of 
last season be repeated? As yet there has been no 
heavy contracting, but much interest in stocks of logs 
and lumber for next season’s supply is being manifested. 








MINNEAPOLIS, [IINN. 


Trade this week has been light. Shipments are much 
below those reported a week ago, having fallen off about 
one-quarter. The causes for this decline in the move- 
ment of lumber are very natural, and were noted last 
week in that low rates to Missouri river points closed 
with the year. The business done this week is rather 
better than shipments would indicate, inasmuch as some 
few orders have quietly been placed for future shipment 
at prices now prevailing. The new price list goes into 
effect at the end of this week, and there is every reason 
to believe that it will hold. ; 

Logging conditions are excellent, and were it not for 
the fact that there is uncommonly large room for logs 
without crowding the market this might depress the tone 
of the lumber market; but it is hardly possible that logs 
enough will be put into the river this winter to burden 
the lumbermen seriously. Money is very cheap, and 
looking for takers. Lumbermen are able to borrow 
on such security as they commonly give at uncommonly 
low rates. 
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The scarcity of timber in other parts of the white pine- 
producing field acts as a bracer to the Minneapolis mar- 
ket. Should more logs be brought to this city than can 
easily be disposed of here, it is believed that the market 
down the river will absorb such at good prices, to take 
the place of logs that can no longer be brought from 
Wisconsin rivers to down river mills. Stocks on hand in 
this city are not large enough to weaken confidence in 
the market, being only about large enough to take care 
comfortably of a reasonable demand for lumber the com- 
ing year. Reports from country dealers show, on the 
whole, an expectation of good business next year, while 
stocks in retailers’ hands are as a rule quite low. 

The record of receipts and shipments of lumber at this 
point for the past week is as follows: 

Receipts. Shipments. 





Wednesday . 120,000 720,000 
Thursday i 285,000 600,000 
NINN 2. ac cudcanedicedaosdadeedsardies 990,000 
Saturday. ....... 735,000 
Monday . 360,000 
Tuesday . 420,000 

SEUNUNN 4 Sdaeussccaudencdecacadsageakedxa 1,140,000 3,825,000 

Total preceding week. ........... 840,000 4,905,000 
RCN <5 cavscdludtauvacarsédadiersads 300,000 angaekion 
BRNO di. ka adydaddedeadtdadedeidedidat. xsctal 1,080,000 


For the corresponding week of last year the figures 
were as follows: Received, 1,500,000 feet; shipped, 
2,580,000 feet. 





PHILADELPHIA, PA. 

The arrivals of pine indicate a larger retail distribution 
of lumber than is usual during the early days of the 
year. <A good deal of small work is being done and small 
contractors are quite busy. An encouraging start has 
been made, and in view of the not excessive supply of 
lumber prices are being well maintained, with expectation 
of stronger prices by spring and big demand with the reg- 
ular opening of the season. 





BOSTON, TASS. 

Another advance in the price list of spruce lumber has 
been agreed upon by the manufacturers’ combination, a 
meeting having been held in this city last week, at 
which the action was taken. ‘This sends frames up to 
$15 for anything under 10-inch stock, and $16 for 10 to 
12-inch sawings. 

The new schedule has not been in operation long 
enough to demonstrate clearly its effectiveness. That 
some sort of readjustment of selling prices to cost of 
production was needed is admitted by everyone who 
has anything to do with spruce lumber. Just how far 
the manufacturers can go in pursuance of their purpose 
remains to be seen. It is surprising, however, with what 
good grace the dealers take the rise. Stability is what 
is wanted above all things else, and handlers of this 
kind of stock will sustain the manufacturers, it is be- 
lieved, unless they carry their advances to a point at 
which firmness ceases to be the prominent feature in the 
situation. The price is now close to a level where cut- 
ting is a temptation, and a setback of bad proportions 
would undoubtedly result from such a reaction. 

Demand still makes a light showing. There is a 
steady and moderate movement of staple stock, but the 
dull season in the building line for this latitude will 
be with us about three months, and current require- 
ments cannot be other than small in volume. On the 
other hand, many of the car mills are running at re- 
duced capacity and there is no surplus in sight as a 
menace to business. Most of the yards are carrying 
comparatively light supplies and ruling quotations are 
likely to be maintained, at least throughout the balance 
of the winter. 

Short lumber is in moderate demand. Lath were ad- 
vanced by the combination, along with frames and other 
items. ‘The change, however, is slight. 





NEW YORK CITY. 

The $2 duty is acting as an effective bar to much 
northern pine coming into this market. There may be a 
few small lots, but no great quantity is moving. Spruce 
prices have stiffened up a little on 9 and 10-inch, which 
is very scarce. Prices in some cases are $1 better than 
they were a month or two ago. Dealers are in no hurry 
to sell and there is a good demand. 





Cypress. 


CHICAGO. 

‘the Chicago hardwood yard dealers who carry cypress 
stocks continue to report a light demand for finished 
lumber. ‘There has been some movement in the whole- 
sale trade since the first of the month, and considerable 
sales have been made. It is reported that the agent 
of one Louisiana concern dropped into town within a 
recent time and made contracts to deliver $20,000 worth 
of cypress. It is probable that much of the lumber thus 
sold was to wind engine companies and brewers for 
tanks and tubs. Dealers here express some doubt, how- 
ever, as to the truthfulness of the report that contracts 
involving such an amount were really closed by one 
salesman. It is the time of year, however, when manu- 
facturers who must be forehanded with supplies of ma- 
terial to work up are looking about for lumber, and it 
should cause no surprise if considerable sales had al- 
ready been made nor that others will be made within a 
short time. Cypress has secured a good footing among 
the vat and tank makers, and consequently there must 
hereafter be a supply provided for them. 

One dealer mentions a feature of mid-west demand 
that is taking considerable lumber, which is for the 
manufacture of burial caskets. There is a general de- 
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mand, because it is becoming known that cypress is a 
Jasting wood, and that it finishes in the natural so as 
to make a good appearance. When cypress is used for 
caskets it is not covered with cloth, but receives an 
ordinary furniture finish, without stain. It is probable 
that in process of time there will be an extensive use of 
cypress for caskets. Since it is practically a non-rottable 
wood when placed in the ground or in any damp situa- 
tion, it will be commended to thousands of people who 
will see something desirable in this quality. Should 
this use of cypress become general, as seems probable, 
it will cause a demand large enough to dispose of a 
heavy percentage of the good inch stock turned,out by 
the mills. Promoters of cypress should look well to this 
feature of demand. 


Hemlock. 


CHICAGO. 


As the local dealers look out upon the market pros- 
pect they see that pine piece stuti is to sell at rather 
stiff prices, which will make it difficult to secure 
“spread” enough between the mill figures and prices at 
which the lumber will have to be sold out of yard. Re- 
tail dealers in the outskirts of the city who have to 
receive their lumber by rail are finding that they must 
pay $12 a thousand ior piece stufl, delivered on their 
tracks. Such lumber is being sold by the wholesalers in 
this city at the same price. The retail dealers cannot 
hope to get more than $13 a thousand when the lumber 
is delivered by team to building sites. That leaves them 
but $1 a thousand for handling bill and profit, and all 
Jumbermen know that such a “margin” means a positive 
The wholesale dealers are confronted with a diffi- 
culty scarcely less discouraging. 

‘Lhe question rises, how can the trouble be over- 
come? Manifestly, a cheaper kind of lumber must be 
substituted for pine. Even if the spread between prices 
of pine piece stuil at the mills and the yard trade could 
be widened, and such lumber could be sold out of the 
yards at $14 to $15 a thousand, the effect would be to 
let in southern pine dimension to the exclusion of north- 
ern product. What is wanted is to establish an equilib- 
rium by which dealers can handle piece stuff and make 
a profit in the operation. Hemlock seems to be the kind 
of lumber that can be made available for this purpose. 
‘There is still a comfortable margin on this kind of lum- 
ber which is not likely to be wiped out for two or three 
years. If the dealers would do something effectual to 
check the vaulting tendency of norway and white pine 
dimension, they should take hold of hemlock on a liberal 
scale. Much was gained for hemlock last year, and the 
prospect is that there will be a great increase in the 
amount handled this year. Higher prices for pine will 
certainly be an incentive for the larger handling of hem- 
lock, which will be pushed to the front not only by 
dealers, but by many of the old pine manufacturers, who, 
seeing the near end of their pine stumpage, seek to pro- 
long the life of their mill business by exploiting their 
hemlock holdings. Under the energetic efforts of both 
manufacturers and dealers there will be more stir in the 
hemlock trade this year than ever before. 


loss. 


Southern Pine. 


ST. LOUIS, [10. 


‘The yellow pine situation, since the meeting held here 
last week, shows a tendency towards increased values, 
and it is thought by the larger dealers that little or no 
trouble will be experienced in maintaining the list agreed 
upon at that meeting. 

The stand taken by the yellow pine men last week 
needs no special commendation, and certainly no de- 
fense. lt was based wholly upon clear business princi- 
ples, mutual protection and a proper adjustment of 
values. It was the outcome of natural conditions, and 
the principles impelling the meeting have obtained in 
every large trade in the country during the past few 
months. 

‘The agreement to advance values may mean a revival 
of the old associations, but that is hardly probable. The 
widely divergent views of manufacturers in the south, 
the varying conditions of their respective selling terri- 
tories, and other causes, will operate against anything 
along these lines. It is unlikely that any such combi- 
nation of associations as existed in 1895-96 can ever be 
made thoroughly harmonious—the saw mills are too 
large, too powerful, and too widely scattered terri- 
torially. But small coteries of mills can get together— 
mills catering to the same class of trade—and jointly 
agree on prices, grades, etc., and improve matters infi- 
nitely by discussion and agreement. This seems to be 
the line along which the manufacturers are now work- 
ing, and St. Louis, being the largest individual sales 
center, has taken the initiative. The result will be 
watched with great interest by the entire yellow pine 
fraternity. 


CHICAGO. 


Since the first of the month there scarcely has been as 
much stir in the city yellow pine trade as in December. A 
lull seems to have occurred since last year’s business was 
closed up. Naturally, not much in the building line has 
developed since the month came in, nor is there likely to 
be much before building shall revive in February or 
March. Few building permits are being issued and there 
is not much talk about new enterprises. In fact, it is too 
early in the season for the development of new business 
on building account. 

No report of large timber bills has lately reached the 
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dealers. There is some call for car material, but there is 
less reported in this branch of trade than late last year. 
It is probable, however, that a little later contracts for 
cars now incubating will induce a new call for sills and 
other car lumber. 

The strength in respect to the market for finishing 
lumber in the country at large does not seem tv be fully 
shared in this town. Dealers say that about all they can 
get for inch stock by the car lot is $17.50 a thousand. 
The demand is light, which tends to easiness in prices. 
Dealers who have a general trade in the country report 
conditions better than in this city in respect to finishing 
lumber. Altogether, the local yellow pine trade partakes 
of the characteristics peculiar to January, and not much 
improvement can be expected for a month to six weeks. 


NEW YORK CITY. 

Prices hold firm for North Carolina pine, with good 
demand, and the condition of yellow pine is also quite 
siitisfactory, with stocks moving in fair volume. Loud 
and fervent are the wishes for better figures, but al- 
though prospects are of the best, the higher figures do 
not materialize. 


BOSTON, IIASS. 

‘The situation in southern pine is practically un- 
changed. For all offerings there is only a limited de- 
mand at the moment, but prices hold steady. Some of 
the recent reports from manufacturing centers in New 
kingland have been a trifle more encouraging, and plans 
are afoot for enlargements during the coming season in 
case the expected increase for textiles takes place. One 
of the projects that will call for lumber in the near fut- 
ure in this market is the remodeling of the old station 
of the New York, New Haven & Hartford railroad, 
Which has been secured by the Boston & Albany, to be 
added to its present passenger station, and both will be 
remodeled for freight instead of passenger business as 
soon as the Albany road goes over to the new South 
Union station with its passenger service. 


KANSAS CITY, [10. 


The local yellow pine contingent is very cheerful at 
this time. Business is coming in better than they had 
expected, and they are all of the opinion that the yard 
trade this month will be considerably ahead of the Jan- 
uary business of preceding years. At the mills they are 
very busy, trying to clean up old orders as fast as they 
can, but there is more or less delay on account of cars, 
and with few exceptions the mills still have a number of 
old orders on their books. 

Car and railroad companies are in the market for large 
amounts of yellow pine, and on account of the difficulty 
of getting oak and other hardwoods these companies are 
buying yellow pine in the place of hardwoods, and even 
some factories are coming to the yellow pine men for 
stock, to substitute for hardwoods which they are una- 
ble to procure. This demand is making a heavy volume 
of business for so early in the year, and probably never 
before in the history of the yellow pine business have 
the mills had so many unfilled contracts on their books 
in January as they have now. 

Not only is the outlook for trade more than promising, 
and it is expected that the retail dealers will be in the 
market with large orders before many weeks, but the 
price outlook is more satisfactory than for a long time. 
The manufacturers are independent after their good trade 
of last year, and in view of the fine prospects this season, 
and prices are decidedly firmer than they were two or 
three weeks ago. The market is now on a basis of be- 
tween $12 and $12.50, and it is altogether likely that the 
result of the recent St. Louis meeting will be to put the 
market firmly on a $12.50 basis this month. Every other 
kind of lumber is firm, and there is no reason why the 
yellow pine manufacturers should not maintain prices 
this season. 


PHILADELPHIA, PA. 


Prospects for a good year in yellow pine are bright be- 
cause of the large amount of projected work which has 
been uncovered during the past month, indicating an en- 
larging consumption of yellow pine. Our yards are fairly 
supplied and distribution is restricted. Wholesalers pre- 
dict an early and active spring. 


Hardwoods. 


Chicago. 


Not for many years has January trade started off in 
such volume and activity as in the current month. ‘The 
industries consuming hardwoods scarcely made a pause 
for the holidays, and early in the first week of the month 
they were all in full blast for the year’s run. This eager- 
ness for the campaign of 1899 shows how much better the 
condition is in respect to the demand for products than 
it was one year ago. 

The supply of dry oak, ash, elm, maple, cottonwood, 
birch, poplar and other kinds of lumber had been closely 
used up last year. 

Now that consumption is going ahead again in full 
measure the short stocks of dry lumber are more obvious 
than ever. Such is the stress for further supplies that 
large consumers are making contracts for many millions 
of feet of lumber in the aggregate. This feature is in 
strong” contrast to the experience in January of recent 
years. There is manifest an intention on the part of 
manufacturers, who must surely be provided with lum- 
ber, to place orders for stock before the best chances shall 
have been lost. Agricultural machine manufacturers, car 
builders, furniture workers, the makers of wagons, bi- 


JANUARY_14, 1899, 


cycles, caskets, musical instruments, and all others con- 
suming the hardwoods, are stirring about so as early to 
secure a supply of lumber for months or a year. ‘They 
realize that there will be a general scramble for lumber 
from now forward, that dry stock will be scarce before 
next spring, and that prices are apparently bound to ad- 
vance, 

There are dealers who already have booked suflicien; 
contracts to keep them busy the greater part of the year. 
Having sold the lumber to consumers they necessarily 
must know where they can get the supplies to fill the or- 
ders. This is causing dealers to look about energetically 
among the mills north and south so as to secure lumber 
on contract far in advance of present needs. Without 
doubt the mills are now better supplied with sawing 
orders than for many years. 


Minneapolis, Minn. 


Conditions do not change very much in the hardwood 
market. ‘here is a very fair supply of red and white 
oak, especially in inch stuff, though thicker lumber is 
rather more scarce, but in basswood, particularly in 
lower grades, the shortage almost amounts to a famine. 
Orders for shipping culls even at the high prices asked, 
$9.50 to $10, cannot always be filled. ‘There is a fair 
stock of first and second basswood, but prices on tis 
range high. ‘lrade to local concerns this week is rather 
dull, but demands from the country are on the increase, 
and the movement of wagon stock and assorted stuil 
for country yards showing rather larger volume than com- 
mon at this season. Not much hardwood flooring is be- 
ing moved now. Agricultural implement factories ave 
still good buyers. Contractors for railroad supplies are 
now more interested in finding material with which to 
fill orders than they are in getting new business, 

All reports from hardwood timber are to the effect 
that logging is progressing well, but prices of logs are 
high, and prices on lumber now being sawed can hardly 
be lower than the current price on dry lumber and leave 
any profit for the mill man. 


Pittsburg, Pa. 


The hardwood situation may be summed up as being 
particularly streng. Within the past week the hardwood 
dealers generally report a brisk resumption, which is 
expected to lead all through January. ‘Lhe spring trade 
is expected to be an unprecedented one in the history ot 
local hardwoods. Cherry, birch and beech, while not in 
urgent call, are still holding their own, 


Philadelphia,’ Pa. 


The hardwood situation shows rather light stocks and 
a good midwinter demand in small lots. The leading dea!- 
ers are virtually agreed that there will be an outlay this 
year of not less than $26,000,000 and that this increase 
with the railroad and larger furniture and vehicle build- 
ing requirements will give us a first class lumber year in 
hardwoods. Our consumers will be heavy buyers long 
before the opening of spring. 

Quartered oak, poplar, hickory and ash are in for a 
good steady demand. Vehicle work is urgent. All lines 
into which quartered oak enter are full of work. Poplar 
is offered just now at easy prices for stray lots. For sec- 
ond growth hickory there is good inquiry. Inside work 
is cleaning up culls and seconds. Last week our exports 
of walnut were 4,009 pieces to London. 

‘ 


New York City. 


Big demand, short supplies and prices held stifily in 
harmony with such conditions, highly satisfactory to tlie 
dealer, are the features of the market. Considering 
what little there is to be had, the market is fairly active. 


Shingles. 


BEAU/SIONT, TEXAS. 


The shingle trade is strong, the demand being betier 
now than before in five years and the prices are as high 
as can be hoped for. As it now stands, there is no deny- 
ing the fact that there is good money in shingles and as 
proof of this it may be stated that there are now being 
erected two shingle mills in this city, one by George ht. 
Enloe and the other by Emmet Landry and E. 3, Bonuer. 


SEATTLE, WASH. 


With four feet of snow on the ground, an exceptional 
thing in this country, there is little doing among tle 
shingle mills of the state, and as a consequence few are 
running. The roads are too bad to secure bolts and as 
far as a log supply is concerned the same holds good. !t 
is doubtful if there is a stock of 15,000,000 shingles on 
hand on Puget sound, but as there is little or no demand 
the matter of stock cuts very little figure. The bad 
weather will probably postpone operations for several 
weeks, which means, if anything, stiff prices in Febru- 
ary. Last year at this time 50 percent of the mills 
were running and 80 percent the first day of February. 
Then, too, stocks are said to be lower than usual in tlie 
east—all of which tends to verify the prediction. 


PITTSBURG, PA. 


The shingle market is in a normal and healthy condi 
tion. Hemlock shingles are firm. The close of the sea- 
son saw an almost exhausted condition of stocks and the 
mills are now sawing so that by spring a pretty {alr 
stock is expected to be on hand, at good prices. Best 16- 
inch hemlock shingles are quoted at $1.80, and 18-inch at 
$2.20. Red cedar shingles show a tendency to stiff prices. 
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At the close of the season, lower prices prevailed owing 
to red cedar shingles being forced on the market. The 
shingles were shipped from the west and the scarcity of 
cars demanded their immediate disposal. At present, the 
price for 16-inch clears is $2.75. 


SAN FRANCISCO, CAL. 


fhe shingle trade is rather quiet, as it always is at 
this season of the year, but the coming spring will see a 
different tale to be told. Millions of shingles are await- 
ing transportation to eastern points and the railroads are 
otlering every inducement to the possible shippers. 


MINNEAPOLIS, MINN. 


‘The market is very firm at $1.95, on orders for imme- 
diate acceptance. No future business can be placed on 
the basis of these prices. The dealers here are not dis- 
posed to take any large orders even at these figures, as 
stocks on the coast for immediate delivery are not large. 
The most of the buying now is speculative, the opinion 
prevailing that the present market will be as good for 
the buyer as can be expected for the next three months. 
Some few orders for large lots were placed a little while 
ago for delivery to June 1, but the average dealer in red 
cedar shingles dodges such orders, preferring to let some 
competitor take them, and so keep him out of the market 
while filling the orders. A heavy snow storm on the 
west coast this week has added firmness to the tone of the 
market. Manufacturers and dealers in white cedar shin- 
gles are preparing for a larger output this season than 
last, believing that the demand will be good throughout 
the year. Their business last year was flattering. 


Cooperage. 


MINNEAPOLIS, FINN. 


the shops have done a large business the past week, 
increasing their barrel sales over last week by about 
1,000. The mills continue to run heavily on barrels for 
eastern shipment. Barrel stock, however, is not very 
active, though strong. Dry elm staves are scarce, and 
can hardly be touched now at less than $7. An order at 
$6.75 was turned down this week, but logging in the stave 
and hoop country is good, and it is thought that when 
the demand lets up at the shops the market will not be 
quite as stiff as it now is. Heading shows no change. 
Prices range from 4% to 41% cents. No changes are to 
be noted in patent hoops. Prices range from $6.50 to 
$6.60 a thousand. Under yearly contracts $6.25 might 
possibly be accepted. : 


DUBUQUE, IA. 


Cooperage is very active, work being almost altogether 
on lard tierces, Which have gone up to $1.58, the highest 
price on record. A year ago they were sold at less than 
$1. Lhe high price is caused by the scarcity of staves 
and heading. 








WANTED. 


Advertisements will be inserted in this department at the rate of 25 cents 
per line for one week, 40 cents per line for two weeks, or 60 cents per line 
for four weeks, payable in advance. No discount for longer time than one 
month. In or ee calculate on nine words making one line and add 
two lines for head. No “‘ editorial mention” can be made of advertisements 
in this department. Copy must be received Wednesday morning to secure 
insertion in Saturday’s paper. 


WANTED—Employes. 
WANTED—A SUPERINTENDENT. 
& )PETENT to take charge af sash and door factory, employing 
/ about twenty-flve hands, one able to make estimates from 
architects drawings. 


pected, 








Give experience, reference and salary ex- 
J. THOMAS. Topeka, Kan. 
WANTED—-TRAVELING SALESMAN. 
AMILIAR with both white and pellow pine. State experience. 
territory covered and salary wanted, 
Address ‘‘WHITE PINE,” care of AMERICAN LUMBERMAN. 


WANTED. 
A N oe bookkeeper and salesman in a retail luutber 
yard, 








Good wages. 
Address “*R. SWIFT,” care of AMERICAN LUMBERMAN. 





WANTED. 
\ ANAGER for retail lumber yard. We want the brightest man 
irom ve Can find to take full management of our old established 
business in the beautiful city of Geneva, N. Y. Must be a thorough 
all-around man, a hustler., having been successful in previous man- 
agement. About January Ist our present manager goes to Tona- 
Wanda with us, where we intend to establish our headquarters. 
Address R. J. ROGERS LUMBER AND COAL COMPANY. 
Seneca Falls, N.Y. 


——_ 





WANTED. 
Y¢ JUNG man for shipping clerk for Wisconsin mill. 
= ilar with Northern grades, and a hustler. 
ith reference and salary expected. 
Address “MACK,” care of AMERICAN LUMBERMAN. 


One fam- 
State experience, 


: WANTED—A SALESMAN 
For wholesale sash, door and blind house. Must be experienced 
in the line. State age, experience, etc. 
Address “SALESMAN,” care of AMERICAN LUMBERMAN. 


WANTED. 
LIVE, hustling, experienced, retail yard manager. 
acquainted with white pine grades. 

ence, BOX 283, Nevada, Mo. 


Must be 
Address, giving experi- 





WANTED—-LUMBER BUYERS. 


(THREE men to buy hardwood lumber on commission; must un- 
= derstand inspection and care of lumber and be able to secure 
rite or two million feet per year, largely red oak and poplar, in ter- 
ory where they are well acquainted; references ie > gy as to 
general ability and experience in lumber business. Address, 
“H. F. T.” personal; 597 La Fayette Ave., Buffalo, N. Y. 
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WANTED—BUYER. 
FPXHOROUGHLY familiar with the export of pitch pine, cypress, 
cottonwood, oak and other hardwood lumber. 
Address ‘‘BUYER,’” care of AMERICAN LUMBERMAN. 


WANTED—Employment. 








WANTED—25 TO 50 CAR LOADS 
F one inch black ash dimension stock, thoroughly kiln dried for 
delivery this fall and winter. Write for sizes and full cu- 
BELDING-HALL MFG. CO., Belding Mich. 
WANTED-—FOR CASH 
Sort elm, black ash, basswood, soft maple and oak, plain and 


uartered ; inspection at shipping point. 
. E. C. BRADFO 5, 71 Buhl Block, Detroit, Mich 


lars. 








BOOKKEEPER AND TYPEWRITER. 
Baa ae bookkeeper and typewriter, and one familiar 
with the manufacture of hardwood lumber wants a position 
With good firm. First-class recommendations. 
Address “BOOKKEEPER,” care of AMERICAN LUMBERMAN. 


WANTED—POSITION AS YARD MANAGER 
Y an all-around lumberman, who is at home on books or in 
yard. Ten years’ experience; best references. If desired can 
buy some interest. 
Address ‘‘ALEX,” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SUPERINTENDENT 
R FOREMAN, have twenty-five years experience in doors, 
sash, blinds and hardwood work. Can give best of references. 
ddress, ‘‘S. N.,’’ care of AMERICAN LUMBERMAN. 


WANTED—SITUATION. 

YY FIRST-CLASS stenographer, young man, thoroughly exper- 
] ienced. Address, “C. R. F.,”’ care of AMERICAN LUMBERMAN. 
WANTED-POSITION AS BAND-SAW FILER. 

Y EXPERIENCED man who is sober and steady and fully 
competent to take care of the work. Address, 
“KE. L.,”’ care Of AMERICAN LUMBERMAN. 


WANTED—POSITION AS BOOKKEEPER. 
R ALL aronnd office man in retail lumber or coal office, in or 
O near Chicago. Wishes to gainexperience with view to buying 
Small salary. 








business. Address, 


BOX 105, care of AMERICAN LUMBERMAN. 


WANTED POSITION. 

S manager or superintendent by a practical mill man of twenty- 
A five years experience, who thoroughly understands the manu- 
facturing of lumber by circular, gang or band mills. Car, bridge 
and buildingtimber. A competent estimator and practical mechanic 
who has superintended the building and running of some of the best 
mills in the country. Can handle men systematically and economi- 
cally. Best references. Address, 

“B. J. B.,”’ care of AMERICAN LUMBERMAN. 


WANTED-—PCOSITION BY AN EXPERT FILER. 
F 12 yearsexperience on band and band resaws. A through 

mechanic and capable of doing the repairs of the mill. 

Address THOMAS F. MERRETT, Shelton, Conn. 





WANTED—POSITION 
S office manager or correspondent with sash and door concern 
Fifteen years’ experience in the wholesale business. Familiar 
with every department. Best of references. 
Address ‘B.” 82, care of AMERICAN LUMBERMAN. 


WANTED POSITION—AS MANAGER 
F retail yard; five years experience. Best references. 
O Address ‘‘ COMPETENT,” care of AMERICAN LUMBERMAN. 


. WANTED—POSITION.. : se 
N experienced hardwood sawyer wants an immediate position 
A with some live lumberman who is willing to pay fair wages 
for good service. Am thoroughly posted on grades, can set up and 
keep in repair a good mill, hammer my own saws, have my own 
tools for work. 
Address ‘‘ SAWYER,” care of AMERICAN LUMBERMAN. 


WANTED. 
HOLESALE lumber dealers and manufacturers who may need 
the services of traveling salesman, either lumber orsash and 
doors, should address JOHN OXENFORD, Secretary, Central Asso- 
ciation Traveling Lumber, Sash and Door Salesmen, Indianapolis, 
Ind. 











WANTED—POSITION. 
B* experienced accountant, good correspondent and salesman, 
with valuable knowledge of Eastern market gained by eight 
years experience in present position. Open for engagement January 
Ist. Best of references. 
Address ‘‘ BUFFALO,”’ care of AMERICAN LUMBERMAN. 


WANTED—POSITION AS SALESMAN. 
Py young man, thoroughly acquainted in furniture trade. as 
hardwood salesman. Experienced in selling both white and 
Address “J. S. H.,”’ care of AMERICAN LUMBERMAN. 


SITUATIONS WANTED. 
Y first-class filers, sawyers, setters and edgermen of the Menomi- 
nee river. Address F. 8. 8. and E. Association. 
F. M. Nelson, Sec’y. P- O. Box 16, Marinette, Wis. 


WANTED-POSITION. 

Y aman having long experience in the lumber business and 
B manufacturing of sash, doors, blinds, and general miil-work, 
including hardwoods, interior work, and especially good in esti- 
mating from architects’ plans and specifications. Address 

“C. C.,’”’ care Of AMERICAN LUMBERMAN. 


WANTED--POSITION. 
Y a thoroughly experienced lumberman as buyer or superin 
tendent. Thirty years’ experience in yards, manufacturing, 
scaling, inspecting, buying, etc., both north and south. Can furnish 
undoubted references as to ability, sobriety, ete. Address 
*, FARWELL, care of AMERICAN LUMBERMAN. 


SITUATION WANTED. 
B an experien‘ed steam engineer, best of references. Address, 
PARCE BARBER, Moline, Ill. 





yellow pine. 





WANTED—WALNUT LUMBER AND SQUARES 
WE buy for cash: Walnut boards and planks, firsts and seconds; 
walnut squares, 2x2 inches to 6x6 inches, 12 inches and up 
long. Apply for specification of sizes. Address 
P. O. BOX 2569, New York, N. Y. 
WANTED—HARDWOODS. 
O sell on commission or buy for cash. M. ROEDER, 
1440 Roscoe Street, Chicago, Ill. 
WANTED-FOR SPOT CASH 
A QUANTITY of choice plain and quarter sawed white oak, plain 
sawed red oak, thick white ash, hickory, etc. Write for our 
latest price list. GEO. E. WHITE & CO., Chicago, Il. 


WANTED FOR CASH—OAK STRIPS 
WE can use for immediate or future delivery large quantities of 
dry white oak strips 24x4x1 inch stout. For particulars 
P. O. BOX 2569, New York. 


WANTED-WHITE PINE. 
O handle on commission basis in Indiana, a first-class Northern 
Michigan or Wisconsin assorted white pine stock of lumber; 
also a high-grade stock of white cedar shingles, post and poles. 
Command a large trade. Very best references. Address 
“COMMISSION,” care of AMERICAN LUMBERMAN. 


WANTED—POPLAR. 
1 CARLOADS poplar clear sap strips—cut to sizes re- 
quired and bundled—for delivery, during 1899. Quote 
prices delivered, New Orleans, Newport News, (Va.) or Baltimore. 
Address “BOYER & SON.” care of AMERICAN LUMBERMAN. 





address 





WANTED—WALNUT. 
E want walnut logs and blocks—10 inches and up in diameter. 
2 inches long and multiples of the same. Address, 
H. A. LANGTON «& CO., Terre Haute and Frankfort, Ind. 


WANTED—WALNUT. 
FEW cars of high grade walnut. Address, 
LELAND G. BANNING, Fifth & Main St., Cincinnati, O. 
WANTED—HARDWOOD LUMBER. 
I ce cash, quartered and plain sawed red and white oak, poplar, 
ash, walnut and hickory. Send list of your stock. 
F. R. CRANE & CO., CHICAGO, ILL. 


TO SAW MILL MEN, DO YOU WANT MONEY? 
E WANT all kinds of lumber thatis shipping dry. We pay 
spot cash; receive lumber at shipping point; will contract 
for your entire cut; receive and pay for same, green, every thirty 
days; plain and quarter-sawed red and white oak, poplar, ash, 
walnut and cherry. Address, J. U. BUCK & CO., 
1201 Monadnock Building, Chicago, Ill. 


WANTED—-FOR SPOT CASH. 
2 yy 3 and 4inch poplar, first, seconds, common and cull; 
2) 2%, 3 and 4 inch plain oak, firsts and seconds; 

1 inch to 4 inch white ash, firsts and seconds; 

linch and 144 inch quartered sycamore, firsts and seconds. 

1 inch quartered white oak, firsts and seconds, rejects and 

strips; also 

214x2'4 to 8x8 poplar squares, firsts, seconds and commons; 

3x3 to 8x8 white ash squares, firsts and seconds; 

3x3 to 8x8 white oak squares, firsts and seconds. 

Please state full particulars and dryness on either all or any of 
the above. Address P. O. BOX 2569, New York City. 


WANTED—Second Hand Machinery. 


WANTED. 
SECOND HAND plain slide valve stationary engine, 20x24. 
A Must be a first class engine and in good condition. State low- 
est price with full particulars as to condition, make, ete. 
E. E. JACKSON LUMBER CO., Washington, D. C. 


WANTED—FIRST-CLASS CIRCULAR SAW MILL. 
OMPLETE, about twenty to twenty-five horse power. Describe 
accurately and state shipping point. Either new or second 
McDONALD & LOOP, St. Helens, Ky. 


WANTED. 
IRST-CLASS complete second-hand band saw mill with capacity 
for cutting ten to twenty thousand feet of hardwood per day. 
Must be in good condition and cheap. Address, 
“BROWN,” care of AMERICAN LUMBERMAN. 


WANTED—Logging R. R. Equipment. 











hand. 











WANTED—RELAY RAILS. 
RON or steel 20 to 30 pounds per yard, for road three miles long. 
Give lowest price, condition and freight rate to Grayville, Ill. 
J. M. BLOOD & BROS. 


WANTED—LOGGING OUTFIT. 

ARROW gauge, second hand 10 to 14 ton Shay engine, 10 to 12 

y logging cars and about 3 miles of 20 to 30 pound rail. Price 

3 O. B. cars Smithton, Ark., and the very best prices subject to cash 
discount, 


MARTIN-ALEXANDER LUMBER CO., Pike City, Ark. 





~ WANTED—Lamber and Shingles. 


WANTED—WHITEWOOD FOR DOOR STOCK. 
ITHER cut to lengths or ripped to widths in car lots. Name 
best price F. O. B., New York City. H. 8. 
THE BARNES MANUFACTURING CO.,West End, Jersey City, N. J. 





WANTED—RAILWAY OAK. 
Oe and track oak in any quantity. 
FRANK B. STONE, Fisher Bldg., Chicago. 


WANTED—DIMENSION STOCK. 
SPLENDID opportunity to dispose of odd and small stock and 

A common grades. 

3 carloads inch oak, cut to length, 

8 carloads inch black ash, cut to length, 

2 carloads oak squares 154x154, 

2 carloads black ash squares 1>¢x15{, 

2 carloads maple squares 154x154, 
and several cars of other Dimension Stock. 

For particulars address “‘DIM,”’ care of AMERICAN LUMRERMAN. 


WANTED-—BLACK ASH. 
WE can use & quantity of 1-inch black ash lumber in either ot 
the following grades, or log run stock preferred; shipping 
cull, common or firsts and seconds. 
BELDING-HALL MFG. CO., Belding, Mich. 





WANTED—ONE LOGGING LOCOMOTIVE. 
F about eight or nine inch cylinders, 36 inch gage. Must be 
in first-class condition and subject tu inspection. 
Address F. A. ADDINGTON, Wharton, N. C. 


WANTED. 
ECOND hand Shay engine, standard gauge of 25 to 32 tons weight. 
State present location, age and condition fully. 
Address “J. L. B., care of AMERICAN LUMBERMAN. 


WANTED—Business Opportunities. 


WANTED—PLANING MILL.’ 
preBacticaL mill man to build and take charge of planing mill in 
a good live town nearChicago. This is a first-class opening for 
the right party. 
Address ‘‘ PLANING MILL,” care of AMERICAN LUMBERMAN. 


WANTED—A SINGLE BAND SAW MILL. 
TO manufacture one hundred million feet of cypress in Florida. 
Address WM. E. BARRETT & CO., Grand Rapids, Mich. 


WANTED—-LUMBER YARD 
IT city of 10,000 or over. Must be first-class. Prefer Indiana 
Will buy for cash. 
Address ‘“‘M. & W.,” care of AMERICAN LUMBERMAN, 
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WANTED~—RETAIL LUMBER YARD. 
ANDLING forty or more cars per year. Eastern Kansas or 
Nebraska or western Iowa or Missouri preferred. Or will buy 
half interest in good paying yard. “H.  .,”” 
2721 Seneca Street, St. Joseph, Mo. 


~ WANTED—Miscellaneous, 








MILLS WANTED. 
WN ILL SITES and abundant timber supply (long leaf yellow pine) 
LV on line of Gulf, Beaumont «& Kansas City railway, in eastern 
Texas, (new road now extending through forest). Address 
JOHN H. KIRBY, 
V. P. & Gen’l Mgr. Houston, Tex. 


WANTED—ALL RETAILERS 
HO are interested in specialties and in good things generally, 
\ to keep track of our advertising from week to week as it 
appears in the AMERICAN LUMBERMAN. 
NORTH WESTERN LUMBER CO, 


WANTED—A SAW MILL MAN. 
i good equipments to locate is choice yellow pine timber 
and pay by the thousand, ascut. Write eS 
J. H. MOORES, Ellisville, Miss. 


CUSTOM SAWING—MAPLE TIMBER. 
LSO white and black ash, hickory, white oak, and soft maple 
A sawed to order. Piece work solicited. 
WALTER S. PULLEN, B 


_FOR SALE. 


OR SALE—Ti Timber Land 
FOR SALE—Timber and Timber Lands. 
FOR SALE. 

25.000,000 White pine timber, good quality, Well located. 
; *Must’ be operated at once, say 25,000,000 per year. $150,000 
readycapital in the hands of responsible people. Knowing the busi- 
ness will handle it. Parties throughly able in every way, and_ pre- 
pared to act promptly, apply for interview and full particulars to 
“MORTON,” care of AMERICAN LUMBERMAN,. 





WHITE PINE FOR SALE. 

Te > WILL buy 60 millions of white pine, an equal 
SSO.¢ OC amount of yellow poplar and oak. For par- 
ticulars address, NO. 421 CHAMBER OF COMMERCE, Duluth, Minn. 


FOR SALE-—IN JACKSON CO.N. C. 
P7 ,000,000 Oak, 20 inch up. 
7,000,000 Poplar, 24 inch up. 

3,000,000 White Ash 20 inch up. 

3,000,000 Cherry 18 inch up. 

10,000 000, Chestnut, Hickory and Spruce Pine, standing on 4,000 
acres, handy to railroad. Price $32,000, easy terms. 

Address “TIMBER” care of AMERICAN LUMBERMAN. 


FOR SALE-—-40,000 ACRES 
( F splendid timber land, now being opened up by a railroad line, 
making connections easy. Apply to : 
BROBSTON, FENDIG & CO., Brunswick, Ga. 
FOR SALE—PINE, ETC. 
™ EVERAL choice bargains in pine and hardwood timber in Louis- 
\ 3 iana. A big boom in timber is near at hand; get in on the 
bottom; it will pay you to investigate. 
W. H. HOWCOTT, New Orleans, La. 


PINE TIMBER AND MILL SITES. 

HE best mills in the south are located on the N. 0. & N. E. R.R. 

(Q. & C. Route), in southeastern Mississippi, for the reason 

that there they get the best of yellow pine. If you are looking for a 
location for 2 mill to make money, write me. Can sell 160 to 15,000 
acres in solid body, Am an old Michigan lumberman and know 
when pine is good. J. H. MOORES, Ellisville, Miss. 


FOR SALE—TIMBER LANDS. 
KK )R sale in Louisiana, 18,000 acres of southern pine timber lands. 
W. S. DEWING, Kalamazoo, Mich. 


FOR SALE. 
A GENUINE floating cypress brake; float roads all cut; 6,000,000 
on railroad. Northeastern Louisiana. Extra quality. Also 
5,000 acres hardwood, with two cypress brakes, in Arkansas. 
A. G. NEWTON, 1326 East 15th, Los Angeles, Cal. 





FOR SALE—SPRUCE TIMBER LANDS. 
\ 7 E have for sale 7,735 acres in one body of the best spruce tim- 
ber lands in West Virginia. Address , 
DEWING & SON, Kalamazoo, Mich. 


AMERICAN LUMBERMAN. 


FOR SALE—Lumber and Shingles. 


FOR SALE-COTTONWOOD. 


LARGE stock of box boards and firsts and seconds in shipping 
condition. Address, 
PAEPCKE-LEICHT LUMBER COMPANY, 
Foot Illinois St., Chicago, I11. 


FOR SALE—Second Hand Machinery. 








FOR SALE-SECOND HAND MACHINERY. 

rPAWO 26x54 inch Lane and Bodley Corliss engines. 
One 18x42 inch Hamilton Corliss engine. 
One 350 light Sturtevant dynamo and engine combined. 
One 24x6 inch S. A. Woods double surtacer and matcher. 
One 28x8 Benjamin double surfacer and sizer, 
One 10 inch S. A. Woods inside moulder, 
One Smith ‘“E”’ 6 inch four side sticker, 
One Perkins ten block shingle machine, 
One 7 inchx36 feet Prescott steam feed 
One Bartlett saw mill hog. 
One Gerlach drum saw stave machine, 
One 28xI2 inch Benjamin endless bed double surfacer. 
One 60 inch four saw Munn edger. 
One 6x4x6 inch Smith Vaile duplex pump. 
Two 72 inchx12 feet vertical submerged tube boilers. 
One Silsby size 1 fire engine. 
One Scofield three arm log loader. 
Ifyou have anything to sell, write us. : 

WICKES BROS., Saginaw, Mich. 


FOR SALE—BOILER, ENGINE AND HEADING SAW. 

OILER 6x16 feet, 64 4-inch flues; dome 36 inches x 36 inches, 

full fire front, grates, ash door, stack plate and buck stays; 

one 6-inch 4-inch x 6-inch steam pump; 40 feet of 6-inch pipe; 

two 6-inch globe valves. Engine 16 inches x 30 inches slide valve; 

wheel 10 feet, 20-inch face. All as good as new. Both boiler and 

engine 125 horse-power. One Greenwood horizontal heading and 
shingle sawing machine. The whole ata bargain. Address 

O. SCHIMANSKY, Box 5, Sandusky, Ohio. 


FOR SALE—SECOND-HAND MACHINERY. 
E STEARNS 8 foot Ideal band mill. 1 mney circular swage. 
1 Wilkin 8 foot band mill. 1 Rhodes circular swage. 

1 Stearns 8 block 52 in. carriage. 

2 Hill niggers. 140in. Wilkin steam gang. 
All sizes Cunningham geared twin engine feeds. q 
All sizes Prescott steam feeds. 1 Band wheel grinding machine. 

2 10in. x 16 in. Cunningham twin engine rope feeds. 

2 Boilers 44 in. x 14 foot complete. 1 4in. Waters governor. 

1 Erie City engine, 20 in. x 30in. 1 8in. Waters governor. 

1 Lansing slide valve engine, 12in. x 18 in. 

1 Lansing slide valve engine, 12in. x 24in. 

1 Lansing slide valveengine, 18in. x 36in. 

1 Greenwald slide valve engine, 10 in. x 24in. 

1 Greenwald slide valve engine, 16 in. x 24 in. 

1 Kline 2 arm log loader. 3.38 in. Slasher saws. 

1 Large Conway fire pump. Band and gang saws. 

1 No. 4 Deluge pump. 1 Covel band saw scarfer. 

1 Gang lath mill. 15in. Nordberg automatic governor. 

1 Stave jointer. 1 Circular saw anvil. 

1 60 in. 5 saw edger Wilkin. 112in. Brazing clamp. 

1 54in. Neacy edger. 172in. Circular rip saw. 

1 Rodgers 72 in. edger. 1 50 in. Circular rip saw. " 

THE FILER & STOWELL CO., Milwaukee, Wis. 


FOR SALE. ; 
NE four-side Graham & Co. planer and matcher; one Levi 
Houston No. 8 mortiser; one Fay & Co. sash tenon machine. 
Will sell at one-third first cost, or will trade machines for lumber. 
Address C. 8. CORDIE & CO., Oil City, Pa. 





AND SAW MILL-FOR SALE. 
COMPLETE Clark Bros., band saw mill, with two boilers, two 
engines, Clark Bros., head blocks steam feed, steam nigger, 
flooring machine surfacer, gang edger, cut off and equalizing saws, 
couveyors, belts, ete., and appliances for filing and keeping saws in 
order. This mill has been used but a short time, is now out of use, 
and we will sell same at a very low price. 
Ss. P. KENNEDY & CO., Bradford, Pa. 


IF YOU WANT A BARGAIN ; 

1 & new or second hand planing, sash and door or saw mill ma- 
chinery, write to me giving your address with a list of what you 

B. D..” care of AMERICAN LUMBERMAN. 





want. Address * 


: WANTED 
F you are thinking of enlarging your mill, or of purchasing ma- 
chinery of any kind, advise me of machinery needed. I can 
put you in communication with manufacturers from whom you can 
buy advantageously. 
Address ‘‘ J. B.,”’ care of AMERICAN LUMBERMAN. 





FOR SALE—TIMBER FOR INVESTMENT 
O® operation, in Washington and California. Reliable estimates 
furnished. HENRY B. HICKEY, Albion, Cal. 
FOR SALE-—AT A BARGAIN 
N the railroad near Sault Ste. Marie, Michigan, 1,200 acres of 
land with 4 million of the very nicest birch, 244 million of 
hemlock and 20,000 cords of wood; fine location for a mill to ship 
either east or west. 
Address ‘‘ HARDWOOD,” care of AMERICAN LUMBERMAN. 


FOR SALE. 
T MONMOUTH, Illinois, 200 black walnut saw logs. 
A J. FRANK CALDWELL. 
FOR SALE—-PINE AND CYPRESS. 


ARGE and small groups pine, cypress. white oak, cottonwood, 
J gum—Louisiana and Mississippi—all states south. Careful 
selections, at lowest prices. W. H. HOWCOTT, New Orleans, La. 





FOR SALE-—PLANTATION AND TIMBER LAND, 


NE plantation containing 840 acres with improved and from 
15,000 to 50,000 acres of first-class quality red gum, red and 
white oak, cypress, ash and swamp hickory grows on this land, 
railway with a spur runs through land. Cc. W. WARD, 
Rosa P. O., La. 


FOR SALE. 

209 OO ACRES longleaf pine in Florida. Very fine 

e timber, several good logging streams. 
One river with line of steamers runs through this tract. Compara- 
tively level, immediate vicinity truck farms, orange and pineapple 
lands. Sell from $2.50 to $50 per acre. Title perfect, option to buyer, 
rare chance for money syndicates. Price per acre $1. 82-page tim- 
ber catalogue free, explains southern timber lands, location, trans- 
portation, size tracts. quantity, kind and price. Also stumpage 
lands. W. H. CRAWFORD & CO. 

Southern Colonizers, Real Estate and Loan Brokers, 
32314 Union Street, Nashxille, Tenn., U.S. A. 


FOR SALE. 


TRACT of 10,000 acres of timberland in Wyoming county, W. Va. 
A on the Guyandotte river. Estimated at 15,000 yellow poplar 
trees 24-inch and over in diameter on the stump up to 60-inch and 
large average, also 10,000 white oak trees, 22-inch and over, all of 
splendid quality, and can be cheaply logged. Apply to 
JAMES MACKENZIE, Williamson, W. Va. 


FOR SALE—TWO BOILERS. 


IFTY-inch by eighteen feet. five 10-inch flues, also one 16x30 
inch; right hand, slide valve; Sinker, Davis & Co. Engine. 
All in good condition. Apply to 
INDIANAPOLIS M’F’R’S & CARPENTERS’ UNION. 
Indianapolis, Ind. 


A SNAP BARGAIN. 

ARE chance to buy a band saw mill at less than 25 cents on the 
dollar. Iron frame building, 30x195 feet; two stories (can be 
taken down); frame building, 44x150 feet; Corliss engine, 240 horse- 
power; 5'new boilers, 16x20 inches; 4-side timber planer, and all 
necessary machines and appliances of the best make for sawing logs 

up to 80 feet in length. For further particulars, address 

“LAWSON & BRO., care of AMERICAN LUMBERMAN. 


FOR SALE. 


| ee saw gummer, never been used. ata bargain. For 
particulars, address “GEO. GOBEL.” 
care of AMERICAN LUMBERMAN. 


FOR SALE—SAW MILL EQUIPMENT. 


FIRST-CLASS modern three-circular timber mill. Saws up to 80 
feet. Power plant in good condition and ample capacity. 
Equipment of edgers. slashers, trimmers, niggers, steam feeds, live 
rolls, pulleys, ‘shafting, belting, etc., complete and of best make. 
Will be sold as a whole or in sections. For full details, address 
“°C, R. MILLER,” care of AMERICAN LUMBERMAN. 


FOR SALE—MACHINERY. 


HAVE for sale, wreck of steamer, ‘‘ GUIDING STAR,” consisting 

of two engines, 27x7!4; one 8-inch beam doctor; five boilers, mud 

drums‘ heaters, steam drums, and fire fronts, all complete. Boilers 

are 42x28, double (hand) riveted, 2-flues each, 15 inches. made of best 

Tennessee charcoal iron, 70,000 pounds tensile strength, and licensed 
by government inspector to carry 168 pounds of steam. 

This boat was cut down by the ice near Point Pleasant, Mo,, and 
the machinery and boilers taken off in fine condition. Will sell 
separate or as a whole, to suit purchaser. 

JOHN McDOWELL, Jr., Mound City, 1. 
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LL kinds of saw mill machinery, overhauled and in good con- 
A dition. List includes niggers. feeds, edgers, carriages, etc. 
CLARK BROS., Belmont, N, Y. 


FOR SALE. 


NE Benjamin 26 inch double surfacer chain-bed. 
One Buss self-feed rip saw. 

One Fischer box board matcher. 

One Cross press box board printer, and various other tools and 
machines useful in a woodworking plant. 

Also a complete steam and power plant consisting of a 14x24 ba 
ance valve engine, 60 inch by 16 foot boller with 48 4-inch flues, a 
40 inch by 10 foot heater, pump injector, smoke stack, fire front, grate 
bars and all pipe connections complete. 

Also a 2400 pound Mosler safe, one roll top oftice desk, chair, et: 

Address COOK & SCOFIELD. Clinton, Ia. 


FOR SALE 
INTERESTING TO MACHINERY BUYERS. 


( NE 16x22--inch Huston Stanwood & Gamble Engine. 
One No. 2% 8-inch S. A. Woods flooring machine. 
One No. 82 18-inch S. A. Woods flooring machine. 
One No. 48-inch S. A. Woods moulder machine. 
One Woods Automatic 24-inch Knife Grinder and emery wheel No, 4 
One No. 45 Sturtevant exhaust fan. 
One lot of planer knives. 
100 feet 3 3-16 cold rolled shafting. 
50 feet 2 7-16 cold rolled shafting. 
10 adjustable hangers for 3 3-16 shafting. 
6-inch hangers for 2 7-16 shafting. 
One Greenlee Bros. rip saw. 
Two Greenlee Bros. butting machines. 
One Iron swing cut off saw. 
One Small rip saw table. 
One End matching machine. 
Sundry lot of pulleys. 
Two Boring machines. 
Three Andrews’ dry kilns. 
Piping and cyclone. 
This machinery is all in first-class condition, having been in us: 
less than two years. Address, 
C. B. KELLY & CO., 821 Rookery Bldg., Chicago 


FOR SALE-SECOND HAND MACHINERY. 


E offer the following at bargain figures. Each machine has bex 
4 thoroughly gone over in our works; repaired, retried and r 
painted, and is guaranteed to work equal to new. If you don’t sce 
here what you want send for complete list with prices quoted. 
One J. A. Fay & Co. improved double panel-raising machine. 
One Berlin Machine Co, Chamfer cutting machine. 
Sore «& Waters six-roll single cylinder 7-inch flooring ma 
enine, 
One Hoyt & Bro. Co. No. 9, 9-ineh six-roll double cylinder flooring 
machine. 
One Goodell & Waters 14-inch, 6-roll double cylinder “Keystone” 
flooring machine. 
One Woods 14-inch double cylinder floarer. 
One Preble Machine Works 14-inch triple cylinder flooring machine 
One Egan Company No. 1 8-inch hand planer. 
One J, A. Fay & Co, No. 6 large 6-roll double cylinder planer and 
matcher—24x6x16. 
One J. A. Fay & Co. No. 2 ‘Victor’? double cylinder planer and 
matcher—24x4x14. 
One Frank «& Co. 6-roll double cylinder planer and matcher—24x6x14 
One — Doncaster double cylinder 4-roll planer and matcher 
24x4x12. 
One Schenck & Co. 6-roll single cylinder extra heavy planer and 
matcher—24x6x14. 
One J. A. Fay & Co. No. 3 8-inch 3-sided patent moulding machine 
One Bentel & Margedent “Climax”’ 8-inch 4-sided moulder. 
One Smith 6-inch 4-sided moulding machine. 
One Tompkins sash and door mortiser. 
One Egan Company No. 5 band resawing machine. 
One Frank H. Clement Co. patent combined scrool and resawing 
machine. 
( - _Benjamin &« Fisher very large 60-inch segment resawing ma 
chine, 
One Egan Company No. 1 24-inch circular resaw. 
One Economist 30-inch combined p,aner and double drum sander. 
One ‘Invincible Jr,”’ 24-inch triple drum sander. 
One “Invincible” 36-inch triple drum sand-papering machine. 
One “Invincible” 42-inch triple drum sand-papering machine. 
One Defiance iron frame rip saw. 
One J. A. Fay & Co. new No. 5 patent unstrained scroll saw. 
One ‘‘Invincible”’ patent cut-off saw. 
One Steptoe & Co. single cylinder endless bed surfacer—28x6. 
One 8. A.fWoods Machine Company wood frame dimenoion planer. 
One Hoyt « Bro. No. 4 double cylinder bed surfacer—26x12. 
One Goodell & Waters 4-roll double cylinder surfacer—24x5. 
One Frank & Co, 26.inch single cylinder planer—26v6. 
One J. A. Fay & Co., No. 8 Sash and Door Tenoner. 
One Egan Company No. 3 combined universal wood worker an 
moulder. THE EGAN COMPANY, 
148-168 West Front St., Cincinnati, Ohio. 





FOR SALE—Logging R. R. Equipment. 


FOR SALE—LOCOMOTIVES. 
HE three foot gauge engines. 
Five 30-ton Brooks Moguls. 
Three 33-ton Baldwin consoldation. 
Three 35-ton Baldwin consoldation. 
Two 23-ton Moguls. 
Two 16-ton Brooks, 
One 13-ton Porter. 
All three foot gauge. Ready for immediate delivery. 
F. M. HICKS, 225 Dearborn street, Chicago, I1!. 








MODERN LOCOMOTIVES. 
} Pe Street Elevated R. R.engines, standard gauge, only 2 
years’ service. 
28 to 30 tons. 


Small drivers. 
Short wheel Base. 
All Forney type. Weight on 4 drivers, with tank built on same 
rame, carried on 4 wheel swivel truck. Strictly modern and just 
out of shop. Ample fuel and water capacity. 
About 40 in logging, switching and suburban service. 
Write for photographs and specifications. 
Also 3 95,000 pounds, 8 wheel road engines and 
8 185,000 pounds, 10 wheel freight engines, nearly new. | 
A complete line of passenger coaches, good style, recent build 
and narrow gauge uipment. 
FITZ-HUGH & COMPANY, Monadnock Block, Chicago, I1!. 
Dealers in engines, rails, cars and machine tools. 





; FOR SALE OR EXCHANGE. - 
fpr anpaRp gauge 16x 24 inch locomotive, with tender; weight 

about 35 tons. Will take part pay in lumber. 
Address P. O. BOX 473, Pittsburg, Pa. 





FOR SALE—LOCOMOTIVES. 
2 Q-WHEEL, 8, 6and 4-wheel engines. Special bargains in log- 
ging equipment. F. M. HICKS, 225 Dearborn St., | 
Chicago, Ill. _ 








FOR SALE-CIRCULAR SAW MILL. 

APACITY 20,000 feet per day. Cut of mill now sold five months 

ahead. Can contract cut two months ahead. Planing mill in 

connection for working up cull lumber. Fine timber section. A 

money maker, and will bear closeinvestigation. Reason for selling, 

owner is dead, and administrator must sell to settle up the business. 
Address “BUSINESS,” care of AMERICAN LUMBERMAN. 


FOR SALE—LOCOMOTIVES, CARS AND RAILS 
5O STANDARD and narrow gauge locomotives, weighing from 5 
to 40 tons each; Shay, Porter, Baldwin and gg eyo 
oO stee 


Also about 300 logging, box and flat cars of both gauges. Al 
Prices and 


relaying rails of all weights and in quantities to suit. 
full particulars given on application. . 
M. MITSHKUN CO., 406 Chamber of Commerce Bldg., Detroit, Mich. 
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FOR SALE 
A NUMBER of second-hand split switches for 30-Ib. rails (3-foot 
p. gage of track), including 4-foot frog, ground lever, switch 
points and aeneenne rods; new and relaying steel rails bought and 
sold. ress 
ROBINSON & ORR, 419 Wood St., Pittsburg, Pa. 


FOR SALE—MODERN LOCOMOTIVES. 


YOUTH Side Elevated Railroad engines; standard gauge; only five 
s years’ service; 30 tons; small drivers; short wheel base, All For- 
ney type: weight on four drivers, with tank built on same frame, 
carried on* four-wheel swivel truck. STRICTLY MODERN AND 
JUST OUT OF SHOP Ample fuel and water capacity. 

\bout 40 in logging, switching and suburban service. 

\rite for photographs and specifications. Also 3 95,000-pound 
syheel road engines and 3 135,000-pound 10-wheel freight engines, 
nearly new. A complete line of passenger coaches, good style, re- 
cent build, and NARROW GAUGE EQUIPMENT. 

FITZ-HUGH & COMPANY, Monadnock Block, Chicago, IIl., 
Dealers in Engines, Rails, Cars and Machine Tools. 


FOR SALE—LOCOMOTIVES AND CARS. 

NIVE 10-wheel standard gauge 41-inch drivers, weight 76;000 
I pounds total; 18x22-inch cylinders; Al condition; modern build; 
equipped with Westinghouse air on drivers and tender. 

ive 14x24 inch 4-driver and 4.wheel truck, standard gauge loco- 
motives, 50-inch drivers. 

rwo Baldwin Moguls, 12x18 inch. standard gauge; weight 22 to 
95 tons; 36-inch drivers; modern build. , 

ne 4-driver and pony truck Baldwin, standard gauge; 13x20-inch 
evlinders; weight 22 to 25 tons. , 

one hundred standard gauge flat ears; 40,000 pounds capacity; 
suitable for logging roads. i 

| above equipment in first-class condition. Changes and repairs 
made to suit. Can deliver promptly. 
LUMBERMEN’S SUPPLY & EQUIPMENT CO., 
Savannah, Ga. 


FOR SALE—Business Opportunities. 


FOR SALE—NEW, COMPLETE, MODERN SAW MILL. 
YEHAVE acomplete modern heavy saw mill, plenty of power, 

\ steam feed, for sale at a bargain, 
AVERY & AVERY, Forest House, Potter Co., Pa. 


BEST OPPORTUNITY OF THE YEAR 
T ) INVEST in yellow pine timber and to invest in a manufactur 
t 





ing enterprise. Parties who have carefully looked over the 
imber and who are thoroughly experienced and competent to 
make and sell the product of a large mill invite investment with 
them of $150,000, which amount can be cleared in two or three years. 
Only substantial parties need apply. 
Address, ‘‘No. 1,” care of AMERICAN LUMBERMAN. 


FOR SALE—LUMBER YARD. 

N New Jursey, City of about 8,000. Old established business. 
I small planing mill in yard if wanted. Wishing to retire, 
reason for selling. Address, “‘R,’’ care of AMERICAN LUMBERMAN. 

OPPORTUNITY OF A LIFE TIME. 
ry PURCHASE one of the best lumber plants in New England, 
| Splendid location, established trade. Write for particulars. 
Address, ‘BREWSTER,’ care of AMERICAN LUMBERMAN. 


FOR SALE—CIRCULAR SAW MILL. 
YOMPLETE, capacity thirty-five thousand a day at 75 per cent 
less than cost. L. E. HAWKINS, Grand Rapids, Mich. 





FOR SALE—-CIRCULAR SAW MILL. 
la bargain. Capacity 10.000 to 15,000 feet daily. 
A Address for description and full information. 
W. H. GUIRL, Clay City, Ind. 


FOR SALE, RENT OR LEASE. 
Q =H and Door Factory located ina Lousiana city of 8,000 popu- 
h lation. No opposition. Equipment consists of a complete set 
of latest improved machinery, which ean be seen in full operation 
atauny time. The finest and best paying trade in the south. Ma- 
chinery and buildings worth $20,000 Thisis the opportunity of a 
life-time to an energetic man having $7,000 or $8,000. 
Address “O. 8, D.” care of AMERICAN LUMBERMAN, 


YELLOW-PINE PLANT FOR SALE. 
A COMPLETE Yellow-Pine Plant for sale, situated in the extreme 
northern part of the Y. P. district, on the main line of the 


Quecn & Creseent Route. The deeds are perfect. The timber is per- 
fect and of the Arkansas short leaf variety, Timber to last 10 years. 
The capacity is 20,000 feet per day, 16c. rate to Cincinnati and cor- 
respondingly low rates to all other northern points. The machinery 
isnew and in daily operation. Declared a dividend of $4,000 last 
year. Terms one-half cash, balance in one and two years. Too 
mucl: business—must dispose of a part of it. 


Address ‘‘M. Z.,’’ care of AMERICAN LUMBERMAN, 


FOR SALE—-PART CASH. 
B \LANCE easy terms. Two lumber and coal yards, in good 
) locations, doing nearly cash business. Established in 1879. 
Good reasons for selling. It will pay you to investigate. 
Address “YARDS,” care of AMERICAN LUMBERMAN. 
FOR SALE. 
A ~PLENDIDLY located saw mill on Puget Sound. 
ke TURNER, Seattle. Wash. 





JOSEPH 





FOR SALE—A NEW PLANING MILL. 

T OCATED at Mena, Arkansas, on the K, C., Pittsburg & Gulf R. R. 

4 our machines, one re-saw, one gang edger, two cut.off saws, 
two boilers, large engine, and fully equipped with knives for mould- 
ings, Can turn out four cars per day. Can unload and load lumber 
at th same time, having switches at two sides of mill, which is 
150x150 feet square. Plenty of kiln-dried lumber obtainable. Freight 
rates two dollars per M less than from Texas points. A money 
maker from the start. Address us at Kansas City, Mo. 

LEIDIGH & HAVENS LUMBER CO. 


EXCEPTIONAL BUSINESS OPPORTUNITY. 

A MANUFACTURING plant occupying five acres of ground, and 
k i most substantial iron-clad building 60x150 thereon, located 
on the banks of the Big Muddy river. Mobile and Ohio railroad and 
Iinois Central railroad, at Murphysboro, Jackson Co., Ill. 

; Th building is equipped with the most approved wood and iron 

Working machinery, as mentioned below, all new and in perfect 
tder, and a switch from the Mobile and Ohio railroad to the ship- 

ping entrance. 

e No. 24 single surfacer and matcher; one No. 2 cabinet tenoner; 











one No 20 jointer; one “‘Egan’’ graduated stroke mortiser and borer: 
one F san” post borer; one ‘‘Egan’’ horizontal boring machine; one 
0, 





NO, inch wheel pat. guide saw; one No. 2 comb. saw; one 8-foot 
eg saw; one 20-foot wood lathe; one 6-foot three side molder; one 
rete se rip saw; one 16x12 inch iron turning lathe, screw cutting; 
Abe “inch back geared quick set drill press; one No. 1 Davis key 
“ta two emery wheel stands, (double), and other small tools; one 
tacksmith forge; one 50 horse power engine and boiler. 
mt & party or parties that will take hold. and operate this plant. 
= host liberal terms can be secured, and the united encourage- 
ent of the citizens. 
For further information address, 
JAMES ALEXANDER, Murphysboro, III. 


sok FOR SALE. 

PRESCOTT No. 2 band sawmill complete with docks, boarding 

the _house, ete., near the Soo. It is located in a territory where 
Te is a large amount of hemlock and hardwood and considerable 


Pine can be had at a very low price. ae 
D. J. RANSO 


uire of 
IN, Sault Ste. Marie, Mich. 
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FOR SALE. 
ETAIL lumber yard in good live suburban town. Address 
“E. M. B.,”? Room 919, 150 Nassau St., New York City. 


WANTED 

RACTICAL hardwood saw nll man with some capital to take 
an interest in business in the South; already in operation. 

Address BOX 245, Atlanta, Ga. 


FOR SALE—RETAIL LUMBER YARD 


if central Illinois: town 1,500; fine farming community. Size 
100x200 feet, all under cover; stock $10,000. yearly sales 75 cars; 
no other yard. 
Address ‘A. L. Y.,’’ care-of AMERICAN LUMBERMAN. 








FOR SALE—RETAIL COAL AND WOOD YARD. 


ISSOURI river town of 16,060 population. Now is your chance 
with small capital. Sales 300 cars in past year. No fault of 
Ill health reason for selling. Address, 


yard. 
“GOOD CHANCE,” care of AMERICEN LUMBERMAF. 


FOR SALE—LUMBER YARD, BOX FACTORY 


A ND planing mill, with 17 acres of land. Factory iron clad. 
Steel covered roof. Roof trussed; no postsin the way. Cars 
housed in factory when loading. One 20x26 engine. Two 5x16 feet 
boilers. Forty-four 4-inch flues. One Worthington force pump. 
One segment and one band re-saw. Two double and two single sur- 
facers. Two matchers. One electric light plant. Four double box 
machines. Piling room for eight million feet of lumber. Also resi- 
dence 32x47, two stories ‘and basement. All stone foundations. 
Engine room and boiler house brick. Everything in first-class con- 
dition.App ly to JAS.S. KIRK &CO., Chicago, or Rhinelander, Wis. 


FOR SALE-SHINGLE MILL PLANT. 


[ * JCATED on the Yazoo River front, and on Illinois Central rail- 
road, at Yazoo City, Miss.. a town of 7,000 people, and handling 
annually 100,000 pales of cotton. To one in search of a new field, 
and with a knowledge of the shingle manufacturing business, this is 
an opportunity that should not be allowed to go unnoticed. This 
mill is thoroughly complete, has all necessary machinery, is ready 
to run in a day’s notice. Has cut an average of 140,000 per day; has 
been in operation only one year. Ample timber floated to the mill 
every fall forone full year’srun. Freightrates are made on same basis 
as all near competitors. Reason for selling is the company is made 
up of men engaged extensively in other business. and it is found 
necessary to entrust the management entirely to the care of strangers, 
or stop the mill, and offer it for sale—the latter course has been 
decided upon. Apply to W. G. HARLOW, Sec’y, 
Yazoo City, Miss. 


A FINE INVESTMENT. 


ARTIES owning a finely equipped band saw mill, located in a 
healthy southern town, deaite to either sell their plant (for 
good reasons to be made known) or to accept its value in stock with 
experienced party furnishing operating capital and assuming man- 
agement; or to lease for a fair rental. Are tributary to unlimited 
supply of fine oak, ash and general hardwoods by rail and water. 
Good rates to all lumber markets and ports. Plant ready for im 
mediate business. At present time could acquire control of several 
million feet logs for delivery by first water at low price. For further 
particulars, address 
* WILLIAMS & BRO.,” care of AMERICAN LUMBERMAN. 


FOR SALE—-SAW MILL 

(Goon heavy circular milf! complete with steam feed; good edger 

and trimmer. Will take lumber in payment, or might take 
interest in business if desired. Address 

“SAW MILL,” care of AMERICAN LUMBERMAN. 





FOR SALE—RETAIL YARD. 


NLY yard in town of 1,000 inhabitants in central Illinois; heart 
of corn country, with first-class opportunity. Real estate 
rented. Address “T. L. H.,’’ care of AMERICAN LUMBERMAN. 


FOR SALE. 
OMPLETE Saw Mill and Box Factory Plant, located on the Ohio 
River at Mound City, Illinois. A great bargain. Part cash 
and balance on time payments if desired. For full particulars, 
address J. S. AISTHORPE, Cairo, Ilinois. 


FOR SALE—RETAIL YARD 
y* the best town in Michigan. This means just what it says. 
Owners want to sell because wholesale trade requires all their 
attention. 





The chance of a lifetime. 
Address ‘S. H. W.,” care of AMERICAN LUMBERMAN. 


FOR SALE—A LARGE MILL PLANT 
N Puget Sound, Washington. With 25,000 acres of magnificent 
fir timber. Also large tracts of red wood tim ber lands. 
BOVEE, TOY & SONNTAG, 624 Market St., San Francisco, Cal. 





FOR SALE--SAW MILL, 
TOVE and head-liner mill, with 300 acres of timber in New York. 
hk All levelland. At sacrifice. $4,000. Address 
“Ww. J. A.,’’ care of AMERICAN LUMBERMAN. 


FOR SALE—-PLANT. 

VJMIMBERLAN DS and good will of the most complete and success- 

ful hardwood mill in the United States. In active operation, 
with enough timber at mill and profitable orders for balance of year. 
Timber resources will last forty years. Saw mill, planing mill and 
dry kilns nearly new. Near Parkersburg, W.Va. Il] health of 
owner only reason for sale. No applicant desired with less than 
$25,000 cash, balance on long time, low rate of interest. 

Address Postoffice Box 1365, Pittsburgh, Pa. 


$100,000 TO INVEST. 


UMBERMAN of twenty-five years experience wishes to invest 

$100,000 cash in manufacturing. Any one having good opening 

in way of good timber and market can find the right man by writing, 
JOHN MARVIN, care of AMERICAN LUMBERMAN. 


FOR SALE--SAW MILL. 


MALL water power circular custom mill and ax handle mach- 
inery, Address, M. R. WHARRAM, Harpersfield, Ohio. 
FOR SALE-SAW MILL PLANT COMPLETE. 
ITH 200,000,000 feet of yellow pine tributary and mostly con- 
trolled by the company. Established business and gc 
location. For particulars address ‘‘T. L. C.,” 
care of AMERICAN LUMBERMAN. 


FOR SALE-—-LUMBER YARD. 


HE best lumber yard in Cincinnati is for sale to right party. 
Address CARPENTER & ORR LUMBER CO., Cincinnati, O. 





MISCELLANEOUS—FOR SALE. 
WN OoTHine will dot pone hay My yy cuts; have your 


advertisements made attractive by using them; send for cata- 
AMERICAN LUMBERMAN, Chicago. 





FOR SALE—-ADVERTISING CUTS. 

N AKE your advertisements attractive and catchy. Use our 
eatchy cuts for Retail Lumber Dealers. Send for our cata- 

logue. Address AMERICAN LUMBERMAN, Chicago, 





FOR SALE—CHAPIN’S READY RECKONER 
I es reducing to board measure all the fractional sizes of lumber 
scantling and timber, advancing in regular order of % inch 
from 1x1 to 30x30 inches, and up to 50 feet long. Contains over 
200,000 figures, carefully revised. Pocket size. Price, bound in 
morocco, gilt edge, lap, pocket, and pencil loop, $3: bound in cloth, 
$2. AMERICAN LUMBERMAN, Chicago. 





SCRIBNER’S LUMBER AND LOG BOOK 
HANDY little book for lumbermen; gives correct measure- 
ment of scantling, boards, plank, cubical contents of square 
and round timber; saw logs by Doyles’ rule; a standard work; over 
1,000,000 copies have been sold; price, 35 cents. For sale by 
AMERICAN LUMBERMAN, Chicago. 





FOR SALE—-THE LUMBERMAN’S ACTUARY 
Ty? is a book that should be kept on the desk of every lumber office. 
The most careful bookkeeper or clerk in making calculations 
may make mistakes—the Lumberman’s Actuary never. Its calcula- 
tions have been made once for all and are known to be correct. See 
advertisement elsewhere for contents of the book. It is not bulky, 
but is of a convenient size even for the pocket. It will be sent post- 
paid to any address for $2.50. Address 
AMERICAN LUMBERMAN, Chicago. 


GENERAL MISCELLANEOUS. 











SEND YOUR TELEGRAMS 


8 Minneapolis, St. Paul, Winona, La Crosse, Dubuque, Duluth, 
Superior and West Superior over the North American telegraph 
lines through your local Postal Telegraph Office. 
C. M. LORING, Pres. H. A. TUTTLE, Supt. 








TO WHOM !T MAY CONCERN 


PP UIs is to call the attention of the public to the fact that the 
Wisconsin Central Lines have two fast trains daily between 
Chicago, St. Paul, Minneapolis, Ashland and Duluth, touching all 
the important points in Central Wisconsin en route. The company 
has thousands of acres of fine farming lands in northern Wisconsin 
forsale. Forcomplete information on this subject, address 

JAS. C. POND, Gen’] Pass. Agent, Milwaukee, Wis. 


LUMBERMEN, TAKE NOTICE. 
| ae 300 to 500 head of heavy logging and draft horses, weighing 
_ from 1,500 to 1,800 pounds, always kept in stock, with fresh 
consignments received daily at Barrett & Zimmerman’s stables, 
Minnesota Transfer, St. Paul, Minn. 
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MICHIGAN 
HARDWOODS. 


The White Mill Product. 


Maple, 
Elm, 
Basswood, 
Birch, Etc. 


WINTER SAWED. 


CEDAR SHINCLES. 


Product 10,000,000 a Year. 
HEMLOCK. 


Hemiock Long Timber Bills a Specialty. 


WM. H. WHITE & CO., 


BOYNE CITY, MICH. 
Ship by Rail and Water. Cargoes a Specialty, 


AMERICAN LUMBERMAN. 
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CLASSIFIED INDEX TO ADVERTISEMENTS. 


Northern Pine, Cedar, Etc. 
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JANAURY Lt, 1899. 


FOR SALE. 


One 42-inch Three-Drum Milwaukee Sander, complete 


and in first-class condition, for $400. 


One 24-inch J. A. Fay & Co. Jointer, first-class condition, 
for $325. 


One J. A. Fay & Co. Improved Circular Sawing Ma- 
chine, solid frame and tipping table, for $460. 
WISCONSIN MACHINERY CO., 


125-127 West Water Street, 
MILWAUKEE, WIS. 
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AMERICAN LUMBERMAN. 


‘SAMONG THE OZARKS.” 


THE LAND OF BIG RED APPLES is an attracting and interesting 
book, with views of South Missouri scenery. It pertains to fruit- 
raising in that great fruit belt of America, the southern slope of the 
Ozarks, and is of interest to fruit-growers and to every farmer and 


home-seeker looking for a farm anda home. Mailed free. Address 
J. E. LOCKWOOD, 
Kansas City, = = = = Ttissouri. 
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ROBT. C. LIPPINCOTT, 


Wholesale 


LCIMBER 


Michigan White Pine. 
Pennsylvania Hemlock. 
North Carolina Pine. 
Michigan Maple Flooring. 


30% & 303 Girard Bldg. PHILADELPH LA. 


Broad & Chestnut Sts. 








B. C. WILLSON & CO., Props. 


Largest Hotel in Pittsburg. 
station. Rates $2.50, $3.00 and $3.50 per day. 


B F. SHREFFLER, Mgr. 
Three blocks from Union 
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( ARPENTER 
& FLOURNOY 


Manufacturers and Shippers of 


Red Cedar Shingles, Siding and Finish, Spruce and Fir. 


Our Grades are the Finest. Weship promptly. Get our prices before placing your order. 





224-225 Lumber Exchange 


EASTERN OFFICE 


MINNEAPOLIS 
MINN. 


Long=Knight Lumber Co. 


HARDWOODS AND PINE, 





Specialties: 
INDIANA QUARTERED 





AND PLAIN OAK, WALNUT, ETC. 


Indianapolis, Ind. 
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SUNSET, OCDEN and SHASTA, 


**Sunset Route” 
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San Antonio and New Orleans, with 
Pullman Buffet Sleepers ; also between | 
Galveston and New Orleans. 


| ist Sleepers. 


Galveston, Harrisburg & San Antonio R’y. 
Texas & New Orleans R. R. 
Southern Pacific Company. 
Morgan’s Steamship Line, 


TW DAILY THROUGH TRAINS between | DAILY THROUGH TRAINS between New Or- 
| leans, California and Oregon points. 
with PULLMAN BUFFET and Tour- 


Long and Short Leaf Yellow Pine. 
Structural Lumber of every descrip- 


tion; Bridge and Car Oak; Oak bd LONIS, 
and Cypress Piling Slonim o: 


ESTABLISHED 1872. 


Chemical Bldg. 
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and returning via the same or either of the others, are on sale at all imprrtant railway stations 
in the United States and Canada. 


Through Bills of Lading via ‘‘ Sunset Route”? and [lorgan Line of 
Steamers to and from New York, all points east and west. 


For information call on local agents, or address 


H. A. JONES, C. F. A., W. G NEIMYER, C. W.A., 
Houston, Texas. 


W. H. MASTERS, ASST. T. M., 


New Orleans, i a. 


Cc. W. BEIN, T. M., 
238 Clark St., Chicago. Houston, Texas. 


S. F. B. MORSE, C. P. & T. A., 


New Orleans, La. 
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PRODUCED ONLY AT 





“‘Namekagon’’ White Pine. 


3) 


A \_— For quick shipment of all varieties 
) of product from lath to thick uppers 


and heavy timber, 





Address 


NORTH WISCONSIN LUMBER CO.. 


HAYWARD, 


WISCONSIN. 
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LEADING CAR TRADE 
COMMISSION LUMBERMEN. 


CEORCE B. MAECLY, 
Massachusetts Bldg.. KANSAS CITY, MO. 
White and Yellow Pine and Hardwoods. 
Telephone 2485. Mo., Kan., Neb., Ia., I11,, and Dakotas. 








AL. H. BROWN, 
Grand Hotel, INDIANAPOLIS, IND. 
White Pine, Hemlock, Poplar, Oak. 


Cedar Shingles. Central and Southern.Indiana. 


TRUMP LUMBER CO., 
J. H. Trump, Mer. 314 Security Bldg., St. Louls, Mo. 


Yeliow Pine, Poplar, Oak, Cypress, 
CYPRESS SHINCLES. 


THOMPSON & BONNELL | 
LUMBER COMPANY, 


Hardwoods. 


We want OAK, plain or quartered, 
green or dry. 
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Sawmill men are invited to correspond 
with us about lumber on hand or to 
) cut. We inspect at shipping point and 
pay cash. We sell to factories only. 


522 & 523 


mT ce eidg. GRAND RAPIDS, MICH. 
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REPRESENTATIVE 


YELLOW PINE 


HARDWOODS 


JANUARY 14, 1899, 





EXPORTERS, 











THE RELIANCE LUMBER CO., 


Manufacturers and Exporters of 


PITCH PINE LUMBER AND TIMBER. 


Cable Address: ‘‘Reliance.” 
Port of Loading, Sabine Pass. 


London Agts., Denny, Mott & Dickson. Beaumont, Tex. 





YELLOW. PINE:LUMBER CO., 
Manufacturers of Rough and Dressed Yellow Pine Lumber 
RIFT SAWN FLOORING A SPECIALTY, 


Gulf City Mills: Head of bow’ St., ate, Ala. 
Yellow Pine Mills: Yellow 


Cable Address, ‘‘Dunmarch.” - Main Office, MOBILE, ALA. 








W. B. WRICHT CO., Incorporated 
Manufacturing 
CXxPREssend Lumber and Laths 


CYPRESS 6x20 and STANDARD SHINGLES, 
Cable Address, “Wrights.” PENSACOLA, FLA. 





WRIGHT & WHITING, 


Pitch Pine Timber and Lumber. 
Shipments made from any Gulf Port. 

Cable Address: 

“WHITIN 


@.” PENSACOLA, FLA. 








W. DENNY & CO., 


Manufacturers of Long Leaf Yellow Pine Lumber, 
For Interior and Export Trade, 


MOSS POINT, MISSISSIPPI. 








L. N. DANTZLER LUMBER CO., 


Manufacturers Rough & Dressed Yellow Pine Lumber 
Gang Sawed Rift Flooring a Speciality. 
apacity, 150,000 feet per 4 day. Moss POINT. Miss. 


able A dress, “Dan 
Shipping Points: Pascagoula & Ship Island. 

















HUBBARD BROS., 


Manufacturers and Dealers in 


LUMBER. 


MOBILE, ALA. 







Cable Address, ‘‘HUBBARD.” 











EDWARD BROWNE, 


Wholesale Lumber. 


SHINGLES A SPECIALTY. 
CHICACO. 


Office Chamber of Commerce, 





| Huau Pertti, President. F. D. Bopman, Sec. & Treas. 


BODMAN & PETTIT LUMBER CO. 


Wholesale Hardwood Lumber. 
uartered Oak (red and white), Plain Oak, Ash, Gum, 
has Cypress, Cottonwood. Southern Timber Lands a 
ecialty. Codes used: Lumberman’s Standard. A. B, C. 

( ourth edition), Atlantic Cable. Cable address, ““Bodman, 
Memphis.’ MEMPHIS, TENN. 





















ALEX. GILMER, Pres’t. 
W. H. Stark, Vice-Pres’t. 


Sabine Export Go. 


G. W. BAncrort, Sec & Treas 
European A, nt 


European Agents: | PITCH PINE LUMBER & TIMBER, 
14 Canada Dock. a | Geo. H. Huggins, [igr. 
Shipping Point, Sabine Pass, Tex. U.S.A. | OR ORANGE, TEX. 


Codes used: ABC, Southards, Watkins Code — | U.S.A, 
and Appendix. Cable Address, ‘*Seco.’’ 


EES Nae LEMONT 
Robinson Land & Lumber Co., 
Long and Large Dimension Dressed up to 20x30-inch. 


Timber and Rift Flooring 
& specialty. 












CHICORA, MISSISSIPPI. 
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HACERMAN LUMBER CoO., 


Manufacturers and Exporters of 


Pitch Pine Timber and Lumber. 
PENSACOLA, F! 


Cable address, ‘Hagerman.” 











HOSHALL & McDAVITT, 
American ¢ Hardwoods. 


Cable Address, 
“HOSHALL, MEMPHIS.” 
A. B, C. Telegraph Code. 


OFFICE, 
MEMPHIS, TENN. 
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‘A UNITED STATES WALL MAP 
A copy of our handsome map 48x34 
inches, printed in colors and mounted 
ona roller, will besent toany address 
on receipt of 15 cents in postage to 

) pay for packing and transportation. P. S. EUSTIS, 

{ Gen’! Pass’r Agent C. B. & Q. R. R., Chicago, IIl. 

Lo oon eoeowwscoovocoe 
CALIFORNIA EXCURSIONS. 
PERSONALLY CONDUCTED. 

Leave Chicago Every Wednesday. 
Surlington Route to Denver, thence via Denver & Rio Grande 
Railway (the scenic line of the world). Parties travel in Pull- 
man tourist sleeping cars fitted with every convenience, which 

o through to California and are in charge of special agents of 


ong experience, 


cursion Mgr. C.,B. & Q.R. R. 211 Clark St., Chicago, Ill 


TEXAS MIDLAND RAILROAD 


Timber in Abundance. 
Agricu'tural Resources Unlimited 








THE 


iS” “Lone Star Special.” 


Loxurious Pullman Observation Cars Operated 
Daily Between 


St. Louis and Galveston, Tex., via Paris and Ennis, 


ese Sleepers are a novelty in western passenger 
service, No other route to Texas runs them, 
Cafe car service between Paris and Ennis 
on all through trains. 


‘THE MIDLAND ROUTE” 


& SHE OONNEOTING LINE. IT IS THE SHORT LINE 
BETWEEN 


CHICAGO ST. LOUIS, 


AND 
HOUSTON, GALVESTON, AUSTIN,SAN ANTONIO, MEXICO 
AND 
The Creat Texas Coast, 
Through Tickets via this line are on sale at all principal offi 
in the north and east. Ask fox them and 
'3IVE US A TRIAL. 


We are leaders in ths adoption of all modern improvements for 
the safety and co:nfort of patrons, and elegance of service. 


Splendid Roadbed. Free Reclining Chair Cars. 
Double Daily Passenger Trains. 
Lighted by Electricity Throughout. 


For information regarding rates, connections, etc., Address 
J.-E. L 


E. H. R. GREEN, 
Pres. and Gen’) Manager. Gen’l Pass, Agent, 


Both at Terrell, Tex. 


For particulars address T. A. GRADY, Ex- 
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HOUSTON EAST & WEST TEXAS R. R. 
Culf Air Line. 


SHORT LINE TO Finest Pullman Vesti- 


SOUTH TEXAS... bule Observation Cars 
Via Shreveport. Daily. 
WM. DOHERTY, HOUSTON, 2. D. YOAKUM, 


Trav. Pass. Agent. TEXAS. Gen’l. Pass. Agent, 









THE ONLY LINE 


To the Famous Sanitarium 
NTAIN of the Western World, 


OUTE HOT SPRINGS, ARK. 






Pullman Buffet Sleeping Cars, 
Through from St. Louis without change. 


FREE Reclining Chair Cars ST. LOUIS to MALVERN. 
ROUND TRIP TICKETS Sister "orricee’ in rH 
UNITED STATES AND CANADA. 


Eor further information, a dress any of the Company’s Agents 


BISSELL WILSON, 
111 Adams St. Chicago, 


H. C. TOWNSEND, Gen. Pass. & Tkt. Agt., St. Louis. 


KEWAUNEE SHORT LINE. 











Green Bay & Western | Kewaunee, Green Ba) 
Railroad, & Western R. R. 
THE THE 
POPULAR ROUTE SHORT LINE 
BETWEEN TO 
New York, Boston 
La po age bowene Deus, Philadelphia, Washington, 
Grand Rapids, St. Paul, Buffalo, Detroit, 
Minneapolis. Toledo. - 
And 4 Points inthe Wey | GAR FERRIES sevmer an 
and Northwest, Winter. 


J. A. JORDAN J.B. Last, 
General Manager. ral Freight & Paes. Ast 


CREEN‘BAY 4 
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SASH, DOORS AND BLINDS 


YARD AND MILL: 
Two blocks west of C. & N. W. Depot. 


WINONA, MINN. 
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SHINCLES. 
POSTS, 
POLES. 
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HOUSTON, EAST & WEST TEXAS RAILWAY, 
HOUSTON & SHREVEPORT RAILROAD. 


Operate finest Pullman Buffet Vestibuled Observation 
Sleeping Cars daily, Kansas City to Galveston, Texas, 
via K. C., P. & G. R. R. to Shreveport, H., E. & W. T. 
Ry. to Houston and G. C. & S. F. Ry. 

Sleepers from Cincinnati via Q. & C. Route connect in 
Union Depot at Shreveport. 

Close connections at Houston with through trains for 
Austin, Brenham, San Antonio, Eagle Pass, El Paso, 
Rockport, Corpus Christi, and all Southern and West- 
ern Texas ana Mexico points. 

Be sure to ask for tickets via “Shreveport Route.” 

For sleeping car reservations and all necessary infor- 
mation, call on nearest ticket agent or address Wm. 
Doherty, Traveling Passenger Agent; R. D. Yoakum, 
General Passenger Agent, Houston, Tex. . 


Locations for 
Industries, 


The name of the Chicago, Milwaukee & St. Paul Rail- 
way has long been identified with practical measures for 
the general upbuilding of its territory and the promo- 
tion of its commerce, hence manufacturers have an as- 
surance that they will find themselves at home on the 
company’s lines. 

The company has all its territory districted in rela- 
tion to resources, adaptability and advantages for man- 
ufacturing, and seeks to secure manufacturing plants 
and industries where the command of raw material, 
ee and surroundings will insure their permanent 

cess, 

In soft wood, pine forms the principal feature, and 
immense quantities of pine lumber are manufactured 
along the line. Hemlock is plentiful. 

The hardwoods on the line consist of the following, 
ay the quantity of standing timber runs in the follow- 
58 order: 1, Basswood. 2. Red Oak. 8 Maple. 4, Birch. 
wo (rock and soft). 6 White oak. 7. Black ash. 8 

ash, 
- report showing the districts where the different 
inds of hardwood abound can be had on application. 

: ines of coal, iron, copper, lead and zinc, quarries, 
os dy of all kinds, tanbark, flax and other raw mate- 
Nlals exist in its territtory in addition to the vast agri- 
cultural resources. 

The Chicago, Milwaukee & St. Paul Railway Company 
Owns 6,150 miles of railway, exclusive of second track, 
Connecting track, or sidings. The eight states traversed 
i, the company are Illinois, Wisconsin, Northern Mich- 
bey Iowa, Missouri, Minnesota, South Dakota, and 

orth Dakota, 
ind number of new factories and industries have been 
of uced to locate—largely through the instrumentality 
tr this company—at points along its lines. The states 
weversed by the Chicago, Milwaukee & St. Paul Rail- 
psd comprise a progressive business territory. Eastern 
or pufacturers can find profitable locations for plants 

branch factories. Confidential inquiries as to loca- 
poe are treated as such. The information furnished a 

Tticular industry is reliable. This railway owns no 
the Parties having timber land for sale should advise 

undersigned of same. Luis Jackson, 





Industrial Commissioner C., M. & St. P. Ry., 


450 Old Colony Building, Chicago, IIL. 





OUMANS BROS. 
& HODGINS 


Manufacturers and Dealers in... Choice Band Sawed 


LUMBER 


WRIGHT BROS. | 
EVERYTHING | 


IN WHITE CEDAR. =: 


Large Stock and 
Complete Assortment. 


MARINETTE, WIS. 


‘ 
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AMERICAN LUMBERMAN. 
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DOORS. BLINDS, SASH. 
LLES, MANTELS. STAIRS. 


wr ALE MANUFA 5 
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OR HARD .WOOD FLOORS * WOOD WORK 
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G. L. LINDSLEY. 
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LINDSLEY BROS. 
a an OS 


E. A. LINDSLEY. 





8-INCH QUARTERS 
9-11 INCH QUARTERS 
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We have a large stock of the following 


) PO STS ) 6-INCH HALVES 
\ | 7-INCH HALVES 
Especially for the MISSOURI RIVER TRADE. Write us for prices. 


TRADE a specialty. 
White Cedar Posts, Poles and Shingles. 


Yards at Goll, Wis.; McAllister, Wis.; Hardwood, Mich. 
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MIXED CAR 
In the market at all times with complete stock of 
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MOBILE AND OHIO RAILROAD 


The South’s Creat Short Line. 


REACHING 


st, Louis, yom St. Paul, Omaha, Kansas City, Detroit, Toledo 
«nd all points North, East and West. Cairo, Memphis, New Orleans, 
Mobile. Nashville, Chattanooga, Birmingham, Atlanta, and all points 
in Florida and the Southeast Connecting at Mobile with steamsh'p 
lines for South Florida, Havana, Cuba. and other West India poin' 


Mexico, Central and South America. Tickets sold and baggage check: 


to all points in the United States, Canada and Mexico. 
Double daily wide vestibuled trains between St, Louis and Mobile, 
elegant Pullman Palace Sleeping Cars with drawing room 
and ‘et, making quick time and sure connections, 


FASTEST FREIGHT SERVICE IN THE SOUTH. 

450,000 acres of the finest farming and timber lands in the south in 
tracts to suit the purchasers, for sale at low prices and upon easy 
terms. Title perfect. Improved and unimproved farms. gov- 
eo lands subject to homestead entry, Most delightful climate 

merica. 

For descriptiva matter and full information, apply to the Alabama 
Land & Development Company, Mobile, Ala. 

Fer tickets, time tables, and other information, apply to any 
railroad ticket agent, Chas. Rudolph, D. P. A., Room 351 juette 
Building, Uhicago, Ill. 


BR. CARROLL, E E. POSEY, 
V Pres, & General Manager, General Passenger Agent. 


MOBILE, ALA. 


The Best Timber, 
Farm and 
Mineral Lands in 
Wisconsin 


are easily reached via 


Wisconsin Central Lines 


fast trains, leaving Chicago and 
Milwaukee daily for 

ST. PAUL, 

MINNEAPOLIS, 

ASHLAND and 

DULUTH. 


Manufacturers, homeseekers and 

the public can obtain further in- 

formation by applying to 
FREDERICK ABBOTT, Land Commissioner, 
W. H. KILLEN, Industrial Commissioner, or 
JAS. C. POND, Gen’l. Pass. Agt. 


All locatedat Milwaukee, Wis. 
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The Little Rock & Memphis R. R. 


The Timber Line of the 
South 


For location of saw mills it can 
not be surpassed. All the hard- 
wood timbers. 


Write 














H. W. MORRISON, 
Gen. Freight Agent, 
LITTLE ROCK, ARK. 


WEST AND 
SOUTH 


run the lineg of the Illinois Central Railroad and the 
Yazoo & Mississippi bee ~—y~ » reaching into the eleven 
8s 0 





South Dakota 


Kentucky 
innesota 


Tennessee 
owa Arkansas 

Wisconsin Mississippi 

Illinois Indlana Louisiana 


Presenting an unequaled territory for diversified industries, a 
possessing 


Fine Sites for New Mills 
Best of Freight Facilities—Coal Fields 
Close Proximity to Distributing Centers 
Intelligent Help of all Kinds 
Many Kinds of Raw Material 


To sound industries, substantial inducements will be given by 
many of the places concisely described in the pamphlet “100 
Cities and Towns Wanting Industries.” Write for a copy. 
Nearly all kinds of industries are wanted. Very liberal induce- 
ments are offered TEXTILE INDUSTRIES in the South bya 
number of ra laces. GEORGE C, POWER, Industrial Com- 
missioner I, C, BR. R. Co,, Chicago. 
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Amos Kent Lumber & Brick Co.. 


LIMITED, 


Ave 
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LONG LEAF YELLOW PINE 





- Flooring, Ceiling, Siding, 


Shipments via Illinois Central Finishing, Etc...... 
and Connections. 


KENTWOOD, LOUISIANA. 
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Leading YELLOW POPLAR a 


With whom intending purchasers will do well to correspond. 


¢ 
§ 


. — — eee 


YELLOW POPLAR LUMBER COMPANY, 


MANUFACTURERS OF 


Band Sawed P O P L A R L U M B E R Kiln Dried Dressed or 
Cut Full Thickness. Rough Lumber. 


wrcs: COAL CROVE, OHIO. 


: 
| 





POPLAR @ POPLAR @ POPLAR @ POPLAR @ POPLAR 
e Clay City Lumber & Stave Co. ® 
i receeiaaaaal CLAY CITY, KY. ALE & BEER : 
A ice DOOR _JAMBS. scomeaeaneae winoow James. STAVES and A 
“ nso BEVEL SIDING. HEADING. a 
POPLAR @ POPLAR @ POPLAR @ POPLAR @ POPLAR 


; 


¢ 
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a Ceiling Sales Office, 66 and 68 Broad St. 
mY Siding NEW YORK. 
! Etc. Band Mills at 


mo PANTHER, W. VA. 


PANTHER #.. 


Chestnut 


LUJMBER C0. Hardwoods 
ahaa iat tc i li ei aaa n-ciasinias inieagmiaaaaneaial 


66 § 99 And when you've “got ’em,” act on them. I mean our quotations on @ 
5 et em Poplar, Oak and Hemlock lumber, Band and Circular Sawed, Kiln Dried Pop - | 
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and Dressed . , ; ‘ ‘ ‘ ; ; . , ‘ ‘ 
Send in your orders. Each one helps to move our yearly output, 25 million feet. 
Poplar Siding, Mouldings and Oak Flooring—all grades, 
m Seven to Ten Million Dry Stock always on hand. > ITT i W V B 
® Oak and Hemlock Dimension cut to order on short & . $ 9 e o% 


notice. ol 
O00 esee A ee ee 
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AMERICAN LUMBERMAN. STs) 





MACHINERY BOUGHT, 
SOLD AND EXCHANGED, 


We have the largest stock in the west of 
new and second-hand Engines, Boilers, Pumps, 
Iron and Woodworking Machinery, Shaftings, 





16 Governments 





Belting, Pulleys, Rails, Locomotives, Flat and 
Box Cars, Bar Iron, Pipe, Chain, Saws, and 


852 R.R., 70% U.S. Contracts 


76800 DAILY PRODUCTION 
5 FACTORIES 
5 BRANDS 








supplies of all kinds. 


70% of Total Production of America 









Harris Machinery Co., 
Nos. 1013-1025 Washington Ave., S. E., 





NICHOLSON FILE CO., Providence, R. I., U. S. A. 





FOR SALE ALL OVER THE WORLD. 








MINNEAPOLIS, ° ° MINN. 


> a 


~END me your orders and bills for estimate on Mill work. Will make 
attractive prices. Also send list of stock sizes Doors, Windows, etc., 
for special quotations on car load lots. Good time to buy. 


H. C. PURMORT, 


THROOP AND 22nd STREETS “Lumber District” CHICAGO 


J. D. CASE 1 SELL SHINGLES 
White Pine, Wisconsin 
Hardwood Lumber $ aa Wtitece" ont 
SHINGLES PINE LUMBER 


RUSHVILLE, IND. 
some very nice Inch and Two Inch Plain 
O 


EDWARD BROWNE 


ak on Hand. 1106 Chamber of Commerce. CHICAGO 





ww 


EVERYTHING IN 


White WISCONSIN AND MICHIGAN 


CEDAR: LUMBER 


Live timber, peeled, sound, 
full size and straight. 


DELIVERED ANYWAERE 


W. C. B. PALMER, 
Correspondence solicited. CHICAGO. 





dé J. TULLY, {CYPRESS TANKS 


FOND DU LAC, WIS. ® CYPRESS WATER TANKS 


——COMFLETE STOCK OF—— 





Heavy Forgings, !ron or Steel | .. 
Heavy Brass & Bronze Cast- 
ings...Heavy Iron Castings | 


Vulcan lron Works, “cuicaco.” 








FOREST PRODUCTS 


TANKS 


377 Broadway, Milwaukee, Wis. 











Bestinthe World. Send for Catalogue. 
Writeasfor Delivered Prices. H.F. Leas & Co. td. 
NEW ORLEANS, La. 316 Baronne St. 





Pine, Hemlock and Hardwoods 





FRANK PORTER 


Manufacturers’ Agent 


YELLOW PINE 
LUMBER 
163 Randolph Street 


METROPOLITAN BLOCK 


<=  CHICAGO 


Rough or 
Machined 


| 
| 


Will be pleased to have your poten ah 








ROBERT BLACKBURN $ WIN, SCHLOSSER, 


MILWAUKEE, WIS. 


DEALER IN ALL KINDS OF 


G. FRED STEVENS, 


Inspector and Shipper. 
Correspondence with Wholesale 


WHITE PINE LUMBER 


Dealers solicited, with reference to stocks in 
his market. References: Any lumberman. 





We manufacture all kinds 


Room 6, Mesaba Bidg. 


DULUTH, - - MINN. 


and sizes of Cypress Tanks. 
2, Write for Catalogue. 


a G. M. DAVIS & SON 
tad Palatka, Fla. 


McFERSON & FOSTER, 


MANUFACTURERS OF 





Cc. W. DEWEY 
(wii LUMBER 
Wisconsin Pine, Hemlock 
Hardwoods and Cedar. 


328 N. Main St. ROCKFORD. ILL. 


Poplar and Cottonwood Box Shooks 
EVANSVILLE, IND. 


Always in the market for Cull Poplar 
and Cottonwood. 














THE , ONE 
a3 rom hart Cenk 
For ee &Tools 

Beats tHe Worip 








WESTERN ACENTS FOR 


Barton’s Garnet Paper. 


NORTHAMPTON EMERY WHEEL 60, 


20 Stree “"" CHICAGO, ILL. 





TOOLS. 
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The superior merits posses- 
sed by our... 


SAW MILL 
MACHINERY 


and the complete line we 
build should induce lumber 
manufacturers to ask us for prices on anything 
they need from a log dog to a complete saw 
mill. 
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BELMONT, 
N.Y. 
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AMERICAN LUMBERMAN. 

















OSS REPRESENTATIVE 


5 COAL MINERS AND 
|_AI 4. Aer 
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601 The Rookery, 


COXE BROS. . CHICAGO... 
& COMPANY, &2ee2r"" 


incorporated. 


Fuel Co. 


Pabst Building, MiILnwAvuKEE. 
202 Main St., BuFFALOo, N. Y. 
SuippinG Depots: Buffalo, Chicago, Milwaukee, Duluth. 
BITUMINOUS 


Cross CREEK 
con” ~=»-s LEHIGH COAL. 


T. J. Hupson, Jr., Sec.-Treas. 


NEW KENTUCKY COAL Co. 


Also Shippers of 





O. L. GARRISON, Prest. 


North-Western 


New Pittsburg Coal Company’s 





Wintfrede “> 
Coal Co. 
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St. Pade, 
MINN. 


Sole Northwestern Agents 
D.L. & W.R. R. Co.'s 


SCRANTON 
COAL 





~3Eer~~< Ie 


- Powell’s Run”’ Covered Shipping Wharves: Duluth, 
Hocking Coal 


West Superior, Washburn, Green Bay, 
Milwaukee. 


Milwaukee Office, Cor. Grand Ave. and 2d St. 





Write for Delivered Prices. 5 


Miners and Shippers of the 
Celebrated 
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COAL“~COKE 


Unexcelled for Steam or Domestic 66 +h] 
Purposes. The most Economical Coal 
a dealer can handle. Shipped “ All 


Anthracite, Coke, Cannel, and all 
grades of Ohio, Indiana and Illinois 
NS 555-5 OOK we 


Miners of NEW KEN TUCK Yana 
BUCKHORN COAL 


CHICAGO. 


This Cart 


ts used in lumber yards and for hauling lumber into wood work- 
ing shops. The cart is loaded and drawn alongside the 
planer; the lumber being handled directly from cart into 
planer, One horse with forward truck will keep ten ora 
dozen rear trucks employed. For all-around use in lumber 
yards, no wagons are so useful or so cheap as these. The 
lumber is balanced on rear truck shown herewith, and the 
forward trucks, with shafts, whiffle-tree and reach are used 
mostly for guiding the rear truck, the coupling being done 
in a moment. When the two trucks are coupled together 
they make a perfect lumber wagon. 

This cut shows the two trucks coupled together 
the same as an ordinary wagon. The reach has a 
hook at the end to hook into the draw staples of the 
: rear truck. Forward 
truck has bolster with 
flat iron running its 
entirelength and turn- 
ing up at both ends, 
forming stakes, so the forward end of lumber loaded 
on rear truck will rest thereon when coupled. 


LANSING WHEELBARROW CO., LANSING MICH. 


€ 
¢ 
C 
¢ 
‘ 
: 
¢ 
C 
¢ 
C 
€ 
¢ 
¢ 
¢ 
t 
¢ 
‘ 
¢ 
C 
¢ 
. 


973 W. Front St., 


1427 Marquette Bld’g. Telephone Main-2694. 


¢ 
¢ 
: 


¢ 




























CINCINNATI, 0. 








W. B. MERSHON & CO., | CoLLECTIONS anssettioments 


of all kinds. 
BAND RESAWS Special attention LUMBER Shirpers 


given tothe Business. 


Shippers Collection Agency. 


WALTER H. BROWNE, Manager. 
100 Washington St., Title & Trust Bldg., CHICAGO, ILL. 








Saginaw, - - Mich. 














Car Ferry Line~-Cun Despatch and Low Rates, 


Direct Route from Gladstone and Menominee, Mich., and Kewau- 
nee and Manitowoc, Wis., to all points in Ohio, Pennsylvania, 
Viggiote. and all Eastern Points. 

Favorite Route for Lumber Shipments. 
Pirst-Class Passenger Accommodations. 
For information apply to Cc. w. PEAKE, Com’! Agent. 
Milwaukee, Wis. 


BURNING BRANDS 
STENCILS, ETC. 





STEEL . LOG . STAMPS 


F. A. SACKMANN 
CLEVELAND, O. 





Rail in Box Cars.” Also shippers of 


SIDNEY P. HOSTLER, 


355 Dearborn St., 


General 
% sates Agent. ™ CHICAGO, ILL. 


: 


ie 


Locations for 
Industries. 


The name of the Chicago, Milwaukee & St. Paul Railway has 
long been identified with practical measures for the general up- 
building of its territory and the promotion of its commerce, hence 
manufacturers have an assurance that they will find themselves 
at home on the Company’s lines. 

The Company has all its territory districted in relation to re 
sources, adaptability and advantages for manufacturing, and seeks 
to secure manufacturing plants and industries where the command 
of raw material, markets and surroundings will insure their pe'- 
manent success. 

In soft wood, Pine forms the principal feature, aud immense 
quantities of pine lumber are manufactured along the line. Hem- 
lock is plentiful. 

/The hardwoods on the line consist of the following and the 
quantity of standing timber runs in the following order: 1. Bass- 
wood. 2. Red Oak. 3. Maple. 4. Birch. 5. Elm (Rock and 
Soft). 6. White Oak. 7. Black Ash. 8. White Ash. 

A report showing the districts where the different kinds of 
hardwood abound can be had on application. 

Mines of coal, iron, copper, lead and zinc, quarries, clays of 
all kinds, tanbark, flax and other raw materials exist in its 
territory in addition to the vast agricultural resources. 

The Chicago, Milwaukee & St. Paul Railway Company owné 
6,150 miles of railway, exclusive of second track, connecting track 
or sidings. The eight States traversed by the Company are Illinois, 
Wisconsin, Northern Michigan, Iowa, Missouri, Minnesota, south 
Dakota and North Dakota. 

A number of new factories and industries have been induced to 
locate—largely through the instrumentality of this Company— 
at points along its lines. The States traversed by the Chicago, 
Milwaukee & St. Paul Railway comprise a progressive business 
territory. Eastern manufacturers can find profitable locations for 
plants or branch factories. Confidential inquiries as to locations 
are treated as such, The information farnished a particular 
industry is reliable. This Railway owns no land. Parties having 
timber land for sale should advise the undersigned of same. 


LUIS JACKSON, 
Industrial Commissioner C., M. & St. P. Ry., 
450 Old Colony Building, Chicago Ill 
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[EMERSON The New 


C0 Decker 
L umber LOG LOADER 
ome Driers 


Loads 100,000 to 200,000 feet per day 
We solicit correspondence :: :: 





Up, Upp, % 
Uy Uy 





Locomotive Log Loader. 


Moves five miles an hour by its own power. Handles 
the train it is loading. Does its own switching. Re- 
quires no skidding of logs. Built entirely of steel. Most 
economical and convenient. Send for Blue Prints, full 
description and prices. 


See index in this paper for previous “ad” in 
" which will be found sectional views of Loader. 





Address 


pono-pecker Lumber co. GFO, W. DECKER 


Deckerville, Ark. 


according to conditions. It is the only | 
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Newport, Ark. 


, 


<THE JUNIOR” 


in name, but not in 
ability to do the work. 
















McDonough’s Junior 
Band Resaw 


has no equal in the class 
of work it is made to do. 
It is especially designed 
for use in Planing Mills, 
Box Factories and other 
Woodworking _ establish- 
ments. Write us and we 
will tell you more. 


4 McOONOUGH MFG. CO. 


| \ EAU CLAIRE, WIS. 


BRON RONONNIRGNONINGNONINININONON 
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0. T. PATTERSON OOMPANY, Ltd. 


Dealers in a General Line of 


Mill Supplies. 


. % HENRY DISSTON & SONS: Band, Gircular and Grosscut Saws of every size and kind; Planer 
We are exclusive ‘ and Moulding Knives, ets. 
New Orleans Agents for GHIGAGO BELTING GOMPANY: High Grade Oak Tanned Leather Belting, Lace Leather, etc. 


These unexcelled firms: ‘ BOSTON BELTING GOMPANY: Rubber Belting, Hose, Packing; ruber supplizs of every kind. 


> A. LESGHEN & SONS ROPE GOMPANY: Wire Rope, Steel Gables, etc. 


A FULL STOCK OF THE ABOVE LINES AND ALL MILL SUPPLIES ON HAND. 


Prompt Shipment and Careful Attention Given 


to all Orders and Inquiries. 


OFFIGE AND STORE: 316, 318 St, Gharles St.. New Orléans, La. 
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Like a certain unmentionable individual, 
the Saw [lill Hog has no wings, 
but he gets there just the same 


Write for circular “A” and learn what 
can be done with your mill refuse. 
Over 400 of these ‘“‘Hogs” now in use. 


MITTS avo MERRILL 


1009 S. Water Street SAGINAW (E), MICH. 


bh ah i A tt ttt he te te th ha i te et ha ttn 


é THE GILBERT 
BAND RE-SAW 


AND THE 


GILBERT. 
WOOD SPLIT PULLEY Sexe" 


: 
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SAGINAW, MICH. ENGRAVE, NY. 
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ouble Cutting Band Mill 


HE New Allis Telescopic Band Mill has 


passed the experimental stage and after 


Si 
xe) 


running day and night for six months is 
pronounced by competent saw mill men to bea 
perfect success as to the quality of its work and 
practicability as a machine. By the use of our 
Double Cutting Band Mill a gain of 50 per cent 
in the amount of lumber cut is made by the 
addition of two men to the regular crew. 
We are now building telescopic band mills 
for the Bodcaw Lumber Co. of Stamps, Ark. ; 


Jeanerette Lumber & Shingle Co., Jean- 
erette, La.; 


Arizona Lumber & Timber Co., Flagstaff, 
Ariz. ; 


R. J. & B. F. Camp, of White Springs, Fla. 
The advent of the New Allis Telescopic Band 
Mill, which is creating such a revolution in the 











manufacture of lumber is the cause of consider- 
able discussion among saw mill men as to the 
practicability of the band saw cutting on both 
edges and making lumber of a uniform thickness. 
In regard to the same, we wish to announce 
that six months of constant use have demonstrated 
the fact that the double toothed band saw will 
cut equally as well with one edge as with the 
other. It has also been proven that with the 
adjustments provided on the telescopic band 
mill, lumber can be cut of a uniform thickness 
in both directions and taken care of without loss 
of time or at any disadvantage. We have also shown that the double toothed band saw is a safer saw to operate 
than the single toothed saw, on account of its ability to cut its own clearance in either direction through slivers or 
other projections on the logs that catch the ordinary saw and back same off the wheels. We have also demonstrated 
that advantages are to be gained by avoiding the use of an offset on the carriage. 
The use of the Double Toothed Band Saw and all the advantages to be gained therefrom h2ve been made 
possible by the invention of the New Allis Telescopic Band Mill, which is fully described and illustrated in our 
circular on same, which we will gladly mail on application. 
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A REVOLUTION IN FLOORING MACHINES. 





There is not a stud gear in the entire feeding 
mechanism. 

All gears are keyed on shafts that revolve, thus 
reducing the wear of the feeding mechanism to a 
minimum. 

All inside gearing on each end of feeding rolls. 

All cylinder and side head belts may be made end- 
less, and any slack that may develop can be 
promptly taken up while machine is in motion. 

Patent device for instantly taking up wearin cylinder 
raising screws, 





Stationary raising screws for feed rolls. 
Improved matcher lock and weighted clip, 
All bearings with ample oil chambers. 


Devices for lining matcher hangers with bed plates 
to allow for wear. 

The most substantial and massive machine ever 
designed, as well as the most convenient on the 
market. 


Weighs 12,600 pounds. 








No. 17 New Six Roll Triple Cylinder “Lightning” Flooring Machine. 
MADE TO WORK 10 AND 15 INCHES WIDE, 6 INCHES THICK. 
FOR INFORMATION AND PRICES OF THIS OR ANY OTHER HIGH GRADE WOODWORKING MACHINERY, ADDRESS 


278 to 298 West Front Street. 


J. A. FAY & CO., Cincinnati, Ohio. 





PLANING MILL 
MACHINERY 


Of the most practical and advanced 

grade has been our leading specialty 

during nearly 50 years of successful 

business operations. The reason of 
our success is easily traced to the upright dealings accorded 
our patrons. and the honest and satisfactory product of our 
manufactures. 

ot Oe 


We will be pleased to mail you our late catalogue promptly upon request. 
information pertaining to any department of the planing mill gladly furnished. 





“es OUR see. 
No. 110 Four or Five Head Inside Moulder. 


BUILT TO WORK 10, 12 AND 15 INCHES WIDE, 6 INCHES THICK. 








—————— 





Unequaled for Mouldings and General Jobbing. 











SPECIAL STEEL LOGGING CHAIN S.:=:=~ 








% 


TENSILE STRENGTH: 


3-i6—4,200 Ibs. 
i-4—6,000 ‘* 
5-16—9,600 “ 
3-8—13,500 “ 
7-16—15,000 ‘“* 


FOR SALE ONLY BY 


CHICAGO. 












picten 
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LUMBERMEN 


You must know that 


THE BEST CROSSCUT SAWS ON EARTH, 


The easiest running—The fastest cutting— 
are the 














Atkins “Segment Ground” 


THERE ARE NO OTHERS LIKE THEM—THEY ARE MADE RIGHT. 





Look at the Cuts; they show you why. 


THE SEGMENT GROUND PROCESS as described in our patent No. 413,012 consists in the saws being ground on a segment of 
a circle, the only true and practical method of grinding saws whereby a substantially uniform gauge can be given to the wearing 
portion of the toothed edge, and a true segment taper imparted to the blade from the toothed edge to the back edge. 


Note the figures; they tell the story. 


By examining the cuts shown, it will be noted that this process leaves the blade on toothed edge §4 GAUGE, and 16 GAUGE 
at both ends of back edge, and 19 GAUGE at center of back edge. Saws so constructed do not require as much set to the teeth, 
All the bearing teeth being of uniform thickness, each tooth does its share of the work, and the saw being thinner in the center 
of back does not bind in the log. Each saw is in condition ready for use, and if kept in the same condition will give the 
best of satisfaction until worn out. We warrant every saw, and invite all users of cross-cut saws to test their merits. 


“THE ATKINS” 


ie | | SEGMENT GROUND SAWS ] 


STYLE HARDWARE 
OF | STORE 
TOOTH KEEPS 
REQUIRED. THEM. 





E. C. ATKINS 7 CO. ° MANUFACTURERS, 


INDIANAPOLIS, IND. 


Branch Houses: Memphis, Tenn.—Minneapolis, Minn.—Chattanooga, Tenn. 
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LOCOMOTIVES 


REPRESENTATIVE 
supers oF LOGGING RAILROAD x same 


RUSSEL WHEEL & FOUNDRY 60. 


LOGGING CARS 


ALL WEIGHTS Mill Yard Cars and Larries ANY SIZE 
AND GAUGES Wheels and Axles DESIRED 


DETROIT, MICH. 


care BALDWIN LOCOMOTIVE WORKS 








ESTABLISHED 


1831 Single Expansion and Compound Locomotives, 
ANNUAL Broad and Narrow Gauge Locomotives, 
CAPACITY , : 

1000 Logging Locomotives 














Adapted to every variety of service, and built accurately to gauges and templates after standard designs or to rail 
road companies’ drawings. Like parts of different engines of same class perfectly interchangeable. 


ELECTRIC LOCOMOTIVES AND ELECTRIC CAR TRUCKS WITH APPROVED MOTORS. 











ne 7 


BURNHAM, WILLIAMS & CO., . ” PHILADELPHIA, PA., U.S. A. 








CLIMAX MANUFACTURING CO., Corry, Pa. 
pulsersof TRAMWAY LOCOMOTIVES AND CARS weocs'cr este koas. 




















SPECIAL OFFER As a test of the value of this advertisement we agree to mail free on 
‘ . bona fide application (mentioning The Timberman) to any owner or 
superintendent of logging railway, Jumber mill or other prospective or actual user of locomotives, 
our EIGHTH EDITION, 216 page CATALOGUE of 394 LIGHT LOCOMOTIVES, Steam, Electric 
_ > with 100 pages of tables and practical logging and railway information not else- 
where printed, 

_ To accomodate persons interested but not requiring locomotives we will mail a copy on re- 
ceipt of 50 cents in coin or stamps. 


H. K. PORTER & CO. 


Builders of Light Locomotives, S: 


r™ - Weicht of ; ; i y i r steep 
ght of Locomotive from eight to thirty tons, mvery wheel a driver. Adapted to i 

Corner Wood & Gth Sts., PITTSBURG, As grades, sharp curves and uneven track. Many of them are working 

on grades of 4 to 12% feet raise to the roo feet 


— ew wide and narrow gauge, 8 to 40 tons, kept on hand in stock for Before Purchasing write us for PARTICULARS PRICES and CIRCULARS. 














HEISLER PATENT GEARED LOCOMOTIVE. STE ARNS 











|g ES MEG. Co. 
iii Sole Manufacturers, 


ar ERIE, PA. 


For Tram Roads 
For Coal Burners 


MOST SYMMETRICAL AND 
POWERFUL OF ITS TYPE. 



































\\P 0 (F=@ => \ 0 aA r Built for duty requiring great 
= = d VILA) tractive power at moderate speed, 
—— — : for sip 9 per —_ Fer 

Se == ee zs t radius. 

— ge ye curves of only ee A tod 

== o- SS <7" — photographs and fuil particulars 
: i — a —S address as above. 
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THE TURTEVANT Collecting Dust * Planing Mills ans 


Wood = Worki 
7 YSTEM__— and Refuse cane 


& 
2% 


















Ten f uh | , We make a 
cl AEF a NG id fap 
2 acl Specialty of Installing 
Complete 
Systems of Fans, 
Piping and 


Collectors. 


Low Prices, 











Easy Terms, 





Best Workmanship, 





Send 
Toes &. for 
ine? = 5 alain Catalogue 


93 


i 
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HWESTURTEVANT DRY KILNS 


DRYING 
LUMBER 
STAVES 
HEADING 


AND 


KINDRED 
PRODUCTS 


ee 7 





Send for 
50 page 
Gatalogue 





WAREROOMS AND BRANCH SHOPS: 


B. F. STURTEVANT CO. { 22cke oT es 
” e * 16 So. Canal Street, ~- « « « Geage 
135 No. Third Street, - . - PHILADELPHIA 


WORKS: BOSTON. MASS. (2) 75 Queen Victoria Street, - - LONDON, ENG. 
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PATTI TLICULLILLULO SLUG UILU LLCO LOL LRRD 2 
MORTON’S PATENT 


Moist Air Lumber Drying 


By the Newly Discovered «DOWN DRAFT’? Process 





THE“A BC” {i 
“MOIST AIR” {i 
DRY KILNS 


Are constructed on the i 





only CORRECT THEORY. 


Manufactured by 
AMERICAN 


Bower 


Company ff 
enw 




















MILL SHOALS GOOPERAGE GO. 
Manufacturers of Staves and Heading for 
Flour and Sugar Barrels. 
MILLS SHOALS, WHITE Co., ILL., DEC, 7, 1898. 
A. H. ANDREWS CO., Chicago, Ills. 

DEAR Strs:—Your favor of the 3rd at hand asking us how we like the Morton Moist 
Air Kiln which you put in for us some two months ago to dry Staves and Headings. In 
reply would say that it is doing better work than we expected, and we are entirely satisfied 
with it. 

The material we are drying consists of Gum and Elm staves cut about 5 to 2 inches in 
thickness. It requires but 3 to 5 days to dry them out in good shape. 

We believe you have the best kiln in the market, and when we build the next one, 
which we expect to do before long, we will of course send you our order. 

The steel roller-bearing trucks you furnished us are PERFECT; they run so easily that 
one man can push two or three loaded cars. There is no danger of fire at all trom the 
apparatus you furnish, and when once put in working order it requires but little attention. 
Our material is very difficult to dry, and we were very skeptical about the possibility of its 
being done successfully: but the fact that your kiln does it demonstrates that it will do all 
you claim for it Yours very truly, 

MILL SHOALS COOPERAGE CO. 
C. W. JOHANTGEN, Sec’y. 


The A. H. Andrews GO., M'IES, 


:: CGHIGAGO:: 
TTSERTENTESTERTENSENSEE ERT ENNENNERTE TENNER TT ESET ERT ENT eTyersereT se eeety 





INVENNENSENTONTENSERNERONTSANS ENS rENTETTETENTANTENTeNeaT er eeerety 


J. A. & D. P. Cooper Co., Struthers, Ohio, write: | 


“In reply to your favor of the 27th. It is now about three 
months since we got the new “ Moist Air” Kiln into operation, 
and we must say that we are highly pleased with it in every 
respect. It seems to be one of the few things that does everything 
in practice that is claimed for it in theory. It delivers the stock 
thoroughly dry, without checking, case-hardening or honeycomb- 
ing, a great deal faster than we have ever been able to dry the 
same stock with the hot-blast kiln, and at a good deal less cost, as 
it requires no power to run it.” 
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‘Cottonwood 


“for quick 


delivery” 


Also anything in 


THE IRELAND 1:3 Southern 
Patent Shingle and Heading Mill Hardwoods 


Including Oak, Asu, Sycamore, Gum, Etc. 
A high grade machine, equally well adapted for cutting 
either shingle, heading or hox boards of the finest qual- 


ity, and working equally successful in both hard and 
soft woods of all kinds. 3 ce $3 3 e e REELMAN 


Write for catalogue and prices. 


LYON IRON WORKS, vwcc., LUMBER CO. 


PeniscotT, Mo. CAIRO. ILL. 
GREENE, N. Y. 
























JANUARY 14, 1899. AMERICAN LUMBERMAN. 65 


FRPP PPP PEPE PEP PEPE PEEPS PEPSE PPPS PPP PSP SES SPPPPPPEPES OF PPPS ED aia 


A-Dry-Kiln-Bargain- 


Every “Standard” Dry Kiln is a Bargain; 
no matter whether it costs half as much, 
or twice as much, as some other Kiln, 
When it comes*to drying, it isn't so 
much a question of “first cost.” as,"what 
kind of work will it do? "—What is the 
quality of equipment and “ultimate cost?” 


The Standard Dry Kiln... 4 


Will quickly, thoroughly and econom,- 
ically ” season" every kind of hard and 
soft wood, and do it right. 

It may be difficult to believe that this Kiln has so wide a range of utility, 
until you understand the principle of “moist ait” action, and our manner of 
applying and controlling it then, it's easy, 


Our 1899 Booklet Will tell you all about it. 


SPECIAL NOTICE: The statement made by a “would be’’ competitor that they hold the patent covering Steel Roller Bearing Trucks and 
their competitors sell under license from them, is, so far as it refers to ns, absolutely and unqualifiedly false. The em- 
we te ing ployment of such desperate and questionable methods to attract attention and secure business indicates a condition 


THE 3% that is truly pitiable. 
& KILN a THE STANDARD CHANNEL STEEL ROLLER BEARING TRUCK is built under Patent No. 569992 granted to us (and to no one 














ci == THE STANDARD DRY KILN CO., 


. Indianapolis, Ind. 
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GARDEN CITY FAN CO. 


CAICAGO, ILL. 


Manufacturers of 


FANS““ BLOWERS 


ALL STYLES—FOR ALL PURPOSES. 


HOt Blast Dry Kiln Apparatus 


NONE BETTER 


Write for Catalogue ‘‘B.” 





GARDEN CITY FAN Co: 4 
CHICAGO. 
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COORD CONSE CLALAAS CALA EASA! SBA: SAPP onccoe bbb Abbbbbconlcocblbbbbbebnbebnbecelbbbesloocoobeeeeeeeeenaae 


W M B AY L E Y Write us and get meee Descriptive Catalogue. 
& SONS Co. 


732-776 Greenbush Street, 
Milwaukee, Wis. 


-.. MANUFACTURERS OF... 


STEEL PLATE EXHAUSTERS 


Single and Double, for handling 
Sawdust and Shavings _s—"_. 









Hot Blast, Steam Heating and Drying 
Apparatus, for Factories and Dry Kilns, 
Fans, Blowers, Etc. 





a) Double Exhauster. Single Exhauster. 
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JENKINS "se" PACKING i 


weighs 33% per cent 
™ less than most Joint 
packings; does not 
PACKING 3 m 8 6©6Rot, 


JENKINS Sram 
i ARD PACK. 


pit xp STANDARD 
2 Tra out, 
rN 


F eens oan STANDARD a 
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COOD BUYERS COMPARE WEICHTS. 
CENUINE STAMPED LIKE CUT. 


e@ JENKINS BROS., lew York, Boston, Philadelphia, Chicago. 
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PATENT JJOUBLE SPINDLE, TRIPLE GEARED, ENGINE LATHE 
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longer; therefore the 
cheapest and_ best 
for all purposes. 
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Especially adapted to 


Sawmill Repair Shops 


Combines two lathes in one; a 26 a 
in. swing for ordinary work anda “lane @ , 
44 in. swing triple-geared for heavy Saves a Space, 

work. Complete in every way. the : 

Always ready. No time wasted in changing, Operating Expense 


WE BUILD A FULL LINE OF REGULAR ENGINE LATHES. 


Send for eae. sai and List of Users, 


DIETZ, SCHUMACHER & BOYE, cwnciwan, o. 


Chicago Agents: MANNING, MAXWELL AND MOORE 


Do You 
Lack Steam ? 


Tue Gorpon Ho.tiow Brast Grate Co. 


Greenville, Mich, 


qe-e-€°-@€°O0 402° 2082303030303 00° 808080038003 08 08 8 87 


Burn or Blow 
and will last 


Manufacturers of 
The Gordon Hollow 
Blast Grate and the We Can 
“i ” 2 and 3 
Sew Béger. H el p Yo ul ! 
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NEW 20-INCH SURFACE PLAD 


: 
» 


| Queen S@RESCENT | 
, ROUTE. 


te ORLEANS &NORTH EASTERNRR. 
ALABAMA&VICKSBURG RY. 


| VicKSBURG.SHREVEPORT&PACIFICRR 


TO 
New Orleans, Jackson, Vicksburg, Monroe, 


Shreveport, 
AND TO ALL POINTS IN 


Texas, Mexico and California 
Solid Vestibuled Trains, 


Fast Time, Close Connections. 
MAKE NO MISTAKE IN CHOOSING YOUR ROUTE. 


For full information call upon your nearest Ticket Agent, o1 
address 
GEO. H. SMITH, G. P. R. i + ‘peaaieg A. G. P.A. 
NEW ORLEANS, 


H. B. SMITH MACHINE CO. | 


Factory : SMITHVILLE, N. J. 65 SOUTH CANAL a. 


New York Store: 121 Liberty St. Ci { ICAG O 
s 


For Door, Sash and Blind Work a 
W ood , . “ 


Specialty. Souvenir Catalogue Free. 


s Moulding Machines, Mortisers, Tenoners, 
or Ine Surface Planers and Matchers, Saw Benches, 
Resawing Machines, Band Saws, Wood 


Machinery Turning Lathes, Panel Raisers, etc., etc. 


AAA A AG 


The Best Timber, Farm 


Sy 


iG 


and Timber Lands The Lumberman’s Universal 


Rate Book 
IN WISCONSIN Published monthly in two editions, 


Eastern and Western. Shows lowest 
- ‘ r p freight rates on Lumber from South- 
Are easily reached via Wisconsin Central ern producing districts to all points 
La f . : ] . Cl . d in Illinois, Indiana, Ohio, Wisconsin, 
ines ast trains, eaving cago an Michigan, Pennsylvania, lowa, Kan- 
Milwaukee daily for St. Paul, Minneapo- sas, Minnesota, Missouri, a 
’ Sovth Dakota. Svbscription - 
lis, Ashland and Duluth. Manufacturers, for sir months for each edition, in- 
Homeseekers and the Public can obtain cluding all supplements, “~~ ~ 
further information by applying to Fred- E. J. SCHUSTER, ublisher, 
erick Abbot, Land Commissioner; W. H. 214LocustSt. ST.LOUIS. 
Killen, Industrial Commissioner, or Jas. C. 
Pond, General Passenger Agent, and all 
located at Milwaukee, Wis. 
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AMERICAN LUMBERMAN. 


AMERICA — 


FIRST, LAST AND ALWAYS. 


















America 
Twentieth Century 
Cast Steel 

Double Block. 


PERKINS & Co., 


MANUFACTURERS 


SHINGLE MILL MACHINERY, 
GAS AND GASOLINE ENGINES. 


CRAND RAPips, MICH. 


TREVOR MFG. Co. 


LOCKPORT, N. Y. 


SPECIAL MACHINERY 














With 54-Inch and 
60-inch Wheels. 


This machine has six feed 
rolls all geared. The rolls 
can be tilted to saw bevel 
siding and adjusted clear 
of saw teeth. 

The 54-inch machine cuts 
30x16-inch, and the 60-inch 
cuts 36x17-inch. We will 





thank you to give us an 
opportunity to talk to you regarding this or any other Woodworking 
Machinery you-may need, Catalogue and prices cheerfully furnished 
upon application to our factory or nearest salesroom. 





FRANK H. GLEMENT CO. 


BRANCH. 





——— 


SHINGLE, HEADING © STAVE MILLS 


For Fruit Package, Cheese Box Factories and Veneer Cutting. 
SEND FOR CATALOGUE “A.” 


Eor Handle Machinery 
SEND FOR CATALOGUE “‘B.” 
LATHES FOR TURNING HANDLES OR BROOMS, MOPS, FORK HOES, 


ROCHESTER, N. Y. 


Builders of Woodworking Machinery of Every Description. 


SALESROOMS: 


00 Laheriy Bt. 48 So. Canal St.. 9% Pearl St., AXES, PICKS, HAMMERS, CANT HOOKS, AND FOR BALL BATS 
NEW YORK. CHICACO. BOSTON. . , . . 

Church & Basin Sts., 3101 Chestnut St., PEAVY STOCKS, PIKE POLES, SPOKES, ETC. 
WILLIAMSPORT, PA. PHILADELPHIA, PA. ren sapecarh 


GP~Please say where you saw this advertisement. 


YOU WANT T] i B ST BAND 
WE HAVE RESAW. 
you want ON eu" MA CHINE;— 
A powerful feed ; one with sufficient capacity for straightening warped or crooked stock. 
A guide to facilitate taking off and putting on the blade; one with no bolts or nuts to adjust. 


A sensitive straining device; one capable of adjusting itself to any strain which may be put on the blade. 

The housing, carrying the feed rolls, supported at top and bottom, and with the housing on the outside 
of the machine arranged so that the rolls will adjust themselves to an angle to accommodate boards of 
unequal thickness on the edges, so that they may at all times have a complete bearing across the sur- 
face of the board, so as to insure a steady and positive feed. 

The Levers for controlling the feed, for adjusting the upper guide, and for tracking the blade on the top 
wheel, within easy reach of the operator. 

The Screw, for adjusting the top wheel, working on ball-bearings, so as to adjust easily, and other 
points, which we will gladly communicate to you. 


so roeyy, Frenistr cece The Egan Company, 
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rennet Warchman’s Time Deteci? |} po SECOND-HAND DO 


A WITH SAFETY LOCK ATTACHMENT 
< HIGHEST AWARD AT COLUMBIAN EXPOSITION. M A 2 Hl N E RY 
This clock is neat, thoroughly reliable and very durable. Can- YO U YOU 

& not be tampered with. Price moderate. Isadapted tot, 12 or 18 

Me: stations, having a different key foreach. Registering is done by ADVERTISE IN Ss E LL 
* number. No chance for a fraudulent record here. Old style * 

Ae, Detectors mark by holes or an impression on dial, the same for The American Lumberman 

Ne all stations. Allowance made for old Detectors. Send for circu- 

lars, prices and further particulars. ? AN UNEQUALED MEDIUTFI. 9 


numbers from 1 to 6, 1 to12and1 to 18, each station having its by U Y 
F, NANZ & CO., 116 Chambers St., NEW YORK. 








\ J.J. Frewps, Prest. Cuas. P. Cocks, Treas. 


‘ Our name and brand 2 atl re 
J. J. FIELDS, JR., Vice-Prest. a guarantee of quality. GEO. B. DICKERSON, Secy. 


HIGH GRADE RUBBER GOODS 


Belting, pos, Mats and 
Packing, Mag Anne Matting, 
Tubing, Rubber Lined 
Springs, Sop ae Linen and 
Valves, SASS Cotton Hose. 
Send for catalogue, samples and prices. 


N. J. CAR SPRING AND Main Office and Works, Jersey City, N. J. 
South W. * , : 
RUBBER COMPANY. (CHICAGO STORE: 115-197 Lake St. 


Columbia, Bar- Lock. Typewrter| VV AANY T ED 


YOU CAN SEE WHAT YOU ARE DOING. 

F 3 a ITUATIONS for men for 
' erage Seociel CHARS. 2 eM en the logging camps and rail- 
| ELEVATING @« Cg EEG road work; also men for saw 
P CONVEYING 4 65 A Pal mills, sash and door factories, 
~ MACHINERY & ed Dees planing mills etc. supplied 


Power Transmission Machinery ; as Fy promptly. When in need ot 
D WIRE CABLE CONVEYORS & pats 
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Babbitt Your Mill With 


12 years E 
on the 
Market 
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FRICTIONLESS METAL CO. EVERY POUND GUARANTEED. 


Owners and Sole Manufacturers CHICAGO OFFICE: No. 16 South Canal St. 
RICHMOND, VIRGINIA. SAN FRANCISCO OFFICE: 306 Market St. 
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men write us. 


"| By and Short ii ¥/ VISIBLE WRITING. CLERKS’ EXCHANGE, 


Distance N " . 
¥ d Full Particulars, Add 
ce’ eg “anaheim? na Headquarters WINONA, MINN. D. W. WADE, Dist. Manager 


= THE JEFFREY aeamaaons 0. The Columbia Typewriter Manufacturing Co. Eva CLAIRL, Ts. } Branch Offices: { Derren” WIs.. 


"Send for Catalogue. 41 Dey St., NEW YORK. \ 87 RANDOLPH ST., CHICAGO, ILL. La Crosse, WIs. OsHKOSH. WIS 


y 4 4 AN ZAN y ye 
ow BIORIOIOIDIOIIOIIIOOIOIOOIOIOIIOM IOI IOI OIRO cette.” 
\ 

eee | O @e0e 


Soft 
Wood 


Dry and eg Se with a Sharp 
Half Dry, pe or Dull Cutter, 


The TIGHT and LOOSE fit for tongue and groove will change with 
the kind and condition of the strip that is matched. This illustrates 
most forcibly the value of 

















The Expansion Feature Built Into the Up-to-Date 
Shimer Cutter Heads 


For all Users who want the BEST that is to be had. 


“ress SAMUEL J. SHIMER & SONS, num 
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CHICAGO, ILL. .»» LOUISVILLE, KY. .#* NEW ORLEANS, LA. »» SAN FRANCISCO, CAL. 
BOSTON, MASS. »* Reichman & Crosby Co., Selling Agents, Memphis, Tenn. 


Send for a Copy of our Hand Book, mailed free on application. 
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CH EAP L_OGGI NG? How does it strike you to 

e be able to load 150,000 feet 
of logs a day on cars with only four men, no cattle or horses, and no investment ex- 
cept for the loader itself? That is what you can do with the 


DEOKER LOG LOADER: 


A year’ practical test on hardwood and yellow pine logs has proved it. 
Write us for specifications and blue prints. 


__ POND. DECKER LUMBER COMPANY, Newport, Ark. 
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The Proper Tool for the Work, 


Hardwood Flooring to be perfect should be scraped. No other 
method of finishing will leave so desirable a surface or do it at so 
small acost. A 


Whitney 
Wood Scraping 
Machine 


is the tool for the work. 


BAXTER D. WHITNEY, 


WINCHENDON, MASS. 


Here is Something New 


POTTER’S PATENT SELF-CORING 
MORTISE CHISEL. 


This ~~ < = : Patented Jan. 11 and 
chisel re- S S August 16, 1898, 


SS Great Success on Foot 


bored previous to 
mortising in hardwoods Mortisers as well 
as Power Ma 


is easily kept in order. 

Every chisel guaranteed. Sent chines. 
post-paid on receipt of price as 

follows: up to 5-16 in., 1.50, in- 

creasing at the rate of 5 cents per 

1 16 in. to $2 for 1-in. chisel. In ordering 

please give the name of the maker of your 

mortiser, sO as to get correct taper. Address 

orders and inquiries for any Wood Workiog Ma- 

chinery you need to our nearest salesroom. 


AMERICAN WOOD WORKING MACHINE CO. 


Builders of Wood Working [Machinery 
of Every Description, 


St., 94 Pearl St., 45 S. Canal St., Church & Basin Sts., 3101 Chestnut St., 
BOSTON. CHICAGO. WILLIASISPORT, PA. PHILADELPHIA, PA. 
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“IRONSIDES” 


TWwo- 
SAW 
LUMBER 
TRIMMER. 


Office and Factory, 


1913 to 1929 N. Broadwau, 
- $T. LOUIS, MO, 


PAY SY 





No. 1 Mississippi Planer and Matcher. 


LATEST IMPROVED MACHINERY 


JANUARY 14, 1899. 


A mode: ot perfection in design, construction and efficiency. Costs no 
more than the old style wooden frame trimmer. Circular on request. 


o- FOR... 


Planing Mills, Sash, Door and Blind 
Factories, Furniture Factories Agri- 


Send for Descriptive 
Catalogue and Prices. 





cultural Works, Etc. 


CHATTANOOGA MACHINERY COMPANY, 


1317 Market St.. CHATTANOOGA, TENN. HARRY S. WILLIAMS, Southern Representative, 313 St. Charles St., New Orleans, La. 








¥ 


is Good Machinery, 


“Hoosier” Machinery 


The ‘Hoosier’ Two-Saw Lumber Trimmer. 


Will Trim Accurately any lengths wanted from 6 feet up to and including 22 feet; has our New Automatic 
Qevice for Shifting the Saws; is built strong and heavy and has large capacity. 
Full details and prices will be cheerfully furnished by 


THE SINKER-DAVIS CoO., 
INDIANAPOLIS, IND. 


Builders of a Full Line of Machinery Used in Saw Mills. 
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THE M. GARLAND CO. 
BAY CITY, MICHIGAN 


Send for Circular. 
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“HEALD’S CHAIN’ 


Saw Dust, Slab and Offal Carriers, 
Log Hauls, Lumber Transfers ::::: 
Send for Catalogue and Prices. 


» Union Malleable Iron Co. 
MOLINE ILL. 


Best, strongest 
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and most dura- 





ble Chain 1 in the market. 
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RODGER’S COMBINED GANG EDGER. 







# OVER 150 
> \ Now IN USE 









RODGERS IRON MEG. Co. - 

















EMERY LUMBER TRIMMER. 


LINK BELT MACHINERY CO., Engineers, Founders, Machinists, CHICAGO, U. S. A. 








Vn 











Muskegon, Mich. 
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' Garland’s Two-Saw Sliding Saw Trimmer 


Beats ’em All 
READ THIS: 


CaRRIER, Pa., May 2, 1894. 
M. Garuanp, Bay City : 

Dear Sir:—It gives me pleasure to 
recommend your trimmer, purchased 
from you last summer. It gives the 
best of satisfaction, and all mill men 
who have seen it work, think they 
have never seen one that works quite 
so well. I have trimmed 18,000 feet 
of 2 and 3 inch stuff in 45 minutes. | 
don’t know of any trimmer that I 
would trade it for. I feel quite safe in 
* saying that your trimmer is the best 
on the market. Yours truly, 

C. M. CarRRIEr. 


BTsewr 





* 
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(717 in successful operation.) 


Gang Slab Slashers, 
Kindling Wood Cutters, 
Log Hauls, 
Sawdust Carriers, 

Lumber Transfers and Live Rolls, 
Shafting, Pulleys, 
Gearing, Friction Clutches, 
Rope Sheaves, etc. 


Catalogue mailed upon application. 


NEW Boe yoy 710 Union Street. 
LMOT, Manager. 


THE AULTMAN COMPANY, 
CANTON, OHIO. 
Engineers, 
Founders ana 
Machinists. 


- - - » Log Hauls and Elevators... 


, oe Se eS > 
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- - Slab, Offal Sawdust Conveyors . . 





- - Steel Chains of all Descriptions. . 





Stationary and Portable Steam Engines. 











. . 2 @ og Mill Supplies oo 2 & ee <¢ 





Write for Designs, Prices and 
CATALOGUE C. 








% Here’s a Record rene 















Our Combined Edger with Piece Stuff 
and Rift Flooring Gang attachments, 
the Gangs having independent feeds. 


FF st 


July 28, 1898. 
. Ropers Iron Mre. Co., 

MUSKEGON, MICHIGAN. 
Gentlemen:—Replying to yours with refer- 
: — to our combination gang edger which 

urchased from you some time ago. I 
will sa. say that you can always recommend 
any Canadian inquiries to come and see 
= our machine work, as it is —_ perfect. 
> It avera, 930 logs a day in 6 inch cants, 
and the lumber is perfect and no trouble. 
The saws have to be kept in order and that 
is all the machine wants. The Booth & 
Gordon Machine as sale @ short time 
ago is running splendid 

Respectfully, 
ALEXANDER HAMILTON. 


AMERICAN 
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PEOPLE CONTINUALLY WRITE US 
LIKE THIS: 


The swage is a world beater. 
Would not try to file a band saw 
without it. 

DELL TROTTER, 
Ashland, Wis. 


The swage is doing fine work. 
It is far superior to any I have 
ever used. F. L. HORTON, 

Manistee, Mich. 


The swage is all you say for it, 
and more. L. CANDEAUX, 
Kalispell, Mont. 


The White swage which you 


sent on trial for our band resaw 
ty works so well that we wish you to 
- eS / : send us one of the larger size for 


our twelve inch bands. The filer 

is not satisfied with the old swage 

after using yours, and we do not 

think we can afford to have him 

use it. 

BROOKS & ROSS LUMBER CO., 
Schofield, Wis. 


We make Swages for rotaries, gangs, 
bands and resaws. Sent to responsi- 
ble parties on approval. 


PHCENIX MANUFACTURING CO., 


a EAU CLAIRE, WISCONSIN. 


, ee . 
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--- WE BUILD - -- 


LOGGING SLEDS FAMILY SLEIGHS 
TEAMING SLEDS — FINE CUTTERS 


( 
SY 
( 
LSO wood and iron parts for Logging Sleds, Neck- ¢ 
yoke, Whiffletree and Evener Woods, Kant-Hook 
and Peavy Handles. 
Wid 


B.F.& H.L. SWEET Co. 


FOND DU Lac, Wis. 


@S e @] 228282828 2282828882828 
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Thomas Lee 
Gentripetal 
Dust Arrester 


PRICE 1 
= 


ABOUT 
2 





THAT OF 
OTIIERS, 





And Does Better Work. 


To Get MY FIGURES for Up-to-Date Systems for Remoy- 
ing Dust, Shavings, ete., from all kinds of machines. 
FURNACE FEEDERS AND EXHAUST FANS. 


THOMAS LEE, 


209, 211, 213 Race Street, [Address DEPARTMENT A] CINCINNATI, O. 

















“Fco Magneto” 


WATCHMAN’S 
CLOCK 


NO BATTERIES 


Guaranteed Five Years. Write 
for Catalogue. 


ECO MAGNETO 
CLOCK CO. 


618 ATLANTIC AVE. 








(2) 














plane with your old planer. 
the latest and best machinery. 

This is an age of progress, get into line and get your share of profit, it can only be 
done by buying a *“Convincer’”’ Planer. 








8 We make a specialty of high grade 
Inside Moulders and Flooring Machines 
® e 6 $5 and a complete line of machines suit- 


able for wood-working factories of every 
BRANCH. 


j kind. Our facilities are such that we 
NORWICH, CONN. 1 


are able to offer more moderate prices 
than can be obtained from any other 

Catalog and information cheerfully furnished upon application to our factory or nearest 
salesroom. 
SALESROOMS: 


manufacturer. 
109 Liberty St.. NEW YORK; 94 Pearl St., BOSTON; 45S.CanalSt.,.CHICAGO; Church and 
Basin Sts.. WILLIAMSPORT, PA.; 3101 Chestnut St., PHILADELPHIA, PA. 


al | eae Sealeonel SATS 
Should you throw away the lumber that makes the prettiest furniture, just because you 


throw into the scrap pile a foot of it. Knotty and cross grain makes the finest furniture. AT 


cannot work it down with your old planer? Buy a “Convincer”’ and you will never again 


Did you ever stop to think that a big per cent. of your profits went into the scrap 
pile, just because your lumber happened to have a pretty knot in it that you could not 


If you would successfully compete with your competitor, get 


- - - Full description on application - - - 


H. FRASER MFG. CO...Beloit, Wis. 
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4 THE MCLEOD LUMBER Co. m0. m. BOVOEN, Paes. evsneden one 
Ny HAR Dwoo D LU M B ER ®. @. MACFIE, Vice-Pare. payer 
Zi , ™. W. MOLEOD, Secry. aes 
és OAK DIMENSION STOCK, 
Y) WHITE OAK PILING. ee 
GOVOEN, ST. Louis. 


ST. LOUIS, MO. April 27 th. 1898 


The Filer and Stowell Co. need 


Milwaukee Wis, 


— “Testimony” 


The Single Band Mill which you built complete and turned over to us 


DRED 


last January, has lost no time from any cause, and since Maroh first has run day Thi 
is Should 


and night. 4 
convince you 
The satisfaction given by the Double Band Mill which you furnished 
For more of 
us in 1895 assured us in advance that our new mill would be all that-we desired, eT 


and after a test of nearly four months we take pleasure in expressing our entire address 


vi shania THE FILER & 
ies STOWELL C0. 


MILWAUKEE, 


B 


FREE 


\ 
st] 


PRERED 





We Make Other 
Saw Mill Machinery 








But Our 


AND oAW MILL 


We are particularly proud 
of. It will pay you to 
investigate it. 


GIDDINGS & LEWIS MFG. 60. 


FOND DU LAC, WIS. 
4 


Saw Mill Outfitters, Designers and Builders. Makers of 
the Wilkin Steam Gang and Wilkin’s 
“Hoo Hoo” Nigger. 




























.»-»- SEND FOR CATALOG... 
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We Extend a Hearty New Year Greeting 


to all readers of THE AMERICAN LUMBERMAN, hoping that we shall soon become better 
acquainted. 

During the past year we have materially improved our facilities in every direction with 
the view of obtaining the highest degree of perfection possible in every detail of our business. 
We are confident it will be an easy task to convince you that with our matchless facilities we 
can offer you the largest and best market for Woodworking Machinery in existence. Consider 
the magnitude of this great consolidation. 


This Company is the successor of the following firms: 


F. H. Clement Co. Levi Houston Co., C. B. Rogers & Co. 

Glen Cove Machine Co. Hoyt & Bro. Co. Rowley & Hermance Co. 
Globe Machine Co. Lehman Machine Co. Williamsport Machine Co. 
Goodell & Waters Co. Milwaukee Sander Mfg. Co. Young Bros. Co. 
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Our Salesrooms are always glad to welcome you personally or by letter, and an army 
of Salesmen stands ready to respond to an inquiry at your own door whenever it is desirable. 
In writing kindly address the point nearest to you.. 


109 Liberty Street, New York. 330 Lyell Avenue, Rochester, N. Y. 
94 Pearl Street, Boston. 45 South Canal Street, Chicago. 
3101 Chestnut Street, Philadelphia. Church and Basin Streets, Williamsport, Pa. 
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€é 8 
- 2333 > When it Comes to Screen Doors 
wane a : =e YOU MIGHT AS WELL 
have these as to put up with the “run of the 
market.” There are some other patterns, 
not shown here. The goods are well made 
from good materials. 
! : ) DO NOT ACCEPT IMITATIONS 
eo feos Sil aehalscieuns™ tei. Whee yon sone 
a .y v vi screens apply to headquarters. 
| a : —, 
: bY A fA. J. PHILLIPS COMPANY, 
} meget | A FENTON, MICH. 
e * 
1 STOC K SH E ET W. H. BRADLEY. J. W. BRADLEY. H. R. BRADLEY. 
CORRECTED TO DATE Bradley Company 
& 
. 
ALL WHITE PINE. Lumber, Lath Shingles 
1%, a ~ 2 i ¢ oe .. 1,123,000 
1%, 172 anc 2 No. 1 Shop........ 684,000 te _P. 
14 and 1% No. 2 Shop. ..... 622,000 * eet oo a & e 
8 and Ito in. C Select ma Better 230,000 N.-W. Rys. and Soo Line 
6 and ge Western F ~~. aan 180,000 
6, 8 and Io in. 10 to 16 ft. No.1... 350,000 P ” 
4 in. 10, 12 and 14 ft. No. 2...... 60,000 Tomahawk, = Wisconsin 
6 in. 10, 12 and 16 ft. No. 2...... 200,000 
Sm. 10: and 12 ft. NO: 2......6... 175,000 
ee eo eee 200,000 


YS ee ee 230,000 


6 in. 10 and 16 ft. No. 3......... 500,000 
I2in. 12,14 and 16 ft. No. 3...... 800,000 al 
No. 5 or Box mxdwidths & lgths 300,000 e e ’ 


CARCO OR CAR LOTS. 






Also a full stock of No.! and 2 HEMLOCK PIECE STUFF. 


’ * 
Write for our November 5th Delivered List for White Pine Lum ET, 


prices on above stock. 


When good grades and prompt shipments are an LATH AND. SHINGLES. 


object, send your orders to 





Write for memorandum of stocks and prices. 


John R. Davis lumber Co. vette Office, 1205 Old Colony Bidg., 
PHILLIPS, WIS. MENOMINEE, MICH. CHICACO. 


- <2. = 





li 


D. S. PATE LUMBER CoO. 


...Always in stock.... 











mar CHICAGO 


A COMPLETE LINE OF 


ities | 


Witt Pine Lumper © CEDAR SHINGLES 
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B, McCLANAHAN, Pres. & Gen’! Mgr. 
KILN DRIED F AST A B U ¢ H : F LU M B ER CO. ‘ C. J. WELCH, Vice-President. 


FLOORING, CEILING AND MANUFACTURERS OF AND DEALERS IN J. M. KENNEDY, Sec'y and Treas. 


FINISHING. BRANCH OFFICE: 
aes Long Leaf Yellow Pine Lumber 11 1+ site street, cnicao 
AND BRIDGE TIMBERS A ENS OF GR ERT J. R. TOOMER, 


S. 4S. UP TO 50 FT. LONG EASTABUCHIE, MISS. AGENT. 


SS SDSS TS SSE SS EE ee a a a a eS ae Be a a a a es a a a eg ee aaa ag ae aa 5 aa a ae ae aa 2a es 2 2 22S ss FEE = 


PSSST CLES ESSE FDP DSDSSE'\DDDDPDPPPE PES aetna li tae eines 
7 
$ 
S 


Ww 


GEEFTTTETETETELETEZTO 


@ FFI TITETTTTETETFTTO 





i: WH T E, materia 
Rhine : |_ong |_eaf 


} LONG LEAVED : YELLOW PINE 


Yellow Pine L umber. COMPLETE STOCK DIMENSION 


Kiln Dried, Dressed and Matched Flooring, 20 FEET AND UNDER 


Ceiling and Finishing Stock a Specialty. 


. 
Bridge, Building and Car Timber Cut to Order. Will be pleased to quote 
delivered prices to any point in the United States. Kl NGSTON LU MBER CO. 


For Prompt Shipment ———————=——= Write for Prices 


iene City, Miss, Lumberton, Miss, : LAUREL, MIss. 
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AH. GATES, Pres 
S, PrRest ANNUAL CAPACITY 


EW GATES, V. Prest Sis LUMBER 24 MILLION 
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HENRY WELLMAN, Pres. 


FRANK CONVERSE, V.P. & Gen. Mgr. - rage, Miss 


ALBERT BALDWIN, JR., Secy-Treas. 


D is 
(YPRESS SHINGLES. 


WILMARARK. 
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We are prepared 
To furnish 


Yellow Pine 
Lumber 


Properly manufactured, and graded in 
the most careful manner, and respect- 
fully solicit your patronage. 


OUR |UMBER IS 
STEAM DRIED, BRIGHT AND Nice. 
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tHE CHAMPION 


LUMBER Co. 


Is the place to buy it. 


ADDRESS 


HEN lias —_ Lonc Lear 
BP! LAY WW 

ih A CY EWMAN LUMBER UO, 

g Mrs. Sippi lil HATTIESBURG, MISS. YeLLow Pine 
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66 ‘ YELLOW PINE 4 
The Best IS - WHITE PINE «a J. CARTER 

none too good CYPRESS LUMBER CO. 


Good Grades—Fair Treatment— 


We can suit you. Prompt Shipments. Kansas City, * - Mo. <3 
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CUARTERED OAK, ACHA MENDIMETOGANINA 
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: RED CEDAR PILING , 
' POSTS 
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id. f. TSORUDY HARDWOOD LUMBEK 60. 








Yard and Office Long Distance Telephone No. 1827. 
2316 Broadway, KA N SAS Cc | kee M O. Correspondones solicited. 
OUR KANSAS CITY YARD SPECIALTIES DIRECT SHIPMENT FROM MILLS 
Largest and best assortment of Southern Hardwoods Everything in the line of Hardwood Lumber. Bot- Oak, Ash, Cypress, Poplar, Cottonwood, Car Oak, 
west of the Mississippi River for mixed car loads tom Prices, High Grades, Prompt Service. Bridge Plank and Timbers. Zz 
and local shipment. 
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A H KROUSKOP Particular Attention Paid to the 
® ° 


Manufacture of 
RICHLAND CENTER 


WIS. Basswood 


Siding, Ceiling, and Interior Finish 
a l W made on New, Up-to-Date 
Machinery 


PERFECT MANUFACTURE 


Oak and Maple 
Flooring 


STOCK LONG ON INCH 
BUTTERNUT 


And One to Three Inch Kiln Dried 
Red Oak and Maple. 


; ‘Tae INTERIOR HARDWOOD GO. 
Wholesale Hardwood Lumber. 


Indiana Quartered White Oak a Specialty. 


BELT R. R. EAST OF SHELBY STREET, 


INDIANAPOLIS, IND. 
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C. L. WILLEY, ween 


Mahogany, Prima Vera, 
Rosewood, Cherry, 
Sycamore, Walnut, 
Amaranth, White Holly, 


—" Lignum Vite, Birch. 2 " ; _ = : ae Ma hoga ny. 





Hungarian Ash, 
Circassian Walnut, 
Birdseye Maple, 
Curly Maple. 


FOREIGN AND DOMESTIC 





FINE CABINET WOODS. 


tha” 


OFFICE, YARD AND DOCK: 


Thirty-Fifth and Iron Streets, ’ ra.gpre. = CHICAGO, ILL. 


78 AMERICAN LUMBERMAN. 


Sanders & Egbert 
Company. 


WHOLESALE 


- Hardwood 
_ Lumber, 


THIN LUMBER A SPECIALTY. 


GOSHEN, 


D. A. SANDERS, Pres’t. 
HAINES EGBERT, Sec’y & V-P. 
JOHN W. EGBEBRT, Treas, 


MAPLE, WALNUT, 
BASSWOOD, 
WHITEWOOD, CHERRY, < 
OAK, HICKORY, 
ASH, BUTTERNUT. 





INDIANA, 


JANUARY, 14, 1899, 
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; Ne nufacturers in the 





d7”A if i he market for 
30d walnut{iogs. 


A. 
SHAPROUTY & ABBOTT CO., 


EAST CHICAGO, IND. 











R, A, WeLts Lumper Co, 


Manufacturers and Dealers 
in all kinds of 


Hardwood « Lumber, 


S. W. Cor. Clark and 22nd Sts. 


CHICAGO, 





S. P. POND, Keokuk, lowa. Ceo. W. DECKER, Newport, Ky. 


Pond-Decker Lumber Co. 


E. M. Forp, Manager. 


Vak squares. 


ASH SQUARES 


4 
ee ae | re 4.000 % 2x2, 
NDR Oo i kee ee 3,000 ¢ 2X3, 


If you are in the market for 
Squares, write us; we can make 
it interesting for you. 


100.000 feet 1 and 2-inch No. 2 Common Cypress. 
200,000 feet 2-inch Common Dimension Oak. 
100.000 feet 2-inch No. 2 Common Oak. 


DECKERVILLE, ‘coun’ ARKANSAS. 


The C. M. & St. P. Ry. 

C. & N.-W. Ry. 

“Soo” Line 

‘Wis. & Chippewa 

Tomahawk, Marinette 

& Western Ry. 
All carry lumber out of the 
yards of the Somo Lumber Co. 
This is no “one horse”? town or 
That is why 


we make prompt delivery. 


one railway town. 


§ SOMO LUMBER Go. 


TomauHawk, Wis. 
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°° 
St. Paul & Tacoma Lumber Co. 


WASHINGTON FIR 


CEDAR LUMBER AND SHINGLES 























M. HERRICK, President W. H. Taxsort, Treasurer 
: C.S. Hotmss, Vice-President Jas. GREIG, Secretary 


Pacitic PINE COMPANY 


Exporters, Wholesalers and Jobbers of 


Puget Sound Lumber 


OFFICE, Yard Manager, YARDS, 
237 California Street. G. W. STEWART. 3d, Berry and King Sts. 








It will pay you to deal directly with the Manufacturer. Capacity, 250,000 
feet daily; Dry Kiln, 70,000 feet daily. Prices made delivered 
at any station in the United States. 





C. W. Griaes, President. Henry Hewitt, Jr., Treasurer. 
A. G. Foster, Vice-President. P. D. Norton, Assistant Treasurer, 
reside rea aeRO SAN FRANCISCO. 








Agencies: New Yorx, Lonpon anv Paris. 


i Cable Address, Pepeco. Use A. B. C. (4th edn.) and A 1 Codes 





Comonny. Correapunteaae olitiog TACOMA, WASHINGTON. 


GOSG0008 6009004": 
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Assorted White Pine Lumber. 
Doors, Sash and Blinds. 
Window and Door Frames. 


The H ALL & 
MUNSON CO. ca Sch : 


BAY [LLLS. [ICH viet sopenorewatencesr, BOX Shooks. 
, ‘ naviched the moutand tied fete: English Doors and Finish. 


design, 
By their whiter brothers toil 
Laying low the stately pine. 
orturing it ’mid saws’ turmoil 
To the tortures of the red man 
Scalping, cutting, piercing, burning, 
Add the pale face skillful plan— 
See the pines to homes now turning. 








An Expert 


Would be highly pleased in looking over our stocks of 


Cars of Red Cedar Shingles, No. 3 Boards S. 1. S LATH, SHINGLES, POSTS, 
and Yellow Pine Dimension generally in transit. r SASH, DOORS, BLINDS, 
LIME, HAIR and CEMENT. 


We make through shipment of Yellow Pine from our mills in the south, White 
Pine and Cedar Posts from Northern mills, Red Cedar Posts, Oak Lumber, and 
Posts from our mills in the South and Red Cedar Shingles direct from mills. 


DIERKS LUMBER & COAL CO. er cess cry, 


Mills at Petros, |. T. 


ML. A. Dissrow & Co. 


_ Sash; Doors, Blinds 
, $ Mouldings | : 


Ci House, 


‘OMARA, : NEB. 












We Make Quick Shipment of 
Mixed Cars from Lincoln. 










ey 1 4 
---Factory--- ¥% 


| 
} 


| : oo | VICK SHIPMENTS 
Lyons, -.- lowa. ~ = K 


Pay 
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PITT SBaOURG 


FLINT, ERVING 
& LINDSAY, 


PITTSBURG, PA. 
Wholesale Lumber 


Write us for Prices on 
WHITE AND YELLOW PINE, POPLAR 
AND HESILOCK 





Shingles 


Red Cedar 
Pine, Cypress 
Hemlock 





We have a large stock of 


HEMLOCK SHINGLES AND LATH 


THE NICOLA BROS. CO. 


PITTSBURG, PA. 


WHOLESALE LUMBER 


Nicolette, W. Va. Wasioto, Ky. Cadillac, [lich. 


SPECIALTIES 
FINE HARDWOODS, HEMLOCK, MAPLE FLOORING, OAK 
TIMBERS, FURNITURE DIMENSION STOCK 
AND COTTONWOOD. 


—eoorr 


25,000 ft. 4 and 6-inch Dressing Strips. 
25,000 ‘“ No. 1, 4=inch Strips. 
125,000 ‘‘ No. 2. 
150 000 “ No. 3, 
20,000 ‘** No. 1, 6-inch ‘ 
75,000 *‘ No. 2, 
25,000 ‘‘ No. 3, 
75,000 ‘‘ 2x12 Bottom Plank. 
200,000 ‘‘ No. 4 Boards, 8-inch and over. 





We Want This 
15 000 ‘“ 2-inch s s 

for ove 50,000 *‘ 11¢-inch No. 1 Shop. 
x 10,000 “ 2-inch 


165,000 ft. 4-4 Dressing, 8-inch and up. 


‘A Vital 
Question 


With us just now is, 
have we had a share 
of your orders? If not, 


Why Not? 


We've an elegant stock, 
our prices are ‘‘all right” 
and you'll find us the same 


LUMBER and SHINGLES 


White Pine, + 
Yellow Pine, 

Poplar, s 
Hemlock. ¢ 


Hemlock, 
White Pine, 
Red Cedar, 
Cypress. 


E. V. BABCOCK & CO. 


PITTSBURG, PA. 


DD. L. GILLESPIE & CO. 


Offices 


nat scones PETTSBURG, PA, 


Manufacturers and Wholesalers 
sis ap a a 


LUMBER 


R. R. AND STREET CAR TIES 


oo AND... 


PLANING MILL WORK 


100,000 ft. No. 3 Boards, 8, 10 and 12-inch. 
150,000 ‘‘ No.3 ‘* 13-inch and over. 

75,000 “No.2 * 
50,000 * No. 1 
50,000 ‘‘ 13¢-inch Fine Common. 





Don’t Forget We Handle a Full Line of Hardwoods. 


AMERICAN LUMBER & MFG. CO., 


8, 10, 12, 13-inch and over. 
‘* 8, 10, 12, 13-inch and over. 


SOI Si Si 


PITTSBURG, PA. : 
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A 
Pittsburgh 


Come to Us 


When you want White Pine, Yellow 
Pine, Hemlock and Shingles of all kinds. 


SOUTHWEST LUMBER CO. 


Fifth Nat’] Bank Bldg, PITTSBURGH, PA. 


%? 


** Pointer 


2 


We know how to 
Wecan - 
We will 


Suit you. 


ROBERT B. IVORY, Attorney and Counselor at Law, Carnegie Bidg., Pittsburg, Pa. Special attention to lumbermen’s business. Reference: Pittsburg lumbermen 


50 











“Count *eri’”’ 


SO | Is vour Hemlock 
Shingle Pile low 


Better order at once::: Fall is bere. 
Shingle prospect never better ::::::: 


We have in sheds 8,000,000 Hemlock Shingles. We are acknowledged the 
best Shingle manufacturers in the state. Our Hemlock Shingles are always 
good widths and thickness and can always make prompt delivery and above 
all our prices are all right. Ask for figures. We are positive our prices and 
shingles will please you. We are also long on No. 2 common Poplar rough 





TABOR’S 
“MODERN 
HOMES” 


Price, $2.00 Postpaid. 


AMERICAN LUMBERMAN, 


217-226 Manhtttan Building, CHICAGO. 


¢ 


,oOMnsuy,, 











‘ 


‘ Beautiful” 


or D. 1 or 2 sides. Figures low for thirty days, 
Yours respectfully, 


£. £. Satler Cumber Co. 





ver 
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Surious 
Somical 
KSonvincing 


Retailers use them in their local papers to 


KATGH TRADE 


with. Write for 


KATALOG 


American Lumberman 
217-226 MIANHATTAN BUILDING 


GHIGAGO 


f 
Send for copy of our # # # 
‘Sau 727 MODERN LOGGING 


METHODS FOR CYPRESS, PINE AND 
HARDWOODS # # # # # # # HENNEN BLDG. NEW ORLEANS, LA. 


SIS SS SSS SSIS SS LIS SSS SSS SSS SSS SS SS SSS SS SSS SSS SS SSS SSS SSSS SSS SSS SS SSS SSS SS SSSI SSS SSIS SSIS SSS SASS SSS SSS AS SASS ISS SS STS 


\ “LOGGING BY STEAM” 
\ sent prepaid free 


“Practical Designs” 


Katcuy Kuts 


50 





THE GREAT 


Southwest 
SYSTEM 


RAILWAY. 





Connecting the Commercial Centers and Rich Farms ot 
MISSOURI, 
The Broad Corn and Wheat Fields and Thriving Town of 
KANSAS, 
The Fertile River Valleys and Trade Centers of 


NEBRASKA, 
The Grand, Picturesque and Enchanting Scenery, and the Famous 
ining Districts of 
COLORADO, 
The Agricultural, Fruit, Mineral and Timber Lands, and Famous 
Hot Springs of 
ARKANSAS, 
The Beautiful Rolling Prairies and Woodlands of the 
INDIAN TERRITORY, 
The Sugar Plantations of 
LOUISIANA, 
The Cotton and Grain Fields, the Cattle Ranges and Winter 
Resorts of 
TEXAS, 
Historical and Scenic 
OLD AND NEW MEXICO, 
And forms with its Connections the Popular Winter Route to 
ARIZONA AND CALIFORNIA. 
For full descriptive and illustrated pamphlets of any of the above 
States, or Hot Springs, Ark., San Antonio, Texas, and Mexico, ad- 
dress Company’s Agents, or 


H. C. TOWNSNED. 


PITTSBURGH, PA. 





CALIFORNIA 


The most comfortable 
way to get there is to 
join a Burlington Route 
Personally Conducted 
Excursion. Inexpen- 
sive, safe and attrac- 
tive. Leave Boston 
every Tuesday; Niagara 
Falls, Chicago, Denver 
and Salt Lake City en 
route. For full particu- 
lars address, T. A. 
Grady, 211 Clark St., 
Chicago. 





yx LiDGERWOOD 


Y Merc. ComPpANy 
YW 96 LIBERTY ST.,N. Y. 
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Geo. E. Woop LUMBER Go, | N- LupineTon Co. 


Manufacturers of S tric tl y —— 
High Grade Wisconsin Wholesale WHITE PINE 
White Pine é LUMBER 


Factory Stock a Specialty By Lake ® 


Mills at AND MaRINETTE, 


WOODBORO, WIS. CHICAGO Rail WIS. 


EDWIN S. HARTWELL SAWYER-GOODMAN Co. 
LUMBER CO. MARINETTE LUMBER Co. 


We wit Wholesale Wisconsin 5, Bux 


“Happy 


— Lumber . . White Pine °° 


Office and Yard: 


1324 ELSTON AVENUE CHIC AGO MILLS: CHICAGO OFFICE, 


Near Diversey Avenue MARINETTE, WIS. OLD COLONY BUILDING 


LONI DIN NIOLOI IDI D ILD ID A D N LAL LLL POPLIL LL PN NP L NLN LLL LLL LLP 


C. LanB & Sens “THE FO UMBARGER 


COMPANY 


LUMBER Manufacturers of and Dealers in 
nawera™and LAE Hardwoods, Spruce « Hemlock 


DEALERS . 

IN Specialties: RED OAK and CHERRY. Special Bills 
in Spruce and Hemlock cut to order and shipped 
by any railroad. . . “A. B.C.” and Lumberman’s 

ETC Standard Codes Used. 
e 


Branch Office: ELKINS, W. VA. Main Office: HARRISON BUILDING, 


CLINTON, 1OW4 New York Office PHILADELPHIA, PA. 


potel Lincoin, 52d & Broadway 


PPR REID OT ET EO Le ee ee ee ee ee * LC. RARRRRRARARAAAAAAAAAAAAAARAARAAAARARALRAR RAR ARARAARASY TR 


( N Co. We are Long on HEMLOCK 


2x4 12 and 14-foot. 2x6 12 and 14-foot. 





2x4 20-foot. 2x6 18 and 20-foot. 
2x10 18 and 20-foot. 2x10 18 and 20-foot. 


VERANDA (OLUM nina 200 8 


im. GEARS HUNNER LUMBER CO. 


RAIL, ETC. 
DETAIL WORK A SPECIALTY ~ 


| 
COLUMNS BORED- OR BUILT“ UP 
WRITE FOR PRICES = Any Size Furnished up to a Mills at Chelsea, Wis. MADISON, WIS. 
AND CATALOGUE. 24 In Diameter and 24 Ft Long sacs 








OFFICE, MENDOTA BUILDING, 
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af ® (2,000 in Use.: [HE AGTUARY & THE REGKONER 


m3 = Th Sent on trial to be held subject to order THE LUMBERMAN’S ACTUARY 


if not satisfactory. 
Is a book that should be kept on the desk of every lumber office. 
@=0@ The most careful bookkeeper or clerk in making calculations may 
make mistakes—the Lumberman’s Actuary never. Ite calculations 


A a 
= | > Saar, 
\ 4 _ 
\ r ee H ‘ h been mad f li and k to be t. Sent 
\ ANS AA Weight 20 Ibs. Price $5.00. have bean made once for.sil and are known correct. Sen 
SS eo CHAPIN’S READY RECKONER 
lf 
/ a 


Can be used on any track and on any car or For reducing to board measure all the fractional sizes of lumber, 


between cars. Not affected by icy, greasy or - ; A 
‘ 7 ie scantling and timber, advancing in regular order of % inch from 
wet rails. Will move three loaded cars. a54 ta 30 inches, an d up to 50 feet long. Price, t d in 


morocco, $8.00; bound in cloth, $2.00 


eal E. H. STAFFORD CO. Address AMERICAN LUMBERMAN, 217-226 Manhattan Building Chicago, III. 
"Se ©) — MUSKEGON, MICH. | WORTH THEIR WEIGHT IN GOLD 


SA44— For Sale by Leading Mill Supply Houses. 
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~ Po PA, Pen 


We have a large stock... 
DRY, especially 
2*12-16’s & 18's 

and 3 x12—I6s 


Of Hemlock 


While Hemlock is our specialty 
we have a complete stock of Pine, 
giving us the best of facilities for 
shipping mixed cars to the trade, 


- - Write for prices - - - 


MORTENSON & STONE 


Wausau, 


ee ee ee ee 
~ So noe oe 
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WIscCONSIN 


R. CONNOR COMPANY 


MARSHFIELD, WIS. 


neta 
naan 


i 
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POD Pl AD! AALAND ~ 
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Pine, Hemlock a Hardwoods. 


We make a specialty of Mixed Cars. 


2 Million Feet Hemlock Boards. 


Kiln Dried Basswoop Siding, 
Ceiling, Casing and Base. 


i WRITE FOR PRICES. WE SHIP PROMPTLY. 


i! 





| We Can Take Care of You 


We wish to say to the retail trade who are buying hemiock 
that for the next twenty years we expect to be manufac- 
turing hemlock lumber at Stanley, Wis., and during all 
that time, to be manufacturing white pine, red and white 
oak, basswood, birch and elm. It seems a reasonable 
statement to make, therefore, that we will be able to take 
care of your wants ‘right along for years to come and we 
are therefore very anxious to make your acquaintance 
and hope to hear from you whenever in need ot any of 
the stock which we are handling. We will be able to fill 
your orders by shipping mixed cars for any of the above 
varieties of wood. 


North Western Lumber Co. 


—_— 
_— 











WHERE TO BUY HEMLOCK. 
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ROBT. H. JENKS i 
LUMBER CO. « civetann, o 


Pennsylvania 
Hemlock 


Shingles and Lath 
of all kinds a 


SE 


QUARTER SAWED 
pene 


Lumber and 


Shingles 


WHITE PINE 
and POPLAR 





I Manufacture 


Hemlock 
Shingles 


From 6 to 10 Million always iu stock. 


IMMEDIATE SHIPMENT GUARANTEED. 
No. 1 & 2 Surfaced Hemlock Boards a specialty. 


GEO. H. MELL 
KANE, PA. 


i 





Cen gnl 


Will name attractive 
price on 1x6 or 


8 inch No. 1 D.I.S. 





HEMLOCK « 


Going fast, assort- 


CEDAR” « 


Rare bargains in No. 1 
4, 5,6 and 7 inch 10 ft. 


PINE 


200,000 feet C and 


t d. Wri Posts. better. i 
ment good. ; rite 4 inch 12 ft., 4 inch 16 350,000 feet No. 2 
quick for prices on ft. 4 inch 25 ft. Poles. Boards. - 

FINE 7inch 30ft.,6and 7inch Perey si Neo. 3 

SOUND 35 ft. and 6 inch 40 ft. Secunda A BC 

CLEAN Poles and a few cars ; ng areca 

sEAN , hes aia and D Siding. 

ae 2 juarters, Prices way Will work b i 

STOCK. down, must make room ee ee oe 

if desired. 


for new cut. 


WE CAN LOAD MIXED CARS OF ANY OF THE ABOVE STOCK. 


C. H. WORCESTER & CO. i 





EAU CLAIRE. WIS. Koss P. O., | Menominee County, Mich. 
t = ae 





HEMLOCK 


Have a complete stock, if you want a nice lot of 


2x4 TO 2X12—I0 To 20 FT. 


oil cen 
KELLY, WIS. 


On both C. & N. W. and C. I. & St. P. Rys. 





Have a nice stock of INCH 
BASSWOOD all widths. 
Make a_ specialty of 
Basswood Siding and 
Ceiling. 


WRITE ME FOR PRICES, 


LAMAR SEXIITH, | 
} 


Wausau, Wis. 





Also Pine Lumber. 


aa 2 - 
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K NAPP STOUT & 
Co. COMPANY 


Manufacturers of 
Band and Gang Sawed 


E 
Cork Pine Lumber } 
; 
a 


- = Specialty - - 
LONG TIMBER AND JOISTS ON SHORT NOTICE 


Menomonie, Wis. 


TN 
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BUFFALO 


Planing Mill 


EXHAUSTERS 


Unsurpassed in 
Smooth Running 
and Efticiency 


LUMBER DRY KILNS 


Progressive and 
Apartment Types 


CATALOGUE FREE. 


BUFFALO 
. FORCE CO. 
Buffalo, N.Y. 


CHICAGO: 
22 & 24 W. Randolph St. 


99333933999 











For handling all kinds of 


ru Dust «¢ Shavings 
GY we 4 DUST COLLECTORS 
3 BLOW PIPING 


q THE ALLINGTON 


& CURTIS 
MFG. CO. 


y Saginaw, E. S. Mich. 


CHICAGO, 
No. 15 N, Canal Street. 


NEW YORK, 
No. 139 Liberty Street. 


EAST CAMBRIDGE, MASS. 
No. 29 Otis Street. 





YELLOW POPLAR LUMBER 00. 


A Complete Stock of DRY ists and 2nds on hand, and Quick Shioments Cuaranteed. 


MANUFACTURERS BAND-SAWED POPLAR LUMBER, 


COAL CROVE, OHIO. 


JANUARY 14, 1899. 





Bristol’s Patent Steel Belt Lacing 


Saves Belts. Adapted to all 
Saves Belts. sizes and kinds 
Saves Money. of Belting- 

22 -» SAMPLES FREE... 


" FINISHED a THE BRISTOL COMPANY, Waterbury, Conn. 


READY TO APPLY 


PS 


Power Transmitting Machinery. 


W. A. JONES 
FOUNDRY & MACHINE CO. 











53-59 SO. JEFFERSON STREET, 
Send for Catalogue. CHICAGO, 





MANUFACTURERS 


D’Heur & SWain 
Lumber @. 


SEYMOUR, IND. Indiana 
——= FlardWoods 


WHOLESALERS OF 











PAGE & LANDEGK LUMBER 60., 


HARDWOOD LUMBER. 


MILWAUKEE. 





C. C. MENGEL, Jn. @ BRO. CO. 
Poplar, COTTONWOOD, QUARTERED OAK AND Boxes, CyPRESS SHINGLES. 


EXPORTER OF Logs AND LUMBER. 
LOUISVILLE, KY. 





GEO. T. HOUSTON & CO., 
Chicago, III. 


HOUSTON BROS., 
Cairo, Ill, 


[xtraordinary 


quote you prices to save additional handling expense. 
Address all correspondence to our Main Office. 


Cable Address, 


HOUSTON. 


Lumberman’s and ABC Codes. 





We are cleaning up numerous yards in connection with our mills in the South, to make room for next year’s new cut. 

Stock consists of aJl grades and thicknesses Hardwood Lumber, Yellow Pine and Cypress, including a big surplus of 

No. 1 and No. 2 Common Yellow Pine, Select and Common Cypress. 
If you are in the market for any kind of Hardwood Lumber, Yellow Pine, or Cypress, or expect to be in the future, 

- send us your inquiries. The stock has to be moved, and if we can pick your orders out of any of the list referred to, we will 


HOUSTON BROS., 
Bigbee, Miss. 


HOUSTON BROS., 
Columbus, Miss. 


All of the above a year and over dry. 


GEO. T. HOUSTON, & CO., 





CHICAGO, ILL., U. S. A. 








